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THE WHOLESALERS’ EXECUTIVE. 
sh- 


’ \pproximately a decade and a half ago certain of 
or ° ° 
ive the more prominent and substantial wholesale lumber- 


rn wen of the east, few in number as compared with 
their numerical strength of today, actuated by an 
- irritated consciousness of abuses in the lumber trade 
that through custom had almost become accepted as 
un inseparable part of it and that had resulted in 
vexatious losses and general, almost anarchistie busi- 
ness confusion, met and discussed methods for reform 
ion und for the general betterment of 


their branch of the lumber business. 
From the inception of the movement 
then born, later erystalized into the 
formation of the National Wholesale 
lumber Dealers’ Association, its influ- 
enee has ever and increasingly and 
' most effectively been for the elimina 
and 


abuses, establishment 


of cordial relations be 


tion of 
maintenance 
tween all branches of the trade and 
the facilitation of commercial meth- 
ods to a point that would have been 

the formation of the 
perhaps as inconceivable. 


regarded at 
association 

In many if not the majority of or- 

ganizations of similar purposes the 

executive officer is little more than a 

figurehead or at best a mouthpiece of 

his fellows, without initiative, 

funetions nominally executive. These 

j haracteristics have become regarded 


his 


nong many organizations, and so ac- 
epted, as those of the conventional 
| sociation president. The reverse has 
een the condition, without exception, 

vith those who have presided over 

: course of the National Wholesale 

imber Dealers’ Association. The 

esident of the National association 

selected annually. Occasionally he 


is been elected to serve a second 


erm, but in each instance of their 
oice of a presiding officer it has 
een one that reflected credit upon 


| he judgment of the members—a judg- 
ent nicely discriminative in detect- 

ig and utilizing ripe experience, abil- 

ty, broadness and practical activity. 

As the association increased in 

trength and usefulness it widened its 

province geographically as well, gain- 

ing in numbers particularly in the 

middle and farther west. It accom- 
plished an interchange of honors when 

it sought out in the middle west last 

; March an efficient officer and a valu- 
committee member who had 
proven his fitness and chose for its 
president one who will continue and 
emphasize and lend luster to the traditions of -the 
office—Charles Holden Prescott, jr., of Cleveland, Ohio. 
From long association with the organization and 
active participation in its work Mr. Prescott on as- 
suming its presidency was well aware of the fact 
that for him had been arranged a task of magnitude. 
The National Wholesale Lumber Dealers’ Association 
is one of the most portentious business organizations 
with headquarters in the country’s metropolis and of 
most importantly ramified interests. Supplementing 
the work commonly ascribed to an organization of its 
character, its active departments include credit in- 
formation, legal, claim collection, railroad and trans- 
portation, arbitration, in addition to which the asso- 
ciation is concerned at all times and in effective meas- 


’ able 





President of the National Wholesale Lumber Dealers’ 


ure in questions of national and even international 
seope relating to legislation, forestry, trade relations 
and fire insurance. Its membership, while the strong- 
est numerically in the east, embraces practically all 
parts of the United States and approximates 500 of 
the most important lumber concerns in this country 
and Canada. Quoting from a recent publication issued 
by the association: 

Its purpose is to make more certain and uniform the cus- 
toms and manner of conducting the lumber business; to 
protect its members against unfair or unbusinesslike comneti- 





CHARLES HOLDEN PRESCOTT, JR., OF CLEVELAND, OHIO; 


tion and, in turn, to foster and protect those dealers in the 
several branches who direct their business in legitimate 
channels. Its purpose also is to look up and guard the trade 
in such matters as legislation, transportation, fire and ma- 
rine insurance, forestry, and the many other collateral in- 
terests which are almost daily coming before the commit- 
tees, trustees and officers for their consideration. 

The various departments of the National Whole 
sale Lumber Dealers’ Association employ the best 
talent procurable in their respective lines. Its 
partments of credits, law, collections, transportation 
and arbitration are regarded as standard. In these 
and in matters of forestry and legislation it has had, 
and has, an influence for the good of the trade that 
is countrywide. The man at the head of an institu- 
tion se comprehensive in its work must be one of ex- 


de- 





Association. 


ceptional, even extraordinary, ability and business 
President C. H. 
Prescott, jr., is well within that class. 


scope and of unimpeachable character. 


Charles Holden Preseott, jr., is the second son of 
the family. His father is Charles Holden Prescott, 
who for many years lumbered in the woods of Maine; 
mother, Sarah (Barnard) Prescott, of Con 
necticut stock. Both traced 
back to colonial times and were of the sturdy, pro 
gressive type which history and tradition demonstrate 
American. 


was 
their 


his 


parents ancestry 


is characteristic of the successful early 
New England 
moved to 


After lumbering in 
the elder C. H. Prescott 
Reynoldsville, Pa., where he continued 
his pursuit, married and raised part of 
his family. For about twenty-five 
years he operated in the Pennsylvania 
white manufacturing 
principally square timbers which he 
rafted down the Sandy lick to the 
Novem 


pine’ woods, 


Allegheny and Ohio rivers. 
ber 3, 1864, during the stirring times 
of the Civil war, the second son of 
the family was born and was named 
Charles Holden Prescott, jr. Thus 
from his birth Mr. Prescott has been 
associated with the industry of turn- 
ing trees into lumber, and his asso- 
ciation with the industry has had so 
many phases that his education along 
this line has been most complete. 
The increased importance of the 
white pine fields of Michigan finally 
proved attractive to the elder Pres- 
cott and in 1876 he became interested 
in the operations in that section. Two 
years later he removed his family to 
Bay City and began active operations 
Tawas City. The business was 
then conducted by Mr. Prescott under 


near 


his own name, but as his sons grew 
interested the name 
was changed first to C. H. Prescott & 
and later to C. H. Preseott & 
Sons, in order to inelude the several 


up and became 


Son 


members of the family, and it has al 
ways remained a family partnership 
The firm has been an important fac 
the the Michigan 
white pine industry. As the sons be 


tor in history of 
came fitted each to an important part 
of the business they took up the sev 
eral lines and today the organization 
is of such completeness as to show 
the 
the course which was outlined and put 


in illustrative measure wisdom of 
into execution by Mr. Prescott. 

In connection with his manufactur 
ing industry at Mr. Prescott 


purchased the Cameron mill at that 


Tawas 


city, which was operated until it was 
destroyed by fire in 1903 and was an important factor in 
the enterprise, even though the business eventually cou 
1878 Mr. 
became interested in a narrow gage 
the Detroit, Bay City & Alpena 
The road became financially involved and 
eventually it was taken over eitirely by Mr. 
ecott, who operated it individually for about 
years as an adjunct to his lumber business, and dur 


sumed the output of a number of mills. In 
Prescott, 
railroad 


i, 
known as 
railroad. 
Pres 
three 


ing that entire time no accident occurred upon the 
road. It Alger, Smith & (o., 
changed to standard gage and became part of what 
is now the Detroit & Mackinaw railroad. 
During the time of these various operations the sub- 
(Concluded on Page 54.) 


was finally sold to 
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- OF SPECIAL INTEREST TO 
ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13,744! 

The average number of copies dis- 
tributed weekly during the six months’ 
ended December 31, 1907, was 13,9611! 

The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981 

The average number of copies distrib- 
uted weekly during January, February 
and March, 1908, was 14,080 

This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
papers. 


State of Illinois, County of Cook, ss. 
I. J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


figures are correct. 
J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 15th day 
of April, 1908. 


HENRY S. LOVELY, Notary Public. 
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CONTRACTS NOT ASSIGNABLE. 


A lumber company sold by written contract to a 
firm its entire cut of white pine lumber for a year, ex- 
cept so much as it should need for its retail trade, 
agreeing to retain, not the best of the lumber, only an 
average grade for that trade. Delivery was to be 
f. o. b. ears, the firm to pay within ten days from date 
of invoice. The logs were to be cut in lengths of 
12, 14 and 16 feet; but the firm agreed to accept some 
lumber shorter than 12 feet, not less than 8 feet, and 
some longer than 16 feet. The United States circuit 
court of appeals, second circuit, holds [Demarest vs. 
Dunton Lumber Company, 161 Federal Reporter, 264], 
that this contract was not assignable by the firm, be- 
cause the rights of the firm were coupled with liabili- 
ties and involved personal confidence. It says that 
while the authorities do not differ as to the principle 
that a contract personal in its nature can not be as- 
signed by one party without the consent of the other 
they differ in the application of the principle; the 
question in each case being whether the contract is 
personal or not. The contract under consideration was 
not merely for the sale of personal property for cash 
but implied confidence in the firm, because they were 
to have ten days’ credit after title to the lumber passed 
to them, and because the amount of lumber shorter or 
longer than the lengths provided for in the contract 
which they were to accept was not fixed. So, also, the 





amount of lumber the lumber company needed for its 
retail trade was not fixed, and that amount, as well as 
the grade of lumber retained, were subjects which the 
lumber company might have been willing to leave 
open with the firm, but not with its assigns. 


WHITE PINE LATH CONTRACTS. 


A comparison of the white pine lath situation in this 
country with that in Canada shows to the disadvantage 
of the latter. From Georgian bay to Quebee lath prices 
appear to have weakened and producers and distributers 
to have become demoralized in regard thereto. Offers 
of lath for shipment into the United States are being 
made at prices which suit buyers’ ideas. 

Along the northern frontier and in the larger mar 
kets along the great lakes the prices of white pine lath 
are firm. Prices at Chicago, Buffalo and the Tona 
wandas are stationary at $4.50 for No. 1 and $3.75 to 
$4 for No. 2. 

Practically all stocks in the Duluth district have been 
sold and the sales already made include the lath product 
of the active mills for the remainder of the season. In 
eastern Canada sales of white pine lath are being made 
at 50 to 75 cents less than they are bringing in the 
principal markets of this country. The demand in the 
United States is fair. Supplies seem ample for present 
requirements but are not excessive. The building trade 
is very active throughout the northern states and large 
quantities of lath are being used every week. 

The strength of the situation is shown by the pur 
chase of all available stocks on Lake Superior. The out 
put of the Lake Michigan mills is not very great and 
the bulk of the product is handled through Chicago, 
where, as stated, white pine lath are firm at $4.50. 

The statement that lath can be bought from Canadian 
manufacturers at prices to suit the buyer shows the dif 
ference in the sentiment and feeling of producers in 
that country and the United States. There appears 
to be a heavy movement of lath from eastern Canada to 
north Atlantic coast points. Several boats loaded en 
tirely with lath have assisted in supplying the New 
York, Buffalo and Philadelphia markets. 

Reports from the province of Quebec state that lath 
now are selling for $1 less than was paid for them 
last year and on account of the low prices many of the 
mills have ceased to produce. Prices are lower in the 
United States this year, owing to a lighter demand and 
the effect of competition, but here white pine lath are 
regarded as valuable and profitable to produce. 


DAMAGES FOR MISROUTING. 


In a contract of sale by a lumber company of a car 
of lumber it was expressly agreed that the lumber 
should be shipped into point of destination over a 
certain railroad, and that the purchaser was not re 
quired to accept and pay for the lumber if it came 
in over any other railroad. When the lumber was de 
livered to the initial carrier by the shipper it in 
structed said carrier to route the shipment via the 
railroad specified, and the bill of lading contained the 
notation that the shipment was to be routed ove 
said railroad and the original waybill contained the 
same notation. But one of the carriers failed to 
notify its next connecting carrier of this routing, 
and the shipment was made into destination over an 
other railroad, and the consignee refused to receive 
it. Thereupon said last railroad company notified 
the shipper that the shipment was refused. Upon 
receipt of this notice it instructed the railroad com 
pany to sell the lumber for its account, and remit 
the balance of the proceeds of the sale, after deduct 
ing freight and expenses. In accordance with these 
instructions the lumber was sold at a net loss to the 
shipper of $173.94; that being the difference between 
the net proceeds of the sale and the amount th« 
shipper would have realized had the lumber been re 
ceived by the consignee. 








The stipulation in the contract of sale that the 


lumber should be shipped on the specified road was 
due to the fact that the consignee was engaged in 
litigation with the other railroad in regard to its 
methods of delivering lumber for his lumber yards, 
and he did not desire to have further business rela 
tions with said road. These facts were not made 
known to the initial carrier, nor to the intermediate 
carrier that failed to transmit directions, and the 
latter company had no notice of the fact that, by the 
terms of the contract of sale, the consignee could 
refuse to accept the lumber unless it was shipped 
over the road specified. 
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INSURANCE AGAINST NONFULFILMENT OF ORDERS AS PLACED. 


Every lumberman earrying a stock on hand, every lum- 
berman putting timber into ocean transit, and those 
who in other ways are subjected to the hazard of spe- 
cific damage protect themselves by insurance. So also, to 
a certain extent, does a lumberman protect himself 
against loss through bad accounts. But where is pro- 
tection to be found against the loss of business and of 
profits by the failure of a shipper to deliver the goods 
that are wanted when they are wanted? 

This subject is suggested by a paragraph in a cireu- 
lar letter sent out by a well known shipper of Seattle, 
Wash. The idea and method of statement of it are so 
happy that we may be excused for giving the writer 
the benefit of the advertising that will accrue from 
printing its name in the editorial department of the 
AMERICAN LUMBERMAN. This suggestion, from the 
west coast, is as follows: 

Practically every retail lumberman carries insurance 
against the eventuality of fire kesses. Thousands of retail 
lumbermen have been caused losses by unworthy wholesale 
and manufacturing concerns that on advanced markets have 
ignored orders negotiated prior to such advances. If retail 
lumbermen insure against prospective fire losses, it is logical 
that they should insure themselves against losses through 
the unbusinesslike attitude of their sources of supply. This 
may be accomplished without payment of any premium there- 
for by carefully selecting the account with whom orders are 
placed. It pleases us to say that there may be many other 
concerns whose record for square dealing is as good as our 
own, but we claim the distinction of being one concern 


which has never violated its order obligations, and we chal- 
“lenge the trade to disprove our statement. Now that the 
market will surely be advancing, it will benefit the retail 
lumber trade to insure satisfactory character and time of 
service by sending us their orders. 

R. J. MENZ LUMBER COMPANY. 

Most of the business difficulties that arise in the 
lumber trade are from earelessness, or stupidity, or a 
combination of .them. A manufacturer or wholesaler 
who has lumber to sell is too anxious to make a sale to 
inquire about the character of the buyer, or the buyer 
is so anxious to get some little advantage in price, or 
delivery, that he fails to inquire into the character of 
the wouldbe seller. 

There is so large a proportion of those engaged in 
the lumber business of unexceptionable character that 
there is no real excuse for anyone being bitten more 
than once. Sometimes the most careful concern will be 
deceived but. for the most part, the disputes and trou- 
bles arising 1n the lumber business are entirely unneces- 
sary and would be avoided if ordinary business sense 
had been used. If the few in the lumber business who 
are dishonest, and the comparatively few who are nar- 
row, grasping and careless in their methods, could be 
made to do business with each other exclusively the 
rest of the trade would get along with practically no 
friction. 

Let the lumberman, after a close and honest self ex- 


amination, determine to quit being mean, grasping, hyper- 
critical and’ unnecessarily faultfinding and then to do 
business only with good people, and he will insure him- 
self against disputes, claims and all the rest of the 
troubles that beset the lumbermen in their relations 
with each other. Then let him use all the common sense 
in planning his business for the future that the good 
Lord has given him and he is on the way to do a satis- 
factory business. 

As we may repeat, the conclusion to be drawn from 
the article in last week’s issue of the AMERICAN LUMBER- 
MAN, based on the proposition that prices can not be 
expected’ to go lower but will probably gradually and 
steadily advance from now on, and on the other propo- 
sition that there is likely to be a car shortage within a 
month, which in some sections will be acute, is that the 
wise buyer of lumber, making a conservative estimate as 
to his needs for the next few months, will anticipate 
those needs by placing orders now. 

Further, he will place them with one, or some, of the 
many responsible concerns whose reputation is good for 
prompt and honest fulfillment of orders which they ac 
cept. The buyer will be wise if he will not hunt for 
bargains in untried fields, but will deal not only with 
such concerns as are spoken of above as of good repu 
tation but with those that are known by experience 
to be fair and businessiike. 





ORIGINALITY AND RELATION TO THE TRADE OF A GREAT ORGANIZATION. 


On the front page and on page 54 of this week’s issue 
of the AMERICAN LUMBERMAN is published an outline 
biographical sketch of Charles Holden Prescott, jr., 
president of the National Wholesale Lumber Dealers’ 
Association, in which incidental, brief reference is made 
to the purposes and conduct of that organization. Ap- 
propriately supplementing the story of its executive offi- 
cer, and especially because of its in many respects 
unique character and its strong significance to the lumber 
trade generally, the association is entitled to more ex- 
tended mention than is there given it. 

The organization was formed primarily, it may be 
presumed, for that general, indefinite purpose called ‘‘ the 
betterment of the trade’’; an actuating motive, possi- 
bly a dominating one, may safely be conceived to have 
been the defeat of abuses to which its members had 
long and to their substantial loss been subjected. With 
its growth have grown other aims than those enumer- 
ated, many of which owe their conception to the Na- 
tional Wholesale Lumber Dealers’ Association and, in 
whole or in modified forms, have been adopted and 
proven most profitable to other organizations, including 
bodies not associated with the lumber industry, and to 
the lumber trade generally. At first of but slight 
strength numerically and so of correspondingly restricted 
influence, as its purposes and the character and standing 
of those identified with it became known the associa- 


tion grew steadily and of material that represents the 
best in the fourth great industry in the United States. 
An outline record of the growth of purposes and of 
the influence of the association will be of interest. 

The National Wholesale Lumber Dealers’ Association, 
in addition to the routine work ordinarily assumed by 
organizations of that character, concerns itself uninter- 
ruptedly and robustly with all that affects the lumber 
industry and possibly, though with unvaryingly good re- 
sults, with matters that by strict interpretation may 
not be considered apposite to that industry. It has a 
department of credits and collections that, within the 
province of the association, is as comprehensive and 
reliable as any within the scope of the great credit 
agencies; its legal department is of extraordinarily eco- 
nomic value to its membership; its railroad and trans- 
portation department is a power within those lines to 
be reckoned with seriously by transportation enterprises ; 
its arbitration department has been and is widely an 
effective factor in prevention or settlement of disputes 
and assurances of harmony between different branches 
of the trade and individual members of the association. 
In all its ramifications the association has made a last- 
ing impress upon the dignity and prosperity of the 
entire lumber industry; in charge of each of its depart- 


.ments are committees selected for their ripe experience 


in and familiarity with the respective interests which 


by their associates have been committed to their care. 

The association introduces and carries to the last pos- 
sible issue, without reservation of time, exertion or ex- 
pense, matters of national moment. An exemplification 
of this is found in its tireless championship of lumber- 
men’s rights in the now quiescent car stake problem, 
fought gallantly to a finish with the codperation of sister 
organizations. It has done perhaps more than any other 
one factor, through the work of its arbitration and 
trade relations committee, to facilitate the smooth con- 
duct of business in the manufacture and merchandizing 
of forest products. It has afforded to its members 
economical and at the same time safe protection by 
fire insurance. Its committee on forestry has been and 
is an acknowledged, important factor in the conserva- 
tion of the nation’s resources in timber growth and it 
stands high among societies devoted to that purpose. 

In many of these matters, each essential to the prog- 
ress and prosperity of the lumber industry, the National 
Wholesale Lumber Dealers’ Association has conceived 
the initiative, and in them it has set a pace for sister 
organizations. An element of the association’s influence 
is actually altruistic as disassociated from its solely 
commercial features; it stands for the best influences, 
morally and in a business sense, and has ever been and 
is now dominated by men of the highest personal and 
commercial caliber. ‘ 





RAILWAY EMPLOYEES AND THEIR RELATIONS TO THE PROSPERITY OF THE COUNTRY. 


The partisan is often a useful member in a commun- 
ity. Enthusiastic in support of his party, or his own 
ideas, he stirs things up and keeps them moving when 
the slow thinking, deliberate conservative would ac- 
complish nothing. There is some sense in the saying 
that ‘‘it is better to do the right thing wrongly than 
to do nothing at all.’’ 

The foregoing recalls the attitude of some of the 
brifhtest and most succesful business men of the coun- 
try toward the railroad questions of the day. When 
asked if railroad rates should be advanced they say: 
‘“Why sure! Railroad men are the greatest spenders 
in the country. The railroads are the basis of our 
prosperity, and when the railroads are prosperous we 
are all prosperous. Give them all the money they want. 
We can afford to divide up.’’ 

Perhaps self interest sometimes governs these ex- 
pressions, as, for example, when a member of a well 
known railroad supply house in Chicago wrote a letter 
in support of Vice President Brown, of the New York 
Central lines, in his advocacy of an advance in railroad 
rates. 

But personal interest can not be charged against all 
of those who just now are championing the railroads. 
They ean not help it. They are of-the sort who must 
advocate something and believe in giving to everybody 
all he wants regardless of from whom it may be 
taken away. They are willing to sacrifice not only all 
their wives’ relatives on the altar of their country but 
themselves also. 

In the long run reason and justice must. prevail. 
Railroad rates must be reasonable—reasonable, but no 
more than that—if the country is to have the highest 
degree of enduring prosperity. But there are a lot of 
people—some of them ‘not railroad men—who are in 
favor of the sort of prosperity that comes from the 
free spending or throwing away of money. They are 
like the peple who want gambling and liquor selling in 
a country town because it keeps money in circulation. 

E. C. Simmons, of St. Louis, who organized the 
Prosperity League of that city, is one of those tempera- 
mental, indefatigable ‘‘boosters’’ who are just now pay- 
ing their attention to—as a correspondent expresses 
it—‘‘plugging’’ for the railroads. Listen to him as 
he speaks of railroad employees: 

‘*This class of people are the greatest spenders we 
have among us. When they have employment and big 
wages they live well and spend their money freely. 





It has been carefully estimated that 90 percent of all 
the money that is received for wages by railroad em- 
ployees is spent within the calendar month in which it 
is received. It is the spending of this money so freely 
and so generously by labor and railroad employees that 
is keeping up the prices of farm products. That is 
where the farmer comes in on this question and comes 
in very strongly indeed.’’ 

No one will begrudge the railroad employees’ hard 
earned wages, which are not large from any viewpoint, 
which takes into account their long hours and heavy re- 
sponsibilities, and no one wishes to see those wages re- 
duced, as the railroads have been threatening to do un- 
less they could advance their charges for transporta- 
tion. : 

But all that talk on the part of railroad men is 
merely ‘‘stalling’’ the public. The railroads announce 
loudly and repetitiously that they have.got to cut wages 
or raise rates. Mr. Simmons, and other good men of 
his temperament, accept the correctness of the statement 
and say: ‘‘By all means advance rates and don’t touch 
the wages of employees who are such liberal spenders 
and help to keep money moving.’’ But, after all, what 
the people wish and need to know is whether or not 
the statement of the railroad managers is the truth. 
Are they actually up against that unavoidable dilemma? 

The shippers look back to times before the panic and 
see the railroads apparently more prosperous than ever 
in their history, and actually so, if their own financial 
statements can be credited. They see large amounts 
from surplus being put into money saving improve- 
ments, and other large sums being put into the pockets 
of stock market manipulators, and while they are will- 
ing to admit that just now the roads are not prosperous 
they are not disposed to accept without’ ‘question 
the propositions that railroads should not share with 
the general business attitude in business’ depression, 
and that out of the pockets of already depressed com- 
merce must come the funds to maintain unabated rail- 
road earnings and profits. They also know by personal 
experience that railroad rates have been advanced, and 
think it wise to wait until business has assumed a 
normal volume, so that the effects of the advances of 
rates already accomplished and the economies put into 
effect are noted before further advances shall be seri- 
ously considered. 

In the Railroad Age Gazette of August 21 was an in- 
teresting editorial compilation of figures regarding rail- 


road employees, traffic and earnings, both by the mile 
and by employee. There are some things in this table 
which support the proposition that the railroads during 
the last eight years have not in fact made great strides 
toward more profit. 

The first column of this table states the number 
of employees per 100 miles of road for a series of 
years from 1889 to 1907, both inclusive. 

In 1889 the number was 459. This steadily rose 
until 1893, when it was 515. In 1894 the number had 
decreased to 444. In 1900 the number had risen to 
529; in 1904 to 611; in 1907 to 735. In nineteen years, 
therefore, the number of employees of the railroads 
of the United States had increased from 459 to 735 
for each 100 miles. 

During the same period the freight ton mileage in 
ereased from 448,069 to 1,028,700. Thus, while the 
number of men per mile increased 60 percent the 
amount of freight traffic per mile increased 130 per 
cent. From 1900 to 1907 the increase in employees was 
39 percent and in freight traffic 94 percent, and the 
big increases in all lines have been since 1887. 

Gross earnings per mile showed little change until af 
ter that year. In 1899 they were per mile $6,280; in 
1892, $7,231; in 1895, $6,050; in 1897, $6,132; in 1898, 
$6,755; in 1890, $7,722; in 1894, $9,306; in 1907. 
$11,382. 

The net earnings per mile showed similar increases, 
starting with $2,087.89, advancing to $2,729 in 1900, 
and $3,696 in 1907. 

Per employee, however, there was not so much change 
in either gross earnings or net earnings, and practically 
none at all in passenger miles. 

The ton mile freight traffic per mile in 1889 was 
97,619; in 1900, 139,008; in 1904, 135,757; in 1907, 
139,960. k 

Gross earnings per employee showed, on the whole, 
a steady gain. They began with $1,371 in 1889; advanced 
until 1892 and then fell off until 1897, in which year 
the amount was $1,363. Then an increase began, which 
culminated in 1907 with $1,549. ‘ 

Net earnings per employee began in 1889 with $455 
and showed nothing but minor increases or decreases 
until 1898, when they jumped to $491. In 1901 they 
were $521, which was the highest point in the record. 
In 1902 they dropped back to $513 and in the following 
year to $490. The succeeding record was: 1904, $491; 
1905, $501; 1906, $511; 1907, $503. 
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On the basis of these figures the railroads ought 
to have been pretty well satisfied with their returns in 
the year ended June 30, 1907, and if they can pull 
through a few months more of dull times on the present 
basis of rates and expenditures the question of read- 





justment of both of these factors can be taken up and 
worked out on its merits under general business condi- 
tions of the country at large which will permit of calm 
study, resulting in ‘an equitable adjustment, if then 
readjustment shall seem necessary. 






In the meantime the ordinary shipper looks as closely 
to his own well being as that of the well being of the 
holders of railroad stocks, and insists that his return of 
prosperity should not be hampered and delayed by 
thrusting prosperity upon the railroads at his expense. 





OP PPP A 


ADVISABILITY OF IMMEDIATELY PLACING ORDERS 


‘*Why don’t you change your ‘BUILD NOW’ cam- 
paign to a ‘Ship Now’ campaign,’’ was the pertinent 
suggestion made by a yellow pine manufacturer during 
the week. Elaborating, this gentleman said that to place 
orders now for early shipment would save buyers money 
and trouble later on in the season. He claimed that not 
only will the car supply be inadequate this fall but that 
the lumber supply will be insufficient to enable the mills 
to furnish all the stock needed. 

The strength of yellow pine values has been the fea- 
ture of the market during the last two weeks. A good 
many sales offices are asking the straight August 3 list 
and refusing some orders at those prices even, because 
of the broken condition of their stocks. Reports from 
the southwest are very optimistic. Where concessions 
are made from the August 3 list the idea is to move 
items which have accumulated. The situation is so 
shaping itself that in all probability even those conces- 
sions will be withdrawn as soon as the holders of surplus 
stocks begin fairly to realize that their condition is not 
general, 

A Chieago buyer who had sent out inquiries for cer- 
tain kinds of stock received answers from about 20 per- 
cent of the concerns to whom the inquiry was addressed. 
About 60 percent of those replying refused to make 
quotations on the items wanted. His experience is not 
an uncommon one at this time. Reports received by the 
AMERICAN LUMBERMAN direct from the southern field 
state that more orders and inquiries are being received 
now than at any other time this year. It is the opinion 
of manufacturers that buyers now realize they have 
waited too long and everybody is coming into the mar- 
ket at the same time. 


The breaking up of assortments at the mills has done 
much to intensify and complicate the situation. This 
has brought about also a wide range of prices. Where 
certain items have accumulated the holders of the stock 
believe it good policy to move it now. While they find 
no trouble in doing this, price inducements are being 
made. A mill making a low price on boards, for ex- 
ample, may demand list prices for dimension and finish. 
At another point list may be demanded for boards and 
concessions made on dimension and finish. The general 
market situation does not appear to be thoroughly under- 
stood save that there has been a shortage in the better 
grades of flooring with prices correspondingly firm. 
Another developed recently in common boards and piece 
stuffs. 

From all parts of the country come reports of an 
improved demand for lumber. In the east the trade is 
said to have increased 10 to 15 percent within the last 
few weeks and the outlook is for a still further gain in 
consumption, bringing the trade back to within 25 
percent of its volume of last year. Prices naturally 
reflect this improvement and the outlook is for a very 
good fall demand for lumber, not in the east alone 
but throughout the entire country. At present trade 
in and west of Chicago is better than in the east, but 
building is going on apace and in yellow pine a shortage 
in common boards and dimension has developed because 
of the increase in the consumption of such stock brought 
about by the AMERICAN LUMBERMAN’s ‘‘ BUILD NOW’? 
campaign. 

Present indications point to a runaway market this 
fall. Within the last six weeks prices have increased at 
a phenomenal rate. Of course, the selling price of 


FOR YELLOW PINE. 


lumber was extremely low at the start. Notwithstanding 
this fact, however, buyers were loath to place orders, 
not because they really believed values would go lower 
but because they lacked the initiative to go ahead for 
themselves independently of what others might do. 
Now all classes of consumers are in the market at the 
same time and are bidding against each other for stock. 
Producers are quick to take advantage of such a turn 
in the tide. 

A runaway market is not a good thing for either the 
producer or the buyer. Prices can not continue to ad- 
vance indefinitely. The danger to the lumber trade 
comes from a reaction which sooner or later must set 
in. This danger is recognized and appreciated by the 
more progressive, yet apparently there absolutely is no 
way of avoiding it. Being in business for business pur- 
poses, every owner of a merchantable article, of course, 
is anxious to sell for the highest price he can get, on 
the theory that it is well to make hay while the sun 
shines and if it rain afterward he necessarily will have 
to take his chances with the others. The danger lies 
in stimulating production to a point beyond requirements, 
resulting in‘an accumulation of stocks and a consequent 
break some time in the future, when the demand eases 
off, disastrous alike to those who have bought at high 
prices and to those who have produced stock in excess 
of the requirements of the trade. 

To some this statement may appear premature, but 
several times within the last few years the trade has 
experienced a state of affairs very similar to the possi- 
bilities suggested. It will be well for the individual, 
be he producer, dealer or consumer, to bear these facts 
in mind during the next six months. 





WHITE PINE PRODUCTION IN MAINE AND MICHIGAN. 


In the issue of the AMERICAN LUMBERMAN of August 
| was published a report by states and species of the 
lumber production of the United States for 1907 as 
compiled by the bureau of the census in codperation 
with the Forest Service. One point in the table has 
attracted the attention of the correspondent who writes 
us as follows: 


BLIND RIveR, ONT., Aug. 19.—Editor AMERICAN LUMBER- 
MAN: Your issue of August 1 states that Maine produced 
last year more white pine than Michigan. What in your 
opinion is the reason for this? 

WHITE PINE LUMBER COMPANY. 


According to the census returns, Maine in 1907 pro- 
duced 328,775,000 feet of lumber, while Michigan pro- 
tuced but 319,997,000 feet. Truly, it is a startling 
proposition that the old state of Maine, with its area 
* 19,182,160 acres and which has been producing pine 

r the markets for nearly 300 years, should have pro- 

iced at this late day, in a single year, more white pine 

an Michigan, with its 36,819,200 acres, in which lum- 

r manufacture began less than 100 years ago. It is 
irticularly surprising when we remember that Michigan 

:d solid forests of white pine that were never equalled 
- extent by those of Maine. It may be interesting to 

rry the comparison a little further. Separating Maine 

d Michigan from the tables referred to, the following 

le show the production of each kind of lumber in 

17 by the two states: 


Woops— Maine. 
DOW BED 6. 0o5 ve es0 00000986 


Michigan. 
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328,775,000 319,997,000 
12,402,000 25,121,000 
121,966,000 Oe riiaae 








528,013,000 15,779,000 

4,445,000 551,106,000 

16,000 227,000 

IER... epestanew 

5,440,000 89,206,000 

40,729,000 57,662,000 

3,349,000 60,859,000 

532,000 2,516,000 

513.000 33,779,000 

4,912,000 27,281,000 

13,789,000 16,911,000 

eaaheseee 35,556,000 

SyVGMNNN oc | vac toeecasicds- 04000806 68,000 
Wig 6 od ee i a essa” ee eee 25,000 
A 35,005,000 2,895,000 
Total (MEP: 6... <.20 ccsiecs 1,103,808,000 1,827,685,000 
HMI og. ae canes <c0 000 44 0% 401,759,000 855,749,000 
Fo a ee ee ee 294,558,000 268,287,000 


_ While Michigan, as by its larger area it should be, 
is a much larger producer of lumber than Maine, the 
latter state holds preéminence in two of the most impor- 
‘ant softwoods, white pine and spruce. Michigan gains 
its exeess production of about 725,000,000 feet because 
of hemlock, maple and miscellaneous hardwoods. 
Specifically answering the question asked by our cor- 
respondent as to how the product of white pine in Maine 
can exceed that in Michigan, it may be remarked that 


perhaps it does not. Where such large figures are so 
close, a few errors or omissions might change the plu- 
rality in favor of the other state. But that is a minor 
matter. It is surprising enough that Maine should be 
substantially the equal of Michigan in white pine pro- 
duction. 

The explanation, however, is not a difficult one. 
Maine is cutting second, or third or fourth growth 
pine. Early in the seventeenth century Maine was ship- 
ping white pine masts and spars to England. A little 
later, but still in the first half of that century, the 
settlers along the Massachusetts coast were making 
shipments of the Maine timber which surpassed in qual- 
ity that available along the shores of Massachusetts bay, 
where for the most part timber did not grow of the 
quality it did in accessible locations in New Hampshire 
and Maine. The old Pine Tree state has gotten its ‘‘sec- 
ond wind’’ so to speak, in white pine production, while 
Michigan is only now finishing with her virgin resources 
and has no important production from second growth. 

Michigan is cleaning up its original white pine re- 
sources, A little of the original stand is still left, which 
is being gradually reached, but an important part of 
its products is secured by cleaning up after the first 
or second cuttings. It is not, however, second growth 
timber proper that is to any considerable extent being 
cut in that state. When the full reports come in show- 
ing values, it will probably be found that the Michi- 
gan product is much more valuable than that of Maine. 

While there is a little virgin pine still remaining in 
Maine, in regions which were until lately considered 
inaccessible—here and there clumps of pine mixed with 
the spruce—which ig being exploited, for the most part, 
it is second growth pine that the lumbermen of Maine 
are cutting. It is largely small and knotty timber, 
sometimes called, logally, box pine or ladder pine; the 
former because the jumber from it is mainly used for 
boxes, and the latter because the trunks are often’ se 
thickly studded with branches, or stubs of branches, 
that one can climb on them from the ground to the top, 
as on a ladder. : ’ 

The white pine output of Maine is likely to be main- 
tained perpetually, varying in different years according 
to market demands, or, in so small a product, jumping 
up in some years because the opening of a new railroad 
has made available 50,000,000 to 100,000,000 feet, which 
had not before been reached. But it is probable that a 
product in the neighborhood of 300,000,000 feet annual- 
ly will always be maintained in Maine. 

In Michigan the output will decline still more, until 
the time shall come when from the state forest reserves, 
from private reafforestation and from unassisted re- 
production there shall be a second growth of white pine 
which will bring the product of the state up again. 

If one were to guess, looking at the natural white 
pine areas and at the adaptability of the cutover land 
for agriculture in the several states, it might be some- 
thing like this: 


That Maine will always produce 300,000,000 feet of 
white pine; Michigan 500,000 feet; Wisconsin 400,000,- 
000 feet. It should be noted, too, that New Hampshire 
in 1907 produced 397,000,000 feet—also in excess of 
the product of Michigan; this state might be depended 
upon for a perpetual product of 300,000,000 feet, for 
while Maine is much larger its timberland will prob- 
ably be devoted more to spruce than to pine. New York 
produced 114,989,000 feet. This is likely to be in- 
creased in years to come to probably 200,000,000 feet. 
Considerable areas of Pennsylvania also are being re- 
afforestated. Its product last year was 134,746,000 feet. 
It could be, and probably will be, advanced to a per- 
petual supply of 200,000,000 feet. Minnesota, which 
last year produced 1,521,125,000 feet, will probably drop 
down to a permanent annual production of about 500,- 
000,000 feet. 

There are other states, as Vermont, West Virginia and 
the southern Appalachian regions, that will always pro- 
duce more or less white pine. For example, last year 
Massachusetts was accredited with 230,011,000 feet. 

The total of the probable final annual yields esti- 
mated above is 2,100,000,000 feet for six states. Add- 
ing to the other white pine areas, it is probabie 
that the total production of these species of the United 
States will be maintained at not less than 2,100,000,000 
feet, and will probably grow steadily as scientific meth- 
ods of reproduction are adopted. 

Michigan, Wisconsin and Minnesota will drop off very 
rapidly and the production will be almost nothing at 
some stage, just as it has been in the eastern states. 
The latter, however, will increase their product, cutting 
from second growth, and the western states will some- 
time do the same. 

This is, of course, mere guesswork and the loosest 
sort of theoretical speculation, but, in general outline, it 
is what will happen. 

Referring to the table of lumber production for 
Maine and Michigan by woods, some blanks will be ob- 
served in each column. The lumber producers of Michi- 
gan are fairly familiar with the idea of reporting their 
product. The AMERICAN LUMBERMAN for thirty-five 
years has been collecting statistics from them, and so 
the product that is unassigned to species is very small. 
In Maine, on the contrary, 35,000,000 feet is opposite 
the index term ‘‘all other,’’ which seems to show that 
multitudes of small mills in Maine either did not know 
just what they cut as to species, or were too indifferent 
to go to the trouble of finding out and properly filling 
the blanks—finding it easier to. lump their product un- 
der ‘‘all other.’’ If this unassigned product had been 
classified it would have raised the figures for all the 
woods in the Maine list and would certainly have given 
statistical figures after tamarack. 

Those who are curious as to what is meant by yellow 
pine in the Maine product are informed that it is chiefly 
the wood that is known as pinus rigida, the old pitch 
pine of New England and not a southern species, 
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RELATIONS OF THE UNITED STATES WITH CHINA AND JAPAN. 


That ‘‘Asia for the Asiatics’’ really means ‘‘ Asia 
for the Japanese’’ is the opinion of all observers of 
current developments in the orient; and in view of 
that interpretation the United States, as a government 
and as a great commercial people, is vitally interested 
in Japan’s Asiatic policy and in her alliances with 
other powers. 

The New York Herald, which has unusual resources 
for obtaining foreign news and getting at the bottom 
of foreign sentiment, not long ago published an exceed- 
ingly interesting interview had in Paris with Li Sum 
Ling, who is the editor of the Chinese Mail, a Hong 
Kong paper. He speaks English fluently and keeps 
well posted regarding all affairs to him foreign, but 
yet he is a thorough Chinaman in sentiment and cus- 
toms. ; 

He is quoted as saying that the far eastern question 
involves several European nations. Japan’s behavior 
was always suspicious, but has become extraordinary 
since the war with Russia. It is an open secret now 
that Japan’s policy of ‘‘Asia for the Asiaties’’ is 
‘Asia for the Japanese.’’ Whether her extravagant 
expectations will be realized, however, remains to be 
seen. One of her prominent statesmen recently said 
that India had ealled on the Japanese for protection. 
These statements were contradicted, but will serve 
as straws to show which way the wind was blowing. 

‘At any rate,’’? Li Sum Ling says, ‘‘ current events 
show that there is not the slightest reason to doubt 
that Japan’s intention is to prevent the Europeans 
from crossing the Indian ocean or landing in Asiatic 
territory, and in order to accomplish this object she 
must have immense resources to draw upon. There- 
fore she decided she must make use of China, which 
at present is weak compared with her island neighbor. 
She wants to use China as a field on which to conduct 
her first great operation.’’ 

Mr. Ling was asked if Manchuria is destined to be 
Chinese or Japanese, and his answer was: ‘‘In Man- 
churia Japan will do her best to shut the door instead 
of opening it. At present it seems that the United 
States is the only nation which stands in the way. 

Japan’s desire to annex Manchuria for her 
exclusive use could not be more apparent to the world 
than by citing the persistent refusal to consent to 
the construction by England of the Fakumen-Hsin- 
mentun railway. Since the war in the Philippine 
islands the Dutch East Indies, the Strait’s Settle- 
ments and Cochin China have swarmed with Japa- 
nese. What the Japanese are doing there nobody 
knows. Are they preparing for big game?’’ 

Mr. Ling was asked whether he thought Japan de- 
sired or contemplated a war with the United States. 

‘«The prevailing opinion in China,’’ he replied, ‘‘is 
that Japan would declare war against the United States 
at once if she had the necessary money. Her bad 
condition financially prevents her seriously considering 
the project now.’’ 


The United States is concerned with this subject be- 
cause of all modern countries its interests in the Pa- 
cific are, or should be, the greatest from either a com- 
mercial or a political standpoint. This country is di- 
rectly interested in peace and commerce and in free 
intercourse among all the countries bordering the great 
western ocean. Politically, the United States is con- 
cerned only that peace and the integrity of the va- 
rious nations should be maintained. It has taken a 


bold stand for the open door in China, though it. 


stands alone in open and powerful advocacy of that 
condition. 


This policy was adopted more for defense against 
the schemes of territory-grabbing European powers 
than to restrict the activities of Japan; but today the 
empire of the rising sun stands as the only real— 
though not open—antagonist to that policy. Before 
the Boxer rebellion, and indeed up to the Russo-Jap- 
anese war, Germany and England were powerful on 
the Pacific. They were naval powers there in equal 
proportion to the needs of the case as they were on 
the Atlantic. Russia might also have been counted 
with England and Germany and France. Today there 
are but two naval powers on the Pacific. The only 
battleships on those broad waters are those of the 
United States and Japan. Both England and Ger- 
many, so far as immediate action is concerned, are 
absolutely powerless to protect or extend their terri- 
torial holdings and concessions, and Russia has been 
driven back practically to the Amur, though there are 
signs of some sort of an understanding between the late 


“antagonists, looking toward a joint exploitation of 
Manchuria. 

When Japan was in need of help she promised any- 
thing that was asked of her, but her performances 
did not keep pace with her promise, though she still 
speaks fair. Ports that should have been opened three 
years ago are still closed and, by one excuse or an- 
other, she not only defers granting the rights of neutral 
powers in Chinese and Korean territory but extends 
her own influence and trade at the expense of the rest 
of the world. 

It is evident enough that, notwithstanding friendly 
words, Japan contemplates an Asiatic alliance of which 
she shall be the head. She seeks to impress her ideas 
and leadership upon all the Asiatic races, and to bring 
about a condition which would make possible the imag- 
inary scenes depicted by H. G. Wells in his current 
story ‘‘The War in the Air.’’ Congressman, and one- 
time Lieutenant, Hobson should not be dismissed as 
merely possessed of nightmares in his arguments on 
behalf of a larger navy until due consideration has 
been given to the attitude and actions of Japan in 
the far East. 

To be sure, Japan has made one very serious error. 
She assumed that China had no-national spirit, and 
when the TYatsu-Maru attempted to land a cargo of 
smuggled arms in a Chinese port and the vessel was 
confiscated she released it and its cargo by threatened 
force. But all of China, of which we have knowledge, 
rose in protest, and a Japanese boycott was insti- 
tuted vastly more far reaching and complete than that 
which American merchants experienced a year or two 
ago. 

It is possible, therefore, that Japan may not suc- 
ceed in her plans to dominate China. Coming largely 
from the same root stocks, we are apt to consider the 
Japanese and Chinese as practically one people; but 
the development of the two races has been vastly dif- 
ferent. Though they use the same idiographs in writ- 
ing, their languages are different. In many ways— 
in thought, customs and traditions—they are radically 
different. 

China still maintains the worship of ancestors to a 
considerable extent, but Japan has broken away from 
almost all the traditions of the past exeept her venera- 
tion for the emperor, and even that fundamental prin- 
ciple is being broken down under the influence of 
western ideas and the changed conditions of life re- 
sulting from the commercial development and high 
taxes which have followed the war with Russia. 

The editorial conclusion of the New York Herald, 
reviewing this subject, is that the United States should 
look toward an alliance with China on the ground 
that that great empire trusts the United States and 
distrusts Japan, and that now is the time for the 
United States, which has so often proved its friend- 
ship for the ancient empire, to weavegfresh bonds of 
alliance and friendship which will result in immeas- 
urable commercial advantages to both nations and in 
preserving the peace of the eastern world. 

The Herald says: ‘‘The entente cordiale that exists 
between China and the United States is so real and 
comprehensive that Mr. Li Sum Ling advocates with- 
out ambiguity a Chinese-American alliance as a neces- 
sary counterbalance to the Anglo-Japanese alliance. 
The political conditions of today are the realities of 
tomorrow. The English are certainly more wedded to 
tradition than Americans, yet they have seen fit to 
break with their traditional policy and have concluded 
an alliance with Japan. That step in itself may yet 
compel the United States to disregard the warning 
against entangling foreign alliances contained in Wash- 
ington’s farewell address. 

‘*When Washington uttered his warning against al- 
liances his gaze was fixed on Europe, which at that 
time was animated by a spirit of hostility to our demo- 
cratic institutions. Today the United States has noth- 
ing to fear from Europe. But as regards China and 
Asia generally the case is far different. The realiza- 
tion of the ambitious program ‘Asia for the Asiatics’ 
would sound the death knell of American commercial 
development. An alliance between the United States 
and China would prevent the realization of that pro- 
gram; would compel China to walk resolutely in the 
path of progress; would insure for the United States 
its share of the commerce of Asia, and would guaran- 
tee peace in the far East, quite as much as the triple 
alliance and the Franco-Russian alliance have guar- 
anteed the peace of Europe. Such results are not to 
be despised.’’ 


Wu Ting Fang; Chinese minister to the United 
States, is reported to have said in regard to the Paris 
interview: ‘‘Mr. Li Sum Ling is well known in China 
as a deep student of political questions and an able 
journalist. His views, however, involve questions 
about which I am not, unfortunately, at liberty to 
talk. As to the question of an alliance between China 
and the United States, that is a question of great in 
terest and the greatest importance. Even though I 
might feel that it was a splendid thing for my coun- 
try as well as for the United States, I can not say 
80. . Mr. Li Sum Ling has brought an important 
international question before the world.’’ 

A gentleman familiar with. Chinese sentiment says 
that when the Japanese defeated the Russians the 
Chinese took an exceptional interest in the former, 
but since the Japanese have taken control of Korea, 
and the grand scheme of Japan’s aggrandizement at 
the expense of China has unfolded itself, there has 
been a revulsion of feeling. 

The matter of the possibility, or even probability, 
of war between the United States and Japan is one 
which need not be much discussed by a paper like the 
AMERICAN LUMBERMAN. There will be no war so long 
as the United States has a stronger fleet on the Pa 
cific than has Japan. There will certainly be no war 
until the Atlantic squadron is well on its way to Suez, 
and there will probably be no war so long as Japan 
is in its present financial situation, unless it should 
think that by a bold dash it might levy. heavy tribute 
upon the Pacific coast of the United States and thus 
provide for its financial necessities. There is not 
likely to be war unless Japan believes that England 
will stand by its offensive and defensive alliance with 
her. People of the United States will not believe for 
a moment but that England will throw overboard any 
treaty rather than wage, or assist in, any unjust war 
against this country, 

The Japanese war that the United States has to fear 
is a commercial one. One of our great markets of the 
future should be China, including not only that part 
of the empire south of the Chinese wall but Man 
churia as well—the latter especially, as it is more 
imbued with modern ideas and is making more rapid 
progress than most other parts of the empire. 

China has a population estimated at 433,500,000 peo 
ple, occupying an area of 4,277,000 square miles; « 
population not, however, so dense as in Austria-Hun 
gary, France, the German empire, Italy and many 
others. Japan, with an area of 147,655 square miles, 
has a population of 47,975,000, or 325 to the square 
mile. 

A good deal of the more densely inhabited portions 
of China has been exhausted of its immediatel) 
available resources, except agricultural, but it is stil! 
vastly rich. It is believed by many students ani 
travelers to be the richest country in the world i: 
mineral wealth, while its western portion is not en 
tirely destitute of forests. Nevertheless it should be 
for a generation or more one of the heaviest customer: 
of the United States. 

At this time its total imports of merchandise amoun' 
to only $350,000,000, of which only about 1014 percen' 
comes from the United States. Its total exports ar 
less than $200,000,000, of which about 11 percent goe 
to the United States. The share of this country, there 
fore, is small compared with what it should be. 

The relationship of the United States and China 
should be one of mutual benefit. We have no polit 
ical ambitions there. We demand nothing of Chin: 
that we are not willing she should grant to othe 
powers; but we do demand an equal opportunity with 
other countries—that is the meaning of the ‘‘open 
door.’’ That door Japan would close and would ex 
ploit the country for its own benefit. We would trad: 
with China and assist in its development to the profit 
of both. 

Lumbermen are among the business men of th: 
United States particularly interested in the Chines: 
trade. They do not like to see Japan combining wit! 
Russia on the north to furnish the Chinese timber suj 
ply. from Siberia, in order to promote her own timbe 
trade at the expense of the United States. Japan has 
little timber to spare, but she is ambitiously exploiting 
what she has, even to the extent of sending ties an¢ 
timber to Mexico and the United States. 

Japan aspires to do the grain and flour trade of 
China by means of control of the wheat fields of Man- 
churia and the mills at Harbin and other points. She 
aspires to be to China what England so long was tu 
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the American colonies—the sole provider of manufac- 
tured commodities. Japan would shut off American 
trade in cotton goods with China, buying the raw ma- 
terial wherever she can and making it into cloth in 
her own mills. She would collect toll from all the 
commerce to and from China. 

This commerce now is comparatively small, but China 
is waking up. It is slowly becoming imbued with mod- 
ern ideas; is breaking away from the stifling tradi- 
tions of the past and breathing the air of modern 





progress. Great in its population and its territory 
and natural resources, honest in business dealings, 
it is a country worth looking after. 

If we are not mistaken, now is the time for the 
United States to broaden, strengthen and make more 
close its relations with the Flowery Kingdom, and to 
lay the foundation for an enormous trans-Pacific com- 
merce of the future. While doing this, it will pre- 
serve Chinese autonomy and racial identity; it will pre- 
vent a threatening coalition of Asiatic races; it will 





christianize in the best sense the people of the far East. 

No less experienced and broadminded a man than 
Mr. Taft has said that Christian missions are doing 
a work in the orient, even from a commercial and 
political standpoint, that is invaluable. 

All these things are open for accomplishment by wise 
action on the part of the United States at this june- 
ture. Will our statesmen be far seeing enough to take 
advantage of the opportunity and our people patriotic 
and fair enough to back them in such a course? 





GOOD ROADS AN AID TO THE RETAIL LUMBER TRADE. 


No reasoning man will for a moment doubt the 
value of good roads. The better roads movement is 
of recent origin but the idea is rapidly gaining ground. 
That which has been accomplished by cities and town- 
ships is an object lesson that must be regarded with 
satisfaction by the community generally. 

Not many years ago it was thought by many that 
the appeal for good roads was in the interest of the 
pleasure seekers—those who could indulge in carriages 
—but of late it has been learned that such roads are 
a business utility; that as well as a source of pleasure 
and comfort they are trade getters, inasmuch as the 
facility for getting to town is the same, season in and 
out. Since the rural delivery has been in operation 
the farmers have been in high favor of the better 
roads movement, as in several instances they have 
been told by government officials that unless the roads 
were passable they could not hope to get their mail 
daily, and having once received their mail with regu- 
larity information of this nature is not pleasing. Mail 
once had regularly is always wanted, it being in a 
measure satisfactory to those along the routes if in 
tive days of the six when they look into the mail 


boxes they are empty, as they are conscious that they 
have received all that was coming to them. 

The automobile industry will do much for better 
roads. Touring is becoming more and more a recrea- 
tion, and there is no telling to what extent it will be 
carried. It has been figured out by an Iowa statisti- 
cian that should the ownership of automobiles in that 
state increase proportionately in the next five years 
as it has in the five years just ended every man, 
woman and child composing the 2,210,000 population 
could be accommodated in the cars. This may be an 
exaggeration, and there is probably something of 
imagination in the estimate; still, it is observed by all 
how rapidly the use of the machine is increasing. 
Small villages in which there is not one or more auto- 
mobiles are rare; there are almost numberless little 
cities of from.2,000 to 4,000 population in which there 
are from a dozen to twice that number, and already 
outside the cities and villages the farmers in large 
numbers own them. The machines are found literally 
everywhere, and the cheaper they become the larger 
will be the number in use. These automobile owners 
to a man are in favor of better roads and the influence 


that will be exerted by them in the future to secure 
such roads can hardly be estimated. 

To no line of trade will better roads be more ac- 
ceptable than to the retail lumbermen, one main rea- 
son being that lumber is a heavy commodity. Gro- 
ceries and the goods sold by other stores are not 
weighty. Even when the roads are bad they can be 
carried home by the purchasers. Not so with lumber, 
however, and not always so even when it is required 
in comparatively small quantities. Oftentimes in the 
prairie states the roads during a portion of the spring 
months are well nigh impassable and for a farmer 
to haul a load of lumber home is impossible. No 
matter how much he may be in need of it the hauling 
of it must be postponed until the roads become dry. 

Under these conditions it can readily be seen what 
a boon to retail lumbermen good roads would be. One 
only has to see such roads in a district where the 
movement has gained material headway, say in the 
vicinity of Joplin, Mo., to know this. In such a 
district there is no season for hauling, the farmers 
bringing their products to town and carrying home 
whatever they may want at all times. 
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AFTER EFFECTS OF THE RECENT DEPRESSION ON LUMBER VALUES. 


It is reasonable to presume that articles of sub- 
stantially the same value should command about the 
same prices on the open market. Possibly lumber 
has been more of an exception to this rule than has 
any other commodity. The ideas of manufacturers 
and consumers at all times have varied materially in 
regard to the values of forest products. By reason of 
superior salesmanship some mills secure better prices 
for everything they sell than do others which turn out 
stock of equal intrinsic worth. During periods when 
the demand is about on par with the available supply 
prices 40just themselves on a firm basis. Even then, 
however, some mills are enabled to secure more for 
their output than others, for the reason, chiefly, that 
they have the ability to ask more for it. 

At this time the lumber trade is in a peculiar condi- 
tion. The demand is increasing every week. Prices 
have reflected this betterment in trade and now are 
ou @ higher level than at any other time this year. They 
probably also show a wider range. This variation, of 

curse, applies to those concerns which are in the mar- 

et to sell lumber. A few of the very strong institu- 
tions have not made sales unless buyers were willing 
to meet their prices. Apparently, what the producer 
is willing to take for his stock depends entirely upon 
t.e extent to which he has felt the increase in demand 
for lumber. 

\ number of examples of this character have been 
bought to the attention of the AMERICAN LUMBERMAN 
a] the variation in prices at which the standard 
, .des and sizes are offered is noteworthy: 

yuotations on No. 1 hemlock lath, delivered in Chi- 
¢: »0, Show a variation of 15 cents; No. 2 a variation 

30 cents. 

No. 1 basswood lath are quoted at about $1 below 

price asked for No. 1 hemlock. 

Jn No. 3 hemlock boards a variation of about $2.25 
i shown by recent quotations. 

nn No. 1 maple and birch quotations show a range 

i‘ hearly $1. 


On white pine, one concern quoted No. 3 boards SIS 

the mill for 25 cents less than another manufacturer 
quoted No. 5 boards. The quotation on No. 3 boards 

‘s for 4-inch stock and on No. 5 boards for 4 inches 

d wider. Other quotations made by the same con- 

rns show the low price to be only $1.50 more for No. 
’ white pine boards 8 inches and wider SIS than the 
other asked for 1x4 and wider, 6 feet and longer, No. 
' boards in the rough. These prices were for the 
stock on board ears at mill, so the cost of trans- 
portation was not considered. 


Unquestionably it would be possible to secure abso- 
‘ule Quotations showing even -greater- variations on 
other kinds of stock, including southern hardwoods 
and Pacific coast products. 

A Chicago buyer sent out an inquiry to 278 manu- 


facturers of yellow pine asking for quotations. Three 
weeks later fifty-four replies had been received. Of 
the fifty-four replies, thirty-five stated that they were 
not in a position to handle the business and did not 
make quotations. The stock on which quotations were 
asked was No. 1 and No. 2 common boards and dimen- 
sion. In the quotations made several asked straight 
August 3 list, while others made special quotations on 
different items. A number of offers on special stock 
on hand ready for shipment were made but the stock 
did not correspond to that wanted. Quotations on 
dimension, delivered in Milwaukee, for example, 
showed a considerable range, the variation being from 
50 cents to $1.50, and from the straight August 3 list 
to $2 off. 

Extracts from the letters from representative yellow 
pine manufacturers in which they decline to quote 
prices should serve as an absolute index to the yellow 
pine situation. These extracts are given herewith, 
names and dates being omitted, but all of them were 
written between August 16 and 20: 


Replying to your inquiry, sorry to advise we are not in 
a position to handle. 

We are not in position at the present time to take 
orders for any of this material and are therefore not 
quoting. 

We would not be able to handle orders for material 
worked as you require. 

We are so far oversold that we cannot make you quo- 
tations on any of the boards at this time. 

We are denied the pleasure of quoting you account of 
stock. 

We are sorry to have to say that our stocks are so 
badly broken at the present time that we can not make 
you figures on the list of stock submitted. 

We will keep this inquiry before us a few days, and 
if we find that we can quote on any of the stock you want 
we will let you hear from us. 

We regret to state that we are not in position to make 
you prices on same, on account of being short of the 
stock called for. 

We do not find any items on which we could offer you 
prices at the present time. 

There is very little of this that we would be in position 
to handle and we are not quoting thereon. 

Beg to say that we will not be able to furnish the 
stock for which you are in the market. 

We regret that we have nothing in stock that would 
apply on your inquiry. 

Beg to advise that we are not in position to quote, 
owing to our continued shut down. 

Regret to advise that we are not in position to quote 
you on the stock wanted, 

We are not in position to furnish stock wanted. 

Regret to advise that we are unable to furnish any of 
the items shown on your list. 

We are not in position to furnish the items listed, for 
which reason do not quote. 

We regret that the present condition of stock of dimen- 
sion of boards is such that we could not quote’ you on any 
of the items you list. We are oversold on both No. 2 
boards and Nos. 1 and 2 dimension. 

We are unable to quote prices on any of the items 
listed for the reason that we do not have the stock on 
hand. 





We could do nothing with you on the stock mentioned 
in your favor. 

Our stock is so badly broken we cannot quote. 

We are unable to handle any of the items in this In- 
quiry owing to the broken condition of our stock, there- 
fore do not quote. 

We are sorry to advise that we are not in position to 
quote on this material. 

We are not in a position at this time to quote you on 
the list of yellow pine for which you Inquire, 

We regret that the present time we have nothing to 
offer in your Inquiry, as we do not care to sell in advance 
of accumulation. 

We are unable to quote you price on account of lack 
of stock. 

We are not in position to quote on this stock. 

We regret to advise that we are not in position to 
quote you satisfactory prices on any of the stock wanted. 

We are not in position to quote on any of the stock 
you require, as we are considerably sold ahead on these 
grades and sizes. 

We regret that at this time we are not in position to 
quote on the stock wanted. We are about sold up on dry 
stock and are not booking any business we can get away 
from at the present time. Our stock is lower than It has 
been in two years; in fact, last month we shipped over a 
million and a half more than we cut, and while the ship- 
ment this month has not been quite as heavy we would 
have beat the mill cut had it not been for rainy weather. 
Are using the August 3 market report as a basis for prices 
on common stock, and are having no difficulty in getting 
it on such stock as we have in shipping condition. Shall 
be glad to forward you lists of stock we have to offer 
in your market and may be able to do something with 
you later on. 

The point is simply this: Many operators are not 
keeping up with the market and apparently are not in 
touch with the nature of the change which has taken 
place within the last few weeks. Certainly when 
white pine boards, for example, are manufactured from 
substantially the same quality of timber by mills 
whose equipment is practically the same and graded 
according to association standards the No. 3 product 
of one concern should be worth considerably more 
than the No. 4 product of some other institution. 

In the northern quotations, to which reference has 
been made, No. 3 white pine boards were quoted at 
only 50 cents more than No. 3 hemlock, while No. 5 
white pine boards, in the rough, are considered to be 
worth 25 cents more than No. 3 boards SIS turned 
out by another institution. When it gets down to the 
prices of No. 3 and No, 4 boards a basis of equality in 
prices is reached so that substantially it would appear 
that one of these concerns is securing a No. 3 price 
for a No. 4 board and that the other concern is asking 
a No. 4 price for No. 3 boards. Any millman would 
object very seriously to having his graders put the 
No. 3 boards into the No. 4 pile, yet they appear 
willing to take a No. 4 price on a No. 3 grade. 

Of course, it is very difficult just at this time to 
determine what the market prices are, as they are in 
a formative stage. It would not seem, however, that 
the present uncertainty in regard to the market justi- 
fies the present wide range in quotations. 
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SOUTHWESTERN LUMBER CARRYING ROADS SHOCKED AND GRIEVED. 


Out of the Interstate Commerce Commission decision 
in the Des Moines case has grown a long string of 
troubles for the railroads and a few for the lumber- 
men. In that case a Des Moines organization complained 
that the rate of 2714 cents a hundred pounds on yellow 
pine lumber in carloads from Arkansas and Texas 
points to Des Moines was unjust and unreasonable as 
compared with the rate of 23 cents from the same terri- 
tory to Omaha, and that the Des Moines rate should be 
no higher than that to the Missouri river city. 

The commission agreed with the contentions of the 
complainants and ordered that on or before August 25 
the defendant carriers should install a rate to Des 
Moines not exceeding the rate to Omaha from shipping 
points in Arkansas, Louisiana and Texas, south of Little 
Rock, and including that town. 

In the meantime the lumberrfen of Lincoln, Neb., got 
busy and objected to a discrimination against Lincoln 
in favor of Omaha of 1 cent a hundred pounds. The 
commission said that this also was an unjust discrimina- 
tion. 

The railroads, therefore, decided to comply with the 
requirements of the commission by putting Des Moines, 
Council Bluffs, Omaha and Lincoln all on a parity on 
the basis of 26% cents. This rate was to have gone 
into effect August 25 and constructively has done so. 

This was a very nice arrangement for the railroads, 


because it enabled them to raise everything except Des 
Moines. They got a 3%-cent raise on about two-thirds 
of the traffic and accepted a decrease of 1 cent on one- 
third of it. 

Information from St. Louis this week indicates that 
there may have to be some other adjustment rather than 
simply ‘‘up.’? The Southwestern Tariff Committee, 
which is a combination of all the southwestern railroads, 
has a special department called the ‘‘Southern Lumber 
Bureau,’’ whose duty it is to formulate lumber tariffs 
on lumber business to and from southwestern points. 

This Southern Lumber Tariff Bureau was in session 
in St. Louis behind closed doors during several days 
of this week, contemplating with horrified amazement a 
portentous revolt against its authority. This trouble 
arose when the Kansas City Southern refused to advance 
its rates to Lincoln, Omaha, Council Bluffs etc., as 
ordered by the committee. 

The Kansas City Southern is mightily interested in 
lumber, which constitutes a large part of its northern 
tonnage. It is the shortline route from Port Arthur to 
Kansas City. It traverses one of the richest yellow 
pine districts in the country and it is said that the 
road is getting from 16 to 19 cents on the division of 
through rates to Kansas City. 

Since the orders of the Interstate Commerce Commis- 
sion on the rates to Omaha, Lincoln, Des Moines ete. 


are directed to the northern connections of the southern 
lines those roads would probably absorb the bulk of 
the increase. Whether they would or not could make no 
particular difference with the present volume of the 
lumber traffic on the Kansas City Southern; but if 
that road should refuse to charge the advanced rate 
and the other roads did it would have an advantage 
of from 50 cents to $1.25 a thousand feet. It does not 
take any great perspicacity to see what the result would 
be.’ The mills along the Kansas City Southern would 
obviously have the better of it in marketing their prod- 
uct and would do the business. 

The situation created by this refusal, almost on the 
date of its effectiveness, to join in the advance can not 
be determined until the outcome of the St. Louis meet- 
ing is known. Apparently the roads which have accepted 
the decrees of the commission and announced the new 
rates will have to maintain them until other steps can 
be taken. In the meantime the Kansas City Southern 
mills will be doing the business on some lower rate, 
which, however, will have to be the same to all three of 
the points in question. 

While waiting for a final decision in this dispute 
the lumbermen wiil undoubtedly spend the time com- 
miserating with the roads whose fine scheme for raising 
lumber rates has been so rudely smashed up and dis- 
figured. 





THE AMAZING STORY OF THE NEW ALASKA WHEAT. 


It seems that the lumber industry is mixed up with 
what purports to be the most wonderful agricultural dis- 
covery of the century, if not of all time, for Abraham 
Adams, whose name is being published far and wide as 
the discoverer of the new Alaska wheat, is said formerly 
to have been a lumberman in Wisconsin, where he passed 
many years in the woods. Some accounts have it that 
he was a native of Kentucky, and do not mention his 
Wisconsin career; but advices to the AMERICAN LuM- 
BERMAN from Spokane, Wash., say that he passed most 
of his sixty years of life in the Badger state. 

Our informant says that he is a thoroughly experienced 
timberman and lumberman, but he met with so many 
reverses that he embraced an opportunity to acquire a 
tract of land in Idaho, where he determined to pass the 
evening of his life in peace and quiet. However, instead 
of devoting himself to growing big red apples he sowed 
his land to wheat, harvesting from twenty-three to thirty 
bushels of blue stem, club and other varieties from every 
acre under cultivation. 

In 1904 the discovery came. One account says that 
he, in 1903, by virtue of a sudden change of sentiment, 
determined to see what the outlook for farming in Alaska 
might be, and so traveled along the coast of eastern 
Alaska, investigating the possibilities of that country 
for farming and grazing, and preparing himself to make 
a report to the farmers of his vicinity who had joined 
an the enterprise. It was while on this trip that he 
discovered, remote from any settlement, a patch of wheat 
that was just ripening. Game had been before him, 
however, eating the grain, and he succeeded in finding 
but one head, which was a gigantic one, measuring with 
its rough beard fully five inches long and broad in pro- 
portion. 

Our advices, however, have it that early in 1904 Mr. 
Adams received this head of wheat from a friend who 
found it under the circumstances related above. The 
stories all agree, however, in the statement that he 
planted the kernels very carefully in his garden in 1904 
and that a crop of seven pounds resulted. 

Mr. Adams’ ranch is located near Julietta, Ida. a 
village on the Potlatch river, in Latah county, not far 
from the home of the famous Potlatch Lumber Company. 

Thence the stories go on in agreement. This crop of 


seven pounds, gathered in 1905, he decided to test as 
spring wheat. He planted it in the spring of 1906 and 
in July he harvested 1,545 pounds of grain. Then he 
determined to reverse the process and test it as winter 
wheat. So he sowed the entire crop in the fall of 1906 
in fields by the side of the famous blue-stem wheat grown 
in that section. When nearly ready to harvest, a hail- 
storm absolutely destroyed the ordinary wheat, but the 
Alaskan : stranger partially withstood the beating and 
the harvest was 53,000 pounds. The crop, when our 
informant wrote, was being harvested, and conservative 
estimates place it at from 70,000 to 75,000 bushels of 
rain. 

. Mr. Adams is said to be the father-in-law of O. K. 
Hobe, of the Hobe Lumber Company, of Minneapolis, 
Minn., and they have entered into a partnership to 
distribute this grain as seed among the farmers of the 
country. They purpose to sell it at $20 a bushel, and 
not more than one bushel to each buyer, which will yield 
Mr. Adams the very handsome return of a net profit of 
more than $1,000,000 from his crop this year from about 
700 acres of land. 

He is reported to have said: “While I will make a 
fortune from this season’s crop, I am more anxious to 
be a benefactor to my fellowmen than to become a 
millionaire. I believe this discovery will result in both.” 

What is this new wheat? As stated above, the heads 
are very large. The average stalk is said to have more 
than 100 kernels, while the larger ones have as many as 
250. The kernels are berry shaped, of remarkable full- 
ness and smoothness, and several times larger than the 
standard varieties grown in the northwestern states. A 
remarkable feature is that it can be sown in the fall or 
in the spring. In either event, it is a hard wheat, grad- 
ing almost entirely No. 1. 

As to its quality, State Chemist I. Shirley Jones, of 
the Idaho experimental station, says in a report that 
judging from the chemical and physical condition of the 
sample analyzed by him the wheat discovered by Mr. 
Adams will probably take rank with the best grade of 
blue stem fcr flour milling purposes; adding that he 
will make a mill test when a sufficient quantity is 
available. 

The department of agriculture at Washington, D. C., 


is much interested and has ordered an investigation of 
the entire matter. 

An article in a recent issue of the Saturday Evening 
Post says that this wheat will yield up to 222 bushels to 
the acre, with an average of close to 200 bushels. Mr. 
Adams does not seem to support that claim, but does 
expect that it will yield an average of over 100 bushels 
to the acre. 

If the entire wheat. acreage of the United States had 
been planted in Alaskan wheat, this year’s crop would 
have been over 4,500,000,000 bushels. If such a crop 
were sold at only 50 cents a bushel it would add to the 
wealth of the country $2,300,000,000. Such a yield will 
warrant fertilization of the abandoned wheat fields of 
the east and restore that industry to its old importance 
everywhere. 

If the experience of coming years shall bear out the 
expectations of Mr. Adams there will be no more ques 
tion as to how the growing millions of the United States, 
or of the world, are to be fed, and there will be a won 
derful stimulus to this country and others, which will 
react upon all branches of industry and trade. The 
benefits of such a discovery could not be confined to this 
country—if we would have it so—but presumably the 
United States will in a few years, as soon as there is 
sufficient of the new wheat for seed, have a monopoly 
of the wheat trade of the world and retain it for at 
least a few years, resulting in an enormous addition to 
our national wealth. 

Why should this story be printed in a lumber paper? 
Simply because whatever is of vital importance to the 
industrial and commercial welfare of the United States 
is of importance to lumbermen. They are interested in 
all big and broad questions which, however indirectly, 
affect them, and stand for the welfare of the country. 
They are interested in this particular matter, especially, 
because the discoverer and developer of Alaska wheat 
was formerly a lumberman, and not a Burbank, or a 
scientific farmer, or a practical farmer, except as he 
has learned by practice and by practice developed theory. 
They also have the virgin land, now usually of little 
value, which with the aid of such a crop will be worth 
almost as much as when it was covered with commercia! 
timber. 





THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


A partial resumption of the carload trade in sash 
and doors has encouraged manufacturers and jobbers. 
Orders come in more freely than for a month or more, 


from dealers in the country and from the regular city 
trade. A steady improvement in the entire sash and 
door situation is looked for, and, although the volume 
of trade during the next three months will probably 
not be up to normal, a fairly satisfactory trade is 


looked for. Stocks of country dealers are badly broken, 
and, with the activity in building which is beginning in 
the country districts throughout the middle west, it will 
be necessary for them to lay in new supplies immedi- 
ately. Competition is holding down prices somewhat, 
but a stronger tendency is apparent among manufactur- 
ers to secure, as close as possible, list quotations. 
Local mills are running full time and are planning an 
energetic campaign for new business this fall. Some of 
the smaller mills are running almost entirely on special 
work, for which there is an unusually good demand. 


Some of the larger mills are stocking up on regular 
sizes in anticipation of fall needs, 
* * * 


3uilding at Kansas City is somewhat heavy just now 
and there is a satisfactory amount of building pro- 
jected. The planing mills are being supplied with 


enough millwork contracts to keep them running stead- 
ily, and they expect to be kept busy through the fall 
season. The demand for stock goods in the Kansas 
City territory is somewhat better than it has been, as 
some of the dealerg are placing rather liberal orders 
for fall stock, and the job 


bers are looking forward to 














a satisfactory volume of business. Prices are firmer 
than they have been of late and this is helping to 
stimulate demand. 

* * * 

Business is quiet in the door line in Buffalo, N. Y., 
with not much prospect of better things right away. 
So all there is to do is to go on as if it was the 
regular way to bid to the bottom for everything and 
let the consumer get the benefit a while longer. And 
the consumer is of the same mind, for he is taking 
advantage of the cheap work and will go on in the 
building line to the end of the season. 

* * * 


Manufacturers in Brooklyn and east New York sec- 
tions report better business this week than has pre- 
vailed for some time. One firm booked orders for 
trim for fifty-one houses and other good inquiries 
are on the way. Millmen are taking business very 
cautiously and consequently orders where the credit 
risk is reduced to a minimum are taken on a very low 
basis, and at a price which does not admit of much 
profit to the manufacturer. The improvement shown 
by the increase in building permits is very encouraging 
and sooner or later will result in a quick recovery in 
mill work lines. 

* * * 


Trade with retail yards in the northwest is almost 
at a standstill, as is usual in the harvest season, and 
there is not.much doing in St. Paul and Minneapolis 
in the way of orders, but considerable new building is 
being contracted, and the factory sales managers are 


doing a lot of figuring that will mature into orders 
very soon. There promises to be more fall activity in 
the building line than last year. 


* * * 


The sash, door and blind factories of Baltimore, 
Md., are kept fairly busy, and especially in the last 
few weeks the number of orders seem to have in- 
creased. Still, there is nothing like a rush on and the 
range of prices is held down to a very active competi- 
tion. Every manufacturer wants to get a share of the 
business that develops, and some concessions are beirg 
made to secure orders. The outlook, however, is ap- 
parently more favorable, and the trade seems to be in 
good shape. 


* * * 


There was a feeling of much’ elation in the sash and 
door trade at St. Louis this week. Trade at that cen- 
ter seems to have shown a remarkable strengthening 
tendency. Inquiries are reported to be coming in at a 
lively rate from all quarters, and all the shippers have 
reported a better selling movement. Stock sizes are not 
as active as the dealers would wish, but the St. Louis 
factories are loaded with special work. Prices seem to 
have strengthened considerably and the dealers are in a 
much happier frame of mind than they have been. 

* * * 


A number of independent glass factories throughout 
the east are making preparations to begin operations 
on September 1, and it is estimated that the weekly 
output will be increased by 16,000 boxes on that date, 
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Reports from jobbers indicate that only such glass as 
is needed for immediate use is being bought and no 
contracts for future delivery are being closed. The 
independent factories during the last week adopted 


practically the same discounts as those now in force 
by the American Window Glass Company. The de- 
mands of the laborers in the employ of the American 
mill submit their new wage scale for 1908 and 1909 


this week. It is said that after September 1 a flat 
scale will be demanded. Sash and door manufacturers 
are not placing large orders, but are buying more 
freely in anticipation of another advance, 





THE MEMPHIS-NASHVILLE GAME AND THE GOOD THAT SUCH CONTESTS DO. 


Lumberdom was diverted last Saturday by a series 
of loud noises emanating from Memphis, Tenn. The 
occasion was the third and deciding conflict between 
the basebsll teams representing the lumbermen of Nash- 
ville and the lumbermen of Memphis. They met to de- 
cide three propositions: The baseball championship 
of the Tennessee lumber trade; the possession of a sil- 
ver trophy presented by the AMERICAN LUMBERMAN; 
and the right to the title of ‘‘ greatest hardwood mar- 
ket in the world.’’ 

The most pleasant feature of the contest was the fact 
that all the contestants were real young lumbermen 
actually engaged in the business and in a fair way to 
become lumber leaders of the future. The reader who 
glances over the score will notice a number of names 
that are familiar to him. That of Tully, for instance, 
he has heard before, and he will discover two of the 
participants with that patronymic largely responsible 


for the victory achieved by Memphis. Nearly all the 
leading lumber industries of Memphis and Nashville 
were represented in the game by employees. 

The contest established two facts: That Memphis 
has probably the fastest lumbermen’s baseball team in 
the world, and that Nashville is a close second in that 
respect. This statement may create some dispute—and 
it is for that purpose that it is made. The boys who 
play baseball under the banners of the Lumbermen’s 
Club of Memphis would like nothing better than to en- 
counter a team from Cincinnati or Chicago, or some 
other city that would be recruited entirely from the 
employees of lumber concerns. The Memphis team feels 
that it has settled the Nashville controversy and is now 
looking for new worlds to conquer. 

An importance attaches to such contests as that of 
last Saturday which may not be recognized at first 
glance but it warrants the time and thought that the 


lumbermen of Nashville and Memphis gave to this oe- 
casion. When men are at play their best sides are 
presented, and when men’s best sides are presented 
they come closer together than at any other time. It is 
a question whether the Nashville and Memphis lumber- 
men were ever quite as intimate and familiar as they 
were around the banquet board which followed and cele- 
brated the ball game. 

Each summer the AMERICAN LUMBERMAN has _ oe- 
easion to report outings such as this. There is the 
great annual golf tournament in Chicago and another 
great golf contest in the east, while scattered through 
the summer are any number of picnics, boat rides and 
automobile parties in which lumbermen are the partici- 
pants. The AMERICAN LUMBERMAN does not look upon 
these things as frivolous. Each of these affairs has played 
its part in making the life of the lumberman pleasanter, 
his work easier and his outlook more optimistic. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


TRADE CONDITIONS FOR A WEEK. 

The consumption of lumber generally is gaining 
ground on manufacture and as a consequence it has 
become apparent during the last few days that a 
continuance of the present demand will soon leave 
buyers absolutely in the hands of saw mills which 
have stock to offer. Conditions are daily reverting 
to the basis of 1906-7 during which period the mar- 
ket was in control of whoever had lumber to sell and 
the difficulty was in buying and not in disposing of 
the stock. Many southern mills are refusing more busi- 
ness today than they are taking. Some of the re- 
fusals are based upon price while others, by far the 
majority, are due to inability to supply the stock or- 
dered. Recent bona fide inquiries sent out by a num- 
ber of concerns develop the fact that practically none 
of the southern pine mills are anxious to quote ex- 
cepting on certain items of which they may have a 
surplus. Orders for future delivery are refused al- 
most without consideration and most of the requests 
for prices made recently have been met with an offer 
to sell some part of the stock ordered and the assur- 
ance that there must be a mill somewhere which would 
furnish the balance. 

It is probably true that in the lumber market to- 
day may be found more activity—more actual business— 
than in any other of the leading industries. The in- 
activity of the railroads, of course, has been felt most 
severely by the lumber trade, but not to the extent 
to which it has demoralized the steel industry, and, 
while the railroads can still get along fairly well with- 
out rails, they have been forced into the market for 
Jumber which they apparently did not want to buy 
but were compelled to procure in order to keep rolling 
stock and right of way in condition to carry on the 
business. The strenuous efforts made by railroad pro- 
moters to protect the obligations of their lines in the 
uecessful sale of bonds and the application of the 
roceeds to railroad improvement has done much to 
reassure those who were inclined to a somewhat pes- 
imistie view of the industrial situation. 

The Pacific coast has proven a formidable foe to the 
panie and depression and reports covering all classes 
f business on the Coast show a state .of confidence 

nd a belief in returning prosperity which is a power- 

ul influence upon the country at large. The country 
s not free from disquieting rumors, as, for example, 
he report that the Rock Island-Frisco lines were 
bout to go into a receivership and a consequent sharp 
reak in their securities. Officials of these companies 
vere kept busy during the last week denying the re- 
ort, and while it is possible that there will be a re- 
rganization of some kind in these as well as in many 
‘ther lines for the purpose of placing them upon a 
more economical and profitable basis their earnings 
10ow seem to be sufficient to more than meet their ex- 
enses and their officials have almost come to the point 
‘f admitting that the railroads’ business can now be 
arried on without a general increase in rates and rea- 
onable dividends paid. The Atchison, Topeka & Santa 
‘e is advertising its bond issue to cover the construc- 
‘ion expense of its transcontinental short line and 
nany large and small railroad extensions are now 

ontemplated by the leading trunk lines. A 
eculiar fact in connection with the railroad situation 
is that the western roads, which have been dependent 
.ipon- the lumber business for the larger portion of 
heir revenue, and which recently have done their 
utmost in an indirect way to paralyze the industry, 
are showing larger earnings proportionately than the 
eastern lines. Aside from the desire of railroad ex- 
eeutives to guard against the return of a condition 
sueh as prevailed last winter until such time as a 
reeurrence is impossible, there is no reason for any 
serious check on railroad buying of lumber. 

Reports of new industries for which lumber would 
be’ required are coming in more freely of late from 
the large centers and the increase in the demand for 
manufactured products is gradually bringing lumber 
consuming factories to #& normal basis. 


stocks, however, are generally light and lumber sold 
to the factory trade, up to the present time, has not 
been sufficient to keep things in operation for more 
than thirty to sixty days. ‘the furniture trade is the 
most dilatory of all woodworking lines and furniture 
manufacturers continue to feel that the presidential ques- 
tion must be settled before they can afford to resume 
operations on a normal basis. Exports of lumber con- 
tinue so light as to leave the southeastern mills with 
some stock which must be marketed at home but lum- 
ber has not suffered in this respect to any greater 
degree than other products. The government report of 
exports of all classes during the first seven months of 
1908 shows a falling off of $25,349,316 and the ex- 
ports for that period were lighter than any year since 
1904. It is apparent, theretore, that foreign markets 
are not using American products of any kind in as 
great a quantity as they have during the last four 
years and the condition of the English and Continental 
markets at the present time makes it advisable that 
wherever possible lumber be diverted to domestic use 
rather than shipped on consignment when there is apt 
to be little call for it at anything like a reasonable 
price. 


IN THE WHITE PINE FIELD. 


The white pine mills are anticipating a rush of retail 
orders almost any time although it is generally be- 
lieved that the slightest foreshadowing of a car famine 
on northern railroads would be instrumental in bring- 
ing fall trade to an immediate focus. So long as cars 
continue plentiful it is expected the yards will defer buy- 
ing until they are in serious need of lumber. 

he cargo mills are not moving much lumber and 
there is no indication of a material increase in lake 
shipments this season. Most of the stock now being 
shipped by lake was sold sixty days or more ago and 
orders enough remain on hand to keep the mills busy 
until well toward the close of navigation. The excel- 
lent crop conditions in the northwest have been in- 
strumental in improving the tone of the northern pine 
market and prices are firm. Stocks are gradually be- 
ing worked into better shape at the mills and there 
will be little difficulty, for a time at least, in meeting 
requirements for any kind of stock. Several trans- 
actions of unusual size are reported from the Georgian 
bay district, advantage being taken of the very low 
prices which have prevailed in that section, partic- 
ularly_on norway. Generally speaking the sash and 
door trade is active and consequently is consuming 
an increasing quantity of northern pine; likewise, the 
box manufacturers are finding a little more business 
and are in the market for considerable lumber. North- 
ern pine has felt the effect of the general building 
movement throughout the country to a greater extent 
than any other wood and trade which has developed 
from this source has been a decided help in maintain- 
ing business during what might otherwise have been 
a hopelessly dull period. 

Hemlock is holding its own fairly well, selling in 
Chicago at about $5 off list with slight concessions 
in some instances, and wholesalers are awaiting a 
further advance in yellow pine before expecting any 
material improvement. The most serious complaint in 
the hemlock trade at present is based upon the fact 
that business is thoroughly spasmodic and it is impos- 
sible to forecast from one day to another what it will 
amount to. At times orders come in plentifully and 
then again they are conspicuous by their absence. 
Most of the business handled consists of small mixed 
orders and the lumber is wanted in a hurry. The 
last week has recorded a little better call for eastern 
hemlock boards and a stronger disposition on the part 
of manufacturers in the east to hold their stock for a 
little better market. 


EASTERN SPRUCE. 


Manufacturers and wholesalers of eastern spruce 
who have put into effect a general advance in prices 
find that their trade is willing to buy on the advanced 


prices and make no complaint. The advance, hows 
ever, is not uniform, some lumber being offered at 
$3.50 off for quick sale. Without question, however, 
the trade is in a much healthier condition than it has 
been and with the cleaning up of some heavy stocks 
which have been the source of annoyance for months 
still better prices will prevail. Production is so far 
below normal that it would take little increase in de- 
mand to use up everything in sight. 


SHORTFEAF PINE. 


Manufacturers of North Carolina pine are not eager 
for orders at what might be called prevailing prices. 
An advance is being asked by the better mills and 
the flood of inquiries from buyers who for months 
have postponed placing their orders and now are rush- 
ing into the market in unison is resulting in a feeling 
of distrust on the part of the mills and a consequent 
unwillingness to book too much business in the face 
of a probable advance in prices. Roofing is strong 
and edge box is selling at very satisfactory prices. 


THE YELLOW PINE SITUATION. 


The August 3 list is the basis of most of the quo- 
tations now being made for yellow pine and where 
concessions are made from these prices they are not 
generaily in excess of 50 cents and $1. Many of the 
mills have been almost panic stricken within the last 
couple of weeks at the appearance of totally unex- 
pected business which they are unable to handle on 
account of shortage of stock, and manufacturers are, 
therefore, determined to get the price for whatever 
lumber they are in a position to furnish. 

The exodus of lumber from retail yards is so rapid that 
retailers are buying well in advance, where they can get 
quotations, and there is every prospect of a record Sep- 
tember business. The railroad demand is good and 
growing. Altogether, the situation is very favorable 
to the mills, but the condition of stocks is such that 
many producers are not going to be able to take care 
of a fair share of the business offered them. Shortage 
of equipment on some of the smaller roads is handi- 
capping the mills located on those lines and delaying 
shipments which are badly needed at wholesaling points. 
Production as a whole has now reached normal but is 
not by any means as heavy as it was a year ago and 
even in the face of the present active demand there is 
an inclination to hold to conservative lines this fall. 
The absence of an accurate knowledge of market con- 
ditions on the part of the saw mill operator is proving 
an obstacle to thorough recovery, inasmuch as mills which 
are not keeping up with the procession have been offer- 
ing their stock at prices below the actual market and 
the ‘‘careful buyer’’ has taken advantage of every op- 
portunity to secure concessions, particularly from the 
small mills. These concessions have not increased the 
aggregate of the business and the lumber would have 
sold at prevailing prices just as readily. The condition 
arises apparently from a failure to keep in touch with 
the situation rather than because of any desire to cut 
prices. 


IMPROVEMENT IN CYPRESS DEMAND. 


The east is showing rapid improvement in the market 
for cypress and thus is removed one of the deterrent 
factors in the cypress situation. It is also to be noted 
that the railroads have been buying cypress freely of 
late, and as a consequence of these two developments 
stocks at the mills are lowering rapidly. In fact, a 
serious shortage of 12, 14 and 16-foot lengths is caus- 
ing considerable delay in filling some orders. Factory 
trade, however, remains below normal and factory stocks 
are being drawn down to a minimum, where they have 
not already reached that stage. 


BUILDING ON THE WEST COAST. 


The Pacific coast; with plenty of lumber at home and 

a light demand in the east until very recently, has taken 

hold of the building movement with greater enthusiasm 
(Concluded on page 58.) 
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STATISTICS OF AREAS AND VALUATIONS OF LOUISIANA CYPRESS AND YELLOW PINE LANDS. 








The Louisiana State Board of Tax Equalization, in 
session at Baton Rouge, has issued a statistical state- 
ment regarding the timber holdings of the state, which 
follows. The figures give the acreage of the different 
elasses of timberlands and the total assessment by 
parishes. There are two main divisions of this report, 
cypress and pine. 

An explanation should be made of the letters in the 
cypress table and the classes in pine: In cypress 
‘*Class A’’ means timber which is estimated to cut 
10,000 feet or over per acre; ‘‘Class B,’’ land that will 
cut 6,000 to 10,000 feet; ‘‘Class C,’’ land that will cut 
under 6,000 feet. In pine, ‘‘Class A’’ land is that 
which will cut 10,000 feet or overto the acre; ‘‘ Class 
B’’ is estimated to eut 5,000 to 10,000 feet; and ‘‘ Class 
©’? under 5,000 feet. 

STATISTICS OF CYPRESS LANDS. 


Acres. Assessment. Acres. Assessment. 





































































































Denuded lands are cutover lands on which there is 
less than 1,000 feet of timber to the acre left standing. 

For 1908, 430,364 acres of cypress timberlands are 
reported, or ‘‘rendered’’ as the board expresses it. 
The average assessment an acre is $12.50. This is an 
increase of $1.21 an acre over the assessed valuation in 
1907, though the acreage is less this year than last, 
when it was 510,119—indicating that about 80,000 
acres were cut over last year. If the board of equal- 
ization was at all correct in its report, then the cypress 
timber of the state would last only about five years 
but, of course, this is not the case, for it will probably 
be a lifetime before it is all gone. It is interesting to 
note that out of the total 430,000 acres of cypress 168,- 
000 are of class A, having more than 10,000 feet to the 
acre. 

In virgin pine the acreage has been heavily reduced 
this year as compared with last in classes A and B, 


but an increase is shown in class C, which would seem 
to indicate the effect of culling operations. The total 
acreage of timber that will run 10,000 feet to the acre, 
or over, according to the board, is this year 1,194,319 
against 1,613,959 last year. In class B pine, which 
will run 5,000 to 10,000 feet to the acre, the assessment 
this year is on 1,306,296 acres as against 1,507,376 
acres last year. In class C, which runs under 5,000, 
but over 1,000, the acreage this year is 1,696,095 
against 1,296,845 last year. 

It is not pleasing to the cypress lumbermen of 
Louisiana to find that under present business condi- 
tions, with reduced prices at which they may sell their 
product, their timber valuation per acre is being in- 


creased. While stumpage has not decreased in value 
this year as compared with last, measured by the aver- 


age market, it certainly has not increased, but is wait- 
ing a restoration of lumber values. 
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to the attorney general the board of supervisors of 
i w county inquired if they could raise the as- 


manufacturers and saw mill men may find their assess- 
ments sharply increased and pay more taxes, 
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Memphis lies on the east bank of the Mississippi 
river. I would say that it is situated on the east 
bank, instead of lies, if a Memphis man had not tried 
to make me believe that the town has 240,000 popula- 
tion. He certainly must have included the dark meat. 
Whatever the population of Memphis, whether it is 
240,000, as my friend claimed, or 190,000, as I sus- 
pect, it is a splendid city. If the Memphis Industrial 
League would make it worth while I would be glad to 
go to Memphis to live. Her present output of verse 
is not large. George D. Burgess has a small poetry 
mill running in connection with the plant of Russe 
& Burgess but it is large enough only to supply poetry 
for home consumption. Whereas, Memphis might well 
become an exporter of kiln dried poetry as good as 
the best that comes from her hated hardwood rival, 
Indiana. 

It is the purpose of these few brief and well chosen 
words to afford the world at large some information 
about Memphis. Intending visitors, or persons de- 
siring to take up a homestead, are urged to read them 
with great care. 

Memphis has 140 churches and the fastest trotting 
track in the world. The race track has not been feel- 
ing well lately. The bookies tried to get both feet 
into the trough and in consequence cobweb portieres 
now obscure the entrance to the Memphis betting 
ring and fewer young men in the Bluff City go broke 
on sure things that prove uncertain and straight tips 
that are crooked. All of which is greatly to the glory 
and credit of Memphis. 

Memphis has 109 miles of street car track and it 
is remarkable how far 5 cents will go. A man can 
ride all day for a nickel and then, if he has the nerve 
to ask for it, can get a transfer. As a railroad center 
Memphis is also some pumpkins. I. F. Peters, indus- 
trial commissioner, has drawn a picture which makes it 
appear not merely that all the railroads in the United 
States pass through Memphis but that, instead of Mem- 
phis being on the Mississippi river, the Mississippi came 
around that way. Mr. Peters’ masterpiece shows six- 
teen railroads radiating from that city like heat waves 
from a Pullman porter. There are three ways to get 
to New Orleans, three ways to get to Texas, one way 
to get to Oklahoma, two ways to get to Kansas City, 
three ways to get to St. Louis, two ways to get to 
Chicago, two ways to get to Louisville, one way to 
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get to Nashville and two ways to get to Birmingham. 
And yet nobody goes. 

Memphis, since last Saturday, has been the largest 
producer of hardwood lumber in the world. She 
handles over half a billion feet annually. As a 
sideline she handles a million bales of cotton every 
year, more than any other inland town. Much of 
this cotton is shipped to New England, manufactured 
into cloth, reshipped to Chicago and made into im- 
ported Scotch woolens at $65 a suit. 

No less than eighty-four steamboats hail from Mem- 
phis, and large signs along the levee tell the visitor 
what he can do for 25 cents. For instance, he can 
go to Riverside park and spend half a day watching 
the Father of Waters zigzagging his way home to 
the Gulf after the fashion that some fathers have. 
For less money the tourist can cross the river to the 
village of Hopefield, Ark..—so named because all of 
which it consists is hope and a field. 





“Makes it appear all the raurouds in the United States 
pass through Memphis.” 


Only nine white persons in every thousand die in 
Memphis in a year. These figures show also the only 
decrease in Memphis’ population. Nothing but the 
coroner can induce a man who has once lived in Mem- 
phis to go away. And a lot of Memphis people are 
becoming transmigrationists in hopes of coming back. 


Every year, however, large numbers of the wives 
and daughters of Memphis make it a regular practice 
to go north to the summer resorts. This also hag in- 


duced a large number of married men to locate in 
Memphis. Memphis is a town where every married 
man is pretty sure to get a vacation at least once a 
year. He can send the women folks north to fight 
mosquitoes and hotel keepers while he strolls around 
Memphis’ one thousand acres of parks, drinks her 
artesian well water and spends part of her $30,000,000 
of bank deposits. 





Perhaps it should have been stated ere this that 
we went down to Memphis to witness the baseball 
game between the lumbermen of Memphis and Nash- 
ville for the championship of Tennessee, for the silver 
cup presented by the AMERICAN LUMBERMAN emble- 
matic of such championship, and for right to the title 
of greatest hardwood market in the world. Capt. W. B. 
Barksdale met us at the station and began a recep- 
tion that lasted throughout the day. As the hours 
progressed he grew in our esteem as a host. Among 
all of Memphis’ advantages none ranks higher than 
Major Barksdale. 

The Country Club is situated at the end of the 
trolley and is a place to which the tired business man 
of Memphis may retire to play golf and tennis and 
other things. On the way to this delightful spot 
Colonel Barksdale pointed out the Tri-State fair where 
Arkansas, Tennessee and Mississippi are expected to 
congregate this fall. Nashville will also have a state 
fair. So, it will be seen, the war is not yet over. 

A word about the baseball game may be consid- 
ered appropriate. Memphis won. The fact that she 
played better ball may have had something to do 
with it. 

In the evening Memphis squared herself by giving 
Nashville a banquet and permitting all persons carry- 
ing concealed speeches to shoot them off. Reallv the 
best effort of the evening, however, was that of ou. 
host and guide, General Barksdale. 





ESTABLISHING THE DIG 


New York, Aug. 25.—Editor AMERICAN LUMBER- 
MAN: I have been traveling for the last five months 
and have not had a chance to keep up with the LUMBER- 
MAN. But am just in receipt of the August 15 number, 
sent to me by my wife, who knows the interest I take 
in anything in the way of gum wood ete. 

Now, why did you cut your article in half—yes, thirds? 
Why did you not go in and add your good words for the 
rest of the gum family; namely, tupelo and black gum, 
the last virtually a misnomer, as our southern black 
gum when sawed—at least a large portion of it—is 
yellow and nearer poplar in color; in fact, I have had 
it that when sawed fresh men used to handling poplar 
could not tell it apart, and it is more regular in color 
when first sawed than tupelo. And this same black 
gum, with a little thought, can be handled as well as 
the other species of gum, and it is also the lightest 
and will float when cut fresh without deadening, be- 
cause it has more sap wood. 

I answered Dr. Herman Von Schrenk, through a 
lumber trade journal, after he made his address be- 
fore the National Hardwood Lumber Association sev- 
eral years ago, and then told what the gums were good 
for etc. from a practical manufacturer’s standpoint, 
who had virtually ‘‘sat up’’ watching this wood. As 
I then said, tupelo, also black gum, so called, can be 
worked into any place where a hardwood is required, 
with as good results as either mahogany or rosewood, 
but it requires a little different handling, and in finish 
it needs to be finished like soft mahogany. At the 
present time the whole fault with gum is it is sold en- 
tirely too eheap, and architects and builders turn up 
their noses at the gums on this account, for good work. 
I know this for I have tried them; while, in fact, they 
could make better effects and better work than any 
other wood outside of rosewood, mahogany and a few 
other foreign hardwoods, and as for lasting qualities, 
they will wear with any of them. The tupelo is best 
for interior work as, being a more even color, it will 
take a better imitation, and a good finisher can make 
such a perfect hardwood imitation as to defy experts, 
unless they handle it. 

You will remember that about 1905 and 1906, when 
the Forest Service was investigating tupelo, it said it 
would make a fine pulpwood etc., and when H. B. Hol- 
royd landed at my plant in Alabama his first words 
were that he had come to the conclusion that it would 
make a good pulpwood, and this after he had visited 
the mills in Louisiana and Mississippi; and as our plant 
was the last one he was to stop at I saw that we had 
some missionary work to do. He stayed with us a week 
or longer, and he became very intimate with the gum 
family in all its branches. And not so long ago I re- 
ceived a letter from both Mr. Kellogg and Mr. Holroyd 
acknowledging that they now fully agree with me as to 
the value of the wood and its good qualities, and the 
many uses it can be put to. Back in 1905 I sent you 
a sample of tupelo to refute the story of some slanderer 
of the wood in the columns of the LUMBERMAN, and at 
that time you agreed with me. 


Well, since that time I built a large plant for the 
manufacture of gum into this lumber, with a capacity 
of 60,000 to 80,000 feet a day. Of this building I did 
not want our competitors to get any knowledge, so, 
knowing the newspaper men, I kept all mention of the 
plant out of the papers. I kept the matter so close in 
our own city that the gentlemen who came to erect our 
dryer could not locate us, and’ we were only five min- 
utes from one of the main car lines of the city. As 
I have said, this plant was built for the express pur- 
pose of sawing gum alone. Poplar, formerly used, had 
gotten so high and hard to get for steady running that 
this move was made, and the result was that the jacks, 
or flitches, that had been costing $40 a thousand feet 
in poplar we got in gum at $4 a thousand feet, quite a 
difference you will say, and I say yes, and a better 
wood, because in the tupelo you can by careful han- 
dling get 90 percent firsts. New gum is also a taste- 
less wood and on that account will become valuable for 
packing purposes, but it is disgraceful to use it for 
such cheap purposes. 

Then again, what grand counter tops you could get 
out of this wood, or anything else for which wide lum- 
ber is desired. After slabbing a log I have taken off 
a 2-inch cut next forty-five inches wide, clear as crystal, 
and with a figure that would rival any mahogany; but 
before we sawed off this piece we had to take off a 10- 
inch cut on the angle side to get the log under the 
saw guides, and this is a high band mill. 

Now, the manufacturers have themselves to blame for 
the black eyes gum has been getting; they try to ship 
it out the same as they would hemlock or yellow pine, 
on sixty or ninety days’ sticking, and after imperfect 
piling. (The piling you show in the LUMBERMAN is not 
right for good results.) 

Gum is a hard wood and takes the same time to dry 
and be merchantable as the best classes of oak. I never 
shipped out a car of 4-4 that had not been piled at least 
from twelve to fourteen months, and I would never 
uncover the piles, or start loading, unless the weather 
was clear and bright. The air cells or ducts, of the 
heart especially, are so very small and full of glutinous 
sap, and the outside or sap fiber is so different, that it 
makes a hard wood to dry, but when dry will stay any 
place. But all that is necessary is to understand it. 
If you are in a great hurry to dry it, water and sugar 
assimilates, hence a properly prepared high pressure 
steam box, and then short air drying, will help you 
out; but for building purposes, furniture, or any work 
of that kind, the old way, air dried, is the best, and 
this will also after a while help to bring to the proper 
place and value this really fine wood. 

I always received at least $2 a thousand feet more 
for my gum than my neighbors, just on account of the 
condition I shipped it in. 

I am also enclosing you a few samples of gum worked 
into pulpwood. ; 

And you paper men are raging at the American 
paper trust, so I am sending you a sample or two to 
show how the millmen could help you out if they made 
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a study of their business, instead of seeing how much 
stuff they can slaughter, burn up and waste. The time 
is almost here when they will have to. get down to in- 
vestigating to see what they can do along the line of 
saving. WILLIAM R. HECKERT. 





RAILROAD SUED FOR RECOVERY OF UNLAWFUL 
CHARGE. 


The Beekman Lumber Company, of Kansas City, 
Mo., has filed a complaint with the Interstate Com- 
merce Commission against the St. Louis Southwest- 
ern railway, in which it sets forth that it shipped 
from Thornton, Ark., from July 23 to 27, 1907, four 
ears of lumber consigned to East St. Louis, lll., and 
furnished F. C. Johnson, freight claim agent of said 
railway company at St. Louis, Mo., the usual disposi- 
tions, requesting that the cars be switched to the 
plant of the National Enameling & Stamping Com- 
pany, at Granite City, Ill., on which said railway com- 
pany is said to have collected unlawfully $5 each for 
alleged reconsignment. 

The complainant believes that this collection of $5 
a car on cars 15505, 5469, 3910 and 144 to be un- 
lawful for the reason that there was no reconsignment 
in the sense contemplated by the reconsignment para- 
graph in 8. L. 8. W. tariff 4515, I. C. C. 2589; and 
further, that if the tariff did contemplate such charge 
it would be unreasonable and therefore unlawful; that 
Bixby, Ill, is the terminus of the St. L. 8. W. Railway 
Company’s rails, and that it reaches all industries 
within the St. Louis-East St. Louis switching limits 
via the terminal railway association; that within 
these switching limits are located St Louis, Carondelet, 
Mo., East St. Louis, Ill., Bixby, Mound City and 
Granite City, Ill., and probably other destinations. 

The best evidence that the delivery to the plant 
of the National Enameling & Stamping Company on 
the tracks of the Terminal Association was in fact 
terminal switching and not in any sense a reconsign- 
ment to a new destination is that the charges were 
assessed ‘and collected by the St. Louis Southwestern 
company’s agent at Bixby, Ill. instructions thus to 
pay charges are prominently stamped on each expense 
bill. Further than this, the common custom of the 
St. Louis Southwestern Railway Company was to 
hold in its yards at Bixby, Ill., shipments consigned 
to the St. Louis district; that it is the common prac- 
tice of all railroads to hold in their terminal yards 
for special switching orders all shipments on which 
the billing does not show satisfactory terminal de- 
livery. 

Wherefore the petitioner prays that the defendant 
may be required to answer the charges of the com- 
plaint and that, after due hearing and investigation, 
an order be made commanding the defendant to cease 
and desist from its violations of the act to regulate 
commerce and that it be instructed to refund the $20 
alleged reconsignment charge unlawfully collected. 
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THE TIME TO BUILD. 


Urban and Suburban Press on the Opportuneness of the Present—T'wenty-seven Editorial 
Arguments for Immediate Action. 


CONDITIONS CONDUCIVE TO BUILDING. 
(Editorial from the Springfield (Ill.) News.) 

Lumber and building materials of all kinds have 
been and are cheaper this summer than at any time 
in the last ten years. The Springfield citizen who 
wants a new home or a new building has allowed a 
golden opportunity to pass if ke has failed to build 
this summer. Perhaps he couid not raise the money 
or some other equally important consideration has in- 
terfered with his plans. But with the money market 
as easy as it is and the interest rates as low, the man 
who could put up the right kind of collateral and 
did not do it to secure the funds with which to build 
has missed a chance of years. 

And many have missed the chance. A trip over 
any of the central Illinois cities shows that building 
operations are less active than they have been in any 
one of the last five or six years, when prices have 
been at the maximum. 

The greatest year in building Springfield has ever 
had was in the midst of high prices for all kinds of 
material. But many of the people of Springfield have 
been able to take advantage of the situation and 
before the close of the season many a new house will 
be planned and the contract let. 

The fall is likely to be very active. People have 
just begun to realize that material is cheap. 

The material man who has been in easy circuth- 
stances and has not needed ready money beyond his 
banking resources has not cared to advertise the fact 
that the market is low. He has much on hand for 
which he paid high prices and he is desirous of hold- 
ing to it until the market takes an upturn. But if 
you want to buy the material for a house you can 
find it and at about 25 percent less than a year ago; 
in some cases the reduction is even greater. 

Not only is it the most favorable year in the last 
five years, but it is likely to go into history as the 
most favorable of the next five. It is the estimate of 
a conservative man who is closely connected with the 
building business in this city that a man can build a 
house this year at least 15 percent cheaper than he 
could last year. You will find many contractors and 
builders who estimate the difference at much more 
than that. 

Those who know realize that many houses in Spring- 
field were built on very close margins last year. This 
means that a house which last year cost $2,000 can 
this year be built for $1,700; that a house which last 
year cost $2,500 can this year be built for $2,250; that 
a house which last year cost $2,550, and so on. 

This saving of 15 percent is based on the assump- 
tion that there has been no decline in wages. That 
there has been a decline is an inevitable result of dull 
business, and it is a matter to be regretted. How 
much the decline has been it is difficult to determine, 
and it may be left out of this estimate. But it is 
true that you can not only build this year for $1,700 
the house which last year cost $2,000, but you can also 
build it better. The supply of building mechanics is 
in excess of the demand; instead of being obliged to 
put up with any kind of mechanics the contractor can 
this year get the best. It is not a matter of work 
crowding the mechanics as it has been for several 
years past but of the mechanics crowding the work. 
There is ample time, plenty of skill available and no 


incentive to slur the work, and a better job is the 
inevitable result. In short, you can get a better qual- 
ity of mechanical skill for your money. 

Another thing which the man who is hesitating 
about building may put in his pipe and smoke with 
proper but not with too much deliberation: It is the 
unanimous opinion of materia] men that all the indica- 
tions justify the belief that materials will be higher 
next year, not a little higher but a great deal higher. 
Take the matter of lumber, the largest item in the 
construction of the ordinary dwelling. 

A local lumberman expresses himself in this way: 
‘‘Lumber is cheap. It is at the bottom now and it 
can’t go any lower. It is bound not only to go higher 
but to soar, and that time is not far off. Last fall 
when the panic came on the prices of commodities 


* of all kinds fell off. It is a recognized fact that in 


the lumber trade one-half of the lumber output is used 
by the railroads. When the financial stringency came 
the railroad construction was stopped short. When 
the railroads are in the market for lumber again the 
advance will be more rapid than was ever known 
before.’’ 

To sum up: This is the time to build. Material 
and labor can be secured on more advantageous terms 
than at any other time within the last five years, 
and probably more cheaply than will be possible at 
any time after 1908. 





ALL MATERIAL CHEAPER. 
{Editorial from the Farm Journal, Oklahoma City, Okla.] 


The AMERICAN LUMBERMAN, the recognized ex- 
ponent of the American lumber industry, is conducting 
a ‘*BUILD NOW’’ campaign. The purpose of it is 
to stimulate activity in the lumber business, which is 
lagging seriously after a period when almost any sort 
of prices were asked and obtained. The following 
statements should interest you: ‘‘Statements have 
been received from manufacturers, builders and con- 
tractors in all parts of the United States. These go 
to show that the present cost of building ranges 
from 10 to 25 percent below the outlay required 
last year.’’ ‘‘The experience of thousands has dem- 
onstrated that all classes of buildings can be put up 
much cheaper now than at any time within the last 
five years.’’ This is cheering news to the farmer who 
has been trying to make a home on the raw prairie and 
who has had heart failure every time he inquired as to 
the cost of a bill of lumber. Take heart and try again 
now and begin figuring on buildings that you are 
needing and that you’ll have time to put up next win- 
ter. Talk it over with your local lumberman and get 
his prices. Find out what the same stuff will cost you 
from other sources. And give the order to the man 
who makes you the lowest price; he has earned it. 
The man who tries to hold you up in the first place 
and then beats the other fellow’s figures when you tell 
him what they are doesn’t deserve your trade and, you 
may depend upon it, he will fix you plenty when an- 
other chance comes along. Ordinary business is con- 
ducted on the principles of fair dealing and the man 
who makes the lowest bid when you want to buy 
lumber should get it. You ought to get your material 
for building for one-fourth less than it would have 
cost you a year ago in Oklahoma. And it is not likely 





PRICE ARGUMENTS OF AN AUTHORITY DEMONSTRATE THE 
ADVANTAGES OF PROMPT PURCHASES OF BUILDING MATERIAL. 
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Cement and Lumber are Cheaper. 
Red Cedar Shingles, the Very Best Made 
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that you’ll ever be able to build more cheaply than 
you can during the next fall and winter. 


MANY PERSUADED TO BUILD. 
[Editorial from the Spokesman-Review, Spokane, Wash.] 


Class papers and the daily press have codperated in 
the AMERICAN LUMBERMAN’S ‘‘Build Now’’ cam- 
paign to the extent that the lumber journal ‘believes 
that 20,000,000 readers have heard of the movement. 
There has been a marked improvement in lumber trade 
conditions within the last few weeks, and the AMER- 
ICAN LUMBERMAN believes that this betterment is 
partly the result of the campaign it has started. 

The substance of the campaign has been an exploita- 
tion of the low price of building material and labor, 
the probable increase in cost of both next spring, and 
the obvious advantage of building now. The AMER- 
ICAN LUMBERMAN believes this sound argument 
has convinced thousands that this summer is the time 
to build and that they have acted on their convictions; 
hence the revival in the lumber business. s 





‘*‘BUILD NOW’’ THE SLOGAN. 
[Editorial from the Journal, Portland, Ore.] 


Throughout the middle west and in parts of the 
east there is a noticeable response to the slogan 
‘*Build Now’’ started some weeks ago by the AMER- 
ICAN LUMBERMAN. In a large number of cities 
and towns an increase in building operations is re- 
ported, much of which is directly traceable to the 
‘*Build Now’’ campaign and its effect upon builders 
who realize that present conditions are ideal from their 
standpoint. 





CAMPAIGN SWEEPING THE COUNTRY. 


“The World is right in urging the people to build now,” 
said Trovilla & Kreider today. ‘Those who take your ad- 
vice will save about 25 percent on common lumber and will 
also save largely in the price of plaster and Portland ce- 
ment.” A World representative talked with ‘Trivillo & 
Kreider in regard to the “Build Now” campaign which is 
sweeping over the country, and they feel certain that lum- 
ber, plaster and cement are bound to be much higher within 
a short time. It may come in days or weeks, but it is 
certain to come within a few months. 

AvuGustT 4, 1908. Lawrence (Kan.) World. 





THE OPPORTUNITY OF A DECADE. 


It is the opinion of those best informed that persons who 
contemplate building will miss the opportunity of a decade 
if they fail to take advantage of the “Build Now” cam- 
paign that is being waged in all parts of the country. It 
is said that the material that enters into a home or business 
building is 15 to 25 percent lower than the high mark 
reached a little over a year ago. Wages are no higher than 
they were and men are willing to work. The time to com- 
mence to build is now, not two or three months from now, 
for by that time there may be with the increased revival in 
business a marked advance in the price of material. 

Benton Harbor (Mich.) News Palladium. 

AvuGusT 3, 1908. 





ENCOURAGE OPTIMISM. 


Ignorance on the part of an individual, community, state 
or a nation may not be excused when every facility and every 
opportunity exists for its removal. Just now the building 
trade of the United States is unsatisfactory because of the 
general indifference or neglect of the business educational 
factors. The time to build is when material and labor can 
be secured on most advantageous terms. That time is NOW. 
Ignorance of the present unusual opportunities and the fail- 
ure to take advantage of conditions which may not again 
present themselves for years are inexcusable. 

AvcGust 6, 1908. San Francisco News. 





BOTTOM PRICES REACHED. 


OPPORTUNITIES TO BUILD CHEAPLY ARE STILL 
OPEN. LUMBER AND SOME OTHER MATERIALS ARF 
DOWN TO WHAT IS BELIEVED WILL BE AS LOW AS 
THEY CONSISTENTLY CAN GO. LUMBER MANUFAC- 
TURPRS HAVE BEEN -HOPING TO GET BETTER 
PRICES SINCE THE DECISION OF THE INTERSTATE 
COMMERCE COMMISSION, BUT SO FAR THE GEN- 
ERAL RUN IS ABOUT THE SAMB AS WHEN THE DE- 
CISION WAS HANDED DOWN. 

THERE IS A STRONGER TONE, HOWEVER, AND IT 
IS AGREED THAT THE BOTTOM IN THE LUMBER 
MARKET HAS BEEN REACHED. LOGGERS ARE TRY- 
ING TO PROTECT THEMSELVES AGAINST FURTHER 
DECLINES BY ANNOUNCING 50 CENTS ADVANCE ON 
LOGS. UPPER GRADES OF LUMBER ARE IN DEMAND 
AND IF THE RAILROADS OR OTHER LARGE CON- 
SUMERS WOULD BEGIN BUYING LOWER GRADES IN 
QUANTITIES, AS BEFORE THE SLUMP, THEN NORMAL 
CONDITIONS WOULD SOON RESULT. 

AvucustT 3, 1908. Partiand (Qre.) Telegram. 
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VIEWS ON “BUILD NOW” CAMPAIGN. 


From Limit to Limit of the Country Present, Fleeting Advantages are Published—Editors and Advertisers Educating Prospective 
Builders in the Features of Evanescent, Golden Opportunity. 


OPPORTUNITY IS REALIZED. 
[Editorial from the Recorder, Olympia, Wash.] 


Not only Olympia and the sound cities have recog- 
nized that this year is the most opportune time to 
build, with a maximum of results with a minimum of 
expense, but the entire country appears to have taken 
advantage of the peculiarly advantageous building con- 
ditions to inaugurate tremendous building activity. So 
general have been these favorable building conditions, 
with marked reduction in the cost of lumber and other 
building materials, and also markedly of labor, that a 
national campaign is being conducted by the AMER- 
ICAN LUMBERMAN, one of the greatest trade jour- 
nals of the country, under the slogan, ‘‘Now is the 
Time to Build,’’ which is. being furthered by the public 
press throughout the nation. 

Olympia was prompt in acting upon its opportunities 
for economical building, urged in the local press and 
practically demonstrated by contractors and builders, 
and early spring witnessed the inauguration of the 
greatest building boom this city has ever experienced. 
The numbers of large store and business blocks, apart- 
ment houses and other large structures, of cement con- 
struction, and numerous comfortable and attractive 
homes being built in all parts of the city give visible 
evidence that Olympia is not only alive but particu- 
larly alive to this special building opportunity. 

But when such a prominent trade journal as the 
AMERICAN LUMBERMAN, with a high reputation to 
maintain, stakes its credibility on its representations 
that this is the year of all years to build, cites how, 
while building materials and labor have been largely 
reduced, the costs of meat, foodstuffs, clothing and 
nearly every other finished or manufactured product 
have kept up or were raised, and predicts a speedy re- 
turn to the former high prices all along the line, the 
‘*Build Now’’ campaign takes on specially urgent 
significance. 


MISSISSIPPIANS AWAKE TO SITUATION. 


[Editorial from the News, Jackson, Miss. ] 


To every city there comes a time when the scarcity 
of desirable residence property, whether for renting 
or otherwise, demands that a building boom take place. 
The Daily News believes that such a time has come to 
Jackson. No city in the country shows a better finan- 
cial condition. No banks show better financial state- 
ments, and to cap the climax the demand for homes is 
far greater than the supply. 

Building material is lower today than it has been in 
years past, and as one prominent lumberman expresses 
it, ‘*than it will be again in years.’’ This being so, 
what better time is there to build than right now? 

If you are going to build let us know it, If you 
know some one else that is going to build let us know 
it just the same. We want to tell the public about it 
and encourage others to follow the example. 

Every man with idle money can find no better in- 
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HUGGING A DELVSION. 4 


4 When you teil yourself that you can profit by 
delaying your contemplated building--that prices 
a will be cheaper bye and bye then you are “hug- 9 


ging a delusion.” 


Not only the trade journals but the press is 
calling attention to your PRESENT opportun- 
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a Let us tell you personaly WHY you can afford 9 


Get the idea out qf your mind. % 
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Think, Brother, Think! 
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vestment today than that offered by the improving of 
vacant property. Pick out a lot and get the building 
estimates and then before you are overcome at the low- 
ness of price as compared with former years start to 
work. 





AN AID TO NATIONAL CONFIDENCE. 


(Editorial from the News, Galveston, Tex.] 


The AMERICAN LUMBERMAN, published in Chi- 
cago, as an aid in furthering national confidence and 
prosperity, is waging what it terms a ‘‘Build Now’’ 
campaign. The idea is that now while all building 
materials are 20 to 30 percent cheaper than for some 
years past it would be well for those contemplating 
building to go ahead and build without delay. The 
argument is that by building now employment is given 
to thousands who are out of employment, thus getting 
more money into circulation and assisting in the return 
of prosperity. The ‘‘Build Now’’ crusade has been 
taken up by the trade journals and the press generally 
over the country and it is thought much good is result- 
ing from it. 

ENTHUSIASM IN OKLAHOMA. 
[Editorial from the Oklahoma City Oklahoman. ]} 


Intend to Build a Home? 
Better Do It Right Now 
For Lumber Is to Jump. 


Do you intend to build a home in Oklahoma City? 

Do you want to save money by building that home 
now? 

Inquiry among local lumber dealers leads to the dis- 
covery that prices on lumber are gradually going up 
again and within another month or so a considerable in- 
crease will be shown. 

All of the dealers express a confidence in the in- 
creased rates that are soon to come, despite the fact 
that the last several months have shown a marked de- 
cline in prices. It is also a problem worthy of consid- 
eration to think of what is going to be done when the 
lumber supply is exhausted. With the prices on lumber 
soaring upward it appears timely for the building of 
homes by those who would take advantage of the pres- 
ent low prices. 

J. M. Phillips,. of the Gault Lumber Company, is 
optimistic over the outlook and declares that within a 
few months prices will be back to the old mark and 
soon pass it. A similar expression was gained at all 
of the lumber yards and assurance was given that 
those who purchase material for building purposes now 
will save considerable money. 

Business with the Oklahoma Sash & Door Company, 
N. S. Darling, president, shows an increase of 30 per- 
cent over last month and announcement is made that 
the price on windows has gone up rapidly and an in- 
crease on doors will come next month. The shutting 
down of big mills hurt this branch of the lumber busi- 
ness in proportion to the others, but complete recovery 
from the somewhat demoralized situation soon will be 
enjoyed. 





MASSACHUSETTS BUILDING ACTIVE. 
[Editorial from the Herald, Northampton, Mass.] 


Not long ago the Herald had something to say about 
the desirability of building on the part of any who had 
in mind the erection of homes or other enterprises in 
the nature of an edifice of any kind. Since then sev- 
eral building enterprises have been instituted in dif- 
ferent parts of the city, which, whether instigated by 
the Herald’s arguments or not, show good judgment on 
the part of the projectors. 

For there has not in a long time been so favorable 
an opportunity for building offered the man with 
money. Labor and material are exceptionally low in 
price and contractors are ready to figure low to get 
work. Leading architects and builders say that all 
kinds of buildings can be put up from 15 to 25 percent 
lower than a year ago. 

Have you dreamed of a home of your own, where the 
longings of a renter’s lifetime should come true? A 
little home, but fit—with a screened porch, a vestibule, 
a recess for the refrigerator, electric lights, hardwood 
floors, windows in the closets and everywhere else, a 
man-size bathtub, a furnace that heats anda sure 
enough coal burning fireplace instead of that gas burn- 
ing bluff? 

The AMERICAN LUMBERMAN, a trade journal 
which has been telling its readers something of this, 
says the country is suffering with suppressed enthusi- 
asm. Everybody feels chock-full of confidence, but 
isn’t doing anything about it. In the meantime mer- 
chandise accumulates, prices waver, factories run on re- 
duced schedules and shrewd philanthropists get up em- 
ployment days to induce others to lengthen their ‘pay- 
ro 

Some sweet day we’ll all wake up'to find that some- 
body left the suppression door open and confidence got 
loose in the night. Then business and employment and 


prices will boom together. The new crops will begin 
to move. Freight rates will pop and there’ll be no 
more bargains in lath and plaster. 





‘*BUILD NOW’’ IS GOOD ADVICE. 
[Editorial from the Evening Scimitar, Memphis, Tenn.] 


‘*Build Now’’ is the slogan of a campaign which is 
being waged all over the country. With low prices on 
all material for am inducement Memphis seems to be 
not a bit behind tae rest of the nation, for July build- 
ing permits eclipsed last year’s. Lumber, shingles, 
sash, doors, lime, cement and hard wall plaster all are 
very low in price just now and the prediction is they 
will begin to climb before 1909 arrives. 

The advice ‘‘Build Now’’ is being pretty generally 
administered by newspapers all over the United States. 
Not only the low price of material but the fact the 


“best workmen are obtainable are urged as advantages. 


The AMERICAN LUMBERMAN, not confining its 
efforts alone to the investigation of conditions in the 
lumber market, is urging its readers to build now 
‘*‘rather than next year wis wish h you had.’’ 


NOW is TI THE TIME. 


Now is the time to build. This is the universal sentiment 
of lumbermen, architects. contractors and builders. It is 
the reiteration of the advice of men interested in building 
lines given out by the Tribune earlier in the season. Vari- 
ous factors enter into the fact that now is the most oppor- 


tune time in which to do building, but the chief reason 
centers about the price of building material and the cost of 
labor. Lumber and other building supplies are much cheaper 
than last year and it is possible to secure workmen in some 
lines at lower figures. 


AvucusT 11, 1908. * South Bend (Ind.) Tribune. 
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Investment 


Today isa House | 
BUILD NOW 4 


Banks will pay you 3 per 
cent or 4 per cent, SOME 
mining stocns MIGHT pay 
you 10 per cent to 12 per 
cent in three or four years, 
but a house built this sum- 
mer WILL be worth AT A 
LEAST 2 PER CENT more 
in two years than this year 
and 20 per cent is pretty 
good interest even on a 2 
year tnvestment. 

This kind of an investment 
is absolutely sure because 
lumber prices are bound to 
go up early this fall. 

We are selling load after y 
load of lumber every week A 
to people who see the situ- 
ation as it really is—you will 
have only yourself to blame 
if' you don’t build this season. 

We have tne finest of 
Northern Pine Lumber, 
Hardwood Flooring, Cedar fs 
Shingles, White Cedar Fence 
Posts, Cement and Plaster. é 
Quick delivery to any part of 
the city of one piece or a 
carload. 
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The general committee of Chicago Hoo-Hoo having in 
charge the arrangements ‘for the entertainment of the 
order at the Annual September 8-11 has had a number 
of meetings lately and the program of entertainment is 
now practically completed. The arrangements for the 
entertainment of Chicage’s guests will be substantially 
as follows: 

SBPTEMBEL 8. 


0 a. m., registration of visitors, Auditorium hotel. 
p. m., Osirian Cloister initiation. 
p. m., Osirian Cloister banquet. 

SEPTEMBER 9. 

8 to 9 a. m., registration of visitors Auditorium hotel. 

9:09 a. m., opening session Auditorium hotel, adjourning 
to steamship. 

9:45 a. m., excursion via steamship Theodore Roosevelt to 
Michigan City, Ind. 

10 a. m., continuation of opening business session on 
board the Roosevelt. 

12:45 p. m., arrive at Michigai® City. 

1 p. m., luncheon at Coney Island cafe, followed by bath- 
ing and other amusements, including exhibition by Michigan 
City life saving crew. 

5 p. m., return by steamship Theodore Roosevelt to Chi- 
cago. , 


1 
2 
S 


SEPTEMBER 10. 

9:09 a. m., ladies’ automobile trip around the park and 
boulevard system of Chicago. Luncheon for the ladies en 
route. 

S p. m., theater party for the ladies at the Studebaker 
theater—“The Top o’ the World.” 


~~ 


PROGRAM FOR THE 1908 HOO-HOO ANNUAL. 


¢ 9:09 p. m., Annual concatenation and session ‘on the 
roof,” ninth floor Auditorium hotel. 
SEPTEMBER 11. 

9:09 a. m., business session. is 

10:30 a. m., tour of the shopping district for the ladies. ° 

3 p. m., embalming of the Snark of the Universe, Audi- 
torium theater. . 

7:45 p. m., Hoo-Hoo and ladies to spend the evening at 
ene of the amusement parks. 

The ceremony of the embalming of the Snahk will be 
given under the direction of Stage Manager Flanagan, 
of the ‘‘Top o’ the World’’ company, and about thirty- 
five actors will be employed in staging the production. 
Many of the minor details of the Annual have yet to be 
decided, but the general committee on Thursday evening 
confirmed the program practically as above outlined. 

As it is desired that the coneatenation at the Chicago 
Annual shall be a record breaker, it is the hope of the 
committee having the concatenation in charge that every 
Hoo-Hoo will make a strenuous effort to secure one or 
more candidates, and that information may be in the 
hands of Scrivenoter H. E. Miller, whose office is in 
the Monadnock building, Chicago, as early as possible 
so that the committee will have some idea of about the 
number of candidates to be initiated. 

The Annual promises to be well attended and the en- 
tertainment features will be as elaborate as they can be 
made without too greatly fatiguing the visitors, who 


doubtless will want @ little‘time in Chicago independen: 
of Hoo-Hoo arrangements. The excursion to Michiga 
City will be a most delightful affair, particularly as th 
committee has secured the Theodore Roosevelt, the on! 
excursion steamship of its class plying out of Chicag: 
a vessel which is equipped with every possible device o 
the highest class for the convenience and comfort 0! 
excursionists. 

The plans of the committee have imposed much har 
work upon Chairman E. H. Defebaugh, Vice Chairma 
Irvine McCauley, Secretary H. E. Miller and Treasur: 
C. L. Cross, and E. H. Dalbey, chairman of the co 
catenation committee, has also been very active in ai 
rangements for his part of the program. The Hoo-Ho 
of Chicago have responded well to the efforts whi 
have been made to interest everyone personally in mak 
ing the Annual the greatest event of its kind in Hoo-H 
history, and the only thing which depends upon tl 
visitors in any measure is the number of kittens to b 
initiated. Those Hoo-Hoo who have not yet reached a 
decision as to whether or not they will attend the Ai 
nual should consider well the opportunity offered them 
to visit Chicago at a time of the year when its climate 
is ideal, combining a brief vacation with the opportunity 
to attend the great annual gathering together ot 


Hoo-Hoo. 
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BELATED PARAGRAPHS 0 


H. F. Wellemeyer, who has been in the lumber busi- 
ness at Fonda, Iowa, for the last two years and who 
previously had a yard at Garner, has been appointed 
manager of the Johnson Lumber Company at Rock- 
ford, Iowa. 

The officers of the Sierra Madre Land & Lumber Com- 
pany, at Maderna, Mex., have called for troops to pro- 
tect their mill property, according to newspaper reports. 
It is stated that some of the employees who were dis- 
charged have threatened to destroy the plant. 

The International Eucalyptus Association has been 
incorporated at Sacramento, Cal., and will at once begin 
the work of planting eucalyptus groves in the vicinity 
of that city. Reports on groves recently planted in that 
section show that rabbits have worked havoe with the 
eucalyptus trees by nipping off the tender shoots of 
newly planted trees. 

The Tongue Point Lumber Company and the Weyer- 
haeuser Timber Company have opened their logging 
camps near Kelso, Wash., and it is reported that other 
companies will resume operations in the near future. 

The mill of the Lufkin Land & Lumber Company, at 
Lufkin, Tex., is to resume operations the middle of next 
month. 


The Leesville (La.) mill of the Nona Mills Company, 
Beaumont, Tex., has resumed operation and a number 
of improvements made during the shutdown will give 
the mill a daily capacity of 150,000 feet. 


The steamer Fifield, on its maiden trip from Eureka, 
Cal., carried 650,000 feet of white pine for San Fran- 
cisco. 


W. K. Williams, of Grand Rapids, Mich., has bought 
the showease factory of the Lutke Manufacturing Com- 
pany, at Portland, Ore., and in addition will erect a 
large factory for the manufacture of office furniture. 

The Yellow Poplar Lumber Company, Coal Grove, 
Ohio, has bought 2,000 acres of rich poplar land along 
the Kentucky line near Sergent, and will begin cutting 
at an early date. 

The timber logged during the last year from the Chip- 
pewa reservation near Duluth under the provisions of the 
loggers’ law amounted to 157,541,960 feet, of a total 
value of $1,056,082.78. The total amount eut off this 
reservation since it was opened is 640,190,008 feet, hav- 
ing a total value of considerably over $4,000,000. 

The saw mill of Charles Oakman, at Mountain Iron, 
Minn., on Pelican lake, will close down this week after 
cutting about 1,000,000 feet of pine. 

Work on the new saw mill of the W. T. Bailey Lum- 
ber Company, of Virginia, Minn., is progressing rapidly, 
and the mill is expected to be ready for operation 
about September 1. 

Oregon lumbermen who protested against assessments 
made by Columbia county, Oregon, lost their appeal last 
week. Judge McBride, of the county court, decided that 
the assessments should stand as made. 


F GENERAL INTEREST TO THE LUMBER TRADE. 


The Attalla Cooperage Company has begun work on 
a $12,000 heading mill to be located at Attalla, Ala. 

Lewis 8. Nonnast, table manufacturer of Chicago, has 
let the contract for a factory at Halsted and Hooker 
streets, to cost $250,000. The building will be seven 
stories high, 75x220 feet. 

W. M. O’Neil, superintendent of logging on the Cass 
Lake reservation, Minnesota, has issued his report for 
the.year. The amount of lumber cut was 57,541,960 feet 
and the total amount logged since the reservation was 
opened is 640,109,008 feet, valued at $4,176,204.75. The 
expenses have been $164,850.73. It is estimated that 
there is still 200,000,000 feet of lumber to be cut under 
sales which have already been made. 

Minnesota lumber companies, especially those in Min- 
neapolis, are protesting strongly against the state assess 
ments being made against them. It is claimed that in 
many instances these assessments are made on more than 
a 100 percent basis. 

The saw mill of E. E. Bolles & Co., at Wausaukee, 
Wis., was closed down for repairs last week. 

J. E. Byrns, a lumber jobber of Escanaba, Mich., last 
week sold two big cargoes to the Eastern Lumber Com- 
pany, of Tonawanda, N. Y. The two cargoes amounted 
to about 1,500,000 feet. 

Sixteen loggers connected with the lumber camps near 
Sterling, Cal., were held up and robbed of several 
months’ pay at a bridge a few miles from the camp. As 
yet the highway robbers have not been captured. 





THE CONSERVATION LEAGUE OF AMERICA. 


Organization for the conservation of natural resources, 
and for the promotion of the various lines of national 
development which rest upon them, is constantly becom- 
ing more nearly complete. The latest movement is the 
organization of the Conservation League of America, 
of which Walter L. Fisher, the well known publicist of 
Chicago, is president. The league was organized through 
the initiative of the National Rivers and Harbors Con- 
gress, of which Joseph E. Ransdell, of Louisiana, is 
president. 

In explanation of this new movement, Mr. Fisher said: 
‘Organization of the league is the first step to secure 
the effective codperation of the public for this move- 
ment, in which the president is perhaps more deeply 
interested than in any other of the great movements 
or policies which he has made so distinctively his own.’’ 
The immediate work of the league, however, is the 
arousing of public sentiment during the present cam- 
paign, so as to secure the support of as many as pos- 
sible of the members of the next Congress, who shall be 
pledged to the purposes for which the league stands. 

President Ransdell visited Cincinnati August 25 to 
confer with J. F. Ellison, secretary of the National 
Rivers & Harbors Congress, which conference resulted 
in sending out a public letter and declaration of prin- 
ciples. The letter referred to the conference of gov- 
ernors and prominent men held in Washington in May 
last and the appointment of a national conservation 
commission by the President to investigate and report 
upon the character, value and extent of the ‘natural 
resources of the country, and the necessity of codpera- 
tion among the various unofficial associations whose 
fields of work touch upon the general conservation move- 
ment. It was evident that such codperation must be 
general in its character. 

Addressing the various organizations and associations 
of the country on behalf of the league, Mr. Ransdell 
and Mr. Ellsworth say: 

After conferring with representatives of some of these 
associations the National Rivers and Harbors Congress has 
undertaken to initiate such codperation by inviting similar 
organizations to unite with it in forming the Conservation 
League of America, the sole purpose and function of which 
is embraced in a declaration of pin which is herewith 
enclosed. To carry on its work a central headquarters is 
to be opened in Chicago, from which shall be conducted a 
campaign of publicity, confined to the promotion of the 
principles declared, and the commitment of candidates for 
congressional and legislative office during the present po- 
litieal campaign to the support of these principles. 

The plan of organization and work has been submitted to 
President Roosevelt and to William J. Bryan and William 
H. Taft. It has not only been approved by them but Presi- 





dent Roosevelt has accepted the honorary presidency of the 
league and Mr. Taft and Mr. Bryan have consented to serve 
as honorary vice presidents. Walter L. Fisher, of Chicago, 
has been chosen as president of the league, and representa- 
tives of organized labor and organized capital will act as 
vice presidents, spokesmen for both there interests having 
expressed hearty approval. 
-It will be seen that the new organization is. as it should 
be, absolutely nonpartisan, both politically and industrially. 
We cordially invite your organization to unite with the 
league. No financial obligation will be involved, as all 
funds necessary for the work to be undertaken have been 
kindly provided from voluntary contributors who are inter- 


ested in it, and it involves no commitment of your organi-. 


zation beyond the purposes declared. No enlargement or 
continuation of its work after the present campaign will be 
undertaken without the specific authority of the associated 
organizations. 

If you approve of the plan kindly permit us to enroll 
your organization as a member of the league and to use its 
name as such. Inasmuch as prompt action is essential to 
the success of our movement you are earnestly requested 
to reply at the earliest possible date. 

The declaration of principles referred to above begins 
as follows: 


WHEREAS, It is of the utmost importance that the nat- 
ural resources of the nation shall be comprehensively and 
vigorously developed and utilized for the promotion of the 
public welfare without waste, destruction or needless im- 
pairment, and subject always to their intelligent conserva- 
tion and the effective preservation of the rights and interests 
of the future generations of our people; 

Now, therefore, to secure the recognition and support of 
these principles by the people and by their representatives, 
we hereby unite in a national conservation league and adopt 
for ourselves the following, taken directly from the declara- 
tion unanimonsly adopted by the conference of governors 
convened by the President of the United States, in the 
White House at Washington on May 13, 14 and 15, 1908: 


The statement of principles formulated at Washington, 
which is adopted by the Conservation League of Amerien 
as its own, hardly needs reproduction. Yet perhaps some 
of the readers of the AMERICAN LUMBERMAN may be 
ate to have it again placed before them. It is as fol- 
ows: 


We do hereby declare the conviction that the great pros- 

perity of our country rests upon the abundant resources of 
the land chosen by our forefathers for their homes, and 
where they laid the foundation of this great nation. 
_ We look on these resources as a heritage to make use of 
in establishing and promoting the comfort. prosperity and 
happiness of the American people, but not to be wasted, 
deteriorated or needlessly destroyed. 

We agree that our country’s future is involved in this: 
That the natural resources supply the material basis upon 
which our civilization must continue to depend, and upon 
which the perpetuity of the nation itself rests. 

We agree that this material basis is threatened with ex- 
haustion, 

We agree that the iand should be so used that erosion 
and soil wash shall cease; and that there should be reclama- 
tion of arid and semiarid regions by means of irrigation, 


and cf swamp and overflowed regions by means of drainage ; 
that the waters should be so conserved and used as to pro 
mote navigation, to enable the arid regions to be reclaimed 
by irrigation, and to develop power in the interest of the 
people ; that the forests, which regulate our rivers, support 
our industries and promote the fertility and productiveness 
of the soil, should be preserved and perpetuated; that the 
minerals tound so abundantly beneath the surface should 
be so used as to prolong their utility; that the beauty, 
wealthfulness and habituality of our country should be pre 
served and increased; that sources of national wealth exist 
for tke benefit of the people, and that monopoly thereof 
should not be tolerated. : 

We declare our firm conviction that this conservation 01 
our natural resources is a subject of transcendent impor- 
tance, which should engage unremittingly the attention of 
the nation, the states and the peopie in earnest coéperation. 

We agree that this codperation should find expression it 
suitable action by the Congress and by the legislatures o! 
the several states. 

Let us conserve the foundations of our prosperity. 
President Fisher, of the league, says that, while 
considerable measure of effective codperation has alread 
been inaugurated on the official or governmental site. 
what is now needed is to coéperate with the unofficia 
or nongovernmental associations that are directly con 
cerned in one way or another with the conservatio: 
movement, and particularly to bring effectively befor 
the people—the individual citizens—how vitally impo 

tant is this matter to them and to their children. 

All of the great associations concerned are to be il 
vited to participate in the development and promotion 01 
the principles of the new league. While the Nationa! 
Rivers & Harbors Congress is appropriately taking 
the lead, such organizations as the American Forestry 
Association, the Lakes-to-the-Gulf Deep Waterway Asso- 
ciation, the National Board of Trade, the National Irri 
gation Congress, the American Federation of Labor, 
the National Farmers’ Congress, the National Lumbe1 
Manufacturers’ Association and every other like organ 
ization are invited to join in the work of the league 
Mr. Fisher further said: 


The league is to be absolutely nonpartisan, both politically 
and industrially. It has the personal interest and cordial 
support of President Roosevelt, who is the honorary pres!- 
dent, and of Mr. Bryan and Mr. Taft, who have consented 
to act as honorary vice presidents. ‘The active vice presi- 
dents will represent organized labor as well as organized 
capital. The league does not attempt to define the 
respective functions of the nation and of the states upon 
this question. It leaves to the active, practical codperation 
of state and nation to cover the entire field of the protec- 
.tion and development of our natural resources. 

We shall present our declaration of principles to evéry 
candidate for Congress, and probably to the various candi- 
dates for the state legislatures. We hope to secure the 
practically universal acceptance of the broad, general prin- 
a of public policy for which the Conservation League 
stands 
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Consumption of Lumber in the Manufacture of Crates 
and Boxes. 

Des Moines, Iowa, Aug. 22.-Editor AMERICAN LUMBER- 
‘AN: In the LUMBERMAN of this week you have an article 
on “Packages,” including cooperage, and you figure out the 
amount of lumber entering into the construction of packing 
boxes of all sorts, including crates and cooperage, at 
» 000,000,000 feet. This is very much below the amount 
usually estimated for this purpose. It has been currently 
reported for years that 15 to 20 and even as high as 25 
percent of the total production of lumber is used in making 
packing boxes, crates and cooperage. I always thought 
that the estimates heretofore made of the amount of lumber 
used in making packages was too high. I wish you would 
investigate this matter more thoroughly, as 2,000,000,000 
feet for cooperage and 1,000,000,000 feet for boxes surely is 
a miscalculation. ROBERT FULLERTON, 

Chicago Lumber & Coal Company. 

[It is unfortunate that the statement made in regard 
to the quantity of lumber used in the manufacture of 
packages was so framed as to permit of various inter- 
pretations. The quantity of lumber used by manufac- 
turers of cooperage was set forth in the paragraph pre- 
ceding that in which it was stated that 1,000,000,000 
feet was employed in the construction of ‘‘these pack- 
ages,’’ which should have referred specifically to the 
manufaeture of boxes and crates. 

in the March 7 issue of the AMERICAN LUMBERMAN, 
in answer to an inquiry in regard to the quantities of 
lumber used for different purposes, the following state- 
ment was given, showing the quantities as near as could 
be ascertained from the most reliable figures and the 
percentages employed in various lines of work: 


Board feet. Percent. 
9 





Wood @istiliation. .....sccecssscces 1,091,582,976 10 
Vehicles and agricultural imple- = 

RI 55 ark. ws 620 ns rd ow eats eee 1,818,873,000 3.50 
PR. ss 6.5 dads Sd 0 bi ee S Oe 1,895,072,000 3.71 
SE SR oo aa ced ke bar ecanee 2,220,000,000 4.28 
Export (round, hewed and sawed ; 

timber and sawed lumber)........ 2,326,000,000 4.48 
‘Temporary work and miscellaneous. . 3,000,000,000 5.77 
PUIPWOOR 2 cccwscccccvescceccoves 3,337,453,433 6.42 
Cooperages and packages........... 6,237,279,000 12.01 
Railroad, including ties, poles, car 

ae ee rate 10,490,782,000 20.21 
en eee rere 19,481,099,000 37.53 

51,898,141,508 100.00 


This statement shows that over 6,000,000,000 feet of 
timber was used in the manufacture of cooperage and 
packages of all kinds. In the manufacture of boxes it 
was estimated that 10 percent of the softwood and 25 
percent of the hardwood product, and that all of the 
rotary cut veneer output, was used by the package man- 
ufacturers. As a matter of fact all the rotary cut 
veneer is not so employed, as much of it is used in the 
manufacture of builtup material. On the basis of the 
figures given for 1906, cooperage and packages used up 
12.01 percent of the entire lumber product of the coun- 
try. This would indicate a consumption of sawed lum- 
ber by the box factories of about 3,000,000,000 feet, as 
stated. The quantity of timber used for cooperage in 
1906 was about 1,200,000,000 feet. 

In addition to the use of lumber for cooperage and 
boxes, large quantities are employed for crating pur- 
poses. There is a well defined difference between crating 
ind crates, the latter deserving to rank as manufac- 
tured boxes, as they serve the same purpose, being 
used for the shipment of vegetables and bulky produets 
which may be handled safely in that way.—Ebrror. | 





A False Rumor Squelched—The Code of Tactics. 


Editor AMeRICAN LUMBERMAN: It is a false rumor that 
the officers of the Minneapolis meeting intend to prosecute 
the traveling salesmen for any infringement on _ its 
code of ethics. The sash and door salesmen are at perfect 
liberty to adopt one of their very own. Some of ’em need 
it, maybe—I don’t know. Anyhow, they are at perfect lib- 
erty to have a code. It’s as fashionable as a pickled vermi- 
form appendix, and all well organized bodies should have 
one. It gives caste, a sort of a “I am holier than thou” air 
to it which lends color to the scheme. Moses could only 
sive us about ten sections in his code, which came from 
Mount Sinai, which though now mostly out of date, may yet 
(lo for old fashioned and well intended people who are short 
on trade ethics. 

There is, however, one thing which is truly touching in 
this evolution of trade relations, and that is the number of 
retailers who are crying for this Minneapolis code. Poor 
fellows! There is such a big number of them who have 
personally petitioned for this code. Their grief is inconsola 
ble, and the wholesalers and retail officers ought in the 
cause of humanity to do something real sudden. It is so 
disconcerting to have the retailers all over the country 
clamoring for this code. Why, the insignificant fact of 
Alice having been debarred from the national prohibition 
convention because in her early youth she was guilty of the 
indiscretion of smoking cigarettes, or that Teddy ran over 
and Sank an ocean schooner without his own sleep being dis- 
turhed, or that Harriman has swallowed George Gould blood 
raw, or which “Bill” is going to be elected is nothing in 
cpmpartson | Such grief! With the poet we may well ex- 

“No future hour can rend my heart like this, 
Save that which breaks it!” 

Here is a golden opportunity for those sweet, philanthropic 
ee fellows to make a vicarious sacrifice and do some- 
‘ing for us retailers. We will then be happy just as though 
we had sense. Oh, delay not the action! We are sure that 
<a Hiotchkiss is daily burdened with petitions from 
. tailers down in the country asking for the adoption of 
og code. Do get busy, Dr. Hotchkiss, and in the meantime 
a cme try not to shoot the pianist if he continues to do 
; But I wouldn't want to be a retailers’ secretary. Nay, 
aly, Pauline. I'd try for stoker on an ocean liner. - 
oF I am digressing. They—the retailers—believe the 
ear ge is being ushered in by these western boys and 
re : he thousand years of righteousness is here. Of course, 
= e's old man Jenkins, who runs the yard down at the 
‘rossroads ; he may object. But he is a kicker; we will all 
fell Sneer at him when he says he knows those Minneapolis 
es will keep adding on to that infernal “code of tac- 
theme and, yerat it on the back of all orders with the direc- 
aa = ing: “Take the dose. If you refuse, or gag, or 
eae Signs of nausea, your order will be refused; and if 
} ever kick, your name goes on the blacklist which is pro- 


TORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Aggregate and Comparative Quantities of Lumber Used in the Production of Packages—A Legal Point in Acceptance of Material. 


vided for in section 17 of the “code of tactics.” Jenkins is 
too supersensitive when he objects to the general inference 
that the retailers are lacking in morals and ethics. 

Let something be done quickly for all these 8,125 retailers 
who, like Rachel, refuse to be comforted. Yours, for the 
code of tactics, cj wm 

[By all means let everyone who wishes to do so make a 
code to suit himself. The only trouble with this sug- 
gestion is that it promises nothing new, for that is what 
any number of people have been doing. 

If a shipper does not like the way his consignments are 
treated, all he has to do is to refuse to ship except on 
definite terms of his own make, including uniform prices 
for all qualities, payment before shipment and a pro- 
vision that knots and rot shall not be considered defects. 

If the retailer or other buyer does not like what he 
gets or his treatment, he has a right to be as specific as 
he pleases in his order. He can demand delivery from 
the Coast in three days; that common lumber shall be 
free from any defect; that all 6 to 2-inch shingles shall 
measure 5 to 2 inches, and that a single shim shall knock 
50 percent off the price of a carload. 

The only trouble these individual code makers have 
had and are likely to have is to get the other fellow to 
aecept their ideas. That is the reason why all depart- 
ments of the business tried to get together at Minne- 
apolis. But there is no compulsion about it. If anyone 
prefers his own code, by all means let him have it, as is 
his unquestioned legal right.—EbITor. | 


The ‘‘Lumber Trust’’ Discovered. 


NorrieLp, Miss., Aug. 20.—Editor AMERICAN LUMBER 
MAN: Under separate cover today I mail you my specimen 
of the “lumber trust.” I have been reading the papers some 
ard from all the evidence I can obtain and from the general 
ideas of the public I feel sure I have a specimen of the only 
existing monster which meets with all descriptions. 

First—It has the horns the cartoonist pictures. 

Second—It does its work mostly at night. 

Third—It is a persistent worker and a great destroyer—ol 
timber. 

Fourth—It has no regard for the dignity of the law. 

Fifth—When he takes hold he never lets loose. 

Sixth—This monster has done more to advance the price 
of !umber than any other living being. He ts the fellow 
who lays the eggs of the pine wood sawyer that destroys 
timber after a storm, or after being cut. 

Q. D. Savu.s. 

[One excellent thing about the “lumber trust” sub: 
mitted for inspection by the correspondent is that it is 
dead and safely stored away in a pill box of the Ar- 
kansas variety. When it is possible to put that fell 
monster, the “lumber trust,’ in a pill box it does not 
seem to be so’ fearfully awful as the alarmists believe. 
It has all the attributes claimed for it by Mr. Sauls. 
It is a matter of regret that the photograph of the 
“trust” can not be reproduced, and its appearance 
must be left to the imagination. It looks something like 
a grasshopper. It might be mistaken. for a locust and 
with the uninitiated might pass for a butterfly, save 
that it has horns and long feelers.—Ep1ror. ] 





“WHAT FOOLS THESE MORTALS BE.” 


YELLOW PINE, La., Aug. 22.—Dear LUMBERMEN: A few 
figures will establish the fact that lumber manufacturers 
are selling lumber made into moldings at a ridiculously low 
rate. The class of lumber out of which moldings are made 
and from which molding strips are ripped is usually “A 
grade”; the ordinary edger ripsaw used in planing mulls 


, 


will take 14 inch for saw kerf; 4% inch must be allowed for 
dressing each edge of the molding. To make a finished 
molding 1% inches wide, % inch or 13-16 inch thick, re- 
quires therefore 114 inches plus 4% inch for dressing, plus 
144 inch for saw kerf in ripping, or 2 inches of rough mate- 
rial; all other finished moldings require to be figured plus 
this 1%4 inch to determine the width of rough material re- 
quired, and if the material is thicker than 13-16 inch it 
will require 4, or % added to take care of the extra thick- 
ness. 

The following table “A” will show the rough material 
necessarily used, finished size of the material it will make, 
ratio of lineal feet to board measure it will rip and what it 
must be ripped from to occasion the least loss: 


To find the net returns deduct the sum of the following 
table of expense of making, selling and freight, also 10 per- 
cent of the list value of “A” finish for loss due to defective 
pieces and defects developed in running: 

Ten percent loss on $30 f. 0. b. price of “A” finish. .$ 3.00 
Cost of ripping and running moldings a thousand 


DOE CE Fano ne nce cadhadsscenersbeeses - 5.00 
Freight on 1,250 pounds of moldings a thousand feet 
Oe Se TE De ORNS 0 6:6. 655-6 6d odes dneesneeees 2.87% 
Commission for selling moldings, 214% list price... 2.25 
NS Wan.00. 60 5S eee iaw ed enees eho aaemenl $13.12% 


I have used 76 percent and 82 percent off in this article 
for the reason that these figures are most often seen, but I 
have knowledge of sales being made at 85 percent off. ! 
have used 214 percent commission for selling, as that seems 
to be customary, and used $90 gross returns as the basis of 
$2.25 cost of selling. z 


These -figures, I believe, are correct, and if so the manu- 





TABLE “A.” 


Rough material neces- 
sarily used. 





Finished size 
of molding. 


a AE A ee ere See Pee ee eae ee %-inch will make 12 times the board measure rip any 

EE SET TePTe TE OT IES CTE TT ere eT T %-inch will make 9.6 times the board measure rip 8 inches 
Le Serer re rrr re rere ers errr eT TT Teer eee %-inch will make 8.4 times the board measure rip 10 inches 
PE eis c anaes valcedence SECA RaeeDaseeemaan ers 1 -inch will make 7.5 times the board measure rip 8 inches 
ee ne errs kee he Pe re ee ee re, 1%-inch will make 7.2 times the board measure rip 10 inches 
eee eee Tee ey Tre eee reer fee ere re 14-inch will make 6 _ times the board measure rip 8 inches 
eS SCTE Te ee CLO eT OTC TT Ore Te eT TT TT 1%-inch will make 6 times the board measure rip 8 inches 
eT ere TT rere Ter Te Tee 14-inch will make 6 times the board measure rip 8 inches 





Table “B” will show finished width of molding, width of 
rough material necessarily used, lineal feet can be ripped 
from 1,000 feet board measure, list price a hundred lineal 
feet, gross return a thousand feet board measure at list, 
gross returns at 82 percent off list, gross returns at 76 per- 
cent off list: 


15g-inch will make 4.8 times the board measure rip 10 inches 
1%-inch will make 4.8 times the board measure rip 10 inches 
1%-inch will make 4.8 times the board measure rip 10 inches 
2 -inch will make 4 
21-inch will make 4.2 
2\%-inch will make 4 
2%-inch will make 3.6 times the board measure rip 10 inches 


8 times the board measure rip 10 inches 
5 times the board measure rip 8 inches 
times the board measure rip 6 inches 


facturer is doing the work for cost and practice and selling 
lumber worth $30 f.0.b. cars for from $2 to $8.50 f. 0. b. 
at the mill. How many manufacturers know they are doing 
this and “how long, Oh, Lord,” will they keep the folly up? 
J. W. MarTIn, 
Globe Lumber Company, Limited. 
































TABLE “B.” 
= | | | 
= ral Se 2 2 Q 
= | - | ene 3s => s tre sae 
4 | ; | sgé Se -S&S | 385 28% 
2 | =. Hae ae “ as % 7. oa 
i; | = | z 8 g =$3 = $3 
S . | = Paes) = “Sy se 
$s = | Tag 8 3 Sas Sas 
of | 4 as ~ = & & & = 
. 3 R on = - - = is $ he 
3 . 3 = = = 28a = = e 
2: | S | $. S 3 = 3 2 
et 3 } e = g cs *es *s = 
3 > a = =: aa de 
pS = 3 = a = e = e = 
ae | : | 23 : : 2 ¢ 25 
’ | S | 23 5 = 8 & 3 é 
Qe Sree aceaey $1.00 $120.00 $21.60 $28.80 
Ferre rer ree DMN. vb 524s eee eee ss 9,600 1.00 96.00 17.28 23.04 
1%-inch eee eT eae OO eer - 8,400 1.00 84.00 15.12 20.16 
ee eee te er - MAbs kdkadd oteesend 7,500 1.15 86.25 15.52% 20.70 
15¢-inch peed oss ee wares See eee re .200 1.25 90.00 16.25 21.67 
NO Pe re 14:32, MD hs «62% aden nce 6,000 1.40 84.00 15.12 20.16 
OO rarer eer 0 ere eee ee 6,000 1.50 90.00 16.25 21.67 
IND wos See adn nd Sa bw ood RRGEEE, wise done ssabuses 6,000 1.65 99.00 17.82 23.67 
eS ee eT ee ees ee ye 4,800 1.75 $4.00 15.12 20.16 
WERT R PR ET Te Le See ter ere 4,800 2.00 96.00 17.28 23.04 
re rer ee 4. i Pear aa ae 4,800 2.00 96.00 17.28 23,04 
AP re cr eee BS FD potent dss eneee st 4,800 2.25 108.00 19.44 25.92 
ON Serer res PI abs Tivhs veg ccees 4,500 2.25 101.25 18.22% 24.30 
SE a a tee Serer - ie SORES are --- 4,000 2.75 110.00 19.80 26.40 
es cet 5 oss aw as BEE cc rescece atmene . eee 2.75 99.00 17.28 22.04 


To get f.o. b. price freight, commission, loss and cost tomake must be deducted. 
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INTERESTING NEWS MISCELLANY OF A .WEEK. 


Establishing the Utilitarian Possibilities of Fir—New Marine Facilities for Texas—Establishment of a West- 
ern Sales Agency—Mutual Insurance Prosperous—Around a Hospitable Board— 


FORESTRY WORK PROGRESSING. 

SEATTLE, WASH., Aug. 21.—Interesting work has been 
carried on in the Forestry service, which is under the 
supervision of J. B. Knapp, located in the Eitel build- 
ing, Seattle, during the last week. Close investigation 
among the different woodworking industries in Seattle 
has shown the value of Doyglas fir and the extensive 
use to which it is put in various lines. The use of 
this wood has been found most acceptable in the manu- 
facture of barrels and in almost every instance it has 
proved to be a most excellent wood; the only excep- 
tion so far wherein the wood is found to be inferior 
to other woods is in barrels used for alcoholic liquors, 
which require the use of white oak. Another use of 
fir which recently has been demonstrated at Seattle 
is for water pipe. Some time ago a section of water 
pipe which had been in use by the city for about fifty 
years was taken up and found to be in an excellent 
state of preservation, with no indications of decay. 
It is said that where the wood is kept saturated with 
water it is believed it would last forever. The work 
of the Forest Service in Seattle under Mr. Knapp is pro- 
gressing satisfactorily anu fine results from experiments 
mare are being obtained. 





NEW TEXAS GULF WATER PORT. 

Port Botivar, Tex., Aug. 24.—The extensive sock 
and terminal facilities of the Santa Fe railroad at this 
port will be finished and opened for all classes of traftic 
about September 20, according to present plans. , This 
will mark the establishment of a new deep water port 
on the Texas gulf coast. It is to be primarily a lumber 
port and will be used as the gateway for all of the ex- 
port lumber traffic of the Santa Fe, which has direct 
lines of road that penetrate the heart of the timber 
region of eastern Texas. Provision has been made by 
the Santa Fe for the assembling and storing of approx- 
imately 8,000,000 feet of lumber and timber. It is 
planned to build two piers; the first will soon be fin- 
ished. It is 1,200 feet long and 300 feet wide and is 
provided with both double center pit and apron tracks 
over its entire length, which will allow the piacing for 
loading or unloading of approximately 120 cars at any 
one time on this pier alone. An extensive system of 
yard tracks is also being built in order to afford ample 
room for storing cars and to prevent a yard blockade in 
time of an extraordinary rush of traffic. It is claimed 
that the establishment of these facilities at Port Bolivar 
will lead to the building up of a big export lumber 
traffic from Texas. Texas lumber manufacturers have 
heretofore been without adequate export facilities at 
the existing ports and this has caused little effort to be 
made to increase that particular line of their business, 
it is said. The Santa Fe, in addition to the piers, has 
left ample room on either side to permit of the handling 
of export timbers in the water. 

Dredging is to be done in the slips to obtain a depth 
of twenty-five feet of water. The federal government 
has provided for dredging a deep water channel from 
solivar roads and Galveston channel to the mouth of 
the slips. The Gulf & Interstate division of the Santa 
Fe, which runs between Port Bolivar and Beaumont, 
has been completely rebuilt and placed in condition for 
the heavy traffic that is expected to result from the 
establishment of the new port. This road was almost 
completely washed away by the great storm which 
destroyed a portion of Galveston several years ago. 





NEW SELLING AGENCY FORMED. 

SPOKANE, WASH., Aug. 21.—An organization has re- 
cently been perfected, known as the Western Lumber 
Manufacturers’ Agency, with offices at 311 Hutton build- 
ing. The personnel of the organization consists of Frank 
C. Ely, St. Joe Lumber Company, Harrison, Ida., presi- 
dent; I. W. Feighner, manager of the Northern Idaho 
Pine Lumber Company, Lane, Ida., treasurer, and George 
W. Stevens, Spokane, Wash., secretary and general man- 
ager. Mr. Stevens has had a long experience in the 
lumber business in Michigan, Wisconsin and Minnesota, 
formerly having had charge of the business of the Cran- 
berry Lumber Company, Duluth, Minn. 

Manager Stevens states that the agency now has con- 
tracts with several firms to handle the output of their 
mills, and has engaged three first class salesmen, who will 
begin to cover territory about September 1. Two of the 
men will visit the trade in the middle west. The third 
man will devote the greater portion of his time to the 
factory trade throughout Minnesota, Wisconsin, Lowa, 
Illinois and the territory east of Chicago. More sales- 
men will be placed in the field as soon as more stocks 
come into the hands of the agency for distribution. Man- 
ager Stevens is at present calling upon mills of moderate 
capacity that have no selling organization in connection 
with their business, and are disposed to place their stocks 
in the hands of the agency, which, it is believed by the 
management, is in position to handle them with in- 
telligence and sell in markets where the best prices are 
obtainable. 

The officers of the agency are all well known lumber- 
men and it is believed by those who have subscribed to 
the organization that they have secured in George W. 





Charity Profiting by a Bequest. 





Stevens a lumberman whose record as a successful sales- 
man has been well established and that the results of 
the agency will be beneficial to both mills and buyers. 





A GRATIFYING INSURANCE STATEMENT. 


PHILADELPHIA, PaA., Aug. 12.—The board of directors 
of the Pennsylvania Lumbermen’s Mutual Fire Insurance 
Company held its semiannual meeting on July 28. The 
reports of the secretary, treasurer and auditors were pre- 
sented. Those present were highly gratified with the 
result of the last six months’ business, which is shown 
below: 








Insurance in force July 1, 1908.............. . -$9,448,312 
Insurance in force December 31, 1907........... 8,862,755 
Increase first six months 1908.............$1,085,557 
Premiumea im force July 1, 1908... ....6..50 0008 $ 217,084 
Premiums in force December 31, 1907........... 191,111 
Increase first six months 1908.............$ 25,973 
Investments in force July 1, 1908.............. $ 261,342 
Investmenis in force December 31, 1907......... 220,501 
Increase first six months 1908.............. $ 40,841 
Surplus in force daly 1, TOOS. «....... occ ces ecece $ 221,502 
Surplus in force December 31, 1907............. 189,062 
Increase first six months 1908............. $ 32,440 
Cash assets in force July 1, 1908...............$ 330,044 
Cash assets in foree December 31, 1907......... 284,618 
Increase first six months 1908............. $ 45,426 
Total assets in force July 1, 1908.............. $ 981,297 
Total assets in foree December 31, 1907......... 857,952 
Increase first six months 1908..............$8 123,845 


The fire losses of the company for the first six months 
have been very low. The company is returning 35 per- 
cent of the premiums to its policyholders by way of divi- 
dends. Justin Peters, manager of this company, with 
his family, is spending the summer at Ocean City, N. J. 
He returns, however, daily to attend to official duties 
here. 





LUNCHEON FOR LUMBERMEN AND LAWYEBS. 


SEATTLE, WaSH., Aug. 21.—Judge J. M. Dickinson, 
president of the American Bar Association, which holds 
its meeting in Seattle next week, and general counsel 
for the Illinois Central railroad, who, in company wit! 
Alton B. Parker, democratic candidate for president i: 
1504 and De Lancy Nicoll, a former district attorney 
of New York, for some time identified with Tammany, 
Hall, and a corporation attorney, the latter two opening 
the democratic campaign in Seattle last night at th 
Coliseum theater in this city, was a guest at a luncheo: 
given at the University Club in this city by his son, 
Henry Dickinson, vice president of the Great Northen 
Mill Company, whose offices are at 1210 American bank 
building, this city. Covers were laid for the following: 

E. W. Andrews, president Seattle National bank, Seattle. 

A. L. Flewelling, president Continental Timber Company 

George R. Peck, general counsel Chicago, Milwaukee & St. 
Paul railway. 

Alton LB. Parker, Syracuse, N. Y. 

De Lancy Nicoll, attorney, New York, N. Y. 

W. G. Collins, president Vacific Fir Company. 

W. A. Peters, president Seattle Bar Association. 

G. L. Munn, attorney, Seaitle. 

H. H. Field, western counsel Chicago, Milwaukee & St. 
Paul railway of Washington. 

C. A. Lux, president Great Northern Mill Company. 

Iienry Dickinson, vice president Great Northern Mill Com 
pany. ; 

Ss. J. Lombard, manager Great Northern Mill Company. 

Judge Dickinson arrived in Seattle in his private car 
over the Northern Pacific railway early this week and 
will attend the meeting of the American Bar Associa 
tion and spend several days in the Puget sound coun 
try on a hunting and fishing trip, making this the oc 
casion of his annual vacation. 

While here he will spend the time with his son and 
before returning east will take a trip up to the mill 
plant of the Great Northern Mill Company, accompanied 
by President C. A. Lux of the company, his son, Henry 
Dickinson, vice president of the company, and §. |. 
Lombard, who has charge of the manufacturing and log 
ging end of the business. 





STRAWS INDICATING THE TREND OF REVIVED ACTIVITY. 


Retail Yards Benefiting. 

Cuicaco, Aug. 26.—Our business in yellow pine and the 
hardwoods is confined largely to railway and car building 
industries. The demand for lumber on the part of the 
railways has been practically nil for several months, and 
while the last two weeks have shown some revival in the 
way of inquiries it is not sufficient to cause any change in 
prices. ‘The recent quotations, those of the last few days. 
have been at prices very little, if any, above the Jow quota- 
tions of the period of the most extreme depression that 
we have passed threugh; and while there were other quo- 
tations on a much higher range of values there seemed to 
be enough of the low ones to take care of all the business 
offered. 

There is very little corporation buying of any kind. As 
near as we can get at it, it is the class of business in 
close touch with the farmer and the retail lumber yard 
that is benefiting by the revival in business. 

Cnicaco CAR LUMBER COMPANY, 
D. K. Jeffris. 
The Situation Improved. 

GALVESTON, TeEX., Aug. 24.—We find the situation much 
improved. We have five saw mill plants, three of which 
have been in continuous operation; the other two have been 
closed since 1907. We are resuming operations at the fourth 
plant August 31 and indications are that we will start the 
fifth plant before the end of the year. Stocks are light 
throughout this district and at our own mills we have 
orders covering practically all our dry lumber. Prices are 
fully $8 a thousand on an average higher than they were 
sixty days ago. Cottor and rice crops in Texas are every- 
thing that could be desired. Indications are that the de- 
mand will continue to expand for some time. 

Mitten & Vipor LUMBER COMPANY, 
A. W. Miller. President. 
Inquiries Heavy—Outlook Good. 

STATENVILLE, GA., Aug. 25.—Things are not looking alto- 
gether as “blue” to us as they have in the past. We have 
disposed of all our better grades and while the lower grades 
of flooring are not moving as rapidly as we would like we 
are moving some of this without any effort to secure busi- 
ness. Our inquiries are very heavy, so much so that it 
taxes our office force to keep up with our work and answer 
our mail. We are looking for better conditions in a short 
time ; however, not so very much until the presidential situ 
ation is a little further advanced. 

Our stock ts being lowered rapidly, which indicates that 
someone is doing some business. 

A. G. GArBUTT LUMBER COMPANY. 
The Market Picking Up. 

NASHVILLE, TENN., Aug. 26.—The lumber market in this 
district is picking up to some extent; however, we find 
sales rather slow, owing to consumers trying to hold prices 
down. We do not look for any great improvement until 
consumers are aware that there is a shortage in hardwoods 
in this district and are willing to pay better prices. The 


small mills which were shut down eight or ten months ago 
have disposed of all their stock and not being able to 
get any prices for their stock are not going to run until 
prices are better. 
CHARLES TF. RHEA LUMBER COMPANY, 
per B. D. Samuel, Secretary and Treasurer. 
Business Showing More Life. 

Sv. Louis, Mo., Aug. 26.—It is our experience that busi 
ness is showing more life at present than it has shown here 
tofore this year. In the matter of odd work we find we 
have all we can take care of and are now figuring higher 
than at any time duriug the year. 

Stock goods are not moving as freely as we would like, 
but we find that the shrewd buyers are beginning to cover 
their requirements and if the factory men and wholesalers 
would ask a fair price for their product instead of slaugh 
tering values, we believe we would develop an amount o! 
business which we would hardly believe possible at the 
present time. 

The trade at large has been educated to very low values 
and all that is required to make them replenish their stecks 
is a firm front on the part of the wholesalers and manu 
facturers. 

It is our opinion that stocks the country over are mucii 
below normal and that the development of even a_ fai 
volume of business would mean that the central markets 
would have some difficulty in taking care of their business 

HAFNER MANUFACTURING COMPANY, 
H. F. Hafner. 
Shipped Twice as Many Cars. 

PArrERsSUN, La., Aug. 25.—So far this month we hav: 
shipped twice as many cars on new‘ orders as we did durilg 
the entire last month, and judging from the number 0! 
inquiries received, would say that there are no signs of i 
decrease in business for the next thirty days at least. Ou 
business, however, is largely with the small people, and 
seems to be iargely in an effort to fill in depleted stocks 
they at the same time endeavoring to keep from buying 
any large amount, in faint hope cr fear that the price ma) 
still go down somewhat. 

There have been a number of men in the cypress busines- 
who have been somewhat hard up and have cut the pric 
regardless. Naturally the trade is aware of this facet and i! 
is only due to the fact that these people are now large!) 
short in uw good many grades tiat they have to buy frou! 
the more substantial and longer established mills. 

F B. WILLIAMS Cypress CoMPANY, LIMITED, 
C. S. Williams, Vice President. 





LEAVES $56,000 TO CHARITIES. 

MINNEAPOLIS, MINN., Aug. 25.—Sumner 'T. Me 
Knight, a Minneapolis lumberman, who died recently, 
leaves $56,000 of his estate to charity in the will filed 
for probate today. The estate is valued at $175,000. 
The charities bequests are to the Home for Children 
and Aged Women, $50,000; the Y. M. C. A., $3,000, 
and the Westminster Presbyterian church, $3,000. 
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RAILWAY NOTES AND NEWS FROM VARIOUS QUARTERS. 


Rates on Shingles from Pacific Coast Points to Be Lowered—Suits and Complaints Before Interstate Commerce Commission—Bonds of Western Shippers. 


SHINGLE RATE TO THE EAST REDUCED. 


SEATTLE, WASH., Aug. 21.—The rate on shingles to far 
eastern points which was advanced 10 cents effective 
August 1 by the Transcontinental Freight Bureau, which 
filed supplement No. 17 to 2-D Tariff, has been reduced 
five cents. The rate was advanced from 80 cents to 
90 cents on shingles alone, cedar lumber not being ef- 
fected. As this 10 cent advance was in violation of 
the order of the Interstate Commerce Commission in the 
western rate cases, which permitted of an advance of only 
5 cents to eastern points, the freight rate committee of 
the Pacific Coast Lumber Manufacturers’ Association and 
the Shingle Mills Bureau through its secretary, A. F. 
Specht, took the matter up at once with the Transcon- 
tinental lines and the Interstate Commerce Commission, 
with the result that the rate was lowered 5 cents, and 
the new tariff to this effect will be in force on and 
after August 28, making the rate 85 cents to eastern 
trunk line territory. The rate of 90 cents, however, 
prevails from August 1 to August 27, and unfortunately 
there seems to be no opportunity for reparation, although 
the advance was strictly contrary to the orders of the 
commission. 

The following telegrams bearing on the subject, are 
not only self explanatory but interesting, particularly 
the reference in Mr. Baird’s telegram to the effect that 
the ‘‘Commission has authorized amendment reducing 
rates’’: 

WASHINGTON, D. C., July 31, 1908. 

A. F. Specht, Secretary Lumber Manufacturers’ Joint 
Committee, Seattle, Wash.: Commission has wired Countiss 
that advance 10 cents in shingle rates to New York, Boston 
territory, effective August 1 contrary to purpose of order 


in 1829, and asking modification thereof, in conformity with 
spirit of that order. 


JuDSON J. CLEMENTS, Commissioner. 

Sr. PAUL, MINN., Aug. 14, 1908. 
A. F. Specht, Lumber Manufacturers’ Joint Committee, 
Seattle, Wash.: Countiss advises commission has authorized 
amendment reducing rates on shingles to New York, Boston 

and common points to 85 cents, effective 28th instant. 

- B. Batrp, 
General Freight Agent Northern Pacific Railway. 





EXPRESS COMPANIES WILL APPEAL FROM IN- 
TERSTATE COMMERCE COMMISSION 
DECISION. 


The express companies have determined tu appeal 
from the recent decision of the Interstate Commerce 
Commission, declaring that it is legal and right for a 
number of shippers in any one city or town to combine 
their shipments in order to secure a lower freight or 
express rate. This decision, which was construed as 
favorable to the mail order concerns and forwarding 
agents, enables such concerns to put together shipments 
to a dozen or more individuals in one place and forward 
them to one address at a lower rate of freight than 
would have been paid had each shipment been sent in- 
dividually. The decision of the commission will destroy 
the average express rates of practically all the com- 
panies and it is said that all the express organizations 
have united to appeal the case to the higher courts, 
taking it if necessary to the United States Supreme 
Court. 





SUITS ENTERED AGAINST THE SOUTHERN 
PACIFIC FOR TIMBER LANDS. 


_Many of the residents of Idaho who recently took 
filings on the Harriman railroad timber lands in Oregon, 
land owned by the Southern Pacific Company in the 
Oregon timber belts, have decided to enter suits against 
the railroad in the federal courts in Portland. Under 
the original grant made this road by the government 
When that railroad was first constructed every alternate 
section for a distance of ten miles in the right of way 
of the road was granted to the company on the condi- 
tion that the land be sold to actual settlers at not more 
than $2.50 an acre. It is claimed that this agreement 
has not been lived up to, and consequently suit is to be 
brought. 

The original grant by the government to this road 
was made in 1866. It was amended July 25, 1868, to 
provide for the completion of the road and limiting 
the time. Another amendment was made April 10, 1869, 
giving the railroad a year to file its assent to the con- 
ditions and further making it compulsory that the lands 
granted by the act of Congress shall be sold to actual 
settlers only, in quantities not greater than one quarter 
Section to one purchaser, and at a price not exceeding 
$2.50 an aere. 

Those who took filings on this land made a tender 
through power of attorney to the railroad’s land office 
in San Francisco of $400 or the price of a quarter sec- 
tion of timber: land held by the railroad, on the grounds 
that they wished to buy the land. The company re- 
fused the offer, whereupon an application was filed in 
the county seat where the land is located, thus assuring 
a prior right to buy the quarter section when the gov- 
ernment settled its suit against the company. 





THE BOND SITUATION AMONG PACIFIC COAST 
SHIPPERS. 

SEATTLE, WasH., Aug. 21.—Pacific coast lumbermen 

have been wondering whether the railroads would insist 


on the group bonds being increased to cover the advance 
im rate not collected as provided for by Judge Hanford’s 


injunction of November 1 last. Since the railroads have 
announced that the rates ordered by the commission will 
be effective October 15, and as this order will restore the 
old rate to the Dakotas, Nebraska and Kansas, the entire 
advance of 10 cents a hundred on shipments into this 
territory will necessarily not need to be paid. The larger 
part of the shipments from the coast are into this terri- 
tory, so, while the 10 cents a hundred which the bonds 
protect on shipments into this territory will amount to 
probably more than the bonds that are already up, at the 
same time the railroads know that this amount will not 
be collected, as the rates are to be restored into this 
territory. 

The lumbermen have felt, therefore, that it would be 
a useless expenditure to put up further bonds, although 
in some districts this assuming the difference between 
the advanced rate and the rate collected is aggregating 
about as much as the bonds. Under these circumstances 
the attorneys of the association have had considerable 
correspondence with counsel for the transcontinental rail- 
roads and at first it looked as if the railroads might 
insist on the strict letter of the law. However, after 
several conferences between the attorneys for both sides 
and some of the traffic officials, L. C. Gilman, general 
western counsel of the Great Northern, has advised the 
rate committee of the Pacific Coast Lumber Manufac- 
turers’ Association and the Shingle Mills Bureau that 
his road will not ask for any further bonds, and it is 
presumed that the Northern Pacific will follow the same 
course. This is very gratifying to the lumbermen, as it 
saves them additional annoyance and expense, but a care- 
ful study of the situation will show that the railroads 
are taking no chances in pursuing this policy from the 
fact that the old rate will be restored into the territory 
in question on October 15. 

The original joint bond put up November 1 last 
amounted to $250,000. Last spring the different group 
bonds aggregated $751,600. There has already been used 
up about $700,000 of these bonds, leaving a sufficient 
margin, although in some localities shipments have been 
heavier than in others, and it is in these districts that 
the question of additional bonds was of particular in- 
terest. 





CAR SHORTAGE IN TEXAS. 


AusTIN, TEx., Aug. 25.—It is claimed by the Texas 
railroad commission that a car shortage, even worse than 
that which existed in this state two years ago, confronts 
the lumber manufacturers and other shipping interests 
and that it will begin to be seriously felt in a few 
weeks when the crops begin to move. The prospective 
shortage of cars will be especially felt by the lumber 
interests as they furnish a much larger tonnage than 
any other single shipping interest in this state. Com- 
plaints are already being filed with the commission of 
lack of cars for the prompt moving of freight upon 
some of the roads. The millmen are now beginning to 
feel the revival of business in their particular line and 
a car shortage will result in serious hindrance and loss 
to their business. It is stated that all the available 
freight equipment of the Texas roads will have to be 
brought into use to move the enormous cotton crop. 
There is a big increase in acreage of cotton this year in 
the western part of the state and additional equipment 
will be necessary to handle the crop from the additional 
acreage. The railroads are already preparing to take 
care of the heavy shipments as rapidly as possible. 
Heretofore one of the features of the railroad trans- 
portation problem that contributed largely to the car 
shortage was the lack of “passing” tracks on the differ- 
ent roads. Long trains of cars would be tied up for 
hours at the few sidetracks along the lines and in the 
yards at the different terminals. Many additional 
“passing” tracks have been built during the last two 
years and the terminal facilities all over the state en- 
larged. An effort will be made to prevent a congestion 
and delay of cars at Galveston where in former years 
ear blockades were of frequent occurrence. The Texas 
car service association has established a branch at Gal- 
veston for the special purpose of bringing about the 
prompt handling of cars. 

The orders of the railroad commission made a few 
months ago, requiring the several railroads of the state 
to buy large numbers of new cars and locomotives, the 
total amount of money involved in these orders being 
$44,000,000, have failed to remedy the car shortage 
situation. This is due principally to the fact that a 
number of the larger roads obtained from the commis- 
sion a suspension of the order and other lines show an 
indication of a determination to test the authority of 
the commission in the premises in the courts should an 
attempt be made by that body to enforce its orders. 
The International & Great Northern railroad was placed 
in the hands of a federal receiver by its owners, the 
Gould interests, in order to evade complying with the 
commission’s equipment and track betterment orders. 

The general revival of business in All lines in Texas 
is causing an increased movement of freight. The fall 
shipments of merchandise from the north and east to 
Texas will be much heavier than usual. This is due to 
the fact that the mercantile stocks in this state had 
been allowed to run down to the lowest possible point. 
With good crops and an abundance of money for trade 
purposes the merchants have placed heavier orders for 
goods than for several years. It will require a large 
amount of railroad equipment to handle this branch of 
traffic, without mentioning the bumper crops that must 
be moved. 


The lumber stocks in the retail yards throughout the 
state have been greatly reduced by the unprecedented 
building activity of the last few months. These stocks 
must be replenished and the orders will begin to be filled 
in large numbers about the time the big rush in other 
lines of shipments begins. 





CAR SHORTAGE EXPECTED. 

MILWAUKEE, Wis., Aug. 25.-—A serious car shortage 
for the coming fall is predicted by many of the leading 
Milwaukee lumbermen. Wisconsin and the west in gen- 
eral is boasting of one of the largest and most success- 
ful crops in years and indications are that all of the 
availabie cars will be required to take the bumper crops 
to market. The action of one of the western roads in 
withholding all of its surplus cars for the crop move- 
ment has aroused lumber dealers to the fact that a seri- 
ous impediment to lumber shipments will undoubtedly 
be experienced soon. Wholesalers are impressing retail- 
ers that now is the time for them to order their lumber 
stocks before the car shortage becomes a reality. Re- 
tailers in a general way are taking advantage of the 
present shipping facilities and are replenishing their 
low stocks. The fact is gaining ground that prices are 
on the upward trend and that now is the time to buy. 
Wholesalers say that not only are inquiries becoming 
more numerous, but that actual orders are increasing 
daily. One wholesaler summed up the situation by 
saying that demand has been wonderfully revived and 
that prices are showing decided strength. Some dealers 
report that hemlock has advanced $2 a thousand within 
the last six weeks and are actually holding stocks at this 
advance. The general advance in hemlock is less than 
at this figure, however. As demand is increasing, it is 
conceded that prices in the general lumber field are 
becoming stronger. 





COMPLAINT OF OVERCHARGE. 


The L. B. Menefee Lumber Company, of Houston, 
Tex., has filed a complaint with the Interstate Com- 
merce Commission against the Texas & Pacific Railway 
Company ‘and the St. Louis, Watkins & Gulf Railway 
Company. The Menefee company is organized under 
the laws of Texas, to carry on the business of manu- 
facturing and selling lumber, with principal office at 
Houston. The complaint states that the defendants 
charge 321%4 cents a hundred pounds for transporting 
lumber in carloads from Lake Charles, La., to El Paso, 
Tex., and it is charged that this rate is excessive, un- 
reasonable and unjust, by reason of the fact that the 
Southern Pacific Railroad Company, I. C. C. Tariff No. 
551, quotes a rate of 25 cents a hundred pounds from 
the same point of origin to the same destination. 

It is claimed that on August 21, 1907, complainant 
shipped a car of lumber from Lake Charles, La., to A. 
T. Bassett & Co., El Paso, Tex. That the Texas & 
Pacific railroad charged on same, 44,100 pounds at 32% 
cents a hundred pounds, or $143.33. That the railroad 
should have charged 44,100 pounds at 25 cents a hun- 
dred pounds, or $110.25. That, by reason of the facts 
above set forth, the complainant has been overcharged 
to the amount of $33.08, for which reparation is claimed. 


BP BBO 


LATE MERCANTILE AND FINANCIAL NEWS. 


All money in New York City last Monday was 1 
percent; Boston 2 to 2% percent; Philadelphia 3% 
percent; Chicago 3%4 percent. Time money ranged 
from 3 to 414 percent at various points, being slightly 
higher in Chicago but the eastern money markets 
showing little variation. 

The stock market at the present time gives little 
index to the general conditions, being largely specula- 
tive. It seems to be the general opinion on Wall 
Street, however, that the presidential campaign will 
offer little reason for financial panic or even un 
easiness. 

The chief feature of the industrial situation seems 
to be the gradual opening on part or full time of mills 
and factories in various lines. 

The cotton market is at present quite a puzzle. 
Spinners and weavers are holding off on their orders 
for cotton, believing that it will go lower, and this 
creates considerable uncertainty in the market for 
the various cotton products. Heavy colored cottons, 
however, are being bought freely at prevailing prices, 
with the probability of early strengthening values. 

There seems to be no late news of importance af- 
fecting staple provisions. Numerous slight fluctua- 
tions are reported, but no general price tendency of 
importance is indicated. 


——_—wOor eee" 


Myrman & Larson, of Cadott, Wis., have contracted 
to raise about 7,000,000 feet of logs for the Yellow 
River Lumber Company and Dorchester & Hughey. It 
is estimated that there are from 40,000,000 to 60,000,000 
feet of logs in the bottom of the Yellow river and 
an effort will be made to reclaim them as rapidly as 
possible. 

The lumber yard and mill working plant of Frank- 
ford, Pa., is to be moved to Tacoma, Pa., this fall. 

The steamer Pt. Mariner, while coming up the Ohio 
river with a tow of logs and lumber August 12, lost 
one barge containing 500,000 feet of logs. The lum- 
ber was the property of the Chicago Coal & Lumber 
Company, St. Louis, Mo. 
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WISCONSIN LINE YARD OPERATORS THE HOSTS OF 


THEIR MANAGERS. 


Third Annual Convention of the Wilbur Company Forces—Educational and Recreative Features of the Enjoyable Event of This Year. 


Following practically an annual custom, the Wilbur 
Lumber Company, of Milwaukee, Wis., Wednesday, 
Thursday and Friday, August 12, 13 and 14, entertained 
the managers of its seventeen yards with a three days’ 
convention at Milwaukee, with headquarters at the 
Pfister hotel. This is the third convention that has been 
held by the eompany and they all have been found bene- 
ficial to the company itself ‘and highly interesting and 
entertaining to its employees. They have returned home 
in each ease with new enthusiasm for the promotion of 
the interests of the Wilbur concern and with many new 
ideas to be utilized in conducting and increasing the 
retail lumber business. 

The first session of the conv@ntion was held Wednes- 
day afternoon, August 12, with Charles Bryden in the 
chair and Charles Reuschlein acting as secretary. H.W. 
Wilbur presented a paper on ‘The Systematic Yard,’ 
showing the advantage of a well organized business. 


Systematic Lumber Yards. 


fhere is one man preéminently able to talk and instruct 
us on this subject. It would be a good lesson to any of us 


to see Mr. Covalt’s yard. Mr. Covalt intended to talk on 
this subjevt himself, but this long dry spell kept him busy 
rushing e dust off the piles. It takes a lot of time and 


money to ae a nice looking yard, and it is a good big job 
to rearrange a lumber yard from a loose, rambling and un- 
systematic place to a well ordered, neat and systematic one. 
“ However, if you sit in your office and can not call up a 
mental picture of almost every pile in the yard as quickly 
as you think, you had better spend the time and money and 
work hard to tix things up in shipshape manner—it pays. 

Don't you get nervous when you go over to the rner 
grocery to purchase a box of toasted sawdust for breakfast? 
rhe grocer looks at the shelf in front and not discovering 
what you want says, “Well, 1 guess Jim must have moved 
the breakfast food—'twas here yesterday.” Then he looks 
here and there and finally digs it up from under the counter. 
All this time you have been getting nervous and impatient, 
ind your wife is waiting breakfast You wonder why the 
blamed grocer does not know where his stock is so he can 
put his hand on anything in the store without looking for 
it. You decide that you will go elsewhere next time. So it 
is with the unsystematic lumber yard—the customer thinks 
the same of a manager of such a yard as you do of the 
grocer. 

CY course, you all know as well how to arrange a yard, 
ind perhaps better than I do, but I wish te impress upon 
any one ot you who is a trifle careless in this regard tnat 
you will never know what comfort is until you handle your 
goods under seme system. The ideal way is to have the lum- 
er piled according to size and length. The 2x4-8 first and 
the 2x12-16 last ete. This, however, all of us can not do, 
ym account of the arrangement and shape of our sheds, but 
ve can adhere to this siinaple rule in many ways. If you 
have your lumber piled according to grade and size you don’t 
need to have a stock sheet nor to run out in the yard to 
know when this or that item is low. Your man never 
anses the farmer to drive in the wrong alley because he 
chonght the 1x12 No. 2 were in that alley You can wait 
on two customers as well as one, for when you are loading up 
the new customer you can let the old one help himself; he 
knows about where the lumber is, excepting certain grades, 
. course. He's glad he knows something about it, tuo. He 

ells the new customer on the way home that Covalt’s yard 
s O. K. and he likes to trade there because he can go right 
in and find things so handy. 

Another good point about piling systematically is that you 
do away with the old refuse pile—there should not be such 
a thing in a yard. I do not know where you can find any 
«i pieces nowadays that you can not sell. Pick up every 
strip, brush it off and place it in the proper pile. Have a 
pile of lumber 4 and 8 feet long if necessary, but have it so 
that anyone can not pick up a board that is lying around 
loose and walk off with it because he thinks it is of no 
value. Ask your foreman what he would do if he saw 10 
cents lying in the mud. He'd pick it up, sure. ‘Then tell 
him to do the same with those loose shingles scattered 
around, and that there are 30 cents in cement bags on the 
fice platform. 

Every time you see your foreman or men idle get them 
busy cleaning up the yard. Rake out the alleys, brush off 
the lumber and put the piles in neat shape. Make a place 
for the 2x4-16, and keep that place for that one dimension 
only. If you happen to run out of them, do not let anything 
else slip into that space; hold it as you do your job, for if 
you get that space filled with something else your system is 
tottering and your order gone. 

Keep the piling lath picked up: do not let them scatter 
around; they look bad and are worth money. Do not forget 
your moldings; have them arranged in order and with neat- 
ness; nothing hurts a sale like a dirty or crooked piece of 
molding. 

Keep your yard as you ought to have your desk; 
place tor each article. 
lumber, 








have a 
Have a filing place for price lists on 
another for sash and doors, another for posts and 
shingles, a fourth for brick and pipe, and so on; have them 
so that you can reach them in a moment. Keep advertise- 
ments and prices sent you every morning in the mail; have 
a place for these miscellaneous items, and when someone 
calls up for a price on Casteroid roofing you will have all 
the information at hand. 
ere is one thing more-—-how many of you quote a special 

price or a car lot price but do not record it? ‘There are 
probably a few times when each one of us forgets to do so, 
and when a customer comes in and says he will give you 
that order for 20,000 shingles at $3.25, you do not recal! 
giving such a price at all. It is far better not to trust these 
matters to your memory, but jot them down in a little book 
ior that purpose. 

In finishing I would say, make rules for your men and see 
that they obey them. That's the system. 


Handling Grain and Feed. 

H. B. Miller, manager of the yard at Honey Creek, 
Wis., read a paper on ‘‘Grain and Feed.’’ 

In the management of buying and selling feed I think 
there is no business so liable to price fluctuations and con- 
ditions that come up to put the dealer out of his regular 
or legitimate profit as that of handling feed. You may 
buy a rload of feed and before you get it on your track 
the reaction in price may wholly eliminate all the profit in 
sight at the time of ordering. ‘Then, again, the falling off 
in the demand may compel you to carry the stock you have 
on hand to a time when the price has declined to such an 
extent that loss is unavoidable, consequently I do not con- 
sider it advisable to carry large stocks of feed; at the same 
time a dealer must carry stock enough to supply his trade 
nearly all the time, otherwise he might be liable to lose 
good customers that a few dollars’ investment or a little 
loss on stock might save. But there are times when it is 
advisable to even be without feed of certain kinds, such as 
bran in the spring just before grass comes, especially if 
your trade is largely farmer trade—better be without it a 
short time than to suffer losses on large stocks that are sure 
to decline in price from $3 to $7 or $8 a ton in the next 
three or four months and take all of the profit of the 














next three or four cars to make you good and ready to make 
au little money. But try to have your feed come out about 
right, even if you have to order a mixed car at a little 
higher price. Then, again, you will meet with the same 
conditions in the fall on your middlings stock, when the 
farmers begin to have grain to grind for the hogs, and the 
sale of the middlings falls off. 

Of course, you will understand I am _ speaking of the 
farmer trade and conditions that we have got to meet at 
lioney Creek: when we are through selling bran in the 
spring, there is very little call for it the rest of the summer. 

Variety. 

All dealers who make a business of keeping feed should 
keep a variety of feeds consistent with the trade they 
expect to supply, and in addition to bran, middlings, red dog, 
corn, oats and oil meal, should keep a variety of poultry 
iced such as oyster shells, crystal grits, beef scraps, ground 
alfalfa ete., not large stocks but a few sacks of each kind 
that you are likely to have calls for, and if you don’t happen 
to have the particular kind your customer calls for tell 
him that you will have it in a day or so, and get it for 
him, also a little extra, for if you sell one person a par- 
ticular kind of feed he is sure to tell his neighbor, who will 
very likely call for the same thing, and in coming after it is 
likely to buy something else. 

Also, your customers may ask you for flour middlings, and 
if you do not happen to have it, and have red dog, country 
middlings or standard middlings, scll him part of each and 
let him mix them to suit himself. I have made sales in 
that way that I might have lost otherwise. 

I also find that it is more convenient and more economical 
to handle feed in sacks than in bulk—it gives better satis- 
faction, for the farmer does not like to stand and hold bags 
for an hour to get a ton of feed when he can drive up and 
be loaded in ten minutes if the feed is in sacks. Another 
thing: there is no loss in handling sacked feed in weights, 
as you sell it out the same as you buy it. 

We have been buying a country s. w. middlings of late 
that has given good satisfaction, also getting a better mar- 
vin on them than we could get on the flour or standard 
middlings, as the farmers are not well posted on that 
quality of goods, and can sell them at about the same price 
as we would have to pay for the flour middlings ; can meet 
the competition in that way. 


Competition. 


There are certain conditions to be met in the feed _busi- 
ness and others to be passed by that you will find in no 
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other business that I know of, such as the competition of 
the periodical dealer; by that I mean the dealer who is in 
business today and out tomorrow. Such competition I do 
not think it advisable to try to meet on every price they 
make, as they are generally out of the field a good deal 
of the time, and out of feed half of the rest of the time, 
and are only in when the business is best, and letting you 
do it through the summer months and carry a stock for the 
accommodation of the buyer in small lots, and the expense 
of maintaining office and help when the business does not 
justify it. 

Now, if one of your competitor’s customers complains to 
you that you are charging him more than the other dealer 
did, call his attention to the fact, as stated above, of 
course in a gentlemanly and courteous way, and that you 
must have a margin to compensate you for your trouble and 
expense, and a great many times you will make a friend 
and a regular customer of him—at least you will convince 
him that you are not overcharging him, considering the 
small lot he is buying. 

One peculiarity of the feed business is that any person 
who has a shed or any place to store a little feed, not neces- 
sarily on the railroad, can start up and be a fulifledged 
dealer in about two weeks from the time he puts in his 
order for feed, and be out again in about the same time, 
and have no dead stock left on hand or culls to detract from 
his profits, if he had any, which makes the hardest kind of 
competition to meet in prices, and ctherwise. 

Collections, Profits and Losses. 

Owing to the small percentage of margin on feed it is 
absolutely necessary tbat you keep your collections up close 
on your feed accounts, or the interest will soon eat up all 
your profit ; ihe average margin with us being only about 
$1.50 to $2 a ton, you can readily see that if you give your 
customer six months’ time you have lost one-half your 
profit, and in a year it has all disappeared, and cost of 
handling. If you will impress the sbove fact on the minds 
of your customers who are a little slow you will have no 
trouble in making collections. I try to make them under- 
stand that we must have our pay for feed in about sixty 
days, and I have yet to find a customer who took any 
exception to the request. 

Another thing I want to speak about is a too common 
error with feed dealers in selling their stock cheap because 
they bought it cheap when the price had gone up. If you 
happen to have a good stock of feed on hand and the price 
advances take advantage of it and accumulate a little re- 
serve fund to make you good when the reaction comes, 
which it surely. will, and then you will need all of your 
extra profits to make good, and you will find it a great 
deal harder to sell high’ when the price is low than to sell 
low when the price is high; you can always get a fair 
margin over the wholesale caucket price, with very few ex- 
ceptions. 
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We aim to get about $1.50 margin on bran and 
middlings, paying little attention to fluctuations of 
50 cents, 
possible. 





> and 
generally making a raise or drop of $1 when 


Stock Foods. 

In the matter of stock foods: I may be a fanatic in 
regard to such foods, and consider them the biggest humbug 
on the market today, to delude the public, but in my saying 
that do not think that I am condemning stock foods as 
absolutely worthless, for the majority of them are made up 
of fairly good stock, the filler being mainly middlings with 
a little fenugreek to vive it that peculiar smell common to 
all stock foods; a little charcoal, sulphur and large quanti- 
ties of common salt, and I do not think that any intelligent 
feeder wants to pay from $160 to $280 a ton for such a 
combination, put up in pails or packages—the fraud is in 
the quantity, not the quality of the goods. 

[ am not condemning the selling of the stock foods, for 
we have some at Honey Creek to sell, and if a customer 
asks me if they are any good I simply tell him that they 
ure as good as any, and he takes or leaves the goods, as he 
pleases. If you want to know all about stock foods, send to 
the Experiment Station for Bulletin No. 151 and you may 
learn something about stock toods if you are interested. 

In conclusion let me say-that I think a dealer ought to 
be familiar with the feeding value of the different kinds of 
feed he is selling so he can advise his customer as to the 
best kind of feed to buy for this purpose; that is, providing 
he asks you, which is very often the case. Do not sell your 
customer hog food for his cows, or cow food for his sheep, 
but try to have him take the food that will give him the 
best results tor the money he is paying you. ‘The above 
applies especially to a great many of the concentrated feeds 
on the market; if you handle them you ought to know their 
feeding value. You can very easily find out which are the 
best feeds for certain purposes by ‘talking with some of the 
best feeders or studying bulletins from the Experiment 
Station. 















Side Lines. 


Thursday afternoon A, J. Moxell discussed a subject 
of importance to the retail lumber yard manager when 
he talked on ‘‘Side Lines’’: 


As has been stated, we have been called together in this 
meeting of managers for mutual benefit and to discuss the 
business affairs of the lumber business, to exchange ideas, 
and glean, so far as possible, the best methods of conducting 
the respective branches of this great lumber company, that 
its business may inerease and expand, and in order that we 
may plan and devise ways and means of meeting competition 
and getting business coming our way, so that each year's 
receipts may show an increase over the previous one. 

The discussion of the lumber business and the company’s 
interests has been divided into topics; the subject assigned 
to me is “Side Lines.”” I wish, in the beginning, to apolo- 
gize for my inability to get up before an assembly and de- 
liver an address, speeches being a side line that I have nv 
call for, and what [ have to say will be a sort of snapshot, 
not having had the proper time to give the proper thought 
to the subject that it should have, and what I have to say 
will be brief and to the point, merely giving you my ideas of 
handling side lines. 

I am of the opinion that the time has come when, in con- 
nection with the lumber business, several good side lines 
should be carried. I think that percent of our profits 
are derived from side lines, such as coal, paint, brick, lime, 
cement, plaster, roofing, fire brick and clay, ridge roll cte., 
and I think there are several other articles which could be 
added from which good profits could be derived. In some 
localities tile would work in to good advantage. The object 
is to keep our labor employed; and in filling in with other 
articles, for which there is more or less demand, they take 
the place of lumber when it is moving slowly, and are pro- 
ductive of considerable profit to the company. 

Speaking of coal, you all know what there is in that, and 
for that reason I need go no further. Plaster has proven a 
good side iine, nets good profits and is a product that there 
will be an increased demand for in the future. In handling 
paint there is not so much profit as in some other side lines, 
but with the prand handled by us, together with the adver- 
tising we get, it is worth considerable and would be hard to 
estimate in dollars. 

liaving enumerated several articles merely to show that 
side lines are profitable, not only from a financial point but 
2s drawing cards to get a line on the people and bring them 
our way, in order to furnish them with lumber for a house, 
barn etc. during the building season, I will take up but very 
little more of your time. We would suggest that the chair- 
man ask each manager what he considers his best side line, 
his mode of pushing it, and what its relative importance is 
to the lumber business itself. 

In this age of progress and competition experience has 
taught us that we must expand—reach out for business—and 
in order to do so it is almost impossible to depend on the 
profits of lumber alone, and to fill in all the working hours 
and show satisfactory returns for capital invested side imes 
have become an essential factor. For this reason we would 
like to hear from all, so that we may add “live wires” and 
not dead ones to our respective branches. 


Market Conditions. 















T. A. Bruett, who is looked upon as an authority 
on the markets, delivered an address on market con 
ditions: 


This subject is one so often written and talked about 
that it seems it should be better understood than it is, and 
still every season different conditions arise making it neces 
sary to judge differently and haye different reasons why 
market conditions will or may be good or bad. The last year 
we have passed through very depressing times, and at the 
same time coming as it did when perhaps the country at 
large was never in better shape to meet them, it proved, | 
believe, a lesson that will be of vast benefit to the business 
world. ‘The money panic, as we may call it, affected the 
rich land holder and the large lumber manufacturer and 
wholesaler in the south and west perhaps more than anyone 
else, as on account of conditions of stock and available 
supply of northern pine this branch of the business, while 
it suffered to a certain extent, did not reach the point of 
actual loss on production cost as did the commodity of the 
southern and western mills and our northern hemlock mills. 
One appreciative feature of the money panic was that while 
those who make their livelihood from the sweat of their 
brow were not able to live with the ease and rapidity they 
had been accustomed to in the last few years, there was, I 
believe, little actual suffering above that of any normal year. 

Wall Street, perhaps, was the direct cause of the money 
panic ; stocks were driven down at an alarming rate; banks 
refused to let money out (to save themselves) and private 
financiers, taking advantage of the situation, refused to loan 
railroad companies at any reasonable rate of interest moneys 
necessary to make needed improvements and extensions, 
fearing the ever depreciating value of stocks, thus practically 
throwing the railway companies out of the market for mate- 
rial of all kinds, excepting the most necessary to keep trains 
running, even very little necessary repairs being made; so 
you can see, as it is claimed that 40 percent of the lumber 
consumed in the United States is consumed by the railway 
companies, that throwing them out of the market created an 
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“underconsumption which finally changed the situation to 
what we called an overproduction. ‘The southern mills, 
which furnished an enormous amount of railroad construc- 
tion timber, car decking ete., found this end, and a large 
one, cut off almost entirely and turned their attention more 
strongly to other fields to move a great quantity of their 
stock, breaking into the trade of the northern mills with such 
low prices that practically drove the northern mills out of 
their already limited territory, especially the hemlock mills, 
which suffered the most, and their shipments were reduced 
about 50 percent on that account. The surplus of yellow 
pine caused by an underconsumption, as mentioned before. 
has been practically used up, the shipments of southern mills 
have this year exceeded the cut, and in the last month or 
more stocks have been very much broken and prices ad- 
yaneing on common stock. It is safe to say that prices are 
$2 to $2.50 higher than the low mark reached about sixty 
days ago, and good prospects for further advances. 

The bottom prices have been reached and we are at the 
veginning of higher prices and phenomenal business progress 
hroughout the country; it only needs good, prudent business 
sense on the part of all business men to materialize this 
prediction. With the banks full of money ; idle money every- 
where, going begging at 4 percent and 5 percent; with mag- 
nificent crops assured all over the country, the needed repairs 
in railway properties and extensions, the steady and prudent 
resumption of manufacturing plants that have been idle, and 
the indisputable fact that there is at present no overproduc- 
tion or underconsumption of any manufactured goods, for 
the simple reason that goods were not made that could not 
be sold readily, it does seem that I am right when I say 
we are on the eve of recovery from the millionaires’ panic. 

Some say that the present apparent resumption of a nuin- 
ber of manufacturing plants is a political move and that 
after election it will again sag down. ‘This may be true in 
nu measure, and if it is will it not have its good effect? Stop 
and think. Thoughts of inen make business. ‘To believe is 
holy. If the politicians haye the power to make or start 
business, men outside of the ring will take the fever and do 
business they have deferred, and one after the other will fol- 
low until it ceases to be a political move, but is a fact, 
like a farmer who, seeing his neighbor making an improve- 
ment, savs: “If John Smith can afford a new barn I can, 
or at least improve mine so it will look as well as his,” did 
you eyer notice that when one property owner in a block 
makes an improvement how Lhe rest begin to look around and 
venerally follow suit if their property needs it at all? Wake 
up in the morning and hear a lawn mower rattling; you 
look out and see your neighbor cutting the grass around his 
house, and you immediately look to see if the grass on your 
lawn needs cutting, and you generally get busy unless you 
had cut the grass the day before, in which case your neigh- 
bor has followed you instead of you following him. 

Man is a monkey. after all; he mimics his fellow man 
just as the monkey does; and so it is the world over, when 
cool winds blow over a vast country alike do hot winds 
vlow. I can see a steady advance in prices of all commodi- 
ties for the next six months, and I believe the coming in of 
the new year, 1909, will be the beginning of one of the best 
business years yet experienced in the lumber business. It 
mey be that if the southern manutacturers resume opera- 
tions to their full capacity at once by the early summer 
there will be a slight overproduction of yellow pine, which 
may again lower values, as it can not be expected that even 
this great country can consume all the lumber the thousands 
of mills can produce in operating day and night. saying 
nothing about the western mills and those in the north, un- 
less the foreign trade demand is large. I believe, however, 
that the manufacturing will proceed carefully for at least 
a year and not cut and slash as blindly as in the past. The 
possibility of a surplus for the balance of the year is past 
and L believe we will experience an actual shortage in avail- 
abie stock. Shipments from the south are already coming 
slow and stocks are broken and before they possibly can 
he veplaced this year’s business will be done. 

Railroad men claim there will be a car shortage this fall 
and winter, in fact they say it has already begun, at least 
the 450,000 empty cars of thirty or sixty days ago have 
practically all been used up—that were fit to carry loads— 
und the cotton, grain and coal movements are yet to begin. 
Perhaps less coal has been shipped up to this time than in 
uny year before and much is needed, just as much as ever 
velore, or more, as every business has run to its minimum 
for the last year; and with a little revival of business, which 
is bound to come, many will find themselves in need of raw 
material. 

With all these facts I can see but one result—inability of 
railroads to handle business offered them with dispatch and 
congestion of transportation generally. It has been reported 
that the western roads intend to put another embargo on 
lumber shipments as soon as grain begins to move. If these 
things all come to pass, and it looks as though they will, 
we will pay some faney prices for lumber before the robins 
sing next spring. This country is so long, so broad, so great, 
that in the quiet season of the year we must prepare for the 
busy season; if we do not congestion will follow, which al- 
Ways means higher prices for available stock. I believe that 











before the spring trade opens up some dealers will be in the 
same position the man was who locked the barn door after 
the horse was stolen. Mark well this truth: when lumber 
or any commodity is low in price the consumer is suspicious 
of its going lower and holds off buying and it is hard to 
make him believe that now is the time te buy, until prices 
start to advance, when he begins to look around. 

The advance in yellow pine will hold and advance further 
and hemlock is following. Pine will adjust itself likewise. 
We will see a decided shortage in northern pine in 1 and 2 
inch boards and strips. All lumber bought in the next thirty 
days will be better bought than any time up to June 1, 1909. 
My policy is to have lumber enough in pile and coming now 
to last practically until May 1, 1909. ‘These are the signs 
as I see them. If it is proven that I was wrong be generous 
in judging me. 

Friday morning there was a general round table talk, 
with L. H. Taggart presiding. At the adjournment of 
this meeting the visitors inspected the local plant of 
the Wilbur company. 

The social features of the meeting were highly delight- 
ful. Friday evening the entire party enjoyed. a trolley 
ride to Lake Park, Wonderland and White Fish Bay, 
leav'ng at 5:30 o’clock and returning at 10. A lunch 
was served the same evening. Thursday from 9:30 a. m. 
until 1 p. m. the managers were given a tallyho ride to 
the Soldiers’ Home and West Park. Thursday evening 
R. W. Houghton tendered the visitors a delightful ban- 
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quet at the Deutscher Club, T. A. Bruett, official orator 
of the company, acting as toastmaster. 

The whole event was a distinct success, and not without 
entertaining diversions supplied by the visitors them- 
selves. Charles Stafford, manager of the West Allis 
yard, was the only bachelor in the party, and all the ben- 
edicts used their best influence to endeavor to get him 
to mend his ways in this regard. Thus far Mr. Stafford 
has positively refused to call any of the gentler sex by 
any more intimate term than aunt. 

Lou Taggart, of Lake Geneva, is more susceptible to 
feminine beauty, and he was so entranced by the display 
of high heels and peek-a-boo stockings on the Wisconsin 
street bridge Wednesday noon that he narrowly escaped 
falling into the river. 

H. B. Miller, of Honey Creek, caused no end of 
trouble by turning in a false police alarm. Marshal-of- 











































TALLYHO PARTY OF MANAGERS—WILBUR LUMBER COMPANY'S THIRD ANNUAL OUTING. 


the-Day Bruett succeeded, however, in adjusting the 
matter after some difficulty. 

F’. C. Wilbur and G. Matthews gave an exhibition of 
what could be done in times of business depression in 
the matter of economy by buying 19-cent breakfasts, 
thereby keeping their expense accounts down within rea- 
sonable limits, 

The souvenirs of the occasion were numerous and beau 
tiful. Fans made from red cedar shingles bearing on 
the one side the motto, ‘‘ Cool heads are best for business 
people,’’? and on the other the words, ‘‘ Wilbur Lumber 
Company; Annual Outing,’’ were presented to the vis- 
itors, together with handsome badges. A medal made of 
knots was presented to Mr. Bruett. 

The reading of the following verses, of peculiar ap 
propriateness, was appreciated by all, ineluding the 
manager of the Wilbur company’s West Allis yard: 

To Our Benedict. 
Now sing, O Muse, with heart so free, 
Of maiden fair and true, 
Whose dimpled cheeks and dreamy eyes 
No longer shrink from you. 


To Cupid's joy we all must drink, 
Lest he should think us fickle, 
And chant a verse in praise of her, 

Cut down by Harm’s sharp sickle. 


But listen while I tell to you 
This tale of iove’s devotion, 

As free from all unrighteous charms 
As sea gulls on the ocean. 


T’was down in sunny Illinois, 
Beneath the drooping willows, 

Where hearts so true were swept away 
Like flotsam on the billows. 


The maiden fair with dreamy eyes 
Was an idyl of perfection, 

To whom our kind and noble friend 
Knelt down in fond subjection. 


The blast of many winter storms 
Have sought to bend this oak, 
Sut heedless of their ceaseless toil 

He stood beneath the yoke. 


But now a woodman strong and tried 
Has found this tree so bold, 

And brought to earth its fearless limbs 
With the story, oh, so old. 


And let us one and all commend 
This pair of worthy lovers 
Unto the Hand that rules the world, 
And who above us hovers. 
ELMER BRvuettT. 
The managers returned home after three days of con- 
ference and jollity, more firmly convinced than ever that 
the Wilbur Lumber Company is the greatest thing of its 
kind in the world. 
PPP PPP PPP DPD 
BIG TIMBERLAND TRANSACTION IN WEST 
VIRGINIA. 


What is said to be the largest single sale of timber 
land in the history of West’Virginia has been made by 
the Baltimore & Ohio Railroad Company to a corpora- 
tion which will at once begin development. The pur- 
chasing company has mills at Ridgeway and at Camden- 
on-the-Gauley, within reach of the tract. The combined 
capacity of its mills is 350,000 feet a day. Two million 
dollars is the reported price paid for 200,000 acres of 
hardwood, chiefly virgin forest, containing yellow poplar, 
cherry, oak, maple, birch, ash and many other valuable 
woods. 

The land lies in a mountainous region drained by 
northeastern tributaries of the Great Kanawha, which 
empties into the Ohio about 300 miles from Pittsburg. 
It is one of the largest and most valuable bodies of 
hardwood timber remaining in the Appalachian region. 
Many of the mountain ranges which cross the tract are 
from 3,000 to 4,000 feet high and covered to their sum- 
mits with rich forests. 

North of this tract, but drained by the same streams, 
lies another holding of 129,000 acres, recently secured 
by a pulp company. This is covered with spruce and 
hemlock, with many patches of hardwoods. Development 
of the property, it is said, will begin in the immediate 
future. The two bodies of land, lying in the same 
region, aggregate more than 500 square miles of primeval 
forest about to be turned into marketable products. 

The stripping of the forest cover from a region so 
large and so mountainous will be watched with interest 
by those who study the effect of the soil cover on stream 
flow. The rainfall over the region is very heavyy—more 
than four feet annually. Snow six feet deep on the 
timbered mountains, while not usual, is an occasional 
occurrence. Fire is sure to follow the usual methods of 
lumbering, and unless this region is more fortunate than 
most lumbered tracts in that part of the Appalachian 
plateau, many of the summits and sides of the moun- 
tains will be laid bare down to the soil and rocks. The 
rainfall and melted snow, which are now retarded by 
the forests, will then pour down the naked slopes and 
cause destructive floods in the lower streams and low 
water will follow. 

West Virginia is one of the states which have taken 
no measures to protect their valleys from floods by pre 
serving the forests on the mountains. Its woods are 
being cut and burned more rapidly perhaps than those 
of any other state, and this in face of the fact that it 
is by nature a forest state, with soils and situations 
suited to almost all eastern timber trees. It might 
perpetuate its forests and have woods of immense value 
always. A little protection against fire, the leaving of 
small trees to form the future forest, and provision for 
reproduction by means of seed trees, are simple meas- 
ures, but they would mean all the difference between 
wasted hillsides and well stocked forests, ripe for the ax. 
A few years would bring handsome returns from the in- 
vestment. 
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REALM OF THE RETAILER. 


Saley Hits Upon “Benighted Patches” in the Human Brain—The Problem of Proper Profits Not Difficult—Leaders Among 
Lumber Dealers in Towns—Relations Between Men and Bosses. 


THE LOCAL NEWSPAPER AS AN ALLY. 


An address by T. R. Cordry, editor of the Parsons 
(Kan.) Sun, delivered at a meeting of the Southeast 
Kansas Retail Lumber Dealers’ Association, held in 
Parsons not long ago, is a feature well worthy of 
special comment. When speaking on the mail order 
business Mr. Cordry said he felt that every merchant 
and every consumer should be aroused to the fact that 
the prosperity of the mail orde? house means the ruin 
of the towns and small cities. He also deplored the 
spirit of recrimination and charges of wrongdoing 
against legitimate merchants which had filled the 

















“Means the ruin of the small towns and cities.” 


air of late, and thought the sooner this was stopped 
the better it would be for the business life of the 
country. 

Those are the sentiments for which we can throw 
up our hats; and, so far as I know, they never were 
expressed by the editor of a local paper in a meeting 
of retail lumbermen before, possibly for the reason 
that it is something new to take any pains to interest 
the editors in these meetings. It oftener than other- 
wise has been the desire to hold them sub rosa, and 
not infrequently it has been the intention to keep all 
knowledge of them away from the lumber papers. It 
was no longer than three years ago that I was asked 
to submit my report of a local association to the offi- 
cials before it should appear in the paper. That was 
before I was thoroughly reformed and I am afraid 
I told them I would see them—first; I am quite certain 
I told them that for at least twenty-five years I had 
been mixed up with retail association work and if 
they doubted my judgment as to what was proper to 
print and what was not I would take the first train 
out of town. 

It is a little curious that this spirit of secrecy is 
exhibited in some sections while in others it is not. 
I think there must be benighted patches in the coun- 
try just as there are in our brains. If you hunt long 
enough you will find this benighted patch in any man’s 
head, caused by fear, bigotry, superstition, uncharita- 
bleness, one and all the outcome of ignorance. 

The editor of every local paper knows what is good 
for his town, and he is going to advocate the measures 
which will bring about this good if he is given the 
proper encouragement. You couldn’t name many men, 
however, who are going to butt in where they are 
not wanted—as good as you are you wouldn’t do it 
yourself, notwithstanding you might feel that you 
could help a good cause along. In the town in which 
I live an excellent lecture course is conducted every 
season. I will add that we have a Chautauqua also, 
which will give you the impression that at least some 
of us are intellectual. In the lecture course there are 
generally six numbers, the tickets selling at $1 each, 
this low price made possible from the fact that the 
auditorium in which the lectures are given will ac- 
commodate 1,200 and the undertaking is codperative, 
no one making any woney out of it. When the last 
lecture of the course was given I was at home and when 
soliciting orders for tickets for the coming season 
it was stated that no complimentary tickets would be 
given, not even to the press! I was ashamed for the 
committee that had reached such a decision and for 
the man who made the announcement. I would not 
have stood up before that audience and made a like 
announcement for four times $4. There are three good 
local papers, space in the columns of which is given 
without stint to the exploitation of matters which per- 
tain to the welfare of the town, and having received 
such a slap in the face I am curious to know how 
much the editors of these papers will boost. the com- 
ing leeture course. 

In the fight against the mail order houses and to 











counteract the senseless talk about lumber trusts and 
combinations the local papers can be of great service 
to us and at the same time perform their natural 
function by forwarding the interests of their towns, 
but this service will not be secured by treating them 
as parasites. They must be taken into our confidence. 


ADEQUATE PROFITS. 


Incidentally a dealer remarked that I am an advo- 
cate of big profits. That’s precisely what 1 am, as 
compared with those dealers who do a good volume of 
business and at the end of the year can produce noth- 
ing to show for it. In contradistinction to the 12 and 
15 percent gross men I must confess that I do stand 
for big profits. Yards could be named which are mak- 
ing 50 percent gross on the stuff they sell and nearly 
to a man we would decide that such a profit as that is 
dangerous by causing dissatisfaction, inspiring the 
starting of farmers’ yards and leading the consumer 
to order from outside sources. If a man is so disposed 
he can kick the stuffing out of the goose that lays 
the golden egg, and there are consuming points that 
have done it. 

To be alliterative, the problem of proper profits is 
not a difficult one to solve. In character the life of 
a business is somewhat akin to that of a man. We 
will say that I start out in life young and hopeful and 
can picture nothing in the future but the bright sky 
that is over me. Others may tell me that there likely 
will be washouts and cyclones, but young people do 
not take much stock in what older people say. They 
are supposed to think that gray hairs belong to the 
foolish who at some time, maybe, may have known 
something, but who now have lost their wits. I make 
enough money for my needs and get along swimmingly. 
The first I know, however, a cramp takes me and for 
the time being I am done up. They cart me off to the 
hospital, or a physician comes to my home every day, 
and by the time I am out again I am conscious that 
I have run up against one of the washouts I was told 
about. While before I went along whistling and paid 
my debts it is difficult, now to make both ends meet. 
Then by and by I get old and there is increased finan- 
cial friction, as it is the history of people that unless 
provision is made for the days when they shall become 
rheumatic, and as Dr. Osler is reputed to have said, 
ought to be chloroformed, the older they get the poorer 
they become. I think we all have seen this condition 
of life time and time again. 

Business as well as individuals get sick. There has 
been an example of it the last eight months. I don’t 
know how many of us have been obliged to do it— 
I hope not many—but ‘a dealer when speaking of his 
slow trade—‘‘rotten,’’ he called it—said he had been 
forced to borrow money from the bank in order that 
he could take advantage of the cash discount on a bill, 
it having been his custom to do this. It’s nothing 
against a man to borrow money, as the best of us do 
it, still the conditions have something of a bearing in 
the matter. This particular dealer, for at least ten 
years, has sold from $30,000 to $35,000 worth of mate- 
rial yearly. His living expenses have been compara- 
tively light. During the several years that lumber was 
on the up grade it was his argument that his custom- 
ers would not pay the advance—and they would not 
do it, let me add, for the simple reason they were not 
asked to pay it. In this way he lost much profit that 
legitimately should have been his. He was asked what 
gross profit he regarded as about right and he said he 
had thought that about 15 percent was not far out of 
the way. 











“They must be taken into our confidence.” 


Let’s sharpen our pencils and do a little figuring. 
It has been the aim of this dealer to make 15 percent 
gross which, on his yearly sales of $30,000 is $4,500. 
If the expense of conducting his business is less than 
10 percent he is a shrewder figurer than I think he is 
—and 10 percent on his sales for twelve months is 
$3,000, which, deducted from the gross profits, leaves 
$1,500, an amount that would not permit his family 
to live very high, to say nothing of laying aside some- 
thing for a rainy day. The fact is this dealer has 
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“No man does business on so small a profit as ° 
25 percent gross.” 


just skinned through, as the vulgar saying is, and 
today probably is not worth $1,000 more than he was 
ten years ago. 

We will carry our computations a step farther. In 
ten years this dealer’s sales have amounted to $300,- 
000, and we will suppose that his profit basis had been 
25 percent instead of 15. That extra 10 percent on 
his ten years’ sales would have amounted to a clean 
$30,000. I doubt not but this amount would count 
twice the number of dollars he can call his own today. 
If he had this he would not be obliged to borrow 
money at the bank to discount his bills, would he? 
If his taste ran to land he could own a fine farm out- 
side the city limits. He could wear diamonds as large 
as mine, keep a hoss and drive an auto that sometime 
would break his neck. 

We can see without spectacles what a different as- 
pect it would give to his financial affairs. And would 
25 percent gross be unreasonable? If so, every other 
merchant in his little city is much more unreason- 
able, as there is not a jeweler, grocer, clothier, dry 
goods man, baker, shoe man who does business on so 
small a profit as 25 percent gross. 


WORDS WHICH ARE APPRECIATED. 


In the last issue of that excellent magazine, The 
American, is a letter that was written to one of its 
writers, David Grayson, the editor of the magazine, 
stuting that the gentleman would be altogether too mod- 
est to consent to the publication of the letter, hence it 
was intercepted in the office and put into print. Which is 
nonsense. Of course Mr. Grayson knew that the letter 
was to be used, as no publication of standing would 
intercept a letter to one of its correspondents and 
print it without his knowledge; and no such publica- 
tion intercepts and reads the letters which reach its 
correspondents through the office, to say nothing about 
publishing them. I am less modest than Mr. Grayson, 
or rather as the magazine would have us believe Mr. 
Grayson is. 

The following letters I select from several of a like 
character which are lying on my table and I want to 
say that the letters of this nature which are continu- 
ously coming to me are an inspiration, and I rejoice 
that my humble scribblings are a source of satisfac- 
tion to so many readers of the paper. I never sit down 
to my little Dutch typewriter without the earnest 
desire that the screeds which may be pounded out may 
in some way be helpful to someone. 

The first letter is from R. 8. Lewis, manager of the 
yard of the C. J. Harris Lumber Company, Moberly, 
Mo., a concern that operates a line of yards, with head- 
quarters at Moberly. Mr. Lewis deprecates his ability 
as a manager, but I have been told he is one of the 
ablest in Missouri. The company has a shed in Mo- 
berly of which Mr. Lewis is proud, and at the conven- 
tion of the Southwestern association, in Kansas City, 
in January last, I asked him to describe it to me, but 
he declined, saying he was hopeful I would sometime 
see it, and then I could speak of it as I saw fit. I was 
hoping to be in Moberly before now, but it is on my 
list and some day I shall jump the train when it pulls 
into that town. 
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The writer has just finished reading the Realm of the 
Retailer, and each topic is so rich, juicy and full of meat 
that 1 could not decide which one appealed to me most. 

I beg to state that as 1 studied each topic I was reminded 
of the precious promise ‘in the book of books, “Eye hath 
not seen, nor ear heard, neither hath it entered into the 
heart of man’’—the hearts of the retail lumbermen—the 
good things that your Dutch typewriter has in store for 
them. 

My weak points as yard manager are like unto the sands 
of the sea, and the weakest of the weak rejoice in its 
strength when feasting upon such menu as “By their goods 
you shall know them’; “The easy and effective, tnank 
you!” “Understanding of our obligation ;’’ “Discipline in the 
office ;” “Lidiness commendable;’ “But always a_ gentle- 
man.” I feel like I got enough out of the first topic to 
remunerate me for every dollar I have put into the AMERI- 
CAN LUMBERMAN since its first issue. 

I beg your pardon for burdening you witb these expres- 
sions of appreciation of the work you are doing, but if we 
are not permitted to praise the AMERICAN LUMBERMAN once 
in a while you might think that we are unappreciative or 
asleep. 

The following is received from William W. Brown, 
of Athol, Mass.: 


Dear Brother Saley: I have read and enjoyed your 
Realm of the Retailer for several years. It is always new, 
fresh, entertaining and instructive. Where you can scare 
up all the ideas, facts, fancies and information, together 
with the language to express them, is past my understand- 
ing. Your writings do me very much good and I want you 
to know it. 

We met at the house of Hoo-Hoo, St. Louis, about Octo- 
ber 1, 1904, on two different days, and I intended to make 
better use of my opportunity, but there was so much to see 
that my six days were up before I had even a superficial 
view ot one-half of that wonderful show. I dare say you 
would not enjoy a visit with me very much, as I do not 
smoke, do not drive a fast “hoss,” or any other kind, and 
have no auto, yet I should like to sit down and have a 
heart to heart talk with you. 

One sentence you wrote has been in my mind ever since 
1 read it, “It would nut surprise me if hereafter we shall 
learn that it is love that makes paradise.” No truer worus 
can be spoken—but do we need to wait until hereafter to 
learn that? Love is the keystone of the arch of all Bible 
truths, and you and | can get some foretaste and glimpses 
ot it in this life. Let us be careful to make the most of 
that love while we are here, loving the Author of love with 
all our powers. 

You have a best girl and a 3-acre farm in Iowa; I have 
a best girl and she has a 2-acre farm in Massachusetts, and 
1 have a whole lot of love and satisfaction in my home. 

I hope you will forgive me for trespassing on your valua- 
ble time, but I do want you to know you have one lover, 
and how would you know it if | did not say so? Long may 
you live and prosper, and come into the “perfect love that 
casteth out fear.” 

An extract from a letter from Secretary Hotchkiss, 
of the Illinois association, reads as follows: 

I tell you, Met, it is a big thing for a man to know that 
he is enshrined in the hearts not of one but of thousands 
aus you are. God bless you, old fellow, and long continue 
you as a successful preacher of the doctrine of fellowship 
and good will in business. We are here but for a day, and 
happy is the man who can—has good reason to—feel that 
the day he has spent for the betterment of his fellow man. 
Kew can have equal occasion with yourself to feel, “I have 
done what I could to the end,” and few can have the satis- 
faction of feeling that it is not the egotism of self appre- 
ciation but the testimony of an army of discerning fellow 
men. What, after all, is life if it is not spent for others 
and the betterment of the race in general? 


Another, a Nebraska dealer, says that he does not 
write for publication, but I am sure if his name is 
omitted he will not complain. He writes: 

I don’t know whether you ought to have been a preacher 
or a judge. Surely your preaching is equal to the best, and 
your wvritings are the fairest I ever have read. You treat 
all with so much fairness—the yard owner, the yard hand, 
the salesman, the millionaire manufacturer; it matters not. 
You appeal to the moral as well as to the business sense. 
It might be cruel to wish you would live a hundred years, 
but may you be with us for a long time, for I don’t know 
how the retail trade could get along without you. 

Beloved, it is not egotism that prompts me to give 
the above to the types. I feel proud to know that 
such sentiments, coming from nearly every state of 
the Union, and occasionally from abroad, are thought 
by those who give utterance to them to be deserved. 
It leads me to think that in the matter of riches, not- 
withstanding my bank account is rather lean, I come 
near ranking with Rockefeller and the other rich big 
guns, 


TRYING TO HEAD OFF THE LEADER. 
Among the dealers of any town of any considerable 


size there is one who is in the lead. By virtue of 
personality, location, superior business methods, he has 











“The way we wag our tongues very clearly indicates 
our characters.” 


forged to the front, and his position is begrudged. 
You may have noticed that, suffering from the pangs 
of jealousy, there are always those who are ready to 
cast a barrier in the way of the man who comes first 
under the wire. He arouses antagonism and the fight 
that is made against him is sometimes fair and at 
other times unfair. 

Inacertain 4-yard townI said to one of the dealers, 
‘*So-and-So appears to be doing a big trade.’’ ‘‘ Yes, 
but ?? and then followed insinuations which would 
not be made by any man who aimed to be strictly 
honorable. The man who was doing this big business 
was full of schemes; all his transactions would not 
stand the light of day; he would sneak bills; and this, 
that and the other. One of the other dealers was 
milder in his denunciation, but he had complaints to 
file. How long had this dealer who was doing the 
trade of the town been in business? Eight years. 
Long enough, I thought, that if he was a trickster 
his customers would have found him out. He must 
be dealing with his customers satisfactorily. 

The third dealer remarked, ‘‘ You bet he does a big 
business. He is the cock of the walk of the trade 
here. Good competitor? The best ever. He’s shrewd, 
keeps things moving, but he is a good neighbor. That 
was one of his teams that just passed the office. Did 
you see it? He has staving delivery outfits and keeps 
them in good shape.’’ He talked as if he was really 
proud that the trade in his town was represented by 
such a man. 

Place this man in the seales over against the first 
one quoted and which one do you think would out- 
weigh the other? Wouldn’t the first one go up like a 
bag of feathers? He would, as I size it up. 

I don’t believe we can guard our tongues too closely 
when it comes to speaking of our neighbors. If we 
have a grievance against a neighbor it is not a bad 
idea to settle it with him instead of retailing it to 
others. I never have known a man to gain friends 
by abusing others. If I were about settling down in 
this town to live and was going to build a house, fol- 
lowing my observations of a half day among’ these 
four dealers I should buy the bill either of the leader 
in the business, or the man who spoke well of him. 
Somehow I have a lurking idea that a man who is 
mean with his tongue will also be mean in his busi- 
ness transactions if he gets the chance. The way we 
wag our tongues very clearly indicates our characters. 

If we can not speak well of a neighbor we surely 
need not speak of him at all. A verse of a poem that 
was written by Frederick Ridgely Torrence, son of 
F. D. Torrence, a retail dealer, of Xenia, Ohio, reads: 





Many a word caused many a tear 
Between the rise and set of sun; 

Many a sound caused many a sigh, 
But silence rarely caused a one. 


SALARIED MEN AGAINST THE BOSSES. 


The more salesmen I find when I turn in at a hotel 
for the night-the better. And let me say this: I wish 
there was as much harmony among the retail dealers 
of the country as there is among the traveling sales- 
men, for if there was the result would be greater credit 
to them as business men and more money in their 
pockets. Never except on one occasion have 1 seen 
among the salesmen anything that approached a jar, 
and I have, associated with them on the road continu- 
ously for nearly a dozen years. Many a time have I 
heard them say, one to the other, ‘‘You go and see 
So-and-So first and I’ll come around about the time 
you get through,’’ and this merely as a matter of cour- 
tesy. Now isn’t that a fine spirit? No friction, no 
desire to crowd one another out. Would the majority 
of you dealers go at it in that way? The salesmen 
appear to act on the principle that there is room for 
all of them. I have traveled along a day or two with 
a couple of them, for instance, and have seen no de- 
sire on the part of one to cut the other out. They eat 
together, talk and joke together, and I have known 
them to help one another sell bills. 

On this particular occasion, following supper, we 
looked up three easy chairs in the lobby and seemed 
to enjoy them. One of the salesmen had come in from 
the north, the other from the south and each said 
he had made three towns that day and neither re- 
ported much in the way of sales. I had been on my 
feet most of the day, running from yard te yard, and 
the big corn on my left foot, caused by wearing a shoe 
that is too small, but that is a good looker, was aching 
like sin. Consequently, we were all in a condition to 
rest, but the tongues were hung in the middle as 
usual. If the balance of the anatomy was as tireless as 
the tongue what an enormous amount of work we could 
do, and if the work was as fruitless as ordinarily is 
that of the tongue what an enormous amount would be 
left undone.. I believe no one has ever known a tired 
out tongue. It will tire out the rest of the body, but 
it will still ‘keep wagging. 

We were talking about Dan Barton, whom we had 
known on the road as representing the Pine Tree Lum- 
ber Company, of Little: Falls, Minn., and whose death 
had been reported from Mason City, Iowa. And for 
Dan we all had.a good word—not because he was 
dead, as so often those things go—but because he 
deserved it. I-had known him during his entire expe- 
rience as a traveling salesman and I believe every 
dealer of you who was his customer will miss his visits. 
He was always in earnest, but always pleasant. The 
last time we met was at a convention in early spring, 
and ‘*Do you remember the first. time we met you 
ealled me Billy Nolan?’’ were the last words he said 
to me. Though younger than the Hon. W. I. Nolan, he 
closely resembled him in appearanee. 

The question of the ability of salaried men Came 
up. One of the salesmen said, ‘‘Talk about your men 


on salary, what would our bosses do without us? Thére 
is So-and-So, in Minneapolis, great concern, got a name 
as big as an elephant, but So-and-So, a salaried man 
with them, is the mainspring of the company. He 
knows more in a minute about the business than his 
old man knows in an hour. Cut him out and it would 
be like cutting out a whole side of the business. There 
is Tom Partridge, who went for himself, now has a 
brace of A’s after his name and is getting along in 
great shape. Is he an abler man now than he was 
when he was plugging on the road selling lumber? 
Not one snitch of it. You take the managers of the 
big companies, the sales managers, and many of their 
men on the road and they are as brainy as the heads 
of the houses, and often more so, as there are business 
men who depend on others who are smarter than they 
to pilot them just as they depend on money to hold 
them up financially. Don’t you say so?’’ he asked, 
turning to me. 
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“We want our bosses.” 


‘*Well, I work on a salary myself, therefore I think 
we salaried fellows are all right,’’ I replied. ‘‘A 
marked instance that I can speak of is the railroads. 
The president of every road is on a salary and gener- 
ally he is the road. He had much to do with making 
or undoing a road. Then there are our congressmen 
and senators, all of them salaried, and some of them 
would be dear at 75 cents a year. But look at Roose- 
velt, he is a salaried man, and he is all right, isn’t he?’’ 

‘“Betcherlife he is,’’ said the salesman. ‘‘ That is a 
good one. Here, take another cigar and smoke two at 
a time.’’ 

The Dare to Do. 


‘‘We must strike the balance sheet fairly,’’ I con- 
tinued. ‘‘We chaps who draw our so much per at the 
end of the month lack the stamina of our bosses. We 
are minus independence. If sitting right here we 
should receive dispatches that our services were no 
longer required we would sneak up the elevator there 
like whipped curs, not knowing what we would do on 
the morrow. We must credit the governors with the 
quality of dare to do. Excuse a personal allusion: I 
am a seribbler. My hair is as blond as Bill’s there, 
and I have scribbled all my life. I don’t doubt but 
the readers of the paper enjoy the stuff my little 
Dutch typewriter turns out as much as they do that 
which flows from the pencil point of Editor Defe- 
baugh’s pretty brunette stenographer. It may not be 
so, but seeing he is not here I can say it. Right 
there, however, the comparison stops. In a thousand 
years I couldn’t take hold of a great enterprise and 
make it hump as he does. He’s a 1,000-horsepower 
dynamo, where I, were I in his position, would not be 
more than a little coltpower. All I do is to scribble, 
and he does things. All around I think the matter 
is well adjusted—we want. our bosses and they want 
us. Right at this junction, though, we ought to get 
down on our knees and return thanks that we are not 
women working as domestics. Because we work for 
a living and for wages we are not ostracized socially. 
Our employers eat with us at the clubs, invite us to 
their homes and treat us as equals. The poor girl 
goes into our homes to help us live in a comfortable 
manner, take care of our children and save our wives 
from growing old, and the minute she does this she 
is socially ostracized.’’ 

‘6's & shame! broke in Salesman No. 2, 
who had sat swinging his right foot over his knee. 
Then No. 2 said he always did have a pretty good 
opinion of himself and the little seance of the evening 
had served to swell instead of to destroy his bump oi 
self respect. ‘‘When I used to see Mel Eaton up it 
North Dakota sell nearly $100,000 worth of millwork 
in a year and some of the lumber salesmen turn in 
600 ears in a year, I thought they cut as much of a 
figure as any man who was at the head of the compa- 
nies. Not one of their bosses could go out and do 
what they did, consequently as I look at it they are 
the bigger men. Yet I can’t say but Eaton and the 
other crack salesmen would wreck the business if they 
had hold of the helm. As Mel says, there is room for 
all of us and I shall stay right where I am as long 
as I can sell lumber and receive my salary check. My 
salary check is what I want, and I don’t know what 
in thunder I would do without it.’’ 

Having let off steam in this way we adjourned to 


bed. ong A 
. *« 
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MEMPHIS LUMBERMEN ARE VICTORS OVER NASHVILLE. 


Win the Deciding Game of Baseball for the Championship of the Lumber Trade of Tennessee—City on the 
Cumberland Gives the Bluff City a Hard Argument—Final Score Is 6 to 3—The Banquet and Other 
Doings—Tully and Britton Engage in a Pitching Duel, the Former Winning by Better Support. 


Memphis 6; Nashville 3. 


It is all over. Memphis gets the championship, the 
hardware and the glory, and Nashville has gone home te 
think it over and figure it out. Six -pairs of Memphis 
legs have crossed Nashville’s sacred plate, three more 
pairs than Nashville was able to draw in an equal num- 
ber of hands. Great Britton has fallen before the clan 
Tully. 7 

It will be recalled that last year Nashville and Mem- 
phis got into a dispute as to which was the greater hard- 
wood market and which had the better lumbermen’s base- 
ball team. It was decided to settle it on the field of 
battle. Two rainy days having been carefully selected, 
the teams met in combat. Each team won one. The 
{ecision was postponed until this year. August 22, 1908, 
now a memorable date in the history of Memphis, was 
selected as the date, as it promised rain, and Memphis 
as the spot for the final contest. 

That Nashville did not win the combat was not due 
to lack of preparation. Weeks and weeks ago over in 
Nashville the team began practicing baseball, while down 
in Memphis Jesse Thompson got to work on his speech. 
Memphis felt confident that she would win the game, but 
coneerning the oratorical situation she was not so sure. 

At last the great day arrived. The Nashville team and 

voters to the number of thirty-five were set down in 
Memphis Saturday morning and were immediately taken 

1 hand by an entertainment committee of the Memphis 
Lumbermen’s Club composed of C. D. Hendrickson, of 
he C. D. Hendrickson Lumber Company; U. 8. Lambert, 
of the Green River Lumber Company; W. A. Ransom, of 
the Gavoso Lumber Company; L. C. Nolan, of Nolan 
Bros., and L. P. Artkur, of the Arthur Hardwood 
Flooring Company. 

The Nashville visitors were loaded onto the Dixie 
special and, in company with the Memphis team and a 
large delegation of Memphis lumbermen, were taken to 
Overton park to observe the beauties of nature.  Re- 
turning to the downtown district the special picked up 
the AMERICAN LUMBERMAN party, which had just ar- 
rived from Chicago, and made a run to the Country Club, 
where lunch was served on the verandah. 

Along the line of march the chief points of interest 
were indicated by June Bug Allen, of the Thompson 
Lumber Company. The baseball park, the site of the 
tristate fair, the residence of R. J. Darnell and other 
onspicuous features of the Memphis landscape were 
shown to the wondering and awe stricken travelers from 
Nashville. At the Country Club the visitors sat on the 
spacious verandah and looked out over the spacious land- 
scape while they munched the spacious sandwiches and 
thought what a beautiful world this is in which to live. 
They did not stop to consider, alas! that in a few short 
hours this world that seemed so gay and glorious would 
be shrouded in impenetrable gloom, so far as Nashville, 
Tenn., is concerned, 

At 12:45, having partaken heartily of the viands and 
other things, the party again boarded the Dixie special. 
Saxby’s band, which had been engaged for the day and 
was blowing itself regardless of expense, struck up a 
lively tune and the special hummed merrily toward the 
city. Through the beautiful East End, with its com- 
fortable residences and green lawns and magnificent 
magnolias and high rents, the trolley trollied gleefully 
along. 

Then someone pulled out a plug or opened a celestial 
hydrant and things sprang aleak. At first it sprinkled 
and then it rained and finally it just. came in a solid 
chunk. The brave sailors from Nashville and Memphis 
immediately broke out the canvas they found along the 
sides of the cars and managed to keep as dry as Mem- 
phis hospitality would permit; but the motorman was 
reduced to a spongy state that was most pathetic. He 
was exposed to the full fury of the elements and he soon 
looked like a soda fountain towel working on the Sunday 
shift. 

[It should be noted in passing that a baseball game 
hetween the lumbermen of Memphis and Nashville would 
not seem like the real thing if the heavens did not weep 
for an hour or so before the contest. The athletes of 
the rival cities have become so accustomed to playing 
baseball in a sea of mud that they have developed 
webbed feet. Some curiosity has been expressed as to 
the kind of baseball these two teams would play on a 
dry field. As mud horses they have been a great success. 

Arriving at the Gayoso hotel, hosts and visitors de- 
voted the next one and one-half hours to consulting the 
sky and insulting the weather man. Lewis Doster, of 
Nashville, was delegated to call on the gentleman to see 
if anything could be done to close the valves. It is not 
known what means Mr. Doster employed, but shortly 
after 2 o’clock the rain ceased and hope began to spring 
eternal in the human breast once more. The two teams 
hustled into their suits and were conveyed to the park 
in a tally-ho while the common people had recourse 
to the street cars. 

Arrived at Red Elm park, the Southern League base- 
ball grounds, the committee met with some objection 
from the ground keeper, who declined to allow the game 
to proceed, as the lumbermen would cut up the sticky 
clay. Thereupon some of the Memphis volunteers took 
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possession of the field and, after a little uncommon labor 
by Max Sondheimer, C. M. Kellogg and other volun- 
teers, the place was gotten into shape for business. 

The teams having been properly photographed by a 
staff photographer of the AMERICAN LUMBERMAN, the 
game was called amid wild enthusiasm. The rain had 
failed to discourage the public and a thousand spectators 
were gathered in the grandstand to wateh the contest. 

The following were the members of the two teams: 


Memphis. 

Louis C. Stackhouse, Memphis Column Company, catcher. 

Bartlett Tully, Anderson-Tully Company, pitcher. 

R. M. Bennett, Bennett Hardwood Company, short stop. 

Claude Tully, Anderson-Tully Company, first base. 

J. A. Lamb, Larkin & Co.. second base. 

A. Thoman, Bennett & Witte, third base. 

T. J. Morris, Anderson-Tully Company, second base. 

kk. I. Tueker, P. R. Friedel & Co., left field. 

Roland Darnell, R. J. Darnell & Co., center field. 

1 *, Linder, Bennett Hardwood Lumber Company, right 
iield, 

J. M. Donovan, Russe & Burgess, substitute. 

Roy Du Pere, Russe & Burgess, substitute. 

W. R. Barksdale, jr., Barksdale-Kellogg Lumber Company, 
manager. 

Nashville. 

M. D. Marshall, Nashville Hardwood Flooring Company, 
short stop. 

R. H. Wolfe, John B. Ransom & Co., third base and captain. 

Ik. N. Ralston, John B. Ransom & Co., first base. 

DD. Girard, Standard Furniture Company, right ¢ield. 

Rk. L. Taylor, E. & N. Manufacturing Company, center field. 

Hickman Becker, A. H. Card & Co., left field. 

I.. Litehford, Standard l'urniture Company, second base. 

G. F. Mayes. Love, Boyd & Co., catcher. 

sailey Britton, Davidson-Benedict Company, pitcher. 

Lyle Osvorne, John LB. Ransom & Co., substitute. 

Clarence Dews, Dews, Fox & Co., substitute. 

Ik. B. Martin, Southern Lumberman, manager. 


The Game. 


Nashville took the field. Mr. Britton, who had made 
Memphis eat out of his hand on one oceasion last sum- 

















THE UMPIRE AND ASSISTANT GROUNDKEEPERS. 
Lewis Doster. Max Sondheimer. C. M. Kellogg. Umpire 
Fitzsimmons. 


mer, Was again in the box prepared to feed the Bluff 
City prides some more of the same kind of stuff. Mr. 
Britton is some pitcher. During that long and stormy 
afternoon he allowed Memphis just five swats and, if 
his support had not wobbled behind him, bunting instead 
of crepe might now be the style in Nashville. A trial 
balanee, taken immediately after the game, shows seven 
mistakes in Nashville’s bookkeeping for the day, which 
accounts in some measure for Memphis getting the better 
of the bargain. q 

One of Mr. Britton’s chief items of stock was a 


straight drop toat started out like hardwood prices 
in times of easy money but a few feet from the plate 
fell away as though it had been hit by a panie. That 
he had other goods is demonstrated by the fact that in 
eight innings Memphis made just three hits. 

Opposed to Mr. Britton was Bartlett C. Tully, who 
had come home from the University of Michigan to de- 
fend the honor of Memphis. Mr. Tully rattled the bars 
of his cage and the Nashville batters dropped dead. He 
seattered like a squirrel gun. But he was effective, and 
that is the main thing. Eleven times did Nashville walk 
proudly to the plate, do a little baton swinging and 
then mournfully sit down on a damp and muddy bench, 
while the Tully plaid waved victoriously around the 
Tully legs. In and out shoots, drops and _ benders 
trickled through the Tully fingers and in the center of 
it stood the unfortunate Nashville batsmen like a hydro- 
phobie pup furnishing target practice to a Memphis 
police battalion. 

As for the stars of the game besides the pitchers, they 
were many and numerous. They were *A*’s, every one 
of them. For Memphis, C. Tully at first went after 
fouls like Rastus on a cloudy night. He made one un- 
fortunate heave to the plate but the ball was lopsided 
with mud and 20 ounces over weight with moisture. 

Another luminary was Lamb at second. With a Lamb 
on one side and a Wolfe on the other, it looked like a 
cinch for the Wolfe on form; but there is nothing in a 
name. Lamb accepted five chances at second, and gam- 
boled around in a manner befitting his title. He was 
ably assisted by Captain Bennett at short and Thoman 
at third. Back of the plate Stackhouse hauled in every- 
thing he could reach and played errorless ball. 

Over on the Memphis side of the fence Captain Wolfe 
was a star in spite of the fact that a throw and a 
bounder percolated through his digits. Litchford at 
second had two putouts and four assists and made the 
hit that tied the score in the eighth stanza. 

The record of fourteen stolen bases was certainly re- 
markable and would seem to indicate that in Memphis 
larceny is an easy matter. The fault, however, was not 
entirely that of the catching departments. Neither Brit- 
ton nor B. Tully made any attempt to hold men at first, 
Britton making his first throw there in the seventh and 
Tully his first in the ninth. Girard, of Nashville, led 
the pilfering with three steals. 

As for the game itself, it was lost to Nashville by 
infield juggling. Britton’s support wobbled at critical 
moments. Nashville’s first run came as quickly as an 
acceptance of an order for eleven cars. Lamb singled 
past Wolfe, stole second and scored when Ralston 
(lropped Marshall’s throw of Thoman’s drive, which was 
none too good. 

In the third Lamb was presented with first. Darnell 
sacrificed and Ralston dropped Britton’s throw, leaving 
both safe. Lamb scored on Linder’s out and Darnell 
(lid likewise when Thoman flied to Litehford. 

In the seventh inning Nashville woke up. After Litch- 
ford whiffed, Becker went to third on a gift, a steal 
and a wild pitch. Girard also got a base and swiped 
second. Mayes hit to C. Tully, who slammed the ball 
along the ground where Stackhouse couldn’t get it, and 
Becker came across. B. Tully covered the plate as 
Girard steamed in but dropped Stackhouse’s recovery 
and Girard counted. 

In the very next session Litchford singled Ralston 
home and tied the count. At this time of the evening 
Secretary Shannon, of the Nashville Board of Trade, 
fell out of the third base stand into seven inches of 
mud and W. J. Cude was heard to ejaculate, ‘‘ My good- 
ness!’’ just like that. 

But right in this time of merrymaking came the ninti 
inning and all the joy in the Nashville section was 
suddenly snuffed out. Marshall dropped Bennett’s fly. 
C. Tully fanned, but Tucker singled to left. Becker 
got the ball, but it slipped through Wolfe’s paws, Ben- 
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nett scoring and Tucker advancing. Stackhouse flied to 
Taylor. 

With B. Tully at bat Britton served up a fast one 
waist high. There was a noise like a collision between 
an automobile and a load of mush and Left Fielder Beck- 
er started back immediately for Nashville, in which 
general direction the ball was traveling, a mere speck 
in the distance. Little Tommy Tucker ran home and 
Mr. Tully pulled up at second. An error scored him, 
That ended the counting and Memphis had won. 

The following is the detailed story of the game by 
innings, together with the score: 

First Inning. 


MEMPHIS—With two strikes on him Lamb, the first 
man up, singled along third base line just out of 
Wolfe’s reach. Darnell attempted to advance him with 
a sacrifice but, after two ineffectual attempts to bunt, 
struck out on a high fast ball, Lamb stealing second on 
the third strike. Linder was retired from Britton to 
Ralston. With two out Marshall captured Thoman’s 
hard drive but Ralston dropped the throw and Lamb 
scored. Thoman immediately stole second and advanced 
to third on a wild pitch. Bennett drew a base on balls 
and stole second. With men on second and third C, Tully 
flied out to Taylor. One run. 

NASHVILLE—Marshall hit directly at C. Tully, who 
stepped on the bag and retired him unassisted. With 
two strikes and three balls called on him Wolfe walked 
and stole second with a gallant slide in the mud. Ral- 
ston struck out. Taylor hit directly into Lamb’s hands, 
retiring the side. No runs. 

Second Inning. 


MEMPHIS—But three men came to bat for Memphis 
in the second inning. Tucker flied out to Taylor. 
Stackhouse struck out. Wolfe raced over and by a light- 
ning fast pickup nailed B. Tully at first. No runs. 

NASHVILLE — Thoman gathered in Litchford’s foul. 
Becker received a base on balls and immediately stole 
second. Stackhouse gathered in Girard’s foul after a 
hard run. Mayes popped to Bennett. No runs. 


Third Inning. 

MEMPHIS—One run to the good, Memphis assumed a 
little more comfortable lead in the third inning, a base 
on balls, a sacrifice and two errors being responsible 
for the damage. Lamb was handed four wide ones and, 
when Ralston dropped Britton’s throw of Darnell’s bunt, 
Lamb went clear to third, a fine bit of base running. 
He scored on Linder’s out, Litchford to Ralston. Tho- 
man flied out to Litchford, but the second baseman 
threw to third instead of to the plate and Darnell, who 
had taken a long lead and otherwise would have been 
doubled, scored easily on the out. Marshall threw Ben- 
nett’s drive through first and Bennett pulled up at third, 
dying there when C. Tully breezed. Two runs. 

NASHVILLE—The third inning was characterized by a 
brilliant double play. Britton got a rap in the ribs, 
which entitled him to first. C. Tully threw Marshall’s 
itrive to second and Lamb retired the pitcher. With 
Marshall on first, Wolfe hit over second. It looked good 
for a long ride, but Lamb leaped into the air, pulled 
down the drive, and, when Marshall attempted to return 
to second, handed the ball to Bennett for the third out, 
completing a fast double play. No runs. 


Fourth Inning. 

MEMPHIS—While Memphis had acquired three runs, 
Britton was pitching ball which did not give promise 
of more. When Tucker struck out things did not look 
any more promising and Wolfe’s fine pickup of Stack- 
house’s grounder did not help matters any. B. Tully 
was retired by Becker after a fine running catch. No 
runs. 

NASHVILLE—Both teams had now settled down and 
the infields were working like clockwork. There had been 
up to this time but a single hit, that by Lamb in the 
first inning. Not even a semblance of a safety had 
been made off BP. Tully and, though he was a trifle 
erratic, he struck out Ralston and Taylor in succession 
and forced Litchford to lay down an easy tap for Lamb, 
who took eare of it without a slip. No runs. 


Fifth Inning. 
MeEMPHIS—At this stage in the proceedings Max 


Sondheimer, of Memphis, appeared bearing a huge basket 
of carnations, which he announced would be presented 
by the Memphis Foundlings’ Home, for whose benefit 
the game was played, to the winning team. Ralston had 
to extend himself to get Wolfe’s throw on Lamb’s 
grounder, and got the decision. Darnell hit directly 
into Britton’s hands for the second out. Memphis 
chirped up a little when Lander singled to right field 
and went to second when Girard permitted the ball to get 
through his legs. Thoman was easily retired, Marshall 
to Ralston. No runs. 

NASHVILLE—C. Tully made another good catch of 
Becker’s foul. Girard struck out. Mayes was given 
another jolt in the diaphragm with Mr. Tully’s compli 
ments and the ambulance conveyed him to first. He im- 
mediately stole second, with some assistance by Stack- 
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house, who threw over Lamb’s head. Britton had a 
chance to bring him home, but a little Indian club ex- 
hibition was the best he could do. No runs. 

Sixth Inning. 

MEMPHIS—Nashville was now playing fast ball—only 
nine Memphis men going to bat in the sixth, seventh and 
eighth innings. Bennett chopped a bounder to Wolfe, 
who made a perfect pickup and throw. C. Tully fanned 
and Tucker bounced one to Litchford, who beat him a 
mile with the throw to first. No runs. 

NASHVILLE—Nashville first seriously threatened in 
the sixth inning but failed to score a run. The head 
of the batting order was up and Marshall demonstrated 
why his name led all the rest by making Nashville’s first 
hit, a clean single over second. He at once went to 
second on a wild pitch but, when he attempted to steal 


third, Stackhouse nailed him with a fine throw to Tho- 
man. Wolfe drew a base on balls, went to second on a 
passed ball, and immediately made a beautiful steal of 
third. A minute later he Jed off and fell down, but 
serambled back, while Thoman was begging B. Tully to 
throw him the ball. With but one out it looked good for 
a run, but Ralston struck out and Taylor was easily 
retired, Lamb to C. Tully, while the band played the 
dead march. No runs. 


Seventh Inning. 

MEMPHIS—The home team was retired in one, two, 
three order in the seventh inning. Lamb flied out to 
Ralston and Becker made the next two outs, easy sky 
scrapers from Stackhouse and B, Tully. In spite of the 
fact that only three men went to bat, Memphis was now 
hitting the ball out of the diamond, and it seemed to be 
only a question of time when she would be able to place 
it safely. No runs. 

NASHVILLE—Memphis’ only error occurred in Nash- 
ville’s half of the seventh inning, but it was costly 
enough to serve the purpose of half a dozen. Litchford 
struck out, but B. Tully passed Becker. Becker im- 
mediately stole second, getting the long end of a close 
decision. B. Tully was unable to locate the plate and 
immediately presented Girard with a pass also. On a 
wild pitch Becker went to third and Girard, seeing 
second unoccupied, dashed safely there, while the Mem- 
phis infield held a convention around third base. For 
the first time the Memphis defense seemed to be wab- 
bling seriously. When Mayes hit to C. Tully the first 
baseman threw low and the ball escaped both Stackhouse 
and B. Tully, Becker and Girard scoring. Mayes was 
now on second and Marshall at bat. It was Marshall’s 
opportunity. He popped a foul in the air, but C. Tully, 
B. Tully and Stackhouse permitted it to fall amid them. 
Marshall’s best effort, however, was an easy roller to B. 
Tully for the third out. Two runs. 


Eighth Inning. 

MEMPHIS—The eighth inning was Nashville’s round, 
as they say in the prize fight stuff. Nashville not only 
chased across the run that tied the score, but stopped 
Memphis with a fast double play in her half. After 
Linder had singled, Darnell flied to Marshall. When 
Thoman hit a grounder to Marshall, Litchford took the 
throw at second, retiring Linder, and then threw to 
Ralston, a fast double play. No runs. 

NASHVILLE—A base on balls, a wild pitch and a single 
gave Nashville the tying run in the eighth inning. Wolfe 
struck out but Ralston, who had fanned three times, 
this time drew a base. He stole second and hustled to 
third on a wild pitch. Taylor popped to Bennett for 
the second out, but Litchford made a beautiful hit over 
second, scoring Ralston and tying the count. Lamb 
leaped into the air, but was unable to stop the sphere as 
it whizzed over him. Litchford immediately went to 
second on a wild piteh, but Becker flied out to Thoman, 
who made a brilliant catch. One run. 


Ninth Inning. 

MEMPHis—The rinth session witnessed Nashville’s 
downfall and Memphis’ triumph, three errors and a 
wild pitch giving the Memphis contenders three runs and 
the game. Marshall backed up for Bennett’s little fly 
and dropped it, giving the Memphis captain a life at 
first. C. Tully struck out but, when Tucker singled to 
left, Becker’s low throw to third to catch Bennett got 
through Wolfe and the captain scored. Stackhouse flied 
to Taylor. With Tucker on first and two men out, B. 
Tully put his own game on ice with the longest hit of 
the day, a beautiful two bagger far over Becker’s head. 
At this time Britton was laying them straight over the 
heart of the plate and the Memphis pitcher leaned up 
against one that was just to his liking, amid great en- 
thusiasm from the Memphis cohorts. The pitcher imme- 
diately took third on a wild pitch and scored when 
Wolfe dropped Lamb’s little infield fly, as a result of a 
mixup as to who was to take it. Darnell closed the in- 
ning, Litchford to Ralston, an easy grounder, Three 
runs. 

NASHVILLE—Three runs to the bad, Girard singled and 
stole second and third. Mayes flied out to C. Tully. 
With Girard on third B. Tully speeded up and Brit- 
ton and Marshall struck out in succession. No runs. 
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NASHVILLE-— AB RBH TB BB SH * PO AE 
Marshall, ss.. a a ee 0 0 1 2.2 
Wolfe, Sb..... > 6 6 6 2 8 > 0 4°2 
Ralston, i1b..... coe ae a a. ; 0 %° 2 0 2 
Taylor, cf.... as, :v 0. @ 6 0 0 3 0 ”v 
Litchford, 2b........ «2 OEE 8 0 2 4 0 
le eee ee ee ae es 2 3 0 0 
Girard, rf..... ea ae 2 eR 3 0 0 1 
Sa rarer se & & 6.6 2 6 0 0 
Britton, p. ss 80 @ 80 08 6 0 0 2 0 

Totals . —ao S&S Se 2-8 @ 11 25 2S 9 

MEMPHIS AB RBHTBBBSH SB PO A E 
Lamb, 2b.... ‘ ——.2 a a ne 2s Oe 1 2 & @ 
Darnell, ctf , oe ee ee a we a 0 0 ov 
A. See o2s® OF 2 64 8 0 0 0 0 
Seeman, 3b.....5.. us. @ Fe & 6 1 3 v0 0 
A reer rrr 3 i060 3 @ 1 3 0 0 
a | eee cae. & 8 2 & @ 0 q 2 
2 iG ee . 2 2 Boe s 0 0 0 0 
Stackhouse, c.........4 0 0 @ 0 0 ® 12 i ® 
Te Bs De cess —w# 2 &.2 2 4 0 0 = «6 

TOROS cc ccas —<—_ € & 6 2 9 3 27 7 1 

By INNINGS 
PI Fa ioFa.0.0.-6.5°5.8- nated i@2¢060s8 86 0 26 
ee es ee Oo @ 0,0 @ @ 2.1. Os 


Two base hit—B. Tully. Double plays—Lamb to Bennett, 
Marshall to Litchford to Ralston. Hit by pitched ball, by 
B. Tully—Mayes, Britton. Struck out, by B. Tully—Mar- 
shall, Wolfe, Ralston 3, Taylor, Litchford. Girard, Britten 
3, total 11; by Britton, Darnell, C. Tully 3, Tucker, total 5. 
Passed ball—Stackhouse. Wild pitches—B. Tully 4, Britton 
2. Umpire—litzsimmons. Time, 1 :45. 

The Banquet. 


At 6:45 p. m. the Lumbermen’s Club of Memphis ten- 
dered the Nashville team and other visitors a banquet 
at the Gayoso hotel. From every point of view it was a 
success, the banquet itself being of the Gayoso kind, 
and that means the best, and the music and flowers and 
speeches bright and joy inspiring. The first thing the 
Memphis people did was to rub it in by singing par- 
odies celebrating their victory. 

George Ehemann, president of the Lumbermen’s elub 
of Memphis, was umpire and called a large number of 
well known orators to bat during the progress of the 
evening. In opening the festivities he stated Memphis 
and Nashville had demonstrated that they occupy the 
same high rank in the matter of baseball that they do 
in the hardwood world. He called attention to the fact 
that J. E. Defebaugh, editor of the AMERICAN LUMBER- 
MAN, had presented a handsome silver cup to be awarded 
to the winner of the series of games and called upon 
Mr. Defebaugh to make the presentation. Mr. Defebaugh 
a in the course of his remarks: 

I do not doubt that I am the happiest man in the crowd 
tonight. When this series of games was arranged I sug- 
gested it would be my pleasure to present a cup to the 
winner. Yhat was over a year ago, and I congratulate 
myself now that I have had some little interest in this 
contest. It is my pleasure tonight to congratulate not only 
the winners on the outcome but the losers as well. The 
zeal of Nashville and Memphis to win was equally strong 
and the fellowship and courtesy exhibited in the game de- 
lightfu!. I feel amply repaid for the interest I have had in 
this competition and for coming here today, and I ask you to 
accept this cup not only as a trophy for the winners but as 
a friendly expression of esteem to all of you. 

There were a lot of calls for Jesse Thompson to make 
response to the presentation and he did so in behalf of 
the Lumbermen’s Club of Memphis. He said he con- 
sidered it an honor to accept this gift from Mr. Defe- 
baugh, who had been known and esteemed so long by the 
people of Memphis and Nashville, and he did so in 


behalf of the Memphis Lumbermen’s Club and Captain 
Bennett and his team. He said: 

I wish to extend to Mr. Defebaugh our thanks for his 
thoughtful and kind generosity. We will always feel grati- 
fied to know he so kindly remembered the little state of 
Tennessee. We have aiways found Mr. Defebaugh to be a 
good fellow. For fifteen or twenty years he has been boost- 
ing our game. He is now worth $2,000,000 or $3,000,000, 
but he has been boosting our game from a strictly philan- 
thropie standpoint. 

I heard one man say today that Memphis was the largest 
hardwood market in the world, and another man insisted 
Nashville was the greatest hardwood market. It does not 
make any difference whether it is Nashville or Memphis that 
is the greater; Nashville and Memphis control the situation 
and if we stand together we can get what we want. 

And now, in behalf of the Memphis Lumbermens’ Club, 
Captain Bennett and his team and in behalf of Nashville, I 
wish again to thank Mr. Defebaugh, our distinguished guest, 
for his forethought and kindness. 

There were loud ealls for J. H. Baird, of Nashville, 
and he responded, saying among other things: 

On behalf of Nashville I wish frankly to confess that 
we bit off more than we could chew. If we have to be 
defeated there isn’t any city by whom we would rather be 
defeated than the city of Memphis or to whom we would 
rather lose the cup given to us by my distinguished fellow 
lumberman journalist from Chicago. 

A. B. Ransom, of Nashville, extended his congratula- 
tions. Umpire Fitzsimmons, when called on, said he 
was astonished at the article of ball provided by the two 
teams and complimented both pitchers. 

Toastmaster Ehemann presented Captain Bennett of 
the winning team with a basket of flowers furnished by 
the Memphis Foundlings’ Home, for whose benefit the 
game was held. . Captain Bennett in return presented 
the flowers to Captain Wolfe, of the Nashville team, 
who in his response passed them on to Pitcher Britton, 
of Nashville. 

Lewis Doster, of } 
Manufacturers’ 
called on said: 

We have not made our excuses properly. The reason we 
did not win was because I did not play. Another reason we 
did not win was because you had a fair umpire. Now that 
this is settled I hope that there will be other things to 
bring us together. I still believe Nashville is the greatest 
hardwood market because the office of the Hardwood Manu- 
facturers’ Association is located there. I want to thank 
you for a dandy time. 

There were calls for the elder Tully, but he modestly 
refused to respond, and W. B. Morgan, of the Anderson- 
Tully Company, took up the burden, making a neat little 
speech. 

Douglas Malloch, ‘‘the Iumberman poet,’’ of the 
AMERICAN LUMBERMAN, Chicago, gave some baseball 
reminiscences and recited ‘‘The Heartside of Life.’’ 

Sam K. Cowan, of Nashville, said he had worked 
three weeks on a speech, expecting Nashville to win, 
but now he would not be able to deliver it. He 
charged Memphis with not only winning the game but 
killing some good literature. 

George D. Burgess, of Memphis, made a little speech 
in response to tumultuous requests. The orchestra struck 
up ‘‘Auld Lang Syne’’ but quickly switched off to 
‘*Dixie’’ when the banqueters showed no disposition to 
disperse. 

W. R. Barksdale, of Memphis, was called on and said: 


Nashville, secretary of the Hardwood 
Association of the United States, when 


When we were in Nashville last year you gave us a devil 
of a beating and a fine time afterward. This year we have 





From left to right—C. Tully, 1b; 
If; Donovan, sub; Stackhouse, c; DuPere, sub. 


Rickert, sub; B. Tully, p; Barksdale, mgr.; Darnell, 


tried to. return the compliment. If we have failed on the 
time we know we have given you the beating. I am going 
to tell the truth about this, boys. We have been practicing 
tbree months and Nashvijie never had a chance. We had 
Bill Chappelle tell. Tully how to pitch. We outpracticed and 
outplayed you. It was not fair on our own grounds. We 
were sore last year. We went over to Nashville and you 
spoiled all our speeches by beating us—all except Jesse 
‘rhompson’'s, and he lied. He said he was glad of it, and 
he wasn’t. Now we want you to know you are welcome 
here at any time. 


M. C. Keating, of Memphis, sang some Irish songs and 
then R. J. Darnell was called. He extended the hand of 
welcome and said he hoped to see the Nashville lumber- 
men again. Other addresses were made by E. E. Good- 
lander and Charles Holmes, of Memphis. 

E. B. Martin, of Nashville, made the concluding speech, 
in which he thanked Memphis for its hospitality and 
sportsmanlike behavior. He said Nashville had been 
given a good time and a good licking and would try to 
take both in the spirit in which they were given. 


The Attendance. 
THE VICTORS. 


ae x E. Bailey, Memphis; Taylor & Crate. 
€ Kellogg, Memphis; Barksdale-Kellogg Lumber Com- 


pany. 

A. N. Thompson, Memphis, Bellgrade Lumber Company. 
James E. Stark, Memphis; James E. Stark & Co. 

Elmer A. Ockerbloom, Memphis; James E. Stark & Co. 

W. B. Morgan, Memphis, Anderson-Tully Company. 

F. B. Robertson, Memphis; Robertson-l‘ooshe Lumber Com- 


pany. 

c. J. Tully, Memphis; Anderson-Tully Company. 

Elliott Lang, Memphis; R. J. Darnell, Incorporated. 

John W. Bailey, Memphis; Day & Bailey Grocery Company. 

A. B. Bell, Memphis. 

C. A. Lacy, Memphis; Kimball-Lacy Lumber Company. 

Cc. R. Ransom, Memphis ; Gayoso Lumber Company. 

Cc. D. Hendrickson, Memphis; C. D. Hendrickson Lumber 
Company. 

A. 8. Foster, Memphis: J. W. 

S. C. Major, Memphis: S. C. 

J. W. McClure, Mempbis ; 

F. E. Gary, Memphis ; 


Thompson Lumber Company. 
Major Lumber Company. 
Bellgrade Lumber Company. 
Baker Lumber Company. 
H. Stimson, Memphis; J. V. Stimson Lumber 
Roy DuPere, Memphis; Russe & Burgess. 

R. M. Bennett, Memphis; Bennett Hardwood Lumber Com- 


Company. 


pany. 

R. J. Wiggs, Memphis; R. J. Darnell, Incorporated. 

F. J. Blackwell, Memphis; Lee Wilson & Co. 

J. W. Thompson, Memphis; J. W. Thompson Lumber Com- 


pany. 

R. H. Darnell, Memphis; R. J. Darnell, Incorporated. 

R. J. Darnell, Memphis; R. J. Darnell, Incorporated. 

W. R. Barksdale, Memphis; Barksdale-Kellogg Lumber Com- 


pany. 

G. D. Burgess, Memphis; Russe & Burgess. 

G. W. Fooshe, Memphis; Robertson-Fooshe Lumber Company. 
Bartlett C. Tully, Memphis; Anderson-Tully Company. 

W. R. Barksdale, jr., Memphis ; Barksdale-Kellogg Lumber 


Company. 
Cc. C. Trimble, Memphis; C. C. Trimble. 
i Nolan Bros. 


E. H. Nolan, Memphis ; 

R. J. Lockwood, Memphis; Arthur Hardwood Flooring Com- 
pany. 

M. C. Keating, Memphis; 

G. E. Reynolds, Memphis ; 

H. F. Linder, 


pany. 
Cc. 8. Gladden, Memphis; C. S. Gladden. 
M. B. Cooper, Memphis; Three States Lumber Company. 
W. E. Hyde, Memphis; "Hyde Lumber Company. 
~— R. Blair, Memphis ; Crittenden Lumber Company. 
. E. Hyde, Memphis; Hyde Lumber Company. 
T. H. Welsh, Memphis ; Buffalo Hardwood Lumber Company. 
B. Dudley, Memphis; we a Company. 
5 D. Laskey, Memphis ; “ L. 
A. C. West, Memphis; A. C. West, Tamber Company. 
Cc. W. Holmes, Memph x. ae Holmes Lumber Company. 
Frank G. Woods, Memphis ; R. J. Darnell, Incorporated. 


M. C. Keating. 
George C. Brown & Co. 
Memphis; Bennett Hardwood Lumber Com- 
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Larkin & Co. 
Bennett & Witt 
Green River a Com- 


J. A. Lamb, Memphis ; 
George C. Ehemann, Memphis; 


Ulysses 8S. Lambert, Memphis ; 
pany. 

E. E. Peyton, Memphis; Gayoso Lumber Company. 

Arthur, Memphis; Arthur Hardwood Flooring 


Leland am 
Compan 

. Goodlander, Memphis; Goodlander-Robertson Lumber 
omp 

J. od jr., Memphis; J. W. Thompson Lumber Com- 


pany. 
W. A. Ransom, Memphis; Gayoso Lumber Company. 
E. C. Stoneman, Memphis ; Stoneman Lumber Company. 
T. J. Morris, Memphis ; Anderson-Tully Company. 
E. H. Tucker, Memphis ; P. R. Friedel & Co. 
J. M. Donovan, Memphis; Russe & Burgess. 
J. M. Thompson, Memphis; James Thompson & Co. 
Oo. G. Webster, Memphis; Russe & Burgess. 
H. Johannsen, Memphis; Russe & Burgess. 
c. J. Tully, jr., Memphis; Anderson-Tully Company. 
L. C. Stackhouse, Memphis; Memphis Column Company. 
A. Thoman, Memphis; Bennett & Witte. 
J. H. Whaley, Memphis; southern lumberman. 


THE VICTIMS. 

H. A. Reynolds, Nashville; George C. Brown & Co. : 
Lewis Doster, Nashville; Hardwood Manufacturers’ Associa- 

tion of the United States. 
T. H. Dunlap, Nashville; Dunlay Lumber Company. 
Cc. T. Dews, Nashville; Dews-Fox Lumber Company. 
Bailey Britton, Nashville; Davidson-Benedict Company. 
Walter Litchford, Nashville: Davidson-Benedict Company 
Arthur Bb. Ransom, Nashville, John B. Ransom & Co. 
kk. H. Wolfe, Nashville; John B. Ransom & Co. 
Lyle E. Osborne, Nashville; John B. Ransom & Co. 
E. N. Ralston, Nashville; John B. Ransom & Co. 
Dodson Girard, Nashville: Davidson-Benedict Company. 
W. J. Cude, Nashville; W. J. Cude Land & Lumber Com- 


pany. 
M. D. Marshall, 

_ Com pany. 

PB. Sain, Nashville: 


Nashville; Nashville Hardwood Flooring 

John B. Ransom & Co. 

& I’. Mayes, Nashville; Love, Boyd & Co. 

Ioster Baird, Nashville; Southern Lumberman. 

Lewis H. Hooper, Nashville; Southern Lumberman. 

J. H. Baird, Nashville; Southern Lumberman. 

E. B. Martin, Nashville; Southern Lumberman. 

S. K. Cowan, Nashville; Southern Lumberman. 

THE INNOCENT BYSITTERS. 

J. M. Pritchard, Indianapolis, Ind.; Long-Knight Lumber 
Company. 

D. J. Fitzsimmons, Rochester, N. Y. (the umpire). 

A. P. Steele, Sardis, Miss.; Carrier Lumber & Manufactur- 
ing Company. ; 

A. K. Foot, Canton, Miss. 


Weaver Haas, Inverness, Miss.; T. B. Stone Lumber Com- 


pany. 

W. N. Wright, Portland, Ark.; Wright-Bachman Lumber 
Company. 

S. D. Albright, Ravenden, Ark.; American Hardwood Lumber 
7 


E. Dews, Philadelphia, Pa.: J. Gibson MelIlvain & Co. 
Dr. J. C. Stewart, Anna, IIl. ‘chief of ambulance). 

J. E. Defebaugh, Chicago; AMERICAN LUMBERMAN. 
Douglas Malloch, Chicago; AMERICAN LUMBERMAN. 

Charles Duee, Chicago; AMERICAN LUMBERMAN. 

IN THE BOXES. 

The attendance at the ball game was thoroughly rep- 
resentative of the highest social circles in Memphis lum- 
berdom. 

Prominent among those who occupied box seats were: 

R. J. Darnell, of R. J. Darnell, Incorporated, and family. 

N. Butler Haynes, who has a large mill at Stoneville, 
Miss., his wife and a number of guests. 

George C. Ehemann, president of the Lumbermen’s Club 
of Memphis, accompanied by his wife, his father-in-law, J. 
S. Morris and several guests. . 

William Wright, of the Wright-Bachman Lumber Com- 
pany, and Isaac Wright, of C. Scatcherd & Son, and a 
number of friends of these gentlemen. 

W. R. Barksdale, of the Barksdale-Kellogg Lumber Com- 
pany, and wife, Mrs. W. R. 
manager of the Memphis team, and friends of the family. 


Barksdale, jr., wife of the 


W. Brown Morgan, secretary-treasurer of the Anderson- 
Tully Company, his wife and children. 

J. D. Allen, of the J. W. Thompson Lumber Company, 
his wife and guests. 

Mrs. J. C. Oliver and other representateives of the Mem- 
phis Foundlings’ Home, the beneficiary of the game. 

J. E. Defebaugh and Mr. and Mrs. Charles Duee, of the 
AMERICAN LUMBERMAN, Chicago, and Dr. J. C. Stewart, of 
Anna, Ill. 

J. W. Thompson, president of the J. W. Thompson Lumber 
Company. 

Frank B. Robertson, president of the Robertson-Fooshe 
Fooshe Lumber Company; Mrs. R. L. Brown and Mrs. Tom 
Company; Frank B. Robertson, president of the Robertson- 
Morton. 

George D. Burgess, of Russe & Burgess; Lewis Doster, 
secretary of the Hardwood Manufacturers’ Association of 
America, with headquarters at Nashville; G. A. Farber, 
a prominent lumber exporter of this city, and George W. 
Fooshe, secretary of the Robertson-Fooshe Lumber Com- 
pany. 

Cc. W. Holmes, of the J. J. Holmes Lumber Company, Mrs. 
Holmes and several guests of Mr. and Mrs. Holmes. 

A. L. Foster, assistant treasurer of the J. W. Thompson 
Lumber Company, and children. 

Conspicuous among those in the grand stand were: 

W. L. Crenshaw, or Crenshaw & Cathey and the Bellgrade 
Lumber Company; C. S. Gladden, prominent hardwood man- 
ufacturer ; Fred Zupke, of the Darnell-Taenzer Lumber Com- 
pany; James E. Stark, of James E. Stark & Co.; F. E. 
Gary, of the Baker Lumber Company; George M. Brasfield, 
of the Brasfield-Thompson Lumber Company ; Charles and 
Wick Ransom, of the Gayoso Lumber Company ; E. T. Ben- 
nett, of the Bennett Hardwood Lumber Company, wife and 
daughter; L. P. Arthur, president of the Arthur Hardwood 
Flooring Company; C. Tully, of the Anderson-Tully Com- 
pany; E. R. McKnight, “of the McLean Hardwood Lumber 
Company, and wife; C. A. Lacy, of the Kimball-Lacy Lumber 
Company; E. E. Goodlander, of the Goodlander-Robertson 
Lumber Company: C. B. Dudley, of the Dudley Lumber 
Company; R. J. Wiggs, of R. J. Darnell, Incorporated ; 
John W. McClure, secretary of the Lumbermen’s Club of 
Memphis, and C. D. Hendrickson, chairman of the enter- 
tainment committee. 

C. M. Kellogg, chairman of committee on the sale of 
tickets, acted as one of the ticket sellers and looked 
closely after the end of the game that helped to bring 
in the money. 

James Thompson, of James Thompson & Co., chair- 
man of the committee on program, ably assisted by W. 
Brown Morgan, saw that everybody who witnessed the 
game had a copy of the program containing the official 
lineup of the two teams. 

Lewis Doster, of the Hardwood Manufacturers’ Asso- 
ciation of the United States, was keenly alive to what 
defeat meant to the boys from his home town and he 
asked, just after Memphis had made three runs in the 
fatal ninth, what time the first train left for Nashville. 

J. Tully, of the Anderson-Tully Company, refused 
to respond when called upon at the banquet given by 
the Lumbermen’s Club at the Hotel Gayoso after the 
game, but he was one of the proudest witnesses of the 
contest. He furnished both the pitcher and first base- 
man for the Memphis team. 

When Memphis made the last run in the ninth inning 
and victory perched on the banners of its team, the 
crowd went almost wild. J. D. Allen, of the J. W. 
Thompson Lumber Company, however, was the only man 
in the grandstand who threw his hat so ‘high that it 
differed from the cat in the respect that ‘‘it never came 
back.’’ ‘‘June,’’ as he is familiarly called, is some- 
what of a baseball crank and the loss of a hat like the 
one he had on is regarded by him as a matter of small 
moment. 

George D. Burgess, of Russe & Burgess, was the ‘‘ real 
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Martiv, mgr.; and, in front, ‘‘Rubber.” 





goods’’ when it came to cheering the boys who wore 
the Memphis uniform. He has about three broken fin- 
gers on each hand that he carries as trophies of bloody 
victories on the diamond and he said he knew something 
of what was required to keep the courage of the lads 
up to the sticking point. 

C. D. Hendrickson and other members of the enter- 
tainment committee came near having to repent for what 
seemed a probable tactical error. They had the band 
play a funeral march for the benefit of the Nashville 
aggregation at the end of the sixth inning. It evidently 
offended the players from the city on the Cumberland, 
as they went into the seventh and copped two runs and 
added the tying score in the eighth. As matters finally 
ended the funeral march was all right, but the Nashville 
boys would have had the laugh on the Memphis lumber- 
man if they had won after the march was played. 

E. T. Bennett, father of Ralph Bennett, captain and 
shortstop of the Memphis team, is somewhat of a sports- 
man himself. He is one of the best billiard players in 
Tennessee and his keen interest in the sport afforded 
during the day was intensified by the fact that his son 
trained the koys and developed the splendid team work 
that brought victory to Memphis. 

W. R. Barksdale, of the Barksdale-Kellogg Lumber 
Company, and ex-president of both the Lumbermen’s 
Club and the Business Men’s Club of this city, felt as 
good over the results of the game as anybody who wit- 
nessed the contest. He was so busy shaking hands with 
himself over the outcome that nobody else had a chance 
to give him a grasp. He was another of the real 
‘*rooters’’ of the occasion. 

George C. Ehemann, president of the Lumbermen’s 
Club, is congratulating himself yet on the victory won 
by the Memphis team. He enjoyed the game to the 
utmost and had no hesitancy in saying so, but the 
crowning event of the day, to his way of thinking, was 
the magnificent banquet arranged by the entertainment 
committee over which he had the honor to preside. He 
thinks it was one of the best banquets ever given by the 
Lumbermen’s Club and there are many other members 
of the organization who feel the same way about it. 


Afterthoughts. 


Just before the game C. M. Kellogg, of the Barksdale- 
Kellogg Lumber Company, gave a clever imitation of a 
man wheeling a wheelbarrow. 

A. P. Steele, secretary and manager of the Carrier 
Lumber & Manufacturing Company, of Sardis, Miss., by 
a remarkable coincidence, was in Memphis on business 
the day of the game. Mr. Steele is one of the most 
pronounced baseball fans in the south. 

Umpire Fitzsimmons had provided himself with rubber 
boots. When Nashville and Memphis get together he 
knows what to expect. 

W. R. Barksdale, jr., threatened to jump into the river 
if Memphis lost. The Mississippi is still intact. 

Rubber, who is a rubber by name and occupation and 
a black rubber at that, was present at the game. He is 
trainer of the Nashville team in the Southern League. 

So far as the local poets were concerned, the day ended 
in a tie score. 

Memphis is strong on benefit baseball. The day before 
the lumbermen’s game it held a benefit contest and raised 
$1,500 for the widows of two policemen. 
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WEEK’S RECORD OF CHANGES, 
BUSINESS CHANGES. 


Alabama. 


Chunchula—c. M. Wimberly is out of business. 

Iluntsville—The Consolidated Handle Company succeeded 
by the Beamer Handle Company. 

Mobile—The Star & Crescent Lumber Company is out of 


business. 





Arkansas. 


Dardanelle—The Dardanelle Hardwood Lumber Company ; 
c. B. Cotton retired. . 

Ifarrisburg—The Consolidated Handle Company is out of 
business. 

Malvern—G. F. Miles, of the Miles-Henry Lumber Com- 
pany, has sold his interest in the business to G. C. Miller. 
the business will be conducted under the Miller-Henry 
Lumber Company. : 

Connecticut. 
Stratford—c. J. Seymour has opened a retail yard. 


Delaware. ° 
Dover—The Lumber Securities Corporation has been or- 
sanized to engage in vulcanizing. creosoting and fireproofing 
wood and to erect fireproot buildings. 
Florida. 


lampa—-The McKean Lumber Company, of Ocala, has 
opened a branch office here. 


Georgia. 
Atlanta —The Southern Fixture & Cabinet Company re- 
cently began business. 
Columbus-—The Columbus Chair Company ; 
bankruptcy 


petition in 
Illinois. 
Chicago—The capital stock of the Chicago por aan 
Company has been decreased from $10,000 to $4,0 
Maroa—D. N. Gray has purchased of M. R. Allsup his 
third interest in the business of Parker, Gray & Co. 
‘Yowanda—Hars Sachs has sold his lumber and coal busi- 


ness to the Towanda Farmers’ Elevator Company. 
Indiana. 
Mecca——The Mecca Lumber Company is out of business. 
Iowa. 


Elkhart-——L. O. Linstrum has disposed of his lumber busi- 


ness 
Kansas. 


Chiles—R. S. Williar has sold out to J. D. Phillips. 
Lawrence—C. EF. Heinrichs will enter the lumber business. 
Lorrnaine—The George W. Uitch Lumber Company suc- 
eeded by the Lorraine Lumber & Furniture Company. 
Rexford—The Rexford Lumber Company is out of busi- 
Salina—The Richolson Lumber Company has sold its 
stock to John Weber. 
Topeka—The Topeka Lumber Company sold to J. B. 
Whelan & Co. 
Wichila-—-The Wichita Lumber Company has opened a 
vard 


Kentucky. 
soyd & Co. succeeded by J. D. Read. 
Louisiz na. 
soge ee The Bogalusa Lumber Company succeeded by 
il. G. Vaught & Co. 
Hadnot—J. C. Wardlaw succeeded by Hadnot Bros. 
Merryville—-The C. L. Smith Lumber Company sold out 
» J. M. West for $500,000, 
Opelousas—aA. C. Skiles sold out. 
Shreveport—The Foggin Lumber Company recently entered 
the wholesale lumber business. 


Michigan. 


Cassopolis—Thickstun & Arnold have sold their lumber 
and coal business to Phillips & Kibler. 

Grand Rapids—The Grand Rapids Show Case Company 
and the Lutke Manufacturing Company, of Portland, Ore., 
have merged their interests. ‘The Grand Rapids company 
will reorganize with a capital of $1,000,000 and the Lutke 
plant will be operated as its western branch. 

Pontiac—The Dunlap Vehicle Company absorbed by the 
lontiae Buggy Company. 

River Rouge—The Vinton Company is out of business. 

West Branch—-A. McKay sold to A. W. Decker & Co. 

Mississippi. 

Cruger-—-The Barr-Roach Lumber Company is out of busi- 
ness. 

Ilattiesburg—R. R. Akers is in bankruptcy. 

Iloward—The Barr-Roach Lumber Company is out of 
DUSINeSS. 

Meridian 
of business 

Sidon—The Barr-Roach Lumber Company is out of busi- 


ness. 


Scottville—Love, 


The Claude H. Nabers Lumber Company is out 


Missouri. 

Gifford—E. H. Allison succeeded by T. E. Wisdom. 

Kansas City—-Pettit & Frampton succeeded by Pettit & 
Stickle. 

Moberly—The C. J. Harris Lumber Company will .move 
its purchasing office to 1518-1522 Wright bui ding, St. Louis. 

Olean—The Olean Lumber Company is closing out. 

St. Louis—F. J. Cartall is out of business. 

St. Louis—-The Shields-Robinson Lumber Company is out 
of business, 





Montana. 
Ilelena—The Yergy Lumber Company succeeded by the 
Clark Lumber Company. 
Nebraska. 


Campbell— The Citizens’ Lumber Company has acquired 
the Cross & Johnston plant. 
Lake City—The Myers-Gaines Lumber Company, of New 
port, are establishing a branch here. 
New Hampshire. 
W hiteficid Colby & Grey sueceeded by the Grey Lumber 
Company. 


New Jersey. 
Newark— The Welte Lumber Company ; 


ruptey 
New York. 

Batavia-—The Liberty Street Lumber Company recently 
began business. 

Mount Vernon—The W. TP. Hannon Company succeeded 
by Mary Ic. Hannon. 

New York—Halfpenny & Hamilton are out of business. 

New York—J. B. Murphree recently began business. 

North Dakota. 

Beach—-Thompson Reier succeeded by the Golden Valley 
Lumber Company. 

Eckman—The Rogers Lumber Company sold out to the 
Imperial Lumber Yard. 

Gardena—tThe Rogers Lumber Company sold out to the 
Imperial Lumber Yard. 


petition in bank 


NEW FIRMS, INCORPORATIONS, 


tague—The Mitchell Lumber Company has sold out to 
the Interior Lumber Company. 

Overly—The Rogers Lumber Company sold out to the 
Imperial Lumber Yard. 

Rhame (Petrel P. O.)—The Rhame Lumber Company re- 
cently entered the retail business. 

Ohio. 

Cleveland—F. B. Wiggins recently began business. 

Holgate—S. L. Snyder & Co. have bought a one-third 
interest in the Holgate Lumber Company. 

Loveland—The A. B. Brock Company sold to the Love- 
land Lumber & Manufacturing Company. 


Oklahoma. 


Cherokee—The Oklahoma School Desk Manufacturing 
Company recently began business. 

Fairview—The E. M. Strawn Lumber Company has opened 
a yard at this place. 

Muskogee—The Beall Lumber Company sold to the Butts 
Bros. Lumber Company. 

Okmulgee—The B. H. Miller Lumber Company is opening 
a yard. 

Oregon. 

Milwaukee—The Dennis & Davis Shingle Company sold 
to the Rose City Lumber & Shingle Company. 

Newberg—The Newberg Sash & Door factory is closing 
out. 

Portland—Vhe name of the North Coast Furniture Works 
has been changed to the Carman Manufacturing Company 
of Oregon. ; 

Pennsylvania. 

Philadelphia—The Andrew Tair Box Company is now Tair 
sros., 915 East Montgomery avenue. 

_ Philadelphia—The Kendall Carirage Company ; 
in bankruptcy. : 

Phillipsburg—The Moshannon Mill & Lumber 
recently began business. 

South Dakota. 

Kureka—The Mitchell Lumber Company sold to the In- 
terior Lumber Company. 

Hosmer—The Mitchell Lumber Company sold to the In- 
terior Lumber Company. 

Tennessee. 

Brownsville—T. A. Freeman recently began business. 

Memphis—J. E. Munal & Son recently began business. _ 

Trezevant—Ware-Goodwin & Co. have increased their 
capital stock from $10,000 to $25,000. _— 

Whiteville—C. E. Parker has sold to Norment & Cooley. 

Texas. 
The Bridges Wagon Company ; 


petition 


Company 


Dallas— 
ruptecy. 

{louston—The Central Coal & Coke Company, of Kansas 
City, will open lumber offices here. 

Smithville—W. M. Turney has opened a lumber yard, and 
erected sheds and offices. 


Washington. 


Snohomish—The Guhr Lumber 
pointed. 


petition in bank- 


Company; receiver ap- 
Wisconsin. 


Milton Junction—I*. B. Goodrich, of Antioch, Ill, has 
purchased the business of the West Lumber Company. 

Milwaukee—The Koch & Loeber Company succeeded by 
the Koch Woodenware Company. 

Wittenberg—The Wittenberg Cedar Company succeeded by 
the Wheeler Lumber, Bridge & Supply Company. 


BRITISH NORTH AMERICA. 
Saskatchewan. 
Tyvan—McDonald Bros. recently began business. 





INCORPORATIONS. 


Arkansas. 


Yarbro—The Yarbro Cooperage Company, authorized cap- 
ital $10,000; U. G. Holley, Fred Lassing, H. H. Walker and 


others, 
California. 

North Fork—The Peckinpah Lumber Company, authorized 
capital $50,000; Charles M. Peckinpah, Thaddeus E. Peck- 
inpah, Edward N. Peckinpah and others. 

Illinois. 

St. Charles—-The St. Charles Fixture Company, authorized 
capital $89,000; J. D. Horne, J. G. Capper and C. J. 
O'Hara. 





Kansas. 

Lorraine —Tiie Lorraine Lumber 
authorized capital $15,000. 

Louisiana. 


Sarepta—The Hope-Nichols Shingle & Lumber Company, 

authorized capital $15,000. 
Maine. 

Fermington—The Fired O. Smith Manufacturing Com- 
pany, authorized capital $50,000; Fred O. Smith, Arthur L. 
Smith and Minerva FE. Smith. 

Houlton—The Dunn Furniture Company, authorized capi- 
tal $10,000; A. E, Asth, Frank Dunn and P. M. Ward. 

Michigan. 

Sturgis—-The Aulsbrook & Jones Furniture Company, au 

thorized eapital $100,000. 
Mississippi. 
Newhebron—-The Robinson Lumber Company, authorized 


capital $10,000; Harry Robinson, J.-R. Crosby and S. E. 
Crosby. 


& Furniture Company, 


Missouri. 

Green Ridge—The Green Ridge Lumber & Manufacturing 
Company, authorized capital $9,000, all paid up; James S. 
Ream, J. P. Ridenour, L. B. Ream and others. 

St. Louis—The F. J. Shields Lumber Company, authorized 
capital $10,000, fully paid; Frank J. Shields, Oscar Conzel- 
man and I. L. Roope. 

St. Louis—The Steimke Manufacturing Company, author- 
ized capital $10,000. 


New Jersey. 
Camden—The Champion Lumber Company, authorized cap 
ital $125,000. 
New York. 


pesoube. I. A. Werbeck Company, authorized capi- 
tal $30,0 

Buffalo—The Brunns Carriage Manufacturing Company, 
authorized capital $100,000. 

New York—James & Holstrom, authorized capital $5,000. 

New York—The &t. George Contracting Company, author- 
ized capital $10,000; Samuel K. Kellock, Frank P. Reilly 
and Harry Lucker. 

Schreen Lake—The Schreen Lake Lumber Company, au 
thorized capital $5,060; C. Thurman Leland, Charles C. 
Whitney, Edward T. Richardson and others. 





NEW MILLS AND CASUALTIES. 


‘ ‘Oklahoma. 


Cherokee—The Oklahoma School Desk & Manufacturing 
Company, authorized capital $25,000. 


Pennsylvania. 


Philadelphia—The Benjamin Table & Furniture Company, 
authorized capital $100,000. 


Tennessee. 

Nashville—The American Box Manufacturing Company, 
authorized capital $30,000; H. Sperry, E. A. Lindsey, Charles 
Brower and others. “eyes 

Virginia. 

Norfolk—-The Norfolk Shock Manufacturing Corporation, 
authorized capital $20,000; W. G. Davis, W. W. Tunis and 
R. KE. Jordan. t i 

Wisconsin. 

West Allis—The South Side Millwork Company, author- 

ized capital $10,000. 





NEW MILLS AND EQUIPMENT. 


Alabama. 


Attalla—The Attalla Cooperage Company will build a 
$12,000 heading mill. 





Arkansas. 

Morrillton—W. P. Tuggle will establish a handle factory 
here. 

Portland—The National Art Wood & C vooneees. aaa 
will construct a treating plant at a cost of $150,0 

Wilmar—The Gates Lumber Company has built. a large 
concrete dry house and is now having built concrete boiler 
and engine rooms to the planing mills. 


California. 

Guerneville—H. M. LeBaron has purchased the Armstrong 
grove of redwoods near this place and will build a mill on 
the property. . 

Maine. 

Greeley’s Landing—The Sebec Lake Lumber Company will 

erect a saw mill 
Maryland. 

Crellin—The Kendall Lumber Company has about com- 
wis = a standard gage road from Crellin to near Parsons, 
W. 

eeanten Oss Bros. & Co. will rebuild lumber mill. 


Nebraska. 
Lincolu—The Aspegren & Strand Lumber Company is 
building new sheds and making other improvements. 
Minnesota. 
Spooner—The Shevlin-Mathieu Lumber Company will re- 
build its saw mill lately destroyed by fire. 
Fosston—-A new planing mill has been installed by Oluf 
Berglund. Se eel 
Mississippi. 
Hattiesburg—The J. J. Newman Lumber Company will 
reconstruct its big mill recently burned. 
Ohio. 


Dayton—A manufacturing plant to cost $40,000 will be 
built vor the Dayton Lumber & Manufacturing Company. 


South Carolina. 


Charleston—The Percival Sash & Door Company has se- 
cured buildings and will install the necessary machinery. 


Texas. 
Marshall—Frank Blocker will establish a box factory. 
Virginia. 
‘Toano—Slater & East will put in a $10,000 barrel factory 
here. 
Washington. 


3ellingham—The Cougar Lumber & Shingle Company is 
planning the erection of a combination planing mill, sash 
and door factory at a cost of $25,000 to $30,000. 

Index—The Index-Galena Company will construct a large 
saw mill and will also make improvements in a shingle mill 
recently purchased. 

Kalama—The Case Lumber Company is building a mill. 


Wisconsin. 


Mellen—The FToster-Latimer Lumber Company will con- 
struct a big dry kiln. 

Rice Lake—The Rice Lake Lumber Company is installing 
two planers in its planing mill and making other improve- 
ments. 





CASUALTIES. 


Alabama. 


Luverne—Bentley, Vaylor & Beall sustained a loss of 
$3,000 by fire in their saw mill 


Illinois. 


Chicago—-Fire in the manufacturing plant of August 
Hlausske & Co. damaged it to the extent of about $40,000. 

lL:vanston—Weise Bros. sustained a loss of $1,200 from 
fire in the shed and barn of their planing mills. 

Galena—The lumber yard of William Hoskins & Co, dam 
aged $5,000 by fire. 





Louisiana. 


Leesville-—The saw mill of the Hawthorne Lumber Com- 
pany was burned recently. Insurance, $14,500, which partly 
covers the loss. 

New Orleans—The Champion Lumber Company’s loss in a 
recent fire was $50,000; insurance on saw mill and ma- 
vhinery $37,000. 


Maryland. 


Swanton—The lumber mill of Oss Bros. & Co. was de- 
stroyed by fire; loss $5,000. 


Michigan. 

Gladstone—l’ire destroyed the stave mill of the Western 
Cooperage & Lumber Company; loss $50,000; insurance, 
$20,000. 

Houghton—Forest fires at Misery Bay destroyed several 
million feet of standing timber and upwards of $10,000 
worth of logs owned by the Houghton Lumber Company. 


Minnesota. 


Minneapolis—lI*ire destroyed the mill, two warehouses and 
two dry kilns at the George H. Tennant hardwood flooring 
plant; loss estimated at $75,000; partly covered by insur- 
ance 

Stillwater—The mill of the Eclipse Saw Mill Company at 
South Stillwater was destroyed by fire; loss, $60,000; insur- 
ance, $20,000. 
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New York. 

New York—The lumber yard of F. Eckenroth & Son and 
the box plant of Epstein & Vollweiller were damaged by fire 
to the extent of $5,000. 

Pennsylvania. 

Kaglerock—The_ mill and general store owned by the 
Grandin Lumber Company were burned ; loss $25,000; partly 
covered by insurance. 

Tennessee. 

Columbia—The Riverside Planing Mill Company sustained 
a loss of about $20,000; insurance, $5,500. 

Johnson City—The lumber yard of James A. Martin was 
destroyed by fire; loss, $25,000; insurance, $14,000. 

Memphis—E. C. Atkins & Co. sustained a loss of $186,000 
from a recent fire; partially covered by insurance. 


Texas. 


St. Augustine—A planer owned by the E. E. Jeans Lum- 
ber Company was destroyed by fire, also about 60,000 feet 
of lumber with loss of several thousand dollars. 

Utah. 

Salt Lake City—Asper Noall & Co. sustained a loss of 

$2,000 by fire in their planing mill, with little insurance. 
Vermont. 


Wilmington—The mountain mills owned by the Deerfield 
River Company were destroyed by fire; estimated loss, 
$175,000. 


Washington. 


Napavine—The Napavine Column factory sustained a loss 

of $7,200 by fire; insurance, $3,000. 
Wisconsin. 

Park Falls—The boiler at the saw mill operated by 
Behnke Bros. blew up, killing the engineer, injuring sev- 
eral other employees and completely destroying the plant ; 
ioss $5,000. 


TROUBLE AND LITIGATION. 


Committee to Investigate Condition of Baltimore 
Concern. 


BALTIMORE, Mp., Aug. 27.—According to the statement 
submitted by W. E. Peregoy, who controls the National 
Lumber Company, at 2 meeting of creditors last Friday, the 
financial condition of the company is not of the best. The 
statement shows liabilities amounting to $38,001.10 and 
assets of about $25,000 nominally, but not more than $5,890 
is regarded by Mr. Peregoy as good, this total being made 
up of $1,507:28 in accounts receivable; $1,894.89 in bills 
receivable, and $2,488.55 in merchandise. The so called bad 
accounts receivable are estimated at $19,403.03, and the 
sum of $412.96 is classed as doubtful. Included in the 
liabilities are $12,575 in bills payabie and $11,616 in con- 
tingent liabilities, while the preferences and the stock turned 
over are valued at $8,000. The statement is quite lengthy 
and names a large number of small claims. Mr. Peregoy, 
after presenting the statement, made a proposition to pay 
30 cents on the dollar, but desired time, which proposition 
was not acted upon, the affairs of the company appearing 
‘o be in sneh a state of confusion and the various items in 
the statement itself being of such an uncertain character 
that the creditors decided to appoint a committee to in- 













vestigate the condition of the company and make a report 
at some future meeting. ‘This committee consists of E. M. 
Hammond, who represents the Lumbermen’s Credit Associa- 
tion and other interests, chairman; J. W. Knowles, jr., of 
the hardwood firm of J. W. Knowles’ Sons, and Archibald 
Sykes, the attorney of Mr. Pereguy. It appears that a 
great part of the liabilities consists of indorsements for 
James H. Cranwell, who failed some weeks ago for over 
$300,000, and other concerns, among them Soble Bros., of 
New York, who have also become embarrassed; the Wilson 
& Kennedy Company, of Towson, and others. A number 
of the claims which the National company holds against con- 
cerns are apparently accounts held in dispute and how much 
can be realized from them is extremely doubtful. 
eee 


Log Lifting Concern Restrained From Drying Timber 
on Shores. 


MUSKEGON, Micu., Aug. 22.—By decision of Judge Ses- 
sions, of Muskegon county circuit court, the Muskegon Log 
Lifting & Operating Company is restrained from using the 
shore bordering the Muskegon river for drying timber raised 
from the bottom. The test case was brought by Robert T. 
Lane, a land owner along the river. This decision may 
affect log lifting operations along other streams of the 
state. 





Meeting of Creditors Called. 


BALTIMORE, MpD., Aug. 27.—The affairs of James H. Cran- 
well are to come up for consideration soon, a meeting of 
creditors having been called by Henry Duffy, the referee in 
bankruptcy, for August 22, at which time, it is thought, a 
more thoroughgoing report of assets and liabilities will be 
made than that submitted by Mr. Cranwell at the time the 
receivers were named. ‘The liquidation of Mr. Cranwell’s 
affairs is likely to take some time, as a great number of 
items are to be handled. 





Dennis Bros.’ Property to Be Resold. 


CaDILLAc, MicH., Aug. 28.—A. F. Anderson, of this city, 
was in Grand Rapids a few days ago and filed a petition in 
the Kent county circuit court asking a stay in the confirma- 
tion of the sale of the property of Dennis Bros. ‘to Charles 
L. Houseman, of Grand Rapids. Mr. Anderson has a claim 
against the company for $6,955.33. The property was sold 
for $118,560, which Mr. Anderson claims is not a sufficient 
sum. As a result of Mr. Anderson's petition the property 
will again be offered for sale in a few days. He is willing 
to give $121,000 for the property. Dennis Bros. formerly 
operated large mills and camps at Dighton, south of this 
city. 








Asks to Have Firm Dissolved. 


TIFFIN, Onto, Aug. 20.—-Charles M. German, O. M. Ger 
man and Frank M. Barnhart have instituted suit to dis 
solve the saw and planing mill firm of Koss & German, of 
lostoria. 


Alleges That Federal Statutes Were Not Complied With. 


NORFOLK, VA., Aug. 22.—Alleging that the revised federal 
statutes were not complied with in the order of sale of the 
Tunis Lumber Company’s James river timber lands in Surry 
county, the Cumberland Lumber Company, of Cumberland, 
Md., the highest bidder, today petitioned the federal court 
for a rehearing on the decree of confirmation of sale. The 
specific complaint is that the Tunis Lumber Company, now 
in the hands of T. Tunis and A. H. Martin as receivers, 
was not officially notified of the intention of sale of the 
timber lands. 





Asks to Set Aside Entry on Books. 


CINCINNATI, OHIO, Aug. 25.—On an affidayit of J. A 
Rast, application was made in the court of common pleas 
of Hamilton county, this state, August 24, to set aside the 
entry of August 3, last, authorizing the receiver of the 
Enterprise Lumber Company to recognize a charge on the 
books of the company of $14,406.46 in favor of the R. H. 
Jenks Lumber Company. It is claimed that on June 12, 
1907, the Enterprise Lumber Company sent its promissory 
note for the amount to the R. H. Jenks Lumber Company 
for the purpose of having the note discounted and the pro- 
ceeds remitted to the Enterprise Lumber Company for its 
use, and not to be held as collateral security for the claim 
of the R. H. Jenks company, but merely to have it dis 
counted for the benefit of the Enterprise Lumber Company. 
Besides this it is asked that the entry of July 29 be 
amended so as to apply the dividend of 20 percent to the 
unsecured creditors whose claims have been allowed, and 
not to all creditors. The motion was filed by J. A. Rast, 
who is a party defendant to the receivership suit. 





Files Libel Suit. 

NEW York, N. Y., Aug. 22.—The British & America Steam 
Navigation Company, Limited, has filed a libel in the United 
States court at Norfolk, Va., against 2,102 mahogan; logs 
brought to Norfolk on the British steamer Nembo and the 
American-West African Trading Company, of New York, as 
consignee. The libellant claims $26,224 less $4,400 on an 
alleged broker contract and demurrage, civil and maritime. 
The libelled logs were landed at the Norfolk Veneer Com- 
pany’s warehouse in November, 1907, and are still there. 





Sale of Bankrupt’s Effects. 


NEw York, N. Y., Aug. 22.—Jesse Watson, trustee of John 
1.. English, trading as English & Co., has issued a notice to 
the effect that a sale of the bankrupt’s assets and effects 
will be held September 7, 1908, at 10:30 a. m. at 113 
Leonard street, at which time the following property is to 
be sold: Any right, title and interest that the receiver 
may have in and to seventy acres of land in Blunt county, 
Tennessee; office fixtures, outstanding accounts, and any 
right, title and interest of the trustee in and to certain 
stock in the English Lumber Company, some of which is 
held as collateral security for ‘loans. Also any right, title 
and interest of the bankrupt in policies of life insurance 
deposited as collateral security for loans with E. MeClurg, 
also any right, title and interest of the bankrupt in and to 
one-third interest in a farm in North Carolina 





SPOKANE WHOLESALERS BEAT POTLATCH 
NINE. 

SPOKANE, WASH., Aug. 21.—A lumbermen’s excursion 
was run over the Spokane & Inland and the Washington, 
Idaho & Montana railways to Potlatch, Ida., last Sun- 
day, August 16. The excursion was gotten up by the 
Spokane wholesalers, who had accepted a challenge from 
the Potlatch Lumber Company baseball team in charge 
of Paul Lachmond of Potlatch. A good time was report- 
ed by all, the score was 4 to 3 in favor of the whole- 
salers. Manager Ehrmanntraut, of the wholesalers’ base- 
ball team, states that his team will leave for Seattle 
a week from today, August 28, to engage in a baseball 
contest in that city. 





A NEW AND VALUABLE BUILDING MATERIAL. 


One of the newer advertisers in the AMERICAN LuM- 
BERMAN is the Beaver Manufacturing Company, of Buf- 
falo, N. Y., whose card may be found on the back out- 
side cover, and who manufacture a novel and meritori- 
ous product which should be of particular interest to 
many readers of the AMERICAN LUMBERMAN. ; 

The wall board manufactured by this company is a 
wood fiber product, built up 3-ply with crossed fibers, 
and primarily intended to replace lath and plaster for 
inside finish, though there are many other uses for the 
various forms of the product. It is made in widths 
of 24, 32 and 48 inches and in a wide assortment of 
lengths up to 81 inches. Being built up under great 
pressure the board is extremely firm and hard, and will 
make an airtight wall which is impervious to heat or 
cold. One of the accompanying cuts shows the interior 
of the office of the Sierra Nevada Lumber Company, 
Salt Lake City, Utah, which is finished in this material, 
and illustrates the usual method of covering the joints 
with a narrow wood beading, tinting the boards any 
desired color. Regarding this product the above com- 


pany says: ‘‘We think we now have an office which is 
cooler in summer and warmer in winter than any lathed 
and plastered office in the city. We have sold the 
Beaver wall board for all classes of buildings and have 
found it has given fine satisfaction wherever used.’’ 

The other cut herewith shows the interior of the 
dining room in the residence of Anna Katherine Green, 
the well known author. Her husband is an amateur 
craftsman and this interior and its fittings are almost 
entirely his own handiwork; and the paneling of the 
walls and ceiling are of Beaver wall board, showing 
how readily it lends itself to the most artistic forms 
of interior decoration. Its widest field of usefulness, 
however, is as a substitute for lath and plaster, to which 
it is not only vastly superior but is also cheaper and 
in some localities most remarkably so. 

The company does not recommend its untreated wall 
board as a surface for applying wall paper because, as 
is well understood, the paper would be very apt to crack 
over the joints where there is any shrinkage or swelling 
of the wall. It manufactures the same board, however 





OFFICE OF THE SIERRA NEVADA LUMBER COMPANY. 
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in a waterproof form, at a small additional cost, celling 
this product its Beaver Indurated wall board. This board 
is absolutely waterproof and will not shrink or swell 
perceptibly under change of moisture conditions. It 
also furnishes the board waterproofed with a coal tar 
product for outside use, or surfaced with asphalt and 
feldspar for roofing purposes. It is unnecessary, how- 
ever, to attempt to describe these various forms in de 
tail when the reader can secure samples for the asking. 

The AMERICAN LUMBERMAN has been much interested 
in its investigation of this product and believes that it 
should be thoroughly investigated by the retail lumber 
men, especially in localities where freight rates are an 
important consideration, as this product weighs only 
about 500 pounds to the thousand feet. This wall 
board, while not as yet generally known to the lumber 
trade, has in certain localities been already thoroughly 
introduced and is being ordered in carload lots by enter 
prising dealers in vuilding materials. There is money in 
it for the retail lumber dealer and much satisfaction 
for his customers. 





DINING ROOM OF FAMOUS AUTHOR 
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Walnut is of ancient and honorable lineage and be- 
longs to the tree aristocracy of the world. As noble 
families of men have been wiped out in the service of 
their king and country, so the walnut is becoming ex- 
tinct in the service of mankind. The family name is 
Juglans, of which there are ten 
branches or _ species. Perhaps the 








age with accuracy, but it is variously estimated from 
400 to 600 years. Therefore it must have been at least 
230, perhaps 430, years old when it was transplanted, 
and so have reached or passed maturity. It was prob- 
able after that time that most of the burls and excres- 


THE STORY OF AN ANCIENT ENGLISH WALNUT TREE. 


Sixty Thousand Feet of Finest Figured Veneer Was Cut From This Tree, Which Grew in the Park of a British 
Statesman at Nuneham Courtenay, Near Oxford, England, and Was Purchased 
by C. L. Willey, the Chicago Veneer Manufacturer. 


a daughter of William De Redvers, sixth earl of Devon, 
in whose family the manor previously had been held. 
In 1710 the estate was bought from David, the fourth 
earl of Wemyss, for £17,000 by Simon, the first Baron 
and Viscount Harcourt, and Lord Chancellor of Eng- 

land, who died in 1727. His grand- 

son, Simon, the first earl of Har- 








head of the family is Juglans regia. 





















































Its ancient seat was in Persia or in 
Himalayas. It corresponds, appar- 
ently, to the Aryan race of humanity 
and seems to have accompanied that 
great branch of mankind in its wan- 
derings, for it has spread all over 
Europe and England and even to the 
United States. 

Juglans regia, variously known as 
Persian walnut, Cireassian walnut or 
English walnut, is highly prized for 
its beautiful eccentricities of growth, 
though the American black walnut 
(Juglans niger) is on the whole the 
more valuable because of its numer- 
us qualities of excellence, 

But when the builder of a palace, 
or of the furniture which will adorn 
it, or of any piece of fine cabinet 
work, like the interior of a sleeping 
car, desires something of unsurpassed 
beauty and which is at the same time 
unique in figure he chooses an old 
burly trunk of some ancient member 
of Juglans regia. One such individ- 
ual of this very interesting family 
recently arrived in Chicago. 

To drop allegory, the most remark 
able English | walnut tree ever 
brought to America, which, when it 
was cut, was the largest existing in 
England, where it had been growing 
for from 400 to 600 years, was late- 
ly manufactured into veneer at the 
plant of C. L. Willey, of Chieago, It 
was but one of many English walnut 
trees that have been converted into 
beautiful and useful products at 
this great plant, but this particular 





one is unique in the history of the 
veneer trade of the world. 

It grew in the private park of 
Lewis Vernon Harcourt, a member of 
the British ministry. This park is a 
beautiful, finely timbered estate of 
1,200 acres, situated near the village 
of Nuneham Courtenay, in Oxford 
county, about sixty miles west of 
London. The estate is well stocked 
with deer and extends a considerable 
distance along the river Isis. While 
it was standing this tree was one of 
the show features of the park and 
was said to have been the largest 
walnut tree in England. 

Much interesting history is  con- 
nected with this tree, the park in 
which it grew and the estates of the 
Hareourts. About 170 years ago 
the village of Nuneham Courtenay 
was moved a considerable distance 
from its original site to its present 
location, and there is every indica- 


tion that when that oceurred this 


fo serve as one of its chief ornaments 
and to preserve what was even then regarded by all 
Who saw it as a notable example of tree growth. 

If this supposition be correct, it was a most remark- 
able feat of transplanting, for the tree must have been 
practically as large then as now. So gnarled’ and 
twisted is the tree that it is impossible to determine its 









court, who was lord lieutenant of Ire- 
land for a number of years, had the 
village of Nuneham Courtenay _re- 
moved to its present location. 

From the center of the park, 
which is 270 feet above the river, it 
is possible to secure a fine view of 
the university town of Oxford.. Alex- 
ander Pope, the poet and satirist, is 
said to have done a large amount of 
his best work in this park, and it 
was here that he finished in 1718 the 
fifth book of Homer. The park was 
the property and residence of the 
late William Vernon Harcourt, sev- 
eral times chancellor of the ex- 
chequer of Great Britain, and on his 
death at the park, October 1, 1904, 
it passed to its present owner. 

The forest from which this giant 
walnut was secured is carefully cared 
for, and many choice specimens are 
now being taken from it for veneer 
manufacture. Not long ago this 
ancient tree was felled, but before 
that a large part of it had been re- 
moved because of its dangerous con- 
dition, showing that the venerable 
tree had long been decaying. 

About a year ago Mr. Willey, who 





had had extensive dealings with Wil- 
liam Oliver & Sons, timber mer- 
chants of London, received from 
them a letter telling about this won- 
derful walnut tree which was await- 
ing a buyer. Not long after Mr. Wil- 
ley went on an English and European 
trip, and took occasion, in company 
with a representative of the London 
firm, to visit Nuneham Courtenay 
and inspect this fine tree. He found 
the log lying on the ground at the 
railroad station and immediately 
recognized its unusual value _ for 
manufacture into veneer. 

At that time it was in one log 20 
feet long, 7% feet in diameter at the 
butt, about 5 feet through at its nar- 
rowest point, and 8% feet in diam- 
eter at the top. It contained about 
340 ecubie feet. It was an unprom- 
ising looking subject, and not many 
years ago an American farmer who 
had such a one would have burned 
it where it was felled. 

Mr. Willey has the kind of an eye 
that can see into the interior of a 
log, and so he made arrangements 
for its purchase. Then came the 
problem of shipment. Decayed por- 
tions were cut away, it was trimmed 
up somewhat and, even then, in order 
to get it into the hold of the steamer, 
it was necessary to cut it into two 








cences which make it so valuable for veneer manufac- 


ture were formed, though otherwise its growth would: 


have been little and it was strange that it should have 
lived at all. 

Nuneham Courtenay takes its name from Robert De 
Courtenay, who married early in the thirteenth century 


ee 


sections. Even after this the great- 


tree, which grew in a village garden, TRUNK OF THE NUNBHAM COURTENAY ENGLISH WALNUT, MANUFACTURED est difficulty was experienced in 
was dug up amd moved to the park, INTO 60,000 FEET OF VENEERS BY C. L. WILLEY, OF CHICAGO. handling it. It weighed when 


shipped more than twelve tons. 

It came via one of the Atlantic and gulf lines to New 
Orleans, and thence to Chicago, requiring an entire car 
for its transportation. When the attempt was made to 
take it out of the vessel at New Orleans it had to be 
cross: Gut “again. When it reached its final destina- 
tion the’three parts into which it had been cut were put 
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together in Mr. Willey’s mahogany log yard, and the 
accompanying photograph of this ancient trunk was 
taken. 

It is evident enough from looking at the picture that 
such a log could not be cut into lumber and that its 
true value could be developed only by veneer machines. 
Examining the photograph it will be 
seen that the bottom and top por- 
tions consist of enormous burls. The 
narrower neck between them is too 
short, evidently, and of too twisted 
a grain, to make lumber, but the log 
is certainly convertible into exquisite 
striped veneer of very high value. 

Mr. Willey 
that the big tree was originally two 


is of the impression 


trees which grew together, as when 
the log was opened there were two 
distinet hearts. A curious cireum- 
stance was the finding close to one of 
the hearts of a large round stone in 
a eavity about six inches in diam- 
eter. This was discovered when the 
log was 


being 
veneer machines, and had it not been 


prepared for the 


discovered at that time it probably 
would have caused serious damage. 

The seeccnd photograph shows the 
seven principal pieces into which the 
burls were cut. The third engraving 
is from a photograph of one of the 
veneers into which this log was cut. 
This is from one of the burls. The total product of high 
class veneer from this log was 60,000 superficial feet. 

The manipulation of this log so as to get its full value 
required the greatest care and watchfulness. Mr. Wil- 
ley himself superintended cutting it into flitches. So 
gnarled and knotty was it that practically every one 
of the flitehes into which it was sawed before placing 
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on the veneer machine presented numerous independent 
problems. 

The number of flitches into which the log was cut 
was fifteen. There were seven of the burl sections, as 
shown in one of the engravings. The flitches and burls 
were first sawn apart and into shape and were then 


BURLS CUT FROM THE BIG WALNUT—THE MASS IS SEVEN FEET ACROSS 


put on what is known as a‘half round veneer machine. 

Each flitch, which in ordinary cases is a quarter of a 
round log, or as near so as the shape of the log will 
permit, is fastened to what is called the stay log, which 
is at the rotating center of the cutter. This tool, with 
a sweep on the are of a circle, cuts slice after slice 
from the flitech, which with the stay log is advanced 
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after each cut. 
that of the ordinary slicer, but since it 
eurve of the log it produces from such material as this 


The principle of cutting is similar to 
follows the 


a much finer effect. 

The large engraving on this page is a remarkably 
fine reproduction of a walnut burl veneer. No especial 
imagination is required to find in its 
mottled and twisted grain all sorts of 
grotesque figures, and monkey faces, 
skulls, skeletons, dragons and strange 
creeping plants will be suggested to 
those who, with an appreciative eye, 
study this engraving. In one place 
will be noted a_ representation of 
some shriveled mummy’s hand. But 
no two will see just the same things, 
for it is like studying cloud shapes 
or the curious figures found in a 
smoldering grate fire. 

No such 


practically uniform beauty and excel 


quantity of veneer of 
lence has ever before been cut from 
one log. Small quantities of English 
or Circassian walnut of practically 
as handsome appearance have often 
been made, but always from compar 
atively small masses of wood. But 
here is a whole trunk of enormous 
size that has been worked up into 
veneer of practically uniform excel 
lence, although of a great variety of 
grain and figure of remarkable beauty. 

In. the production of this veneer the greatest veneer 
plant in the United States has made a record—a record 
due to the enterprise, skill and ability of its owner, C. 
L. Willey, who has within a few years built up in the 
heart of the continent a veneer business employing only 
the most modern and approved methods and machinery 


and whose fame is world wide. 
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ENGLISH BURL VENEER CUT FROM THE NUNEHAM COURTENAY WALNUT IN THE VENEER MILLS OF ©. L. WILLEY, CHICAGO, ILL., U. 8. A. ™ 
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STEAM LOG LOADERS—THEIR PLACE IN MODERN LOGGING. 


How Money Was Saved in a Big Louisiana Logging 
Operation. 


A Louisiana yellow pine concern which has been 


thoroughly converted to the advantages of steam power 
loading of 
& Lumber 
located on the 
railway 
Grant parish. 


logs on to logging trains is the Grant Land 
Company at Selma. This is a mill town 
Alexandria branch of the Iron Mountain 
about thirty-five miles north of Alexandria in 
The timber holdings of the company 











PLACING THE ‘TOP LOG. 
amount to something like 100,000 acres, about equally 
divided between longleaf and shortleaf yellow pine, and 
are located in Winn and Grant parishes. 

The company owns three American log loaders, which 
very comfortably supplied the mills with ‘their log re- 
quirements when they were: running at the maximum 
capacity of approximately 450,000 feet a day. When I 
visited the plant but two of the loaders were in use and 
they only working part of the time, as on account of 
the curtailment of the output they were cutting only 
about 200,000 feet a day. 

The‘ change in logging methods at this place was to 
secure greater efficiency and economy than was possible 
with, teams. The character of the soil.in this. locality 
seems to be different from most of the surrounding 
country; while it is not swampy it holds the water and 
is not solid. Until the loaders were put into service 
the men were always giving trouble during bad .weather. 
The loading crews and teams had to be constantly ex- 
posed, and, handling log after log over the same ground, 


they would work up the soil until there was not a foot 
of solid earth left. The team loaders were always ready 
to quit when conditions promised to become unpleasant, 
and it was not always possible to get them back 
promptly when conditions improved. 

With American loaders the proposition is different. 
Only the tong men are exposed, and shelter is always 
at hand in the loader when the weather becomes very 
bad. Therefore little time is lost, and it is quite a dif- 
ferent proposition having only two men exposed to the 
elements or working in the mud, and having the entire 
crew—and a larger one at that—constantly exposed. 

The logging operations are conducted on spurs built 
from the main line.of the Louisiana railway, of which 
twenty miles are now in operation. When I arrived at 
eamp No. 1, located on a spur fourteen miles northwest 
of. Selma, I found American log loader No. 3 engaged 
in one of its auxiliary capacities—that of putting a de- 
railed car on the track. It picked up and replaced the 
ear easily, as shown in one of the pictures herewith. 

Camp No. 2 is on a spur nine miles west of Selma. 
Each of these camps consists of portable houses. At 
both operations I found the American loaders working 
in shortleaf logs. Loader No. 2, at camp No. 2, was 


handled by J. H. Lynn, and at camp No. 1 Loader No. 3 
was handled by Aleck McMahan. Both of these men 
expressed themselveS greatly pleased with the work of 
the American log loaders, which were bought of the 
American Hoist & Derrick Company, St. Paul, Minn. 

I secured an excellent photograph of loader No. 2 
working on a spur about ten miles from Selma at a 
point where oxen were skidding logs. The picture is 
especially interesting because it shows something as to 
the track conditions. Having been given the impression 
at other plants that with the American loader this ex- 


pense of skidding with oxen was eliminated I made 
inquiry as to why they were using oxen and was in- 


formed that this was done in order to secure a greater 
day’s loading capacity. The American loader will load 
all the way from 90,000 to 220,000 feet of timber a day, 


* depending upon the efficiency of the loading crew and to 


a great extent upon the distance the logs lie from the 
track. The shorter the distance the logs have to be 
skidded the greater the loading capacity, and it is only 
where the logs lie at an unusual distance from the track 
that they have to be skidded in by oxen and teams, it 


being cheaper to do this where a large capacity is re- 
quired than to use the loader for such work, thereby re- 








AMERICAN LOG LOADER, MODEL C, WORKING IN THE GOOD PINE COMPANY’S TIMBER. 
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TROUT CREEK LUMBER COMPANY’S AMERICAN LOG LOADER NO. 2, AND THREE CARS OF 
BEAUTIFUL LOGS. 


ducing in a really material way its actual loading capacity. 

I secured another view of this machine with a log 
being lowered into place. This photograph, which has 
been. reproduced on almost its original scale, gives also 
a good idea of the layout of the loader. The truck is 
a solid casting, I should think about 12 inches deep, 
through the ends of which run the wheel axles, and im- 
mediately above it can be seen the gear, into which 
engages a pinion. This is driven from one of the fric- 
tion gears on the platform of the loader. The drum 
near the foot of the boom handles the loading line and 
the drum directly above it raises and lowers the boom. 
Just below the loading drum is a small drum which han- 
dles, the transfer track section. It will be seen that the 
operator -has every lever conveniently at hand, the two 
most: used being the levers which handle the loading line 
and swing the crane. 

Besides those mentioned there are those which raise 
and lower the boom, which control the locomotive part 
of the machine, which act as brakes ete. Here I noticed 
a novel feature: Each main lever has two functions— 
for example, to travel forward the operator pushes a 
lever from him, to travel backward he pulls the same 
lever toward him. 

I was really surprised at the rapidity with which vari- 
ous movements of the loader were accomplished. It 
seemed perfectly easy for the operator to load as many 
as four logs per minute; in order to do this, the reader 
will understand, very rapid motions are necessary. 

I investigated the actual work being done by these 
machines .as well as I could. When I was there they 
were loading an average of only from 150,000 to:200,00u 
feet, which was enough to keep the mills supplied at 
their,reduced output. I took down some of the days’ 
records of these machines in 1907. One of them on Oc- 
tober 14 loaded 47 cars with 1,837 logs, measuring 
123,526 :feet; on October 17, 48 cars, 1,805 logs, 114,405 
feet ; October 21, 46 cars, 781 logs, 108, 096 feet; No. 
vember 11, 47 cars, 761 logs, 129,357 feet. In October 
last loader No. 3 operated only 24 days, but it loaded 
768 cars with 15,579 logs, scaling 1,644,934 feet, or an 
average of 68,539 feet a day. This, they say, is a low 
rate, which could be more than doubled if necessary, 
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and when the mills are running at their full capacities 
the three loaders do the entire work without trouble. 

From the best information I could secure I formed 
the conclusion that the cost of loading at this plant has 
been reduced 50 percent by the use of the American 
loader. No difficulty has been experienced in working 
on bad track, and no damage to loaders has been done. 
They have been used on all sorts of special work. The 
mill machine shop at Selma rigged up an attachment 
so that the loader has been used as a steam pile driver, 
and they tell me that for repairing or building track— 
handling rails, ties ete—the American loader is an in- 
dispensable part of their equipment. 








LOADING SHORTLEAF PINE NEAR SELMA, LA. 


‘ihe Selma plant is one of the finest in the country. 
The officers are progressive and employ only thoroughly 
modern machinery both in and around the mill and in 
the woods. The officers are: William Buchanan, of 
Texarkana, president; T. H. Garrett, of St. Louis, vice 
president; J. M. Bernardin, of Kansas City, Mo., secre- 
tary and treasurer; E. E. Fitzgerald, of Minden, gen- 
eral manager, and E. W. Toomer, of Selma, superin- 
tendent. 


LOADING LONGLEAF PINE IN CATAHOULA 
PARISH, LOUISIANA. 


Almost due east of Selma, La., and across the Little 
river, in Catahoula parish, on the Jena branch of the 
Louisiana & Arkansas railroad, are two very fine plants 
belonging to the same interests as the Grant Land & 
Lumber Company and, my business taking me into that 
vicinity, | made it a point to visit these plants.  [ 
called first on the Trout Creek Lumber Company, at 
Trout, La. The officers of this company are: William 
Buchanan, president; W. C. Brown, vice president, and 
J. A. Buchanan, secretary and treasurer. A mile east 
of the station of Trout is Good Pine, where the mill of 
the Good Pine Lumber Company is located. The 
officers of this company are the same as those of the 
Trout Creek concern excepting the vice president. This 
officer at Good Pine is W. R. Grim. 

The timber tributary to Trout is nearly all longleaf 
pine. The mill is a comparatively new one, having been 
started up in November, 1906, replacing a mill that 
was burned. Only about three years’ cutting has been 
done, so there is a very large quantity of timber left. 
The town was built in the timber and it is still there; 
for the policy of the company has been to cut the out- 
lying timber first, maintaining the forest around the 
mills and towns for protection and appearance, and it 
will be the last that will be cut. These are almost model 
towns and are in marked contrast to most mill villages 





I see in my journeying through the south timber country. 

The mill at Trout has a day and night capacity of 
about 250,000 feet and is equipped with two McDonough 
bands and a gang. The Good Pine company’s plant 
is identical in equipment and capacity. 

Inquiring of the Trout Creek company people as to 
how they were doing their log loading, I learned that, 
like their associates over in Grand parish, they were 
using American model ‘‘C’’ loaders, manufactured by 
the American Hoist & Derrick Company, St. Paul, Minn, 
They have two of these machines connected with the 
Trout mill. At the time of my visit to the plant only 
one of the machines was working, as the output of the 
mill had been cut down to the neighborhood of 80,000 
feet a day, and this was being easily taken care of by 
American loader No. -2, which I found in operation 
about eight miles southeast of the mill. 

The country in which the timber lies is rolling and 
in some portions, which are to be worked later, it is 
cut up with deep gulches between the hills, but thus 
far the logging proposition is a favorable one. The 
railway—at present eight miles in length—is laid with 
45-pound rails on the main line, but with heavy rails 
on the spurs where less care is taken with grading and 
where the grades are heavy. This plan avoids many de- 
railments and wrecks. The Good Pine road is six miles 
long, laid with 60-pound rails. 

The loaders were put in at the same time that the 
mill and railroad were built. The woods foreman is 
B. T. Gallahar and William Ellis is the operator of 
loader No. 2. From the first there has been no trouble 
with logging by the method pursued at this plant. Mr. 





Gallaher, I understand, was very skeptical before he 
came to this mill as to the practicability of working the 
machines over the rough track and heavy grades of the 
Trout logging railroad, but now he is enthusiastic about 
the American log loader. By the way, it might be 
mentioned that there is a loader No. 3, of which Ed 
Bishop is operator, which is worked in the Good Pine 
timber, and the experience there has been the same. 

Each crew consists of four men in addition to the 
operator. This is a larger crew than is ordinarily 
used, the reason being that the hauling and switching 
work is done with one engine. It spots the cars and 
then returns to the mill with the loads, so that the extra 
man is kept busy arranging the chains and assisting in 
the coupling and uncoupling of the cars, which are 
hauled by the loader six or eight at a time over the 
heavy grades on the spurs to the assembling switch at 
the main line. In operations where trains can be hauled 
from the log yard the brakeman is available for some of 
the work which is done at Trout by the extra force. 

I asked as to the work of the machine—if they had 
done anything unusual ete.—but could learn nothing of 
the sort, except a record of one day’s work of 182,000 
feet by one of the machines. 

There have been accidents to the machines, and both 
No. 1 and No. 2 have been turned over. One accident 
was caused by the carelessness of the train crew in al- 
lowing cars to run together; in the other case the acci- 
dent was due to a broken rail. In the former accident 
no damage to the machine was done—in the latter there 
was a little damage to cab and piping, but the entire 
money cost of repairs was only $15. That these machines 
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LOADING A 16-FOOT LOG SCALING 431 FEET, WITH AMERICAN LOG LOADER. 
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AMERICAN LOG LOADER REPLACING DERAILED CAR ON TRACK AT CAMP NO. 1, 
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should come out of these wrecks with so little damage 
is almost incredible and is certainly conclusive evidence 
of their substantial construction. They seem to me to 
be built in just the right way and of just the right stuff 
to stand the severe tests and hard service that a log 
loader must stand for work in the woods. 

The Trout Creek Lumber Company has not yet estab- 
lished a camp at the point where the loader is at work, 
consequently both the loader and the men are brought 
into town each night, so that the loader is moved sixteen 
miles every working day. The start is made from the 
mill about 6 o’clock in the morning, and by the time 
the woods are reached the Joader is under steam and 
ready for work. Thus the loader has a rough time of it, 
testing its staying qualities to the limit. 

While here I secured some pictures showing the reg- 
ular operation of the loader, the character of logs ban- 
dled, and some showing the timber. 

The smallest of the three views presented shows log 
loader No. 2 placing the top log; back of it is a little 
bunch of trees, which shows something of the character 
of the timber in this section. They are very tall, clear 
and straight, though since the timber largely has been 
cut away from the locality where this view was taken 
it does not indicate the density of growth. It was a 
beautiful lot of logs being loaded at this spot. 

Another view shows the same loader with the boom 
extending nearly in the direction of the camera and 
three carloads of remarkably fine logs. This picture is, 
in a way, a pose, rather than one showing action. 

The third view presented here was taken on the line 
of. the Good Pine Lumber Company’s logging road, 
not far from where the Trout Creek Lumber Company 
was operating.. This picture also shows the character of 
the timber in this locality and the fine quality of logs 
obtained. B. N. F. 
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A High Class Column 


and one that will take read- 
ily with customers desiring 
a really dependable Col- 
umn— 

Such is our Solid Bored 
Colonial Column. 

Probably you have never 
heard of manufacturers 
guaranteeing their Columns 
not to check or crack. Most 
jobbers naturally expect 
Columns to do this sort of 
thing, and do the best they 
can when it comes to ad- 
justing the matter with 
their customers. 

But these trials and trib- 
ulations are a matter of 
history with jobbers who 
are buying our Solid Bored 
Colonial Columns, as we guar- 
antee them against check- 
ing, cracking and warping. 


COLUMNS RIGHT. 
PRICES RIGHT. 
SHIPMENTS RIGHT. 


We would be pleased to 
have an opportunity of 
quoting. 


Memphis Column Co. 


MEMPHIS, TENN. 





Station E. 





Cottonwood, 
in Gum and other ; 








Hardwoods 


Eare manufacturers and 

carry on hand large 

stocks of well seasoned lum- 
ber at our yards and mills. 





BOXES, BOX SHOOKS 


AND 


EGG CASES 








MILLS and FACTORIES: 
Chicago 
Cairo - 
Greenville - - 
Marked Tree - 
Blytheville 
Arkansas City 


- Illinois 
- Illinois 
Mississippi 
Arkansas 
Arkansas 
Arkansas 


Paepcke-Leicht 
Lumber Company 


Chicago Ave. and Sangamon St. 
CHICAGO 
Cable Address, “PAEPCKE” 


TELECODE: 








\THE WHOLESALERS’ EXECUTIVE—(Concluded from Front Page.) 


ject of this sketch was, as a boy, diligently assisting 
his father in various ways while attending the Bay City 
high school and the University of Michigan. His dili- 
gence sooner or later brought him into contact with all 
of the trying duties imposed upon a boy about the log- 
ging camp or mill, even to the details of the business. 
In fact, his experience was such that later, when the 
opportunity came, he was in a position as a youth of 21 
years to enter into a most important position and to 
maintain and continually improve that which was put 
in his care. 

In 1884 C. H. Preseott & Son, having for some time 
viewed the Cleveland market with their usual business 
acumen, decided that that was a iogical and ideal point 
for the distribution of their product. In 1884 they 
purchased the business which George N. Fletcher & 
Sons, of Alpena, had been conducting in Cleveland 
under the name of the Saginaw Bay Lumber Com- 
pany. When C. H. Prescott & Son took it over they 
changed the name slightly, calling it the Saginaw Bay 
Company. The business was then in charge of S. H. 
Sheldon, who was retained as agent by the new owners 
and the yard, then at 143 Columbus street, was stocked 
from Tawas, Mich. In the summer of 1884 Mr. Shel- 
don died and in the fall of 1885 C. H. Preseott, jr., 
fresh from college, was sent to take charge of the yard. 

The life work of C. H. Prescott, jr., has practically 
been that of building up the business which started in 
this small way. The history of the enterprise is both 
the history of his own and its remarkable advancement 
to what they appear today—solid, substantial and _re- 
spected. 

Soon after going to Cleveland Mr. Prescott mastered 
all of the details of the business and the company 
started to advanee. In May of 1887 the company sold 
its yard at its first location to George Norris & Co. and 
moved to 55 Stone’s levee, the site formerly occupied 
by N. Mills & Co. In the following year the adjoin- 
ing yard of T. Emerson & Co. was taken over and in 
1889 still another adjoining yard, that of Haywood, 
Burry & Co., was annexed. Here the yard continued to 
flourish and became an important factor under the di- 
rection of C. H. Prescott, jr., who was rapidly gaining 
an enviable reputation as a business man. 

The next addition was that of the yard of F. R. Gil- 
christ & Co. on Carter street, Cleveland, the two yards 
being operated jointly until June of 1901, when they 
were consolidated an the business moved to its present 
location on West Third street and the Cuyahoga river. 

The present plant is most complete, with a dock 
frontage on the river of 1,200 feet and containing be- 
sides modern mills and other equipment ample facilities 
for piling about 22,000,000 feet of lumber and timber 
and storage room for a large amount of dressed lumber 
and other products. The company handles about 35,000,- 
000 feet annually and is a large factor in the whole- 
sale lumber market of Cleveland and that section of 
the country. 

C. H. Preseott, sr., now well advance: in years, has 
practically retired from active business. ‘The sons con- 
trol the various lines. C. H. Prescott, jr., with his 
brothers, W. H. and O. W. Prescott, looks after the 
business from the Cleveland end and G. A. Prescott still 
has charge of the operations in Michigan. Besides the 
business of the Saginaw Bay Company, C. H. Prescott, 
jr., is actively engaged in the management of several 
relative companies. He is president of the Saginaw 
Bay Transit Company, which operates two steamers and 
two consorts with a total carrying capacity of about 
2,500,000 feet. A branch of the Saginaw Bay Com- 
pany conducts a flourishing retail business at South 
Brooklyn, Ohio, and the company recently took over the 
controlling interest in the Cleveland Lumber Company, 
owning a prosperous yard in the East End of Cleveland. 
The Southern Lumber Company, wholesale dealer in 
yellow pine, and the Saginaw Bay Box Company are 
also alhed institutions. 

A few minutes in the office of C. H. Prescott, jr., im- 
press one with the wonderful business capacity of its 
manager. First one and then another of his large in- 
terests command his attention and he is always con- 
versant with even the minutest details of each. Lumber- 
ing, manufacturing, finance, marine and organization 
problems are as easily disposed of as though trifles. 

In connection with his large wholesale lumber busi- 
ness the management of a retail yard with its many 
intricacies comes under the immediate attention of Mr. 
Prescott. The Saginaw Bay Company yard is so sit- 
uated on the “Flats” in Cleveland that a large foreign 
population is close to it. With a wonderful insight 
into human nature Mr. Prescott has built up a trade 
with this class of people which is most profitable. As 
a credit man he has few equals and knows well not only 
his customers but most of the lumber consumers of 
Cleveland and vicinity. In his dealings he has gained 
a reputation of being “square” and the trade is such 
as remains when once upon the books. It is no un- 
common thing to hear Mr. Prescott turn from the tele- 
phone after giving a most harsh refusal of credit or 
reprimand to a customer to condole in the gentlest way 
with some poor foreign contractor who, though honest, 
has become involved and discouraged. Among his close 
associates Mr. Prescott’s advice and opinions are sought 
and highly regarded and his prominent positions in sev- 
eral institutions and organizations with which he is 
affiliated show the regard in which he is held elsewhere. 

Mr. Prescott has been a member of the National 
Wholesale Lumber Dealers’ Association since the or- 
ganization started its work. After having been a member 
of the executive committee for some time he became in 
succession second and first vice president and was elected 
president of the association at its meeting last March. 


Mr. Prescott is vice president of the Ohio Shippers’ 
Association, a member of the Cleveland Chamber of 
Commerce and the Builders’ Exchange and one of the 
underwriters of the Lumber Underwriters of New York. 
He has held the office of president of the Cleveland 
Board of Lumber Dealers several times and acted in 
many useful capacities in the organization as well as in 
other local lumber and municipal institutions. Mr. Pres- 
cott is a member of the Masonic fraternity and of the 
Euclid and Union elubs of Cleveland. 

With all of his many duties Mr. Prescott finds time 
to give important aid to his church. He is superin- 
tendent of the Sunday school of the First Baptist 
chureh, a thriving organization, and also a member of 
the Cuyahoga County Sunday School Association. 

In his home life Mr. Prescott is quiet and refined, 
reveling in the association of his five children, two 
girls and three boys: Helen Sarah and Mary Dunham, 
Allan Barnard, Orville Wilbur and Charles Holden 
Prescott, III. Mrs. Preseott was former Mary Dun- 
ham, the daughter of one of Cleveland’s early prosper- 
ous business men. The couple were married in Cleve- 
land November 10, 1892. 

Of new England ancestry and inheriting the rugged 
strength, activity and business acumen usually attributed 
to natives of that section, Mr. Prescott is a sterling type 
of modern American manhood; a man _ successful in 
his field but a man who is not narrow; a dynamo of 
energy but well balanced and capable of enjoying many 
other lines besides his business. Clean in thought and 
deed, forceful in appearance and action, as ready to 
praise as to criticize, and to do either with honest frank- 
ness, Mr. Prescott is a man among men. To know him 
is to respect him, and closer friendship increases the 
regard in which he is held by his friends. 





THIS DERRICK DOES ALL THAT IS ASKED OF IT. 

The No. 4 Parker derrick, here reproduced, is the 
product of the Parker Hoist & Machine Company, of 
Chicago, Ill. This derrick has a capacity of 4,000 
pounds. Its mast is twenty feet with a boom of thirty 
feet. Three men with one of these derricks can unload 
a earload of timber in two hours or three men can 
pile forty 14x14x20 inch timbers in an hour. That it 
is one of the most practical hoisting machines for the 
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PARKER NO. 4 DERRICK. CAPACITY 4,000 POUNDS. 
handling of timber, either by hand or horse power, is 
proven by the following letters of commendation from 
well known lumbermen, who have tested its worth: 


ELIZABETH, N. J., March 23, 1907. 

Parker Hoist & Machine Company: Gentlemen—We have 
bought two of your No. 4 derricks. We use them in our 
timber yard and they do the work to our entire satisfaction. 
Yours truly, I. L. & A. HEIDRITTER. 

CHIcaGo, ILL., Feb. 5, 1907. 

Parker Hoist & Machine Company: Gentlemen—We are 
using two of your No. 4 derricks and find that they are 
saving us money every day in handling timbers of all sizes 
from 6x6x12 to 14x14x24’s. Yours truly, 

Joun E. Burns LUMBER COMPANY. 
DENVER, COL., Jan. 2, 1908. 

Varker Hoist & Machine Company, 971 North Francisco 
avenue, Chicago, Ill.: Gentlemen—yYours of December 3U 
at hand. Replying we will say that the derrick No. 4 which 
you shipped us some time ago is giving entire satisfaction. 
We find that it has greater capacity than as indicated in 
your circulars, as we have several times handled timbers as 
heavy as 12x18 inches by 32 feet without difficulty. Yours 
very truly, Tue HALLack & Howarp LUMBER COMPANY. 

Every part entering into the construction of this 
derrick is made of the best materials obtainable. The 
gear frame or body is made of the finest grade of gray 
cast iron. All shafts are made from cold rolled steel. 
Bearings are all babbitted with genuine babbitt. The 
essential features of this derrick are ease and rapidity 
of action in setting up. 

Besides its derricks: the Parker company manufac 
tures a complete line of engines, cranes and _ hoists. 
Its 1908 catalog of 125 pages describing its machinery 
will be sent free on request. The No. 4 derrick in 


operation is shown in this company’s advertisement. 
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ASSOCIATION NEWS. 


SHIPPERS’ ASSOCIATION COMING TO THE 
FRONT. 

SEATTLE, WASH., Aug. 21.—The Pacific Coast Ship- 
pers’ Association of Seattle is each day growing in 
importance and becoming more valuable to the lumber 
and shingle industry of the North coast. Retail dealers 
in Chieago who are familiar with the good work of 
the association are now requesting it to handle and ad- 
just matters pertaining to the settlement and final dis- 
position of claims against the wholesaler and manufac- 
turer on account of the failure of shipments to come 
up to grade. Deputy Surveyor General of Lumber John 
W. Carney, of Boston, Mass., who made a recent visit 
to Seattle and other Pacific coast points, while here 
visited with F. D. Becker, of the Shippers’ association 
and familiarized himself with the work done by this 
association in behalf of wholesale and retail lumber 
dealers. Mr. Carney left for the east the latter part 
of last week and en route will stop at Chicago, Ligonier, 
Ind., Charlotte, Mich., New Berlin, Ohio, Roulette, Pa., 
Lestershire, Pa., and New York and endeavor to make 
settlement of claims, which were presented to the Pa- 
cifie Coast Shippers’ Association for adjustment. 

Mr. Carney is one of a total of twelve deputies ap- 
pointed in the east by Surveyor General Charles H. 
Crane, of Boston, whose duties are to inspect a ship- 
ment at the expense of a shipper when claim has been 
made against the shipment on account of not coming 
up to grade ete. A report based upon this inspec- 
tion is furnished by the deputy and adjustments made 
on the basis of his report and if the shipper is not 
at fault the buyer is compelled to pay for the inspec- 
tion, and in this manner the salary of the deputies is 
taken eare of. 

In recognition of the confidence that is being placed 
in the Pacific Coast Shippers’ Association, prominent 
retail lumbermen throughout the east are now referring 
all matters and claims against the manufacturer and 
shipper direct to its seeretary, F. D. Becker, for his 
investigation and disposition. 








THE ‘‘TIME OF THEIR LIVES.’’ 

Lumbermen of Philadelphia, Pa., and vicinity have 
in prospect an outing much out of the ordinary and one 
that promises enjoyment that will, remain permanently 
and pleasantly in the memories of the participants. It 
will be given under the general auspices of the Lumber- 
men’s Exchange of Philadelphia and the general direc- 
tion of a ‘committee composed of George A. Howes, 
chairman; Edwin B. Malone, Howard Ketcham, George 
Rodgmen and Fisher Dalrymple. It will begin Wednes- 
day, September 16, and continue through the following 
two days, and consists of a trip to the Catskill moun- 
tains and on the Hudson river by daylight. As de- 
seribed in the announcement formulated and distributed 
hy the committee— 

The ever changing scenery on the Delaware & Ulster, 
Catskill mountains and the Otis Elevating railroads (the 
latter the sensation of the Catskills) are sources of wonder 
and delight. 

In the Catskills the primeval forests have been respected. 
and in their pristine beauty we find the quiet roads, the 
sparkling streams and the cloud capped peaks which were 
the familiar ———s of Irving’s heroes. 

The Hudson river, the “Rhine of America,” one of the 
noblest streams of the world; a daylight sail down this 
river is a most delightful trip. Among the many interest- 
ing places to be seen are: Poughkeepsie, Newburgh, the 
llighlands, West Point, Peekskill, Yonkers and the Palisades. 

The carriage ride will be to the most attractive points. 

The comfort of the ladies who may participate can be 
assured. 

The itinerary is given in detail and stipulates that 
the start will be made at 8:50 a. m., September 16, the 
return to be at 9:30 p. m. September 18. The cost, 
including all necessary expenses from start to finish, 
will be $22 per capita. The committee urgently requests 
those who intend to participate to notify the secretary 
of the exchange promptly, and from the program out- 
lined such will have an outing of unusual and extraor- 
dinary pleasure. 





ECHOES OF THE BOX MAKERS’ MEETING IN 
DETROIT. 

Detroit, Micu., Aug. 25.—One of the striking ad- 
dresses delivered before the National Association of Box 
Manufacturers in session in Detroit last week was by 
Bristow Adams, expert in the Forest Service of the 
United States government. Among other things he said: 

The time is coming when, there will be a timber famine 
in the land. Another generation will see wood a very ex- 
pensive commodity. 

All the oil of this continent will probably not outlast the 
present century. When the supply is gone it will be gone 
lorever. 

At the present rate of decrease all the coal will have dis- 
appeared in 200 years. 

_ The prodigality of America, the most materially progres- 
sive, and at the same time the most extravagant of nations, 
is responsible for this alarming waste of its natural re- 
sources, 

Another important address was by Walter Williams, 

who spoke on freight rates and classifications. In com- 
mon with other large business organizations the box 
makers are opposed to the imposition of higher freight 
rates and rearrangement of classifications. Formal pro- 
test will probably be sent to the railways. 
_ Entertainment features figured largely in the meet- 
ing of the box people. One afternoon there was an 
exciting ball game between the ‘‘fats’’ and the 
‘‘leans,’’? the corpulent gentlemen finally winning out 
by a seore of 7 to 2. Friday afternoon, the last day 
of the session, many delegates went to The Flats, but 
about thirty went to Saginaw as the guests of W. B. 
Mershon. 


ALABAMA-WEST FLORIDA MANUFACTURERS’ 
MEETING. 

The next regular meeting of the Alabama-West 
Florida Lumber Manufacturers’ Association is sched- 
uled for September 8, at Montgomery, Ala. Headquar- 
ters will be at the Exchange hotel. Secretary J. H. 
Eddy advises the AMERICAN LUMBERMAN that— 

‘*We are expecting a large attendance, as we have 
a number of important matters to discuss, and will be 
glad if you will give publicity to our invitation to all 
manufacturers to attend the meeting.’’ 


———oeooor" 


MISSISSIPPI PINE MAKERS’ MEETING. 
The regular semiannual meeting of the Mississippi 
Pine Association will be held at Gulfport, Miss., Sep- 
tember 10. Headquarters will be at the Great South- 
ern hotel. Sessions will be held both morning and after- 
noon. All lumbermen, whether members or nonmembers, 
are cordially invited to attend the meeting. 





PROTECTIVE ASSOCIATION OF NEW JERSEY 
MEETS. 

NEWARK, N. J., Aug. 20.—A meeting of the New 
Jersey Lumbermen’s Protective Association was held last 
evening at the Kensington hotel, Plainfield. The prin- 
cipal business was a resolution adopted directed against 
irresponsible contractors. The cities and towns repre- 
sented were: Elizabeth, Plainfield, Somerville, Bound 
Brook, Westfield and Roselle. A banquet followed the 


H00-HO0 DOINGS. 


PPPPILPPAE 


THE COLONELS TO HAVE A BIG TIME. 

LOUISVILLE, Ky., Aug. 25.—Chicago may be going to 
have some big times during the Hoo-Hoo Annual, but 
there is going to be a big time in Louisville when the 
local lumbermen and Hoo-Hoo entertain the visiting lum- 
bermen at the state fair Tuesday, September 15. The 
Kentucky state fair holds from September 14 to 19, 
inclusive, at the newly equipped fair grounds in the 
west end of town, which are now being completed, and 
the lumbermen and Hoo-Hoo are to take possession of 
things at the fair one day and crawl up on the roof of 
the best hotel in Louisville that night, where they will 
make the welkin ring. It is to be designated as ‘‘Lum- 
bermen’s and Hoo-Hoo Day,’’ and they will capture the 
fair during the day and capture the town at night. All 
the lumbermen throughout the state and all the lum- 
bermen and good Hoo-Hoo, wherever located, are invited 
to be present and share in the pleasures of this occasion, 
which is to be one of pleasure throughout. No official 
business of either the Louisville Lumber Club or the 
Kentucky Retail Lumber Dealers’ Association is to come 
up, that anybody knows of. Some of the local lumber- 
men may sell the visiting lumbermen a few cars of lumber 
on the sly, but if they do they will probably have to pay 
for taking the liberty. The general committee having 
charge of the work met recently and appointed special 
committees as follows: 

Finance committee, to raise the dough and provide the 
spread: Thomas R. Brown and Hughes Moore. 

Entertainment committee, to find ways and means for 
spending the money and to see that everybody has the 
best kind of a time: William Mehler, A. N. Struck, 
J. Crow Taylor, A. D. Jett, William C. Ballard, A. P. 
Witty and Fred G. Jones. 

Hoo-Hoo committee, to gather in the purblind kittens 
and see that they get all that’s coming to them: Paul 
Higgins, H. J. Gates, Frank B. Russell, George W. 
Schmidt, Len G. Herndon, jr., and R. M. Cunningham. 

While the plans have not been completed in every de- 
tail the general outline at present is to have all visiting 
lumbermen and Hoo-Hoo assemble downtown at a desig- 
nated hour during the day, September 15, where they 
will be loaded in suitably decorated wagons, furnished by 
the local lumbermen and headed by a suitable band, 
making proper noises, and taken to the fair in a body. 
After they have milked the prize heifer, and made the 
prize pig squeal, and have done all the other things that 
may give them pleasure or give evidence of possession at 
the fair, and become tired of the sport, they will return 
to town and partake of a banquet, most likely on the 
roof garden of the Seelbach’s, and then those who are 
followers of Hoo-Hoo will wend their way into the mystic 
garden of Hoo-Hoo land and proceed in the regulation 
Kentucky way, which is a pretty swift way, to give the 
kittens a whiff of the fragrance of Hoo-Hoo land and 
open their eyes to the light that shines only on Hoo-Hoo. 
There will be something doing not merely from morning 
until night, but from morning until the next morning. 








HOO-HOO CONCATENATION ON GRAYS HARBOR. 


SEATTLE, WasH., Aug. 21.—On account of the ap- 
proach of the annual meeting of Hoo-Hoo, which is al- 
ways held on the ninth day of the ninth month, a con- 
eatenation has been planned to be held at Hoquiam 
on the evening of August 28, which will take the place 
of the regular annual customarily held September 9. 
Owing to the fact that the Pacific Coast Lumber Manu- 
facturers’ Association will hold its regular monthly 
meeting on Gray’s harbor on the 29th instant, Beal 
Foster, vicegerent for western Washington, thought it 
would be most appropriate to hold the Hoo-Hoo annual 
at the same time, in anticipation of making it one of 
the biggest and best that has been held since the one in 
Tacoma during the Western Retail Lumbermen’s Asso- 
ciation convention held last February. A large num- 
ber of Hoo-Hoo from Washington and Oregon will be 
present to watch the proceedings and afterwards to 
attend the meeting of the Pacific Coast association. 





It has been our effort to so per- 

fect our organization that it may 
be of the greatest service to the lum- 
ber trade. That we may give quick 
attention to lumber risks every where, 
we have established branch offices at 
convenient points throughout the 
United States and Canada. Ask us 
to put you in touch with our nearest 
representative. Offices in New York, 
Boston, Atlanta, Ottawa, Halifax, 
Winnipeg, Minneapolis, St. Louis, 
Memphis, New Orleans, Houston, 
Sandusky, Seattle, Portland and San 
Francisco and traveling representa- 
tives in various sections. 


Stock Companies 
Specializing in 
Lumber Insurance. 


Largest Resources. 
Largest Factlities. 












Lumber Insurance Company 
of New York 


Capital $200,000 Assets, $493,567.96 


Adirondack Fire Insurance Co. 
Capital, $200,000 











Assets, $431,755.31 


Toledo Fire& Marine Insurance 
Company 


Capital, $100,000 





Assets, $223,445.85 







FOR FULL INFORMATION ADDRESS 


Lumber Insurers 
General Agency, 


84 William Street, 
NEW YORK. 
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PACIFIC 


26 Broadway, | COAST PINE 
NEW YORK, TIMBER 
1221 x ~ and ; ~ red LANDS. 











W. P. Ketcham INVESTMENTS 


SEATTLE, WASH. BRITISH COLUMBIA 


A SPECIALTY. 
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Timber Loans 


We are prepared to make loans 
in amounts of $500,000 and up- 
wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 

Correspondence and personal in- 


terviews invited. 


Devitt, Tremble & Go. 


BANKERS 


First National Bank Bldg., CHICAGO. 





Timber 
Loans 


Weare the ONLY financial 
house in the United States 
that makes a specialty of 
loaning money on large 
tracts of standing timber. 





Clark L. Poole & Co. 


Successors to H. C. BARROLL & CO., Bankers 
First National Bank Bidg., CHICAGO. 








Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK 2° 
and July. 
t It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers, 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES, ALBERTA MANITOBA and 
SASKATCHEWAN. 


The trade recognizes this book as the authority 
on the lines it covers. 


A well organized Collection Department is also 
Operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878. 
1402 Great Northern Bldg., 116 Nassau St., 
CHI 0. NEW YORK CITY. 


MENTION THIS PAPER AM. L. 








Our descriptive Booklet 


Free tells you all about the 


BOOKS THAT WILL SAVE YOU MONEY. 


A minute of your time to 
write the postal card giv- 
ing us your address. We 
cheerfully tell you all 
about them. es. Se 


Free 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 














MECHANICAL NEWS OF INTEREST. 





A Warning from the East—For the Protection of Workmen—Improved Sanding Machine— 
The Moist Air Drying System. 





BOGUS OPERATOR IN MACHINERY. 

J. J. MeCabe, well known manufacturer of iron work- 
ing machinery, with headquarters at the Hudson Termi- 
nal, 30 Church street, New York city, announces that 
his San Francisco agents, Harron, Rickard & McCone, 
have made a report to him concerning a man who has 
represented himself as Mr. McCabe’s traveling agent on 
the Pacific coast, giving his name as Eddie Ward. This 
individual is reported to have introduced himself with 
a card bearing in large letters ‘‘ MceCabe,’’ and under- 


neath in small type the words, ‘‘as sure as the hand 


of fate; New York office 916 Bright street, Chicago 
office No. 8 South Canal street.’’ Recently he calied 
upon James Roake, 720 Eleventh street, Oregon City, 
Ore., to ascertain if he was in the market for a double 
spindle lathe. Mr. Roake was interested in a shaper 
and gave Ward an order for a machine which he claimed 
Mr. McCabe had taken in connection with other tools 
from a defunct shop at Suisun, Cal. This shaper he 
represented as an 18-inch machine in first class condi- 
tion, used but eighteen months, and fully equipped. Its 
cost new was $425, less 6 percent, and Ward is said to 
have ‘‘sold’’ the machine to Mr. Roake for $252.50, 
taking a check for $39.60 to prepay the freight. It is 
stated that Ward has not been seen or heard from in 
that section since. 

Mr. McCabe desires to announce that he has no man 
of the name of Ward in his employ, nor has he any di- 
rect traveling representative in the west at this time, 
as his interests are taken care of there by Harron, 
Rickard & McCone, of San Francisco and Los Angeles, 
and by the Hallidie Machinery Company, of Seattle and 
Spokane, Wash. Mr. McCabe also reports that about 
two months ago a man,representing himself as the gen- 
eral manager of a large concern at Slatington, Pa., 
called at his office in New York to inspect some ma- 
chinery and after going over the stock for a day he re- 
quested that Mr. McCabe send a proposal to his home 
office in Pennsylvania, which was done. A reply prompt- 
ly came back that this concern was not in the market 
and had no one out investigating tools at that time. It 
would seem that there is some connection between the 
two incidents and the latter one perhaps was a scheme 
to get a line on the stock in Mr. McCabe’s New York 
warchouse. 

Any of the trade meeting a supposed salesman han- 
dling McCabe machinery should bear in mind that Mr. 
McCabe has no direct sales representative traveling in 
western territory. 


A NEW SHAPER GUARD. 

The Fair Manufacturing Company, of Racine, Wis., 
has recently been allowed a patent on a new shaper 
guard, which is illustrated herewith. This guard is of 
entirely new construction and design and its use assures 
the manufacturer of exemption from any damage suits 
which result from injuries to operators, in addition to 
which the guard makes rapid work possible even with a 
comparatively inexperienced man. The more efficient 
class of workmen are inclined to object to the use of 
shaper guards principally because they know that inex- 
perienced workmen ordinarily will not take chances on 
the shapers where they are exposed to the knife and con- 








FRONT AND SIDE VIEWS OF THE RACINE SHAPER 
GUARD. 


stantly liable to lose a hand or finger and therefore the 
expert operators receive higher wages. The Racine 
shaper guard is constructed so that the operator can see 
his work at all times and it enables him to put out more 
work than would be possible with any other guard and 
with positive protection to himself. It is simple in con- 
struction, being made in two parts, and is easily and 
quickly adjusted. The price of the guard is from $2 
to $6 less than those manufactured by other concerns. 
The Fair Manufacturing Company will be pleased to 
send its catalog S deseribing this appliance upon re- 
quest addressed to the company at Racine, Wis. 





KEWANEE POWER BOILERS. 


The Kewanee Boiler Company, of Kewanee, IIl., in 
order to correct an erroneous impression which seems 
to have taken root in certain localities, namely, that 
the company makes a specialty of heating appliances 
and does not manufacture high pressure boilers, has 
issued a catalog of its high pressure boilers, Kewanee 
grates etc. The catalog is artistically gotten up and 
contains seventy-eight pages of well written descrip- 
tions and illustrations of Kewanee high pressure boil- 
ers and appliances adapted for all classes of work. 
The Kewanee Boiler Company is a concern so well 
established and of such stable reputation that no com- 
ment is necessary on the character of the output of 
its factory. Perhaps it is true that the heating appli- 
anees manufactured by this company, which have been 
so extensively advertised, are better known than its 


power boilers, but the latter are made with the same 
degree of care in the selection of materials and work- 
manship as are the company’s heaters and a wide 
variety of types and ample stocks enable the company 
to make quick shipment of any ordinary 100 to 150- 
pound boiler. Owners of power plants seeking infor- 
mation or desiring a copy of the company’s catalog 
should address an inquiry to the Kewanee Boiler Com- 
pany, Kewanee, IIl., Chicago or St. Louis, Mo. 





RADICAL IMPROVEMENT IN SANDPAPERING. 

The accompanying cut illustrates a new and improved 
hollow arm sander manufactured by the Hermance Ma- 
chine Company, of Williamsport, Pa., and is the latest 
addition to the Hermance uptodate line of special wood- 
working machines. It is the policy of this company to 
bring out only machines of the latest type and in each 
machine to embody some new, practical advantage not 
found in competitive tools. In this the company has 
been wonderfully successful,and today the words ‘‘ New 
Hermance’’ on a piece of machinery are a guaranty of 
all that is latest and best in the wood- 

DA na working line. The sander here _illus- 

fil) trated is briefly described as follows: 

The new Hermance hollow arm_ post 
sander is constructed with two swinging 
arms, both of-which are cored for convey- 
ing the dust from the disc to the outlet, 
to which a tin pipe can be attached to the 
exhaust fan system in the factory or to a 
separate exhaust fan. The hinged joints 
at the post and in the middle are on inde- 
pendent gudgeons and in no way interfere 
with the shafts and bearings and are so 
constructed as to prevent the dust getting 
into the journals. 

By reference to the cut it will be noted 
that the channel for conveying the dust 
from the dise to the exhaust fan connec- 
tion is as nearly in a straight line as pos- 
sible, avoiding all sharp angles, thus pre- 
venting clogging at the joints and allowing 
free discharge, keeping the surface of the 
work and the shop free from dust. 

The dise shaft is provided with a spring 




















THE 





NEW HERMANCE SANDER. 


attachment by which the pressure of_ the 
disc on the material can be increased or 
decreased as_ desired. 

The machine is constructed in the best 
possible manner throughout. 

For further particulars and price any 
| one interested should write the builder, 
iv the Hermance Machine Company, Wil- 
liamsport, Pa. 





DRY KILN PATENTS. 


. Statements have recently been made in the advertis- 
ing columns of a number of trade journals by one of 
vur competitors, to the effect that there were no patents 
on the moist air dry kiln. We take this opportunity 
of correcting the assertion made by our competitor, and 
wish to say that there is a patent issued upon a moist 
air or natural draft kiln to H. J. Morton, No. 572,210, 
dated December 1, 1896, and another issued to H. J. 
Morton, No. 645,753, dated March 20, 1900, both these 
patents being owned by the Morton Dry Kiln Company 
and covering the moist air or natural draft dry kiln. 
There are also good and valid patents owned by the 
Standard Dry Kiln Company, also the National Dry 
Kiln Company, of Indianapolis, Ind., on the moist air 
or sweating process of drying. 

At present there are three distinct forms of dry kiln 
on the market. There is the moist air or natural draft 
dry kiln, the condensing kiln and the blower kiln. On 
account of its simplicity, quick results and economy in 
drying, the moist air or natural draft system has the 
prestige of the trade and is considered by the dry kiln 
users to be the. best system on the market. There are 
a number of different concerns manufacturing and sell- 
ing different styles of the moist air or natural draft 
system and nearly all these firms own patents on their 
particular systems. 

We would suggest to prospective purchasers of dry 
kilns that before placing their orders they make sure 
that they are securing a system owned by a company 
that has patents that fully protect them and do not in- 
fringe on other persons’ rights. We guarantee to pro- 
tect all persons buying dry kilns from us from infringe- 
ment suits, and we further purpose to see that our 
competitors or any one else does not infringe upon our 
patent rights. 

Any one intending to erect dry kilns will save money 
as well as time by purchasing same from any reliable 
dry kiln company, rather than try to build the kiln 
themselves, as there are so many patents on the moist 
air or natural draft system of drying that it is prac- 
tically impossible to erect a moist air or natural draft 
kiln without infringing upon some one’s patent rights. 

Morton Dry KILN COMPANY. 
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FEATURES IN MODERN ROOFING MANUFACTURE. 


Among the live, enterprising manufacturing concerns 
of the northwest the Union Roofing & Manufacturing 
Company, of St. Paul, Minn., stands well to the top 
of the list. The fact that it has forged to the front 
rapidly just when the pace was fastest goes to show in 
a fair way that the concern has ‘‘the goods’’ and also 
the push and stamina. 

The story of the remarkable growth of this company 
and of the success of its products on the American 
market is interesting indeed. Its competitors are quoted 
as saying that ‘‘It has more grit than a sandpile.’’ 
The interests of the company have been advanced ma- 
terially through the businesslike discretion exercised in 
following up the convictions of its officers, but the fact 
that they put ‘‘quality’’ into their products in every 
department of manufacture and extend the ‘‘square 


a special process of liquid asphalt saturation—each 
square receiving three distinct coatings of the hot as- 
phalt. While the last coating is still warm a covering 
of flaked mica is amalgamated with it. Mica is the 
greatest weatherproof mineral matter known. It pro- 
tects the heavy coating of asphalt from the elements 
and still allows the roofing to retain the pliability so 
necessary to make a snug fitting roof. This makes in 
all a ready roofing with a mineral surfacing, embodying 
all the qualities of a perfect ready-to-lay roof. Gal-va- 
nite requires no coating or painting, as the mica top- 
ping is a mineral substance and has greater wearing 
properties than the best of mineral paints. The triple- 
asphalt coating is in itself a waterproof that cannot be 
excelled. 

Each roll of Gal-va-nite is packed ready for shipment 
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(leal’’? to everybody has been the keynote of their suc- 
cess, 

The Union Roofing & Manufacturing Company has 
headquarters -at St. Paul, Minn., and has warehouses 
and shipping facilities in twenty-two of the largest 
cities in the country. Its offices at 1120 East Seventh 
street, St. Paul, are modern in every detail and equipped 
with every convenience of uptodate and systematic ap- 
pliances. The company maintains an extensive labora- 
tory for the scientific treatment of coal tar and coal tar 
products, asphalt etc., employing special chemists in this 
important work. 

At Clinton, Iowa, the company owns and operates its 
own dry felt mill. Here it manufactures dry felt for 
use in roofings, also turning out the entire product in 
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IDENT OF THE UNION ROOFING & MANUFAC- 
TURING COMPANY, ST. PAUL, MINN. 


this line for its coal tar saturating plant at St. Paul. 
Its Clinton mill is the largest exclusive dry felt mill in 
the world and the perfection of its product is but the 
natural result of a most modern and well regulated 
plant. 

At St. Paul the company has its extensive saturating 
plant, pitch manufacturing division and roofing plant. 
Its products include also everything in the coal tar 
products line and building papers; those most worthy 
of mention are its famous ‘‘Gal-va-nite roofing’’ and the 
well known ‘‘Pyramid’’ brand tarred felts. 

The fact that Gal-va-nite roofing is a triple-asphalt 
coated, mica-covered roofing is enough to convince that 
it is a good weather resister. The dry felt base is of 
the company’s own special manufacture and has all the 


strength of a pure wool fiber felt. This is subjected to 
with necessary nails, lap cement and directions for lay- 
ing. All one needs are a hammer and jackknife to 
apply it properly. 

Thousands of dealers throughout the country and 
even foreign countries are handling Gal-va-nite and 
their continued repeat orders convince the manufac- 
turers that they are correct in their assumption that 
their roofing is an article of superior merit. 

The well known ‘‘Pyramid’’ brand line of tarred 
felts and building papers includes all the different 
weights and grades of tarred felt for roofing, sheath- 
ing and numerous other building purposes—carpet lin- 
ings, red rosin, sized sheathing, deadening felt, insulat- 
ing papers, blue plaster board ete. This line is most 
complete and is of the finest grade of perfectly milled 
goods. 

The officers of the Union Roofing & Manufacturing 
Company are F. H. George, president; S. M. Ford, vice 
president and general manager, and E. M. Goldsborough, 
treasurer. As the active officer of the company S. M. 
Ford deserves commendable mention, as it was his su- 
perior knowledge and thorough understanding of the 
workings of a plant such as he now controls that have 
brought the company so rapidly to the fore. His ex- 
perience in the roofing and tarred felt business is almost 
unlimited. It was through his efforts and ventures that 
the northwest got its first coal tar products and build- 
ing paper plant, which he organized as the Ford Com- 
pany. This was later incorporated into the present 
company under the name of the Union Roofing & Manu- 
facturing Company. 

The in and out carload business at the St. Paul plant 
alone averages sixteen carloads a day. The company’s 
shipping facilities are of the finest. This and the fact 
that it carries a large stock of well seasoned goods on 
hand at all times enables it to make shipment of any 
order, no matter how large, upon a moment’s notice. 

The Union Roofing & Manufacturing Company is the 
largest independent concern of its kind in the United 
States and as the successor of the original company or- 
ganized in 1865 it is proud of its forty-three years of 
unqualified suecess—the result of ‘‘ quality of goods and 
a square deal to all.’’ 

i i id 


UNHAMPERED BY DISASTER. 

Fire at Memphis, Tenn., August 22, inflicted loss upon 
the local establishment of E. C. Atkins & Co., Ineor- 
porated, the internationally famous manufacturer of 
saws. The Memphis branch is selling and delivering 
Atkins products in no way hampered by the fire. 

The loss was confined to the storeroom proper, and 
the large warehouse and shop remained intact. Orders 
for goods which were en route and the filling of im- 
mediate requirements from the branches at New Or- 
leans and Atlanta, supplemented by prompt action by 
the Atkins factory at Indianapolis, enabled the Mem- 
phis branch to resume operations immediately. The 
warehouse building at Memphis is used as office head- 
quarters and business continues much as ever, if not at 
the old stand in close proximity. The present office 
address is 136 North Front street; Memphis, and the 
stock of Atkins products is practically as complete and 
all orders are being and will be filled as before the fire. 

PPO eee 


The White Pine Milling Company, of Nampa, Ida., 
has 5,000,000 feet of logs at Emmett and all these logs 
will be brought by train into Nampa, where they will 
be sawed. 
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The Continental National Bank 
of Chicago. 


OFFICERS 
GEO. M. REYNOLDS, Pres’t. HERMAN WALDECK, Asst, Cashier. 
ALEX. ROBERTSON, V-Pres’t. F.H. ELMORE, Asst, Cashier. 
Wo. G. SCHROEDER, Cashier. WILBER HATTERY, Asst. Cashier. 
B. 8. MAYER, Asst. Cashier. J.R. WASHBURN, Asst. Cashier. 





THE 


Serpe PCONTINENTAL] deposits 
and Profits NATIO NAL 


AK - $15, 000,000 


OF 
CHICAGO 


$7,000, 000 











BOARD CF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
J. OGDEN ARMOUR F. E.WEYERHAEUSER 
ALBERT J.EARLING W™M.C.SEIPP SAM’L McROBERTS 
HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 
B. A, ECKHART FRANK HIBBARD GEO. M. REYNOLDS 


Courteous Treatment. Superior Facilities. 
Ample Resources. 
Accounts of Corporations, Firms and Individuals 
Solicited; Correspondence Invited. 











Monroe and Clark Streets 


CHICAGO 


Capital, $1,000,000. Surplus & Profits, $400,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

WILLIAM A. TILDEN, Pres, NELSON N LAMPERT, Vice-Pres, 


HENRY R. KENT, Cashier. CHAS. FERNALD, Ass’t Cashier. 
COLIN 8. CAMPBELL, Ass’t Cashier. 








The American Credit-Indemnity 
Go. of New York. 


CAPITAL, FULL PAID, $1,000,000. 
S. M. PHELAN, Pres. 


302 Broadway, NEW YORK. 
Pierce Building, ST. LOUIS. 
Marquette Bldg., CHICAGO. 








Insures Manufacturers and Whole- 
salers against excessive annual loss 
through insolvency of customers. 

















DO YOU NEED CAPITAL ? Comt,vs Our tangs 

corporation business of 
25 years’ standing enables us to give valuable advice on the 
best methods of organizing companies and procuring capital, 
mining or manufacturing, stock and bond issues guaranteed with 
strong guarantee companies. Timber lands and lumber mills sold 
and purchased. Send for booklet on modern financing. 


Cc. F. CLARKE & CO., Bankers and Brokers, 
1326 Chestnut St., PHILADELPHIA, PA, 





THREE-FOURTHS INTEREST IN A LONG LEAF PINE MILL 


in Mississippi, with 75,000,000 feet of Timber. 
EDWARD L. SLATTERY, New Orleans, La. 


MAKES LONG 
AMERICAN LUMBERMAN TELECODE fiSS,ccs Suont 


Send for information to AMERICAN LUMBERMAN, Chicago. ’ 
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than any other section and as a consequence the retail 
yards on the Coast and in Inland Empire territory are 
doing an almost unheard of business, which, of course, 
means a good trade for the mills. The elimination of 
competition with yellow pine at bedrock prites is at 
last reviving the fir trade in the middle west and orders 
and shipments to central territory have begun once more 
to cut some figure in the western markets. The larger 
portion of the business just now is dependent upon the 
retail yards, but improvement is looked for all along the 
line. 


WITH HARDWOODS. 

At the different hardwood markets conditions vary so 
greatly that no accurate summary of the hardwood situa- 
tion is possible, but the sluggishness which has char- 
acterized business for a number of weeks is gradually 
allaying and some orders are obtainable for the lower 
grades. As in the past, quartered oak is selling as rap- 
idly as it is produced, but repprts indicate now that 
plain red and white oak are gaining rapidly and that 
poplar is by far exceeding its already admirable record 
as a topnotcher during a depressed period. Other hard- 
woods are moving in moderate quantities, largely on the 
basis of small orders for quick shipment. 

A good trade is reported in the faney hardwoods, 
mahogany sales having been a little above average, 
with prospects of some good business in sight. Walnut 
and cherry are hardly as active as usual, but no con- 
cvessions are likely to be made on these woods. 


CEDAR SHINGLES. 

Red cedar shingles have been advanced during the 
week, stars 5 to 10 cents and clears 5 cents, and re- 
ports from the Transfer show that there are less than 
500 ears on hand there. The greatly increased use of 
shingles resulting from an unusual amount of building 
is diminishing the transit supply; consequently prices are 
tending upward, and white cedars are feeling this im- 
pulse. The improvement is slow, but as the facilities 
for making prompt shipment of red cedars into white 
cedar territory disappear with the absorption of a fair 
proportion of the supply at the Transfer, the white cedar 
product will be the only thing available to supply what 
promises to be a very large and active demand this fall. 
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Quality. 


You preach ‘‘quality’’ to your customers; we preach quality 
to you , 

We make office systems on quality stock which will aid the 
business, systems which give you the desired information, 
at the time you waut it. If you are not getting this from 
your present system send us samples and we'll tell you what is 
wrong. Send for folder No. 1. 


AFETY SYSTEMS COMPANY 


JANUFACTURERS OF 


UPPLIES FOR BUSINESS SYSTEMS 


With a Factory in New York. 
34-54 Hubert St., 
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The value of an examination 


% bd and audit of your accounts 

tl 1 1n by experienced and respon- 
sible Public Accountants 

and Auditors far exceeds 


the cost. We go anywhere. 
Ample references. Capital Stock, $100,000. incorporated, May 1, 1890. 


SAFEGUARD ACCOUNT COMPANY, 


NEW YORK. Nat’l Life Bldg., CHICAGO. BOSTON. 
Maurice S. Kuhns, V-Pres. and Secy. 
Certified Public Accountant Universities N. Y. and Ill. 


? ‘ 
FRANCIS M. WILLIAMS 
PUBLIC ACCOUNTANT AND AUDITOR 


16 Years Experience in Lumber Accounting. 


54 Mutual Life Bldg., 
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Superior Abstracts of Title. 


To large landholdings in any State or Canada 
made from a page to page examination of all the 
records, without abstract books or indexes. Mod- 
erate cost. Quick service. Write for Booklet. 


CLINTON L. CALDWELL, 
Chemical Bidg., ST. LOUIS, MO. 



































MILLING PROSPECTS GOOD IN BADGER STATE. 





Many Lumbermen Spend Vacations on Automobile Trips— Many Mills Repaired—Heavy 
Shipments from Marinette. 





CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Aug. 25.—W. E. Cooper, president 
of the Cooper & Maxson Lumber Company, made busi- 
ness trips to Oconomowoe and Nashotah last week. 
One .of his five retail yards is located at Nashotah and 
trade seems to be rapidly on the increase, due to the 
fact that the farmers are finding more time to devote 
to building. 

Thomas and William Johnson, of the Johnson Lumber 
Company, with offices in the Loan & Trust building, 
are on an automobile trip to Chicago, South Bend, 
Ind., Detroit, Mich., and various other points. Two 
weeks will be taken up by the tour, which is being 
made in the runabout owned by J. J. Johnson, of the 
Johnson Lumber Company. 

The new grain and feed elevator which the Wilbur 
Lumber Company has been erecting at West Allis, is 
completed and the company is ready for this new 
branch of its business. The model lumber yards of 
the Wilbur company at West Allis are among the finest 
in Milwaukee or vicinity. 

G. M. Maxson, secretary of the Cooper & Maxson 
Lumber Company, with offices in the Majestic building, 
with his family made a recent automobile trip to Fort 
Atkinson, this state. Mr. Maxson is the owner of a 
runabout which is proving to be of considerable value 
to him in the lumber business. 

The steamer J. H. Westcott arrived lately with a 
large cargo of lumber from Little Current, Ontario, 
and has cleared for the same port. 

The land formerly occupied by the West Allis Lum- 
ber Company at West Allis, suburb of Milwaukee, is 
owned by the Pressed Steel Tank works and extensive 
improvements have been made upon the property of late. 

J. J. Johnson, president of the Johnson Lumber Com- 
pany, accompanied by wife, have returned from a two 
weeks’ automobile trip: to Escanaba, Mich. Various 
Wisconsin cities, including Oshkosh, Green Bay and 
Appleton were visited by Mr. and Mrs. Johnson. Mr. 
Johnson made an automobile trip a short time ago to 
Detroit, Mich., and Chicago. The well known lumber- 
man is an enthusiastic automobilist and is the owner of 
a machine of 60-horsepower which is one of the finest 
in this city. 

Robert Blackburn, Milwaukee wholesale lumber dealer 
with offices in the Wells building, is spending part of 
each week with his family at Lake Mills, Wis. 

George B. Wilson, sales manager for the I. P. Hiles 
Lumber Company, has returned from a business trip to 
various state points. 

T. A. Bruett, buyer for the Wilbur Lumber Com- 
pany, spent a portion of last week at Wausau. 

W. E. Priestly, wholesale lumberman with offices at 
825 Wells building, is back from his trip to London, 
Ontario, where he attended a home-coming. Mr. Priest- 
ly made a business trip to Racine the past week. 

Among visitors to this city within the last few days 
were E. A. Gooding of the Wisconsin Box Company, of 
Wausau; W. G. Wheeler, lumber dealer of Rockford, 
Ill., who made one of his frequent trips to this city; 
J. L. Wells of the Girard Lumber Company, of Dun- 
bar; John G. Hansen, of the Diamond Lumber Com- 
pany, of Green Bay, Wis., who called upon the Cooper 
& Maxson Lumber Company. 





MISCELLANEOUS STATE LUMBER NEWS. 


MILWAUKEE, WIs., Aug. 24.—Mill owners all over 
this state seem to be planning a busy sawing season 
for the coming winter. While operations have been 
curtailed at many of the plants this summer on account 
of the laxity of demand and the resulting congested 
condition of the yards, the present revival in business, 
the heavy fall building and general improvement in the 
business world seem to warrant manufacturers in the 
belief that the mills will all be busy during the coming 
winter. So confident are lumbermen that the lumber 


business is fast getting onto its feet again, that millmen * 


seem to be in no anxiety to dispose of their stocks at 
present prices, preferring to hold them in the belief that 
prices, which are already beginning to stiffen, are bound 
to climb higher. 

The Choate-Hollister Furniture Company, of Janes- 
ville, is operating at a full schedule at the present time 
and plans are under way for increasing the force at 
the plant. 

Preparations are being madé at the plant of the 
Kaukauna Lumber & Manufacturing Company for an 
exceptionally busy sawing season for the coming winter. 
The electric driven saw mill is being made ready for 
the long run. Stock for the manufacturing plant and 
the general trade of the company is sawed at the mill. 

The Chrisler-Signor Lumber Company, of Signor, is 
making preparations for establishing a lumber yard -at 
Chippewa Falls. Land for the yards has been bought 
near the old Omaha depot and the necessary buildings 
and sheds will be erected soon. Lumber yards are to 
be established by the Chrisler-Signor Company in six 
different cities of northern Wisconsin. 

Fire recently destroyed part of the offices of the 
L. C. Whittet Lumber Company at Edgerton. Sparks 
from a passing train on the Chicago, Milwaukee & St. 
Paul railway started the blaze. The loss was covered 
by insurance. 

Saw mills of Stevens Point are all operating at full 
capacity, the John Week Lumber Company plant night 
and day, and the Clifford mill with a full day crew. It 
is estimated that the total cut for the season of the two 


mills will be 20;000,000 feet. Extensive building is 
being carried on at Stevens Point and surrounding coun- 
try, builders and the general trade taking advantage of 
the lower prices which are prevailing. ; 

A 3-story addition, 80x64 feet, has been completed 
at the plant of the Art Furniture Company at She- 
boygan. 

The Prescott Company, of Menominee, Mich., is busy 
filling orders from Wisconsin territory for saw mill 
machinery. The company has just closed the details 
of the big contract with the government for the saw mill! 
on the Shawano Indian reservation and the mill will be 
completed within ninety days. The Prescott company is 
now building a new saw mill for the Goodman Lumber 
Company, of Marinette, to be erected at Goodman, Wis., 
the new town recently founded by the Goodman com- 
pany. 

Louis Kissel, president of the Hartford Lumber Com- 
pany, the Kissel Motor Car Company, the Hartford 
Plow Company and the L. Kissel & Sons Company, of 
Hartford,, this state, and one of the best known man- 
ufacturers of Wisconsin, was recently shot by John 
Gerbier, an insane teamster in the employ of the Hart- 
ford Plow Company. It was at first believed that the 
three shots of the wouldbe assassin would prove fatal, 
but now it is believed that Mr. Kissel will recover, de- 
spite his age, 70 years. 

The plant of the Barber Excelsior Company at Merrill 
is again in operation after a period of quiet extending 
over most of the: summer. It is expected that the plant 
will be run the greater part of the winter season, 

The Hamilton Manufacturing Company at Two Riv- 
ers, well known woodworking manufacturer, has dis- 
tributed $125 in cash prizes to its employees who have 
presented valuable suggestions for the improvement of 
the plant during the past six months. Six months ago 
suggestion boxes were placed in all of the manufae- 
turing departments of the plant and sheets were dis- 
tributed offering prizes for ideas which would sug- 
gest the saving of material, methods of doing work 
easier or quicker or needed improvements. George 
Ribacek was given the first prize of $50 for a sug- 
gested improvement to a tenoning machine, Albert Kla- 
bunda was awarded $25 for a suggestion as to a sav- 
ing of time in the operation of a face planer and sev- 
eral other prizes were given out. 

One of the finest automobile barns in the state has 
been completed for James A. Wright, the millionaire 
lumberman at Merrill. The structure is steam heated 
and has ample room for six machines. 

Operations have been resumed at the plant of the 
Wausau Excelsior Company at Wausau with a full crew 
of twenty-two men. Indications are that the plant, 
which turns out fifteen tons of excelsior daily, will 
be in constant operation for the next year. 

W. L. Lucas, saw filer at the Brooks & Ross saw 
mill at Wausau, which has closed for the season, has 
gone with his family for a long distance automobile 
trip through the southwest which will take two or 
three months’ time. 

Operations were resumed recently at the saw mill 
of the Bird & Wells Lumber Company, Wausaukee, 
after a closedown of a month. Extensive repairs were 
made during the period of inactivity and several pieces 
of modern machinery were installed. A day shift only 
is being maintained at the present time, although in- 
dications are that the plant will soon be operated day 
and night. 





ON THE MENOMINEE. 


MARINETTE, Wis., Aug. 24.—During the first fifteen 
days of August a total of twelve lumber boats, carrying 
4,312,000 feet of lumber, cleared from the port of Mari- 
nette, making the biggest total of boats and shipments 
recorded in any fifteen days in the last four years. The 
largest cargo was that of the J.’ Watson Stephenson, 
700,000 feet. There°are still millions of feet of lumber 
on the docks that must be taken care of before the close 
of navigation and it is expected that the lumber boats 
will be kept very busy until the 1st of December. Busi- 
ness has picked up wonderfully of late in the shipping 
line. 

Fire broke out in the yards of the Schroeder Lumber 
Company at Ashland the last week but was extinguished 
before great damage was done. 

Egbert Wyman, of Crandon, has gone to Summit Lake, 
B. C., to spend the summer at the mill there recently 
bought by himself and his partners. 

The J. B. Armstrong saw mill at Napper has closed 
down for the season, having cleaned up all the logs on 
hand. 

J. H. Renshaw and a crew of men from Merrill are 
engaged in raising the deadhead logs from the Wisconsin 
river between Joe Snow creek and a point four miles 
above Merrill. The work is being done for Wausau and 
Merrill lumber companies. The men average 400 logs a 
day and get 5 cents apiece. 

‘*T look for a few points advance in the price of sash 
and doors this fall, as there is so much building going 
on,’’ said W. Kische, representative of the Gould Manu- 
facturing Company, of Oshkosh. ‘‘I do not see how the 
price can go any lower. We do not look for any very 
big raise in the prices, however.’’ 

The Kaukauna Lumber Company is preparing for a 
busy winter and will operate its electric driven saw mill 
all winter instead of only a few months as heretofore. 
It will buy logs from the northern woods and from the 











Aueust 29, 1908. 


AMERICAN LUMBERMAN. 


59 





farmers near by. Last. winter the company thoroughly 
tested its capacity and this season will see a considerable 
extension of its operations. 

The saw mill belonging to Roy Haiden, near Leopolis, 
has been destroyed by fire. No one was around the plant, 
which was not running. 

J. J. Steiger, of the Shawano Lumber Company, has 
moved his home from Oshkosh to Shawano. 

There is a considerable abatement in the pulpwood 
rush in the Fox river valley, which has been on for sev- 
eral months. This is due to the fact that many cars are 
needed in the western grain fields. Some of these cars 
loaded with pulpwood have stood on the sidings since 
last spring, but now they are being rushed to their desti- 
nations. Some of the mills are using the wood direct 
from the ears to avoid a second handling. 

The Campbell & Cameron saw mill at Oshkosh started 
up today after lying idle since July 1, and will probably 
operate steadily until freezing time. The mill will cut 
2,500,000 feet of logs owned by W. J. Campbell, of Osh- 
kosh, who bought them from the Indian drive floated 
down the Wolf river. The lath and shingle mills will 
also be operated. 

The schooner Fearless has arrived at Milwaukee with 
a cargo of 205,000 feet of lumber from Ontario. Among 
other arrivals are the schooner Minerva with ties, the 
J. A. Holmes with bark, the L. A. Burton with slabs and 

_ the Julia B. Merrill with lumber. 

The M. D. Keith Lumber Company at New London is 
building an addition to its bee hive factory. 

The Mattoon Lumber Company is booming these days 
and is regularly shipping three cars of lumber daily be- 
sides other by-products and veneer. The veneer mill has 
resumed work after a shutdown for repairs and will run 
steadily ten hours a day. The dryer will be operated day 
and night. 

The log train on the Wisconsin & Northern railway has 
resumed operations. The train is hauling large quanti- 
ties of hardwood and pine from the Crandon district to 
the Shawano Lumber Company at Shawano, and the hem- 
lock and pulpwood to the pulp mill at Green Bay. 

The Weeks and Clifford. saw mills at Stevens Point 
are being run to their fullest capacity and will cut to- 
gether 20,000,000 feet this season. The local demand for 
lumber is good. Prices are at least 25 percent lower 
than last year. 


MINNESOTA LUMBER CENTERS. 


Steady Improvement in Demand—Good Crop Pros- 
pects as Harvest Progresses Scarcity 
of White Cedar Ties. 





MINNEAPOLIS, MINN., Aug. 26.—Lumber demand in 
the northwest is showing a steady increase, and while 
the volume is not heavy it is improving from week to 
week, and the leading sales managers look for a very 
fair fall business. The new lists are being adhered to 
as closely as could be expected under the conditions, 
and the price situation looks stronger. Railroad men 
are warning their customers against the probability of 
car shortage developing early in September. The crop 
movement is likely to come early on account of high 
prices, and this will stimulate other lines of business 
by putting money ‘into circulation. When the ear sit- 
uation becomes accentuated the lumber trade in this 
territory will be confined practically to the pine and 
hemlock mills, which alone will be able to make deliv- 
eries with any degree of promptness. 

Harvest is now out of the way and the early thresh- 
ing reports show good yields. New wheat is coming 
in and is meeting with a good price. The retail lumber 
trade is slow about stocking up for.fall trade, being 
uncertain as to how it will develop, although there will 
he no question about the prosperous condition of this 
section. 

Secretary J. E. Rhodes of the Northern Pine Manu- 
facturers’ Association has gone to Marquette, Mich., 
on his annual hay fever vacation. 

C. R. Cushman, representing the Overland Lumber 
ompany, of Spokane, Wash., was in this city last week 
ifter a trip among the retailers of the northwest. He 
said he found retail stocks low but very little dispo- 
sition to buy. 

L. L. Hill, of the Page & Hill Company, is back 
‘rom a trip to its white cedar camps north of Spokane. 

Harrison G. Foster, eastern representative of the St. 
Paul & Tacoma Lumber Company, has returned from 
in extended yisit to its headquarters at Tacoma. 

H. J. Miller, of the H. J. Miller Lumber Company, 
(Chehalis, .Wash., known as the west coast lumberman 
poet, and a former resident of Minneapolis, stopped in 
this city on his way to some of the eastern centers on 
business. He says the advance allowed on west coast 
rates in territory east of the Red river is having a 

etarding effect on orders. 

D. A. Hamilton, who has been traveling representa- 
tive for the Paraffine Paint Company, of New York 
and San Francisco, has opened an office in the Lumber 
Exchange as representative of that company and also 
of the Pearl River Lumber Company, Brookhaven, 
Miss., and the Hewitt-Lea Lumber Company, Bellevue, 
Wash. 

Norman Lind, of the Pacific Timber Company, Ever- 
ett, Wash., is visiting his parents in this city. He says 
the market on the Coast shows strength and further ad- 
vances are-likely. 

F. B. Lynch, of St. Paul, and 8. H. Bowman, of this 
city, have gone to British Columbia to look into the 
damage done to the property of the Elk River Lumber 


Company by the recent disastrous fire in and around 


Fernie. 


J. A. Hughes, of the J. A. Hughes Lumber Com- 
pany, Seattle, Wash., stopped the other day on his way 
to visit at his old home, Quincy, Ill. He spent several 
years in Minneapolis and will probably spend some time 
in this city before returning. 

Among the retail dealers who have been in Minne- 
apolis looking things over in the last few days are 
John Dower, of the Dower Lumber Company, Wadena, 
Minn.; C. D. Markress, manager for the Hawkeye Lum- 
ber Company, Oskaloosa, Iowa; John Proshek, of the 
New Prague Lumber Company, New Prague, Minn., and 
kK. W. Blackwell, of Cooperstown, N. D. 

J. E. Dodds and M. N. Dodds, of Dodds Bros., Omaha 
wholesalers, were in Minneapolis the other day on their 
return from a fishing trip in northern Minnesota. 

The Rogers Lumber Company, of this city, has dis- 
posed of its yards at Overly, Gerdena and Eckman, 
N. D., to the Imperial Elevator Company, also of this 
city. 

G. D. Rose, of the Spahn & Rose Lumber Company, 
Dubuque, Iowa, was in Minneapolis the latter part of 
last week looking over market conditions. 

Charles H. Lee has returned from a trip into South 
Dakota territory for Smith & Wyman, and says lum- 
bermen in that state are looking for a good fall trade, 
as, on the whole, South Dakota has harvested one of the 
finest crops in its history, and with the good prices 
that prevail money will be plentiful there this fall. 
Conditions promise a good lumber trade later. 

Ff. A. Taylor, of the Bovey-Shute Lumber Company, 
Minneapolis, who makes his headquarters at Grand 
Forks, N. D., was a business visitor in this city Mon- 
day. 





AT THE HEAD OF THE LAKES. 


DuLuTH, MINN., Aug. 25.—The lumber situation 
throughout the upper lake region is beginning to show 
marked improvement as to.demand, and producers who 
make sales state that prices are very satisfactory. It 
is said that only about 12,000,000 feet of unsold lum- 
ber remain in this city, and this stock includes some 
No. 4 and 5 stuff. Lath are reported scarce. It is 
said that 150,000,000 feet of lumber has been sold in 
this market since April 1. This is the estimate of one 
well known producer in this city and the lake region. 
It is said also that only 100,000,000 feet of lumber re- 
mains unsold in the Georgian bay region, which is man- 
ufactured or to be manufactured this season. Shipments 
from there are said to be slow, however, and dock room 
with many is getting scarce. 

Four million feet of lumber, log run, norway and 
white pine, has been sold by the John C. Mullery and 
William O’Brien interests to Buffalo and Chicago peo- 
ple. It is about equally divided as to quantity between 
those two points. The lumber is manufactured. 

Last spring there was a big surplus of ties in northern 
Minnesota, but it has ceased to exist. Ties have become 
searce and the prospects are that there will be much 
activity in the making of ties the coming winter. 

Beginning September 1 the Northern Pacific road will 
put in effect a rate of 4.8 cents a hundred pounds for 
resawed slabs, edgings and short pieces of boards not 
exceeding four feet in length, from the head of the 
lakes to the Twin Cities, carload lots. The present rate 
is 6 cents. 


NEW ENGLAND TRADE NOTES. 





Much New Building in Sight—Lumbermen Return- 
ing from Vacations to Stir Up Fall Trade 
— Personal Items of Interest. 


Boston, Mass., Aug. 22.—The lumber market is better 
than it has been for several months and inquiry is 
larger. A large New York operator visited this city 
last week with a large number of orders, and he stated 
that business in his city was improving and that he was 
going to try to place his orders as he believed better 
business was coming. 

Inquiries from builders for lumber are more numer- 
ous.- Retail dealers belieye that there will be a greater 
eall this fall than usual. Reports from architects show 
that they have more work in sight, another encouraging 
feature. One of the large architects says that builders 
are beginning to wake up to the fact that the prices of 
lumber have been low. 

Calvin Ruggles, of the Robinson Lumber Company, 
Springfield, Mass., and Mr. Hanley, of the same com- 
pany, are making a six weeks’ trip to the Pacific coast. 

George F. Cobb, manager for the Pope & Cottle Lum- 
ber Company, Chelsea, this state, is spending the week 
ends at his tarm at Harvard, Mass. 

Horace M. Bickford, of the H. M. Bickford Company, 
has been making a ten days’.trip in his automobile 
through the White mountains. 

James B. Reynolds, of the Boston Lumber Company, 
has returned from a vacation spent at the Isles of 
Shoals. 

Willard Lansing, of Willard Lansing & Son, Provi- 
dence, R. I., has been in New York recently. 

E. N. Eames, of the Boston Lumber Company, is 
spending a few weeks at Air Cliffs, Quebec. 

The following visitors to the lumber trade of. Boston 
have been reported in the last week: Joseph H. Elliott, 
lumber manufacturer, Elliott, Conn.; Alfred. J. Bond, 
hardwood manufacturer, Bradford, Pa.; E. J. Phinney, 
of Jacksonville, Fla., who reports a firmer market for 
southern pine. L. H. Randall; of Randall & Orcutt, 
hardwood dealers, who has been visiting the New Eng- 
land trade this week. 











History 


OF THE 


Lumber 
Industry 


America 


(In Four Volumes.) 


By J. E. DEFEBAUGH, 
Editor 
AMERICAN LUMBERMAN. 





HE history of the American people 

has been wrought not chiefly with 
implements of war and bloodshed, but 
with those of peaceful productive indus- 
try. Among those industries which have 
been most prominently important factors 
in national progress the great lumber in- 
dustry ranks second to none; and its 
history has its place in the annals of the 
nation, as it should have in the library of 
every intelligent lumberman with a 
proper pride in his occupation. 


The “History of the Lumber Industry 


. of America” is a conscientious effort to 


fulfil its title, from the early colonial 
days down to the present time, the suc- 
cessive volumes following the develop- 
ment of the industry in its logical geo- 
graphical order from the east to the 
white pine states of the north, thence to 
the south and the Pacific coast. Manu- 
facturing, wholesaling, transportation, 
concentration and distribution, and the 
retail trade, are all included in the scope 
of the work. 


If history is dry it is the fault of the 
historian; and in these volumes the aim 
throughout has been to present the mat- 
ter in a graphic and interesting manner, 
selecting from the mass of materials that 
which will be of the greatest interest and 
value to the reader, as well as best worthy 
of preservation in this permanent form. 

Volumes I and II are now complete 
and ready for delivery ; Volumes III and 
IV, completing the work, are still in 
process of preparation. 

A prospectus giving the contents of 
the ‘first volumes and a general synop- 
tical scheme of the work as a whole, has 
been prepared and will be sent upon 
request. 

Send in your name today and learn 
more about this great work. 


Ghe 
Amevican{iimberman 


315 Dearborn St., C SICAGO, ILL. 
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LET US KNOW 


YOUR REQUIREMENTS IN 
DRY STOCK 


a4 
4-4 to 8-4 BIRCH. DIRECT FROM 
4-4 to 8-4 SOFT ELM. OUR MILLS. 


A COMPLETE STOCK OF HEMLOCK. 


Send us your inquiries and let us quote 
you prices. 


Rib Lake Lumber Co. 


RIB LAKE, WISCONSIN. 
J 
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; Anything We Miss 


in sawing a log you can rest assured 
isn’t worth saving and asa result we 
can give you anything you want from 


LATH o TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


WE USE THE TELECODE. 


‘CASmitH Looper Co. 
Senter Manufacturers. 





MINNEAPOLTS, MINN. 


44th Avenue, North and Lyndale. } 
Branch Office: PEORIA, ILL., M. A. Magruder, Mgr. | 








Pine Satisfaction 


We have the largest and choicest 
stock of Pine Building Material. 
Our Prices are Moderate. We 
give the quickest possible service. 


Our Customers are Satisfied 


Northland PineCo. 


Manufacturers of Pine Lumber. 


F. Weyerhzuser, President, R. D. Musser, Treasurer, 
W. H. Laird, Vice-President, R. H. Chute, General Mgr. 
R. S. Bell, Secretary, C. A. Barton, Ass’t Mgr. 


MINNEAPOLIS, MINN. 











A Few " 
Surplus Items 


1x8 16’ No. 1 Norway. 

3x12 16’ No. I Norway. 

Ix8 and wider, D and Better 
White Pine, 6, 8 and 10’. 


ASK FOR PRICES. 


Carpenter=-Lamb Co. 


No $26 Security Bank Bldg., MINNEAPOLIS, MINN. 















SPECIAL 
PRICES. 
IMMEDIATE =) rece 
SHIPMENT. Gees /2 AR 


Duluth Log Company, 
iy DULUTH, MINN. 


General Offices: 
Second floor Palladio Bldg, 


THE SAGINAW VALLEY. 

Bay City anp SaGinaw, Micu., Aug. 25.—Everything 
looks brighter in the lumber business. Harry Garland, 
the business end of the M. Garland Manufacturing Com- 
pany, said today that his company is manufacturing a 
complete band saw mill outfit for W. D. Young & Co., 
at Bay City, adding another band mill to the equip- 
ment as originally intended and doubling the capacity 
of the plant. The company is also furnishing a band 
saw mill outfit for the new band mill the N. Michael- 
son Lumber Company is building at Houghton Lake. 
This plant will have 65,000 feet daily capacity. The 
company, which is newly organized, will have its main 
office at Grayling. It built a shingle mill at Houghton 
Lake last fall and owns a large body of timber in that 
vicinity. The Garland company is furnishing also a 
complete band saw mill outfit for the new band saw 
mill R. Hanson & Sons are building at Grayling. This 
mill is practically a duplicate of the new mill of the 
Richardson Lumber Company at Bay City, the machin- 
ery of which was manufactured by the Garland com- 
pany. The Hanson mill will have about the same ¢a- 
pacity as the other. Mr. Garland says his plant is run- 
ning close up to the volume of business of last year 
and with a full crew. He regards the prospects for the 
fall and winter as very encouraging. 

The big lake tug Columbus arrived in Saturday from 
Echo bay and Garden river, Ont., with a raft of over 
2,000,000 feet of saw logs, consigned to Ross & Went- 
worth, of Bay City. These logs were cut on deeded 
lands and were bought by the Bay City firm mentioned. 
Early in the month the tugs Temple Emery brought a 
raft down from the upper peninsula for F. T. Wood- 
worth & Co., containing 2,300,000 feet, and the same tug 
is on the way down with another raft of over 2,000,000 
feet for the same parties. A raft containing 300,000 
feet of pine arrived at Bay City late in the week con- 
signed to Bousfield & Co. In the meantime the Michi- 
gan Central is bringing down over the Mackinaw 
division about 100 car loads of logs every day. Last 
year the company hauled 136,000,000 feet and this year 
the quantity handled will not be much less. 

Saturday last twenty-five members of the National 
Box Manufacturers’ Association, which was in session 
at Detroit, came to Saginaw at the instance of E. C. 
Mershon, representing W. B. Mershon & Co. They 
inspected the Mershon plant and that of Mershon, 
Schuette, Parker & Co., and other manufacturing plants, 
coming to Saginaw on the private car of W. B. Mer- 
shon. W. B. Mershon has been traveling in the west 
for some time and at last advices was in Portland, Ore. 

Lumber is coming in by boat. The steamer James 
P. Donaldson arrived from French River with 412,488 
feet of lumber consigned to Bradley, Miller & Co. 
The schooner Dayton arrived from Little Current with 
83,072 feet of lumber consigned to Mershon, Schuette, 
Parker & Co., and 486,138 feet consigned to the Bay 
City Box & Lumber Company. The schooner A. W. 
Wright arrived from French River with a cargo of 
559,344 feet of lumber consigned to Bradley, Miller 
& Co. The steamer Jay Gould arrived from Duluth 
with 750,000 feet for Handy Bros. 

There is a marked improvement in the hardwood trade, 
and particularly for flooring, due to more extended 
building operations. Local firms have received a con- 
siderable number of orders the last week. 

James Cooper, twenty-five years in the lumber busi- 
ness with headquarters at Saginaw, for many years 
operating under the firm name of the Briggs & Cooper 
Lumber Company, will remove to Nelson, B. C., this 
week where he will engage in lumbering, and it is hoped 
and expected that his health will be likewise benefited. 
Mr. Cooper and his associate, D. W. Briggs, have 
bought 8,000 acres of heavily timbered land near Nelson 
and have ‘their eyes upon other tracts fully as good. 
They will organize a company to operate there. It is 
not yet decided as to a saw mill. Mr. Briggs says 
their timber is only three and a half miles from the 
Idaho state line and they may raft it down to Spokane 
and have it manufactured there. Saginaw will sincerely 
regret to lose Mr. Cooper. For many years the concern 
he was associated with handled 25,000,000 to 35,000,000 
feet of mixed lumber and 20,000,000 to 40,000,000 
shingles. Mr. Briggs is also extensively interested in 
timber on the coast, having three sons in Oregon who 
are engaged in the lumbering business. 

S. F. Berry has dismantled his saw mill on the 
Ocqueoe river and moved the machinery to Millersburg, 
where he is erecting a new mill. He will put in some 
logs during the winter. 

E. B. Foss & Co., are adding to their stock at Bay 
City right along, getting in three cargoes every ten 
days. Mr. Foss is a shrewd buyer and puts in stock 
over in the Georgian bay district which is manufac- 
tured. Eddy Bros. & Co., at Blind River, manufactured 
12,000,000 feet of lumber for Mr. Foss, and at Thes- 
salon he stocks a big mill. The steamer Ogemaw and 
schooner C. J. Fillimon arrived yesterday from Georgian 
bay with 1,000,000 feet for Foss & Co. 

R. Hanson & Sons are credited with being the own- 
ers of a mill now being erected about one mile north 
of Grayling, to be equipped with a single band and 
resaw furnished by M. Garland & Sons, of Bay City. 
It is to be one of the best equipped little mills in 
the country. 

N. Michelson & Son have their shingle mill running 
at their new place of business near Houghton Lake. 














They expect an extension of the Lake City branch of 





BRIGHT PROSPECTS AT MICHIGAN POINTS. 


New Saw Mills in Vicinity of Bay City—Big Saw Log Raft Received— Saginaw Plants Inspected 
—Damage from Forest Fires. 








the Grand Rapids & Indiana.road to reach their site 
about the end of this month and expect to build a 
single band and resaw mill, 

The Salling-Hanson Company’s saw mills at Grayling 
are running full time and with a full force and 
appear to be receiving a good trade, especially for 
hemlock. 

The Kerry & Hanson Flooring Company’s plant at 
Grayling is running full time on a_ good _ sprinkling 
of orders. It began operations on August 20 on five 
ears of flooring ordered in London, England, within 
thirty days. The company finds prices on maple flooring 
stiffening considerably and is well supplied with orders 
at present. 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, MicH., Aug. 24.—Forest fires at Misery 
bay, southeast of Houghton, have destroyed several mil- 
lion feet of standing timber and also upward of $10,000 
worth of cut logs owned by the Héughton Lumber Com- 
pany. The long continued dry weather has resulted in 
many bush and forest fires in that region. 

The big lumber barge Adiramlad, bound down with a 
cargo of lumber for the Hettler Lumber Company, of 
Chicago, sprung a leak in midlake opposite this city and 
was compelled to put into Harbor Springs, where it sank 
at the dock in twenty feet of water. The cargo consists 
of 365,000 feet of lumber. The barge is owned by the 
W. H. Horn Company, of Chicago. 

The Prescott Company, of Menominee, has closed the 
contract for building the big government saw mill on 
the Menominee Indian reservation at Niopet, near Ke- 
shena. The mill is to be completed in ninety days. It 
will be a double band resaw mill and will be modern and 
complete in every detail. The company is already at 
work upon it. This, with the new mill for the Goodman 
Company’s new mill at Goodman, and a number of 
smaller orders, is giving the Prescott Company a very 
prosperous season. 

The steamer Helen C., loaded with lumber, is high on 
the shore near Cheboygan. The underwriters have gone 
to the stranded vessel. 

Charles H. Jones, formerly an extensive lumberman in 
northern Michigan but now engaged in lumbering at 
Hoquiam, Wash., is visiting at his old home in Menomi- 
nee. Mr. Jones was formerly a partner in the Ramsey 
& Jones Lumber Company, of Menominee. 





MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., Aug. 26.—Most of the smaller 
saw mills in the country outside of this city have com- 
pleted their season’s work and have shut down until 
more timber can be secured, later in the fall. The 
mill of the Mashek Lumber Company at Gourley, how- 
ever, had to be closed on account of the lack of piling 
room, although nearly 1,500,000 logs are decked in the 
yards ready to be sawed. 

Lumber shipments from this port equaled the records 
of previous weeks. It can be safely stated that over 
5,000,000 feet will have been shipped by water during 
August. That is very close to last year’s figures, when 
the lumber market was in the best of condition. 

The drive being down, plenty of logs are now above 
the sorting gaps to keep the mills on the river sup- 
plied until late in the fall. It was feared that some 
of the mills would be obliged to shut down on account 
of scarcity of logs, but the arrival of the drive elim- 
inated this danger. 

Local wholesalers report a decided tone for the bet- 
ter in the lumber market. A number of sales were 
made by J. S. Coman during the week, while other dealers 
declare themselves satisfied with the outlook. 

Cedar is beginning to move; by the first week of 
September a number of consignments will be shipped 
for central and western points, where construction work 
is being done by telegraph and telephone companies. 
The outlook for a good fall trade in poles and posts is 
good, and the local yards are able to fill the demands of 
the market. The tendency of the wholesalers is to dis- 
courage the cutting of cedar during the coming. season 
and it is believed that the output next winter will be 
below that of last. This action will prevent the crowd- 
ing. of the market and fair prices for next summer’s 
trade. 





DRY KILNS OF PROVEN MERIT. 


If repeat orders are any proof of satisfaction, and, in 
our opinion, they are the best proof, we believe an order 
recently received by the American Blower Company, of 
Detroit, Mich., from the Packard Motor Car Company 
would be interesting to our readers. These people have 
owned and operated American Blower Company’s dry 
kilns for three years. This year the Packard company 
is increasing its drying capacity and the American 
Blower Company has just been awarded a contract for 
a 220-inch, three-quarter housed steel plate blower, with 
direct connected 13x12 horizontal center crank, en- 
closed, self oiling engine and over 11,000 feet of 1-inch 
staggered tube ‘‘ABC’’ sectional base heater, together 
with 141 ‘‘ABC’’ dry kiln trucks, transfer cars, flexible 
doors ete., to be installed in an 11l-compartment dry 
kiln. The Packard automobile is a great machine—al- 
most as good as the Mora, which the editor of the 
AMERICAN LUMBERMAN considers the best 6-cylinder on 
the market—and the American Blower Company’s cele- 
brated kilns evidently contribute no small item in the 
preparation of materials for the Packard machine. 
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CANADIAN LOGGING WAGES LOW. 





Banks Hesitate to Advance Money for Logging— Yards Filling Up Rapidly — Burned 
Kootenai Mills To Be Rebuilt. 





FROM THE CANADIAN CAPITAL. 

Orrawa, Ont., Aug. 24.—Only a few Ottawa lumber- 
men have started to hire men for shanty operations 
during the coming season. The wages offered are very 
low, in some cases $20 lower than last year. The offer- 
ing so far ranges from $18 to $24 a month. A consid- 
erable number of men have been secured for $18, though 
expert choppers and woodsmen get as high as $24. 

A large number of shantymen have gone on_ the 
western harvest excursions instead of going to the bush, 
so that the chances are that next month wages will ad- 
vance, but will go down again on the return from the 
western harvest fields of the bushmen, who are sure to 
go to the shanties for the winter. : ; 

It is generally conceeded that the coming winter 
shanty operations will be greatly curtailed. The logs 
are not wanted, lumber is piling up in the yards and 
mills are working on full time. People are not buying 
lumber, those of Ottawa and vicinity have not apparent- 
ly yet caught on to the idea that ‘‘now is the time to 
build.’’ There are lots of bargains in different kinds 
of lumber among the middlemen who need to raise 
ready cash, even at a sacrifice. 

The banks, it is said, are not over anxious to advance 
money for carrying on lumber operations. They are ad- 
vancing the money, on the other hand, for the moving of 
crops. The large amounts of money required in the fall, 
at the same time that fumbermen require the money, 
has, for the last two or three years, restricted lumber 
operations. Until the country grows big enough this 
will be felt. Eastern banks are sending the money west 
for the movement of the crops, to the curtailment of the 
amounts available for lumbering operations. 

The total revenue from the woods and forest of On- 
tario for 1907 was $1,219,051.32, consisting of bonus, 
$152,222.24; timber dues, $998,863.15; ground rent, 
$65,084.38; transfer fees, $2,879.85. 





FROM A BUSY CANADIAN MILL POINT. 

Huu, QuE., Aug. 22.—The prevailing dullness in the 
lumber trade has had no obvious effect yet on sawing 
operations. The manner in which manufacturers are 
filling up their yards is the most striking testimony in 
many years of the faith lumbermen in this locality 
have in the timber industry. No sacrifices of stock 
are being made by them. Cheap lots of pine and spruce 
have been secured but the purchases in all cases were 
from middlemen who had to keep out of financial diffi- 
culty. It is considered remarkable that pine shipping 
cull strips continue firm at a shade above $20 a thousand 
f. o. b. Hull and shorts can not be bought at less than 
$18. Pine “good strips” are firm at $35 and pine 
“good shorts” at $28. Some dealers are handling a good 
deal of these sorts of lumber but the sales are far be- 
low those of last year. 

The slump in the lath trade, which became marked 
early in the summer, is still noticeable. The best No. 1 
white pine, 13¢ inch, is secured easily at $3 a thousand 
f. o. b. Hull. Spruce and red pine mill run are selling 
at $2.25. The latter hold their own on the market 
despite the reduction in white pine, owing to the many 
building contracts which were closed and provided for 
the cheaper grade of lath. The yards are overcrowded 
with 32-inch lath and none of them is being made at 
present. The price is weak at $1.50 a thousand f. 0. b 
Hull. Few sales of basswood have been reported, al- 
though manufacturers still quote $18 a thousand with 
the dead culls out. 

The lumber manufacturers paid no heed to a recent 
agitation in favor of combined action to close the mills 
this season. It had been urged that no lumber should 
be sawed after the first of September so that all the 
output of mills would be dry enough to ship when navi- 
gation opens in the spring. By thus removing a portion 
of the season’s cut the market would become firmer. 
J. R. Booth, of Ottawa, whose course has a great in- 
fluence on all the other manufacturers, was firmly of 
the opinion that the quantity of lumber on the market 
had nothing to do with the dull trade and decided to 
keep his mill in active operation for the usual period. 
The talk of shutting down lumber operations disturbed 
the labor market considerably and drove many men to 
engage for the western harvest. This will have no se- 
rious effect in the end as labor is abundant. Thé lum- 
bermen announce a curtailment of their log cut approach- 
ing from 25 to 40 percent so that there will be plenty 
of men to fill all the positions. 

J. 8. Larke, Canadian trade commissioner in Austral- 
asia, informs the government that the quotations for 
Oregon from the Sound mills are so much below those 
which the British Columbia mills are willing to accept 
that the latter are out of the trade. With an im- 
provement in business in the United States he expects 
business will advance so that the Canadian mills will 
get some orders. Mr. Larke says that British Columbia 
spruce, thoroughly seasoned, might fill a demand for tea 
boxes in Ceylon which has looked to Australia for the 
suitable wood. Hitherto the Mimo tree in Japan has 
filled the want but the supply has given out and the 
price has advaneed. If British Columbia desires it can 
make a trial shipment to Ceylon by way of Japan. 

The new Australian tariff as finally passed increased 
the preferential tariff on wooden furniture from 25 to 
30 percent. Elm hubs with metal bands, known as Sar- 
ven hubs, are free, but other prepared hubs are dutiable 
at 1s each, Articles formerly classed as bent poles are 
now classed as poles for vehicles and are dutiable at 
30 and 25 percent. 


FROM THE CANADIAN NORTHWEST. 


Vancouver, B. C., Aug. 22.—W. A. Anstie, secretary 
of the Mountain Lumber Manufacturers’ Association, 
who is in the city, states that the industry in East 
Kootenai sustained a severe blow through the damage 
done by the recent big fire in the Fernie district. He 
estimates the loss of standing timber at millions of 
dollars, although authentic figures are not yet obtain- 
able. Stocks aggregating 2,000,000 feet, valued at $360,- 
000, and only partially insured, and five mills were 
destroyed. The sawing capacity of the Kootenai mills 
has been reduced by 380,000 feet every ten working 
hours. It is very probable that some, at least, of the 
mills will be rebuilt. Mr. Anstie says the demand from 
the prairie is still very light, and declares that the in- 
terior millmen have not met the cut made by coast 
mills on inferior grades shipped east of the mountains. 

The summer bush fires are now on, and this week the 
sun has been almost obscured by the dense smoke. Close 
to Vancouver fire swept a portion of Point Greay 
municipality, the greatest sufferer being Mr. Douglas, 
who lost timber, stock and shingle bolts, as well as his 
shingle mill. On Vancouver island large fires are burn- 
ing, doing an immense amount of damage, and will 
likely continue until either burned out or rain falls. 
Some of the best timber on the island is being destroyed, 
the principal losers being the Victoria Lumber & Manu- 
facturing Company, of Chemainus, the Cowichan Lum- 
ber Company and the Canadian Pacific Railway. Wil- 
liam Gidley, of the Cowichan Lumber Company, who 
went out to see if anything could be done, says that 
millions of feet have been burned, but the loss could not 
be estimated until the cruisers went over the ground. 
The loss already has been enormous, and on Robinson 
river the fire extends for miles on either side, while at 
Bear lake and Gordon bay buildings also have been 
burned. 

The department of lands and works has received a 
number of complaints from lumber and logging concerns 
in East Kootenai about the fires said to have been 
started by railway engines, principally the Great North- 
ern and Canadian Pacific railways. One firm writes 
that during the week previous three fires had been 
started by passenger engines of the Great Northern 
near its mill, and had been extinguished with great 
difficulty, and that its bush gang had done nothing but 
fight fires for three weeks previous. The complainants 
ask that the engines be compelled to carry fire screens 
and be compelled to patrol the lines after the trains 
have gone by. As a matter of fact, the railways are 
obliged by law to take the precautions specified, but 
immediately upon receipt of these complaints the de- 
partment took the matter up with the railways. The 
department has also taken the matter up with the district 
fire wardens, who will report any laxity. No chances are 
to be taken with serious conflagrations. 

R. Cunningham & Co.’s big saw mill, at Port Essing- 
ton, was completely destroyed August 11. Loss $25,000, 
covered by insurance. R. P. Rithet & Co., of Victoria, 
are the owners, and it is understood that they will not 
rebuild, owing to the number of saw mills already 
planned for the upper part of the Coast. 

Joseph Patrick, head of the Patrick Lumber Com- 
pany, which has a mill near Nelson, with his sons, 
Lester and Frank, have returned from Northport, and 
tell an extraordinary tale of his logs being held by 
people along the Columbia river, south of the boundary. 
June 6 the company’s boom on the Little Slocum river 
broke, 10,000,000 feet of logs being let loose. These 
went down the Xootenai into the Columbia. Mr. Pat- 
rick made arrangements with the Beaver Lumber Com- 
pany, of Prescott, Ore., to salve and manufacture the 
lumber, they giving him a rate of 50 cents a thousand 
for salvage. He put posters all along the Columbia 
in the state of Washington advertising the fact of the 
boom breaking, and the brand of log, warning people 
not to interfere with them. He also advertised the 
circumstance in the various counties of Washington 
concerned, through the press. This was done under the 
legal advice of Turner & Geraghty, who advised him 
that the law in the United States was the same in this 
respect as that of Canada. Mr. Patrick then proceeded 
to drive the logs. Hardly had he crossed the boundary 
line when he was met by R. J. Hanley and a party of 
men who drove him back at the point of Winchesters. 
Making a further attempt a few miles farther down at 
Northport, the whole population turned out and a pro- 
cession was formed. Mr. Patrick’s driving party was 
assaulted and threatened with revolvers. Being appealed 
to, Magistrate Grier, of Northport, who refused to issue 
warrants, stated that even if the cases were prosecuted 
in Northport it would be impossible for Mr. Patrick to 
expect to get an unprejudiced jury. Appeal was then 
made to Prosecuting Attorney Rochford at Colville, who 
also declined to issue any warrants, promising to in- 
vestigate, but warning Mr. Patrick fhat if prosecutions 
did ensue they would have to be tried in Northport never- 
theless, even if similar circumstances attended the drive 
anywhere along the Columbia. Mr. Patrick returned 
home. 

The Patrick Lumber Company has been very unfor- 
tunate this year. In addition to the loss of the sea- 
son’s cut of logs, a fire wiped out a camp early in June, 
and last week No. 3 camp was destroyed. 

William Buttler, of Auckland, New Zealand, is here 
buying a plant for a new mill that he will build on the 
South island of New Zealand. 
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St. Louis is regarded as the logical gate 


way for the sash and door trade of the 
west and southwest, because of her admi- 
rable geographical location and unsur 


passed transportation facilities. One thing 
that goes far to maintain this enviable dis- 
tinction is the new plant of the St. Louis 
Sash & Door Works, built with a view to 
manufacturing, storing and shipping a 


vast stock, with the highest proficiency of 
speed, accuracy and perfection. The ware- 
houses are constantly filled with a complete 


and well assorted stock of sizes and de 
signs in universal demand, mostly bundled 
and packed ready for immediate shipment, 
consisting principally of Crown, Rival and 
IXL doors, birch veneered doors, white 
pine, yellow pine and cypress sash and 
doors, blinds, solid and built-up poreh col- 
umns, carpenter’s moldings, newels, brack- 
ets, balusters, ete. Fully explained on 
stock sheet which every buyer of mill work 
should have. We are equipped second to 
none to take care of the dealers’ trade. 
Special attention given to odd work. 
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We Will Make Low Prices on 


SAWDUST 


for fall shipment before our saw 
mili shuts down for the season. 
WE ALSO HAVE 


Baled Shavings 
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Empire Lumber Co. 


Manufacturers and Dealers, 
WINONA, MINN. 


om 
CLOSE 
SCRUTINY 


of our lumber by your customers can result 
in but one thing—asale. If you're skeptical 
try us on 


PINE, HEMLOCK 
AND BASSWOOD 


We do our own manufacturing and always 
have a good assortment on hand. Inquiries 
given prompt attention. 


BROOKS & ROSS LUMBER Co. 
SCHOFIELD, WIS. 











CHICAGO OFFICE, 406 N. Y. LIFE BUILDING. 
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and the one which pleases 
our customers most is the 
promptness with which we ship 


LUMBER, LATH 
and SHINGLES 


We always carry a well manufactured stock of 
standard grade—as good as can be made—sure to 
meet the demands of the most critical. 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 
















We use the Telecode. 








Sawyer Goodman Company 


MAKE PROMPT SHIPMENTS OF 


WHITE PINE and BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER. 


MARINETTE, WISCONSIN. 




















Dry Hemlock 


Quick shipments guaranteed—No car shortage here, 

: _¢ | 8,000,000 ft. Piece Stuffs & Boards. 

WE HAVE + "300,000 ft.1 & 2in.D Select & Bet. 

The JOHN WEEK LUMBER CO. 
STEVENS POINT, WIS. 

Established 1851, Incorporated 1884, 
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Chippewa 
Lumber& BoomCo. 
ChippewaFallsWis. 
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G. C. Johnston, of Johnston, McConnell & Allison, 
Montreal, bought 40,000 acres of timber on Jervis inlet 
from Victoria parties for $150,000. ‘The purchase was 
on behalf of New York people, and other deals are 
pending. 

Chicago capital is being brought in by George Adams, 
who is negotiating for a half interest in the Hartley 
Bay Lumber Company, of which Captain MeCroskie is 
the manager. The two have gone north and if the 
transaction eventuates $75,000 will be placed to the 
credit of the company. 

W. F. Adler, prominent lumberman of Indianapolis, 
Ind., is also out here. He says he has not been here 
long enough to give anything out for publication, but it 
is understood he will invest. 

Thomas H. Rea has been showing E. B. Dennison and 


George Mayer, of Chicago, timber on the north fork of 
the Kettle river. The purchase is reported of seven 
teen berths for $25,000, and a mill will be erected on 
Smelter lake, near Grand Forks. Mr. Rea has come on 
to the Coast. 

Because of the frequency of fires, the Wattsburg 
Lumber Company, East Kootenai, offers a reward of 
$1,000 for information that will Jead to the conviction 
of the party or parties who set a fire that consumed a 
skidding of logs. 

The Mundy Lumber Company has shut down its mill 
at Three Valley, having stock on hand sufficient for even 
a busy fall trade. A record was made in the output for 
ten hours, cutting with one double band saw 87,264 feet 
from 257 logs. Besides this, 14,600 lath and 46,000 
shingles were turned out the same day. 





BUILDING ACTIVE THROUGHOUT NEW YORK. 





Some Contracts Temporarily Held Up—Receipts Heavy at the Tonawandas—Personal Notes 
of Men Connected With the Trade. 
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FROM METROPOLITAN DISTRICT. 

New York, Aug. 24.—Trade moves along more quietly 
than last month and while the volume of small orders 
continues to increase moderately there is no snap to 
big business and wholesalers are firmly of the opinion 
that one must not expect much of a trade revival until 
late in the fall. There is surely a good showing of 
prospective building but very few operations of magni- 
tude have been started and there still seems to be 
a waiting attitude on the part of contractors and real 
estate operators. Last month the volume of building 
permits exceeded by nearly $6,000,000 the values of July, 
1907, but with few exceptions nothing has been started. 
On Friday news came out of the placing of several 
contracts of structural steel required for some of the 
new office buildings and hotels, for which plans were 
filed about two months ago, and this causes a little 
more encouragement. 

Retail yards in the Long Island, Staten Island, North- 
ern New Jersey and Westchester county sections are 
busier than last month and contemplate considerable ac- 
tivity this fall, but as collections have been poor, few 
retailers have been able to order beyond their immedi- 
ate wants. This places orders on a small basis for quick 
shipment, but also leaves the yards in position where, 
when any kind of activity comes, they must buy rather 
heavily in order to keep their assortments in presentable 
shape. 

The mill work firm of Kurlandzik & Alpert secured the 
contract last week for furnishing trim in fifty-one houses 
building on New Lots Road, Brooklyn. The building in 
that section had fallen off abruptly since last fall, but 
the improvement in transportation facilities, the opera- 
tion of trains on the new Williamsburg bridge is causing 
a steady improvement in that territory and much new 
work is contemplated. The contract.above referred to 
is only one of several which is expected will shortly be 
placed. 

Guy I. Buell, of the Montgomery Lumber Company, 
Spring Hope, N. C., and Suffolk, Va., has been spend- 
ing a few days in town on business after a two weeks’ 
fishing trip in Canada in company with Walter G. 
White and other friends. Mr. Buell finds a substantial 
recovery in the North Carolina pine market and says 
inquiries and orders are coming along at a good rate, 
sufficient to keep the company’s mills operating on a 
steady basis. 

F. L. Curtis, of the Hoban & Curtis Lumber Com- 
pany, dealer in cypress, says that business is good and 
that orders from suburban sections are improving, but 
that city trade is rather slow. He says that collections 
are fair, although it seems to be the general custom 
for retailers to renew half of their notes. He finds 
a good trade in eypress and looks forward to an in- 
crease of orders in that line. 

W. R. Raybuck, who represents E. B. Foss & Co., 
of Bay City, Mich., in this market, reports a fair trade 
in white pine. Mr. Raybuck has just returned from a 
trip to the home office at Bay City, and says that stocks 
in that section are not large, being smaller than they 
were at this time last year. 

EK. J. Marsh, formerly secretary of the Seacoast 
Lumber Company, wholesale cypress lumber and shingles, 
this city, h'as severed his connection and embarked in 
the wholesale lumber business on his own account. W. 
F. Hofstra, of the Seacoast Lumber Company, finds a 
better business than has prevailed, and says that in- 
quiries from the suburban yards are good. 





FROM THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Aug. 25.—The tendencies 
of the lumber trade in the Tonawandas is shown by 
the increasing receipts of stock by vessel and the ship- 
ments of the commodity over the Erie canal during 
the last week. For the seven days ended today a 
total of nearly 15,000,000 feet of lumber was received 
by boat, while the canal shipments for the third week 
of August amounted to nearly 4,000,000 feet. In both 
instances the amount was larger than during the cor- 
responding period of last year. No week this season 
has excelled the receipts and shipments of the last 
week. It is predicted that conditions. will show even 
stronger tendencies as the season advances. The stock 
received during the last week was carried by twenty- 
two boats, as follows: 


Boat AND CONSIGNEE— Feet. 
Schooner Whitney, Kelsey-Dennis Lumber Co...... 810,000 
Steamer Martin, Kelsey-Dennis Lumber Co......... 270,000 


Schooner Tuxbury, Northern Lumber Co........... 930,000 


steamer Buctl, A. Weston & Bom... ........ccscscces 850,000 
Schooner Hleanor, A. Weston & Son.............. 685,000 
Schooner Goshawk, Singer Sewing Machine Co.... 75,000 
Steamer Zillah, McLean Bros.........cccsccceces 917,441 
Schooner Jenness, George C. Meyers............. 427,000 
Schooner J. J. Case, M. M.. Smith ....6 ccc cece rect 938,417 
Schooner Commodore, M. M. Smith............... 657,739 
Steamer Pridgeon, W. H. Cowper & Co............ 926,700 
Stenmer Oeceda, Morr’s & CoO... ccc ccc ccccccsccs 625,000 
Schooner Orton, W. H. Cowper & Co.............. 549,843 
Schooner Stanley, Oille & McKeen............... 391,622 
Schooner Jennette, Oille & McKeen.............. 494,613 
Stermer Lumberman, Oille & MeKeen............. 153,429 
Steamer Sawyer, Eastern Lumber Co............. 900,000 
Schooner Redfern, Eastern Lumber Co............ 1,000,000 
Schooner Tilden, Eastern Lumber Co............. $00,000 
Steamer Pawnee, A. A. Bellinger... .....cccccces 560,000 
Schooner Brightie, Wilson Lumber & Box Co...... 730,000 
Steamer Wilson, J. W. Scribner & Co............. 400,000 


The J. A. McBurney Lumber Company has not been 
receiving much lumber by vessel this season, but their 
receipts by rail have been much heavier than usual. 
The stock is being brought from the Cobalt region of 
Canada and consists of 4,000,000 feet. It is not being 
unloaded here, being shipped through to Buffalo for 
immediate consumption there. 

S. J. Cusson, the representative of the Edward Hines 
Lumber Company at Duiuth, Minn., was a caller here 
today. Mr. Cusson is making his first trip after an 
extended illness. He came to the Tonawandas from 
Canada and spent some time with the company’s cus- 
tomers. 





FROM WESTERN NEW YORK. 

BuFFraLo, N. Y., Aug. 26.—The outlook is good for a 
stir in all sorts of lumber next month, but it is not 
now expected to come in very strong. The desperate 
effort on the part of all consumers of goods of any 
sort not to buy any more than must be had from day 
to day holds everything back. 

Some bright spots are in the lumber trade, however, 
if they do mostly come in by way of the southern pine 
trade. A door millman said this week that about 90 
percent of the woods cut up in his establishment was 
southern pine and he does a heavy business. 

Knowlton Mixer will sail for home from England on 
September 10. The firm is not asleep while he is away, 
the office reporting that customers for thirty-four cars, 
mostly southern pine, were picked up in two days last 
week, 

Building goes on about after the gait taken early in 
the season. With the report short two days for some 
reason the week’s permits were forty-two, including 
twenty-one new frame houses. Nearly all wood con- 
struction cuts the estimated cost down to $125,075. The 
brick blocks looked for are not in sight yet. 

Lumber by lake will be a lost art soon, if things 
go on in this way, for there was only 500,000 feet 
reported in last week, with 1,600,000 shingles. There 
is some coming in by rail from Canada. 

The Haines Lumber Company is making good its 
move to locate the yard in North Tonawanda, as the 
report is that 1,000,000 feet of pine has been chartered 
already to come down for the yard taken there. No 
more lumber will be received here. The owners of the 
yard here now see their mistake in trying to raise the 
rent and have tried to compromise, but it was too late. 

The fine new house which E. W. Bartholomew is build- 
ing in the park district is past the mason and plaster- 
ing work and will soon be ready to oceupy. He is stif- 
fening his prices of North Carolina pine and feels that 
he is fully warranted in doing so, as the demand is 
now quite steady and has been large for some time. 

L. P. Graves is off to the Byng Inlet mills of his 
company, looking after the completion of the new 
planing mill and the new connection with the Canadian 
Pacific, when the yard will be right in the middle of 
the world. As there is no hurry about bringing stock 
down, the lake tow took up cargoes and scattered to 
various ports with the coal, it being harder than ever 
to get that sort of business. 

The lumber yards in the Ohio basin were in some 
danger last Saturday night from the burning of a small 
grain elevator and mill, though the firemen managed to 
confine the flames to the one structure. There is not 
nearly as much lumber stored in that section as there 
used to be, the only large storage yard being that 
of the E. Laidlaw Lumber Company, though several 
mills and retail interests still land lake stock there. 

C. W. Betts paid a short visit to Cleveland this week. 
The yard of C. M. Betts & Co. is doing a good business 
in white pine, finding still that good lumber and that 
which is: assorted on a special plan goes better than 
simple grading by rote. 
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MORE ORDERS AT LAKE ERIE PORTS. 





Lake Shipping Season to Close Early—Strong Competition at Toledo—New Naval Stores 
Company Organized With Michigan Plant. 





FROM THE FOREST CITY. 


CLEVELAND, Onto, Aug. 25.—The general tone of 
business appears to be considerably improved of late 
and local dealers are beginning to feel more confidence. 
Local retail yards are noticing an increase in orders 
and some of the wholesalers are reporting conditions 
that savor considerably of those of last year. The im- 
provement in yellow pine is the cause of considerable 
good feeling on the part of dealers who make this a 
specialty and most of the other soft woods are gaining 
strength from it. The prevailing opinion, however, is 
that there may be such a thing as the southern mills 
overdoing things and endeavoring to rush prosperity 
too hard. The manufacturers seem to be independent 
about accepting orders and prices are varying with a 
continually higher tendency. 

Clem Strauss, sales manager for the Jackson Lumber 
Company, Lockhart, Ala., visited this market lately and 
while he stated that he was finding a nice lot of business 
he feared that the southern mills, opening as they are 
under a full head of steam and continually boosting 
prices, might tend to cut down the orders. 

O. W. Prescott, of the Saginaw Bay Company, who 
made such a good showing in the Ohio State tennis 
mateh here, is at Niagara playing in the international 
mateh. His friends here hope for his return with 
honors. 

Ralph Ely, of the American Column Company, St. 
Albans, W. Va., was a recent visitor to this market. 
This company is handling a large amount of poplar and 
oak and reports a good business at prices which are 
growing much stronger. 

Max Meyers of the Nicola, Stone & Myers Company, is 
now enjoying a few days of golf. 

J. F. Kepler, president of the Nottoway River Lum- 
ber Company, Blackstone, W. Va., dealer in North Caro- 
lina pine, was a visitor among Cleveland dealers this 
week. 

W. A. Cool, of W. A. Cool & Son, started this 
week for a trip to several of the hardwood mills in 
West Virginia. 

Shipping on the lakes is so slow at this time that 
many of the local vessels are now preparing to make 
their last trips. -Cargoes for the local yards have been 
small this year and there is little other business in sight. 
Rates have suffered from the lack of stock to be brought 
down and taken as a whole the season is anything but 
encouraging to vessel owners. 

KE. J. Lobdell, prominent manufacturer of hardwoods 
and specialties of Onaway, Mich., recently visited lum- 
bermen in this city. He is making a large number of 
hieyele rims and auto steering wheels and reports that 
they find it necessary to run their mills overtime in 
order to keep up with the trade. 

Good business and bettering conditions were reported 
hy J. C. Roane, of the Weston Lumber Company, Wes- 
ton, W. Va., who visited this market a few days ago. 
This company manufactures oak and poplar and is en- 
couraged by the outlook. 

C, F. Keener, of Bemis & Vosburg, prominent lumber 
dealers of Pittsburg, Pa., stopped in Cleveland on his 
way to Mt. Clemens this week. Mr. Keener has not 
heen in good health and expected to recuperate at the 
resort. 

W. A. Cool & Son have found it necessary to increase 
the size of their offices and will move about September 
1 to 510 and 512 the Areade., 

J. C. Clark, who represents the Robert H. Jenks Lum- 
her Company, in Illinois was a visitor at the company’s 
office for a-few days last week. He and the other sales- 
men of the company anticipate a fine fall trade. An- 
other southern visitor to this market this week was 
\V. R. Cochrane, of S. R. Cochrane & Sons, Toinette, 
\la., who reports better business. 

The Nieola, Stone & Myers Company, which is carry- 
ng a large stock of Philippine mahogany at its yard in 
‘his city, expects the arrival of a shipment of about 300,- 
U0 feet of this stock from the Insular Lumber Com- 
any, whieh operates in the Philippines and in which 
hey are interested. The company operates a large 
‘and mill in the Philippines and the stock reaches here 
1 planks and boards. It is exceptionally pretty stock 
ind finds a good eall for interior finish. 





TRADE AT TOLEDO. 


ToLepo, Onto, Aug. 25.—The local lumber market is 
uncertain and peeuliar and but few of the dealers know 
xactly where they are, and absolutely nothing about 
lieir competitors. The small and unreliable dealers are 
| large measure responsible for the demoralized condi- 
ion of affairs. A large percentage of the incoming 
unber shipments have been coming from these sources 
recently, and it would seem that there is nothing that 
\pproaches a regular price, as the policy seems to be 
io unload for what the stuff will bring; the result is 
ihat one is paying one price, another is paying some 
other price and no one knows exactly what anyone else 
is doing. All kinds of concessions are being freely 
made, and it is rumored that even some of the reliable 
houses have entered the bushwhacking war and _ are 
lighting :'ong lines of their own. Recent telegrams 
have announced that they have on hand, for some 
plausible reason, a surplus of certain described stock, 
which for, some other plausible reason they are ex- 
tremely anxious to dispose of at once. The question 
is, what will the dealer offer for this stuff? and it is 
claimed that considerable business has. thus been taken 


out of the hands of the commission men, and has gone 
ilireet to retailers. 

The retailer thinks he is paying too much for lum- 
ber, and the mills insist that they are selling too cheap- 
ly. The commission man complains that he is being 
crowded out by the peculiar tactics that are in vogue 
recently. As illustrating the condition the following is 
in point: A local retailer placed an order for a car of 
Jumber with a local commission man and the order was 
at once mailed in. A short time thereafter he called 
on the commission man, complained that he had paid 
too much, and ordered the order canceled. When the 
order arrived at the mills a reply was at once indited 
to the commission man rejecting the order for the rea- 
son that it was too low, and announcing that it named 
a price at least $1.75 below what they could afford to 
sell at. 

But much of the lumber coming in is not only cheap 
in price but cheap in quality as well, and as a conse- 
quence there never was so much complaining on the 
part of buyers in this vicinity. In the first place the 
buyer is receiving all kinds of cheap propositions, and 
no sooner does he place an order than he receives either 
a better proposition or hears of some competitor who 
has, and he at once concludes that he is paying too 
much, and his mind is in a highly proper frame to re- 
sent anything that savors of or can be construed into 
an imposition. On the other hand, the seller, who is 
generally unknown to the general trade, and _ conse- 
quently has little reputation at stake, feels when he 
looks over the price quotations of the large concerns 
that he is selling too cheaply, and is perhaps not so 
particular as to quality as he might otherwise be. This 
combination of conditions is almost certain to breed 
trouble. As a result rejected consignments have become 
common, and the car that passes the inspection and is 
accepted by the buyer-without some fault finding is the 
exception rather than the rule. 

On the surface there would seem to be an _ active 
trade and a rapid improvement of local conditions, but 
a careful analysis leads to the conclusion that there is 
some cutting and slashing going on among the retail- 
ers themselves that is far from lucrative. Some of the 
retailers appear to be exceptionally busy, and if trade 
is being carried on on a conservative basis can eer- 
tainly have no cause for complaint. Others find things 
very quiet and do not hesitate to assert that lumber is 
being sold in many cases at an actual loss. Whether 
this sacrifice policy is the result of an attempt to un- 
load surplus stocks to realize needed cash, or is an ef- 
fort to reduee the supply on hand to a minimum in 
anticipation of certain contemplated business changes 
which rumor says are brewing, they are unable to de- 
termine. Whatever the cause the effect is the same and 
it is evident that whatever may have been the alleged 
sins of the past so far as illegal combinations is con- 
cerned, Toledo dealers are now engaged in a cut rate 
war that would quickly dispel any such idea. In the 
meantime the demand is growing and there would seem 
to be small occasion for pursuing a trade wrecking pol- 
icy. There is now a fair volume of business and prop- 
erly distributed and handled on a_ conservative basis 
there would be some profit for everybody. It is thought 
that this overzealousness will cease and that local mat- 
ters will adjust themselves as the demand becomes 
stronger. : 

That there is more demand for lumber is best evi- 
denced by the increase in lumber receipts, both by land 
and water shipments. Several cargoes of white pine 
and hemlock, as well as some heavy shipments of hem- 
lock and white pine lath have arrived at the docks 
within the last week. ‘‘There will be no more $15 
hemlock,’’ said one of the best posted lumbermen in 
the city. ‘‘The average price on short length hemlock 
bill stuff is now from $16 to $16.25, and there is no 
prospect of it coming down. It will go the other way 
when it moves again.’’ 

A new corporation with wide possibilities was organ- 
ized at Toledo last week by Homer T. Yaryan, Abra- 
ham Chesbrough, Jay K. Secor and other local capital- 
ists. The Yaryan Naval Stores Company was incor- 
porated with a capital stock of $25,000, but this is said 
to be but the nucleus of a $2,500,000 concern which 
will follow for the purpose of developing and operating 
the Yaryan process of extracting turpentine and rosin 
from pine stumps. It is the plan of the company to 
take a long time lease on a large tract of southern 
stump lands and build an immense plant in that see- 
tion, perhaps at Hattiesburg, Miss. Following the an- 
nouncement of the organization of the Toledo company 
comes word of the organization of a similar company 
in New York, to compete with the socalled trust, The 
American Naval Stores Company, which it is alleged is 
dominated by Standard Oil interests. It is denied here 
that there is any connection between the two concerns. 

This is not an altogether new business so far as To- 
ledo is concerned. Some time ago a company was or- 
ganized with a $250,000 capital, and ‘it now has a re- 
spectable plant at St. Helen, Mich., in the heart of 
the norway pine belt. The company secures its prod- 
uets through destructive distillation, and turns out 
turpentine, rosin, pine tar, creosote, sheep dip, tree 
spray, charcoal, disinfectants, embalming fluids. and 
several other byproducts. J. L. Yost, formerly county 
treasurer at Toledo, manages the concern, which is ar- 
ranging to erect a refining plant at Bay City, Mich., 
shipping its raw fluids to that place in car tanks and 
making Bay City the distributing center of the con- 
cern, : 
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/’ FOR PROMPT SHIPMENT ~ 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 
Bevel Siding GRADES. 


Place Your Orders With 


RICE LAKE LUMBER CO. 


%, RICE LAKE, WISCONSIN. 4 


White 
ine === 


MICHIGAN STOCK. 
Cut from large logs and runs 
wide. It is thoroughly dry stock. 


4 Cars 4” and 6” C and Better 
Bevel Siding. 


Telecode used. 


Johnson Lumber Co. 


Exporters of Pine Lumber. 


























Long Distance ’Phone Grand 355. Milwaukee, Wis. 
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HIGH 
CLASS 
WHITE 
L PINE 


1 to 4” thick, We have always on hand a 
large assortment of above class of lumber 
Buffalo and Tonawanda Grading. 


We can always 
furnish anything 
in White Pine 


Uppers, Selects, 
Fine Common, 
And Cutting-up 
Lumber. 




















Write for Prices. 


A. S. PIERCE, 


First Nat’] Bank Bldg., RHINELANDER, WIS. 




















OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding. 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trada. 
We carry a large stock and complete assortment 


MANUFACTURERS AND WHOLESALER®. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 














[ WHITE CEDAR PRODUCTS 


Ties, Posts, Poles, Piling and Shin 
WRITE FOR DELIVERED PRICES. 


ANDREW EMERSON, 
Prompt Shipment. DUNHAM, MICH. 
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« Conservative 
Buyers 


we believe will be interested to 
the point of sending us an or- 


= & der once they know of the 


special inducements we are making on high grade 


MICHIGAN 


MAPLE FLOORING 


We have well assorted stocks and can ship at a 
moment's notice 13-16—1 1-16—car loa@lots. 


Write, Wire or ’Phone Us. 


Bemis & Vosburgh, 


Farmers’ Bank Bidg., PITTSBURGH, PA. 
1 











Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 


Dealers Only ¥#* gs 
CUMBERLAND, MD. 





























- NEW YORK | 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues. 


OST satisfactory accommodations for tourists; 
center of shopping and theatre district ; rates 
ranging from $3 to $5 per day with board, or 
sitting room, bedroom and bath at $2 to $4 

















per day, without board. 
M. LUEZ, al 
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PROGRESS OF A WEEK IN THE FAR WEST. 





Trade Conditions as Reflected by Washington Lumbermen—Shingles Have Advanced in 
Price—Puget Sound Shipping Report. 





PUGET SOUND NOTES. 

SEATTLE, WAsH., Aug. 21.—A large order for fir pipe 
stave stock has been secured by the Puget Sound Mills 
& Timber Company of this city. It has a contract to 
furnish all of the staves for 2314 miles of pipe line 
that Seattle is going to construct to bring water from 
Cedar river to Seattle. This pipe varies in size from 
60 inches in diameter at the upper end to 42 inches 
as it nears the city, where the water will be under pres- 
sure and will not require such a large pipe. The con- 
tract calls for about 5,000,000 feet of fir of a good 
quality, the specifications being rather severe in this 
class of material. The company has several months 
in which to make delivery. 

Secretary V. H. Beckman, of the Pacifie Coast asso- 
ciation, has been laid up a few days this week as a re- 
sult of a two weeks’ trip out among the mills north of 
Seattle. Mr. Beckman started out with the idea of visit- 
ing all the mills in the association and as some of them 
are a distance from railroad transportation, it was 
necessary to make them on foot. It should be remem- 
bered that Mr. Beckman’s feet have to carry consid- 
erable weight, and the result was that ‘‘ while the spirit 
was willing, the flesh was weak.’?’ Now Mr. Beck- 
man is sore so far as his feet goes, and it is said they 
did go quite a distance last week. He hopes to be in 
running order in a few days, however, in time for the 
big meeting on Grays harbor the last of next week. 

The ranks of the wholesale lumbermen of Seattle 
have received a valuable acquisition in the opening 
of an office here by Robert R. Sizer & Co., wholesale 
lumber merchants of New York. Samuel A. Sizer, 
vice president of the firm, is manager of the Pacific 
coast department and has come to Seattle to make his 
permanent home and engage in the wholesale lumber 
business here, and at the same time acquire timber 
holdings. 

Robert R. Sizer & Co. are one of the old wholesale 
firms of New York, having branches heretofore at 
Jacksonville, Fla., Hampton, S. C., and Beaumont, Tex. 
The home office is at 15 William street, New York. 
Samuel A. Sizer accompanied by his brother Robert R. 
Sizer visited Seattle last spring for the first time and 
from here went into British Columbia to look into a 
large timber proposition. They were so well pleased 
with the Puget sound country that they decided to estab- 
lish a branch office here and it developed upon Sam- 
uel A. Sizer to take charge of the business. He has 
heretofore been in charge of the company’s office at 
Jacksonville, Fla., but on aecount of the climate there 
not agreeing with him he was pleased to come to the 
Pacifie coast with the idea of bettering himself physi- 
cally, and at the same time establish his firm in a 
section of the country that is every year becoming 
more prominent in the lumber world. The offices of 
Robert R. Sizer & Co. are 715-716 American Bank build- 
ing, and as soon as possible the firm will improve its 
business and become a factor in the wholesale lumber 
business of Seattle. 

John H. Sizer, a brother of the others, but not a mem- 
ber of the firm, has also come to Seattle to reside. He 
has been in the lumber manufacturing business at Sumter, 
S. C., operating as the John H. Sizer Lumber Company. 
Some.time ago he disposed of his interests there and 
at Allen, S. C., where he was engaged in manufacturing 
yellow pine. The brothers have a corporation known as 
the Sizer Timber Company and this concern will no 
doubt do the timber buying under the direction of John 
H. Sizer and Samuel A. Sizer. The coming of these 
lumbermen to the Puget sound country indicates the 
growing importance of this section in the lumber and 
timber world. 

The Gray’s Harbor Commercial Company, this city, 
notices a stiffening up in prices during the last few 
days. According to advices received from salesmen 
representing the company in the middle west, corn erops 
in western and southern Missouri will not be quite as 
good as at first reported due to floods. In Iowa, how- 
ever, the corn crop outlook is much better. 

The volume of inquiries according to the United 
States Lumber Company are far in excess of what they 
have been for many weeks past. Some fairly good 
orders are being received and the outlook, if present 
conditions are any criterion, are most encouraging. 

D. H. Davis, manager of the Chicago office of Schwa- 
ger & Nettleton, Seattle, arrived in the city the first 
of the week and expects to spend the week in Seattle 
and other Puget sound points. Mr. Davis recently 
joined the order of benedicts and his trip to the Coast 
was sort of a vacation and honeymoon combined. He 
reports conditions in Chicago as being favorable and 
while business at the present time is by no means nor- 
mal, he looks for the lumber business to boom later on 
and heavy buying to resume early next spring. 

There is a general firming up of prices reported this 
week by the A. P. Henderson Lumber Company of this 
city. Flooring especially is stronger in price. Shingles 
also are quoted from 5 to 10 cents higher over last week. 

F. S. Loeb, of the Western Washington Lumber 
Company, Lumber Exchange building, this city, notices 
considerable improvement in trade conditions. He says 
his company expects to resume operations at its mill 
at Green’s Spur in about two weeks which will be run 
full time. Since the announcement of the advance in 
eastbound Jumber and shingle freight rates last Novem- 
ber the plant has been closed down. Later on it. is 
the intention of the company to begin the construction 
of a shingle mill at this place. 

Judge W. A. Wimbish, of Atlanta, Ga., chief coun- 





sel for the Pacific Coast Lumber Manufacturers’ Asso- 
ciation and the Shingle Mills Bureau in the advanced 
freight rate case, in which he won a signal victory, is 
expected in Seattle next week to attend the meeting 
of the American Bar Association which convenes in 
Seattle from August 21 to September 1. His wife and 
niece came west ahead of Judge Wimbish, arriving the 
last of the week, and are now enjoying a pleasure trip 
to southeastern Alaska on the steamship Jefferson, hav- 
ing left here last Saturday. Judge Wimbish intended 
to make the Alaska trip with them but was detained at 
Atlanta by pressing business. 

Ray W. Jones, manager of the British American 
Timber Company has opened offices in the American Bank 
building, Seattle, and moved from Victoria, B. C., to 
this city to make his home. He still retains the office in 
Victoria, however. Mr. Jones was for four years lieu- 
tenant governor of Minnesota and is well known among 
lumbermen of the upper Mississippi country. He has 
been in British Columbia for the last two years in 
charge of the timber interests of the British American 
Timber Company. His coming to Seattle is a valuable 
acquisition to the personnel of the lumber and timber 
interests of this city. 

D. T. C. Perkins, formerly with the G. W: Hume 
Company and the Tongue Point Lumber Company, of 
Astoria, Ore., in San Francisco, was in Seattle for a 
few days recently. When the G. W. Hume Company 
disposed of the timber properties of the Tongue Point 
Lumber Company to the Hammond Lumber Company, 
Mr. Perkins associated himself with G. E. Billings, 
the well known coastwise shipper of San Francisco with 
offices at 312 California street, and is now engaged in 
the cargo shipping lumber business. He visited various 
Puget sound mill points while in the north making con- 
nections for his business. 

B. F. Harris, sales manager of the Prince Albert 
Lumber Company, Prince Albert, Sask., spent a few 
days in Seattle this week. His company manufactures 
spruce lumber. : 

Peter G. Gates, of Pasadena, Cal., and his brother 
Albert H. Gates, of Wilmar, Ark., and St. Louis, Mo., 
have been in Seattle and vicinity for several weeks 
recently. They devoted some time to hunting and fish- 
ing trips in western Washington and looking after their 
banking interests at Bellingham. They are well known 
yellow pine manufacturers and members of the Gates 
Lumber Company. 

The new lumber carrying steamship Riverside recently 
launched from the shipyards of the Moran Company, 
Seattle, had its trial trip on Puget sound the other’ 
(lay. The vessel was built for the Charles Nelson Com- 
pany, San Francisco, and L. C. Bartness, the company’s 
supervising engineer, was present at the trial trip which 
was ‘atistactory. The Riverside is 250 feet over all, 
has a carrying capacity of 2,900 tons or about 1,800,000 
feet of lumber. It is a steel vessel and a sister ship 
of the Falcon and Stanley Dollar construeted by the 
Moran Company. : 

W. I. Ewart, the well known timber land dealer of 
Seattle, who recently returned from British Columbia, 
states that millmen at Vancouver report a firm situation 
in the foreign trade. One of the millmen told him of 
quotations he made several weeks ago on an Australian 
cargo, but not hearing from the buyers presumed he 
had lost the business. The same order recently came to 
him for another quotation and he advanced his price 
$1 and seeured the business. This shows a firming up 
that is not only true of British Columbia but to 
Puget sound and the Columbia river where foreign 
shippers are reporting an improvement in prices. 

W. P. Ketchum, formerly from Chicago, where for 
many years he was well known as a lumber merchant, 
and who has been spending much of the time during 
the last two years in Seattle, returned recently from 
a business visit to Chicago. He reports the general 
situation looking much better in the middle west. Mr. 
Ketchum is engaged in handling timber lands in Wash- 
ington and British Columbia and has opened offices in 
the Alaska building, this city. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Aug. 22.—The past week has 
shown an improvement, it being fully as great as for 
any single week this summer. Prices have stiffened 
and orders are more plentiful. The principal cause for 
encouragement is the large sale of yard stock among 
many of the mills, and this goes to show that the yards 
have at last begun to realize the situation as it really 
exists. 

Machinery men state that sales in their lines are im- 
proving and a number of donkey engines are being sold. 
These things are all indicative of a solid improvement 
and the faith of the manufacturer in the continued im- 
provement of the market. 

The H. H. Martin Lumber Company will increase its 
log supply by arranging to have a supply sent it. by 
water this fall. Its own camps are ample for the saw 
mill alone, but the addition of a shingle mill to their 
equipment has necessitated an increase in its logging 
capacity, or an outside supply, and the latter was de- 
cided upon as the better for this time. 

The Mendota Coal & Coke Company has a large 
supply of steel rails ‘on hand and are receiving more 
every day. Its twelve miles of railroad will be laid 
soon, and it will be a matter of only a few weeks 
until it will be operating its mining camps, and the 
saw mill which it is going to run in connection. 
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A. B. Hughes, who has been supplying the govern- 
ment work on Gray’s harbor with a large quantity of 
long piling, has nearly finished his contract, and has 
made a splendid record for getting out the stock ahead 
of schedule time and also has proved that the timber 
in this vicinity is of excellent quality for this class 
of work. 

While no acute car shortage has been noticed as yet, 
it seems that there is good cause for fearing another 
experience of this kind, for certain classes of cars are 
not so plentiful as a month ago. This together with 
the increased shipments and the requirements for the 
wheat crop are causing some alarm among the lumber- 
men. 





WESTERN WASHINGTON NEWS. 


Tacoma, WasH., Aug. 20.—M. E. Hay, of Wilbur, 
Wash., is in Tacoma and has opened headquarters at 
the Tacoma hotel in the interests of his candidacy for 
the republican nomination for lieutenant governor. The 
primary election will be held September 8. Mr. Hay 
is widely known among lumbermen, having been presi- 
dent of the Retail Lumber Dealers’ Association in 1904 
and for two years a member of the board of trustees 
of the Retail Lumbermen’s Mutual Fire Insurance Asso- 
ciation. 

The report of the collector of customs of the Puget 
sound district for the fiscal year ended June 30 has 
just been issued. It covers all the lumber shipping 
ports on the sound and shows foreign lumber shipments 
during the fiscal year of 288,477,000 feet valued at 
$4,133,255. This is about the same volume of foreign 
lumber trade as for the preceding fiscal year, the ship- 
ments not being given in feet but the valuation being 
given as $4,125,482. It may be also interesting to 
know that during the fiscal year the sound shipped 14,- 
706,237 bushels of wheat, 403,069 bushels of oats, 244,- 
210 bushels of barley and 1,911,966 barrels of flour to 
foreign ports. 

R. L. MeCormick, secretary of the Weyerhaeuser Tim- 
ber Company, is making a business trip to St. Paul. He 
is expected home in a few days. Mr. McCormick is 
republican national committeeman from Washington 
and politics is supposed to have something to do with 
his trip. 

The Humbird Lumber Company filed a list of officers 
for record with the county auditor this week as follows: 
John A. Humbird, president and treasurer; F. Weyer- 
haeuser, vice president; F. E. Weyerhaeuser secretary; 
W. H. Farnham, assistant secretary, and Thomas J. 
Humbird, manager. George S. Long and Edward Rut- 
ledge are also trustees of the company. The Clear- 
water Timber Company also filed a list of its officers, 
they being the same with the exception that Mr. Farn- 
ham is cashier and T. J. Humbird is not an officer. 

With one exception, all the shingle mills in Tacoma 
are running on the open shgp plan, union and nonunion 
men being employed side by side. This week this 
resulted in open hostilities between union men and 
those who are still at work. A nonunion man was at- 
tacked but.he fought back, defending himself with a 
knife, which did some damage upon his assailants. 
There is no strike here but some of the union men re- 
fuse to work under the open shop plan. The mills 
of E. J. MeNeely & Co. and the Pacific Shingle Com- 
pany are working full handed on the open shop prin- 
ciple. The row is reported to have been simply a per- 
sonal difference between the men. 

Bound for Kahului, Hawaiian islands, the bark Emily 
F. Whitney has left Tacoma, carrying a cargo of 924,- 
822 feet of lumber valued at $18,837. The vessel loaded 
at the Defiance Lumber Company’s mill. 

The French ship Marechal de Castries is lying at the 
wharf of E. J. MeNeeley & Co., loading a cargo of 
1,500,000 feet of big timbers for Greenock, to which 
port it is expected the vessel will be dispatched direct. 
The Frenchman already has 400,000 feet stowed and 
by the middle of next month, it will likely be ready 
to sail. The vessel is under charter to Balfour, Guthrie 
& Co., but the Pacific National Lumber Company is sup- 
plying the cargo which is coming from a number of 
local mills including the North. Shore, Defiance, North 
End, MeNeeley and Dempsey. The cargo consists of 
big sticks, many of them 30x30 inches. Some of the 
timbers are 24x24 inches and 100 feet long. Most of 
the cargo is more than sixty feet in length. 

The American barkentine Georgina left today for 
Callao, Peru, with a total of 1,138,648 feet, valued at 
$12,330. The manifest shows that the vessel is carrying 
25,080 pieces of rough pine, measuring 1,039,281 feet 
and 16,428 pieces of tongue and grooved measuring 
99,367 feet. The Georgina is under charter to W. R. 
Grace & Co. The Dempsey Lumber Company furnished 
the cargo with the exception of about 100,000 feet which 
was supplied by E. J. MeNeeley & Co. 

A. Young, president of the A. C. Young Lumber 
Company, notes an improvement in business, although 
prices are still far below what they should be. Dis- 
cussing the situation, Mr. Young today said: 

The lumber business is a little better. A good many in- 
quiries are being received. While prices have not advanced 
mauch yet, the demand has improved some. There are indi- 
cations of a further advance, but I do not look for much 
better prices until after the election. By the way, politics 
does not seem to be playing such an important: part in 
business this year as usual. The campaign is not interfering 
with business as much as in former years. About half of the 
saw mills on the Tacoma Eastern railroad are now running, 
some plants having recently resumed. 


Shingles have taken another advance of 5 cents in the last 
week. The demand is good but the price is still 20 cents 





lower than it should be. Prices are inclined to stiffen a’ 


little more. Nearly all the shingle mills are now running. 
Shingles have taken another advance of 5 cents in the 

last week. The demand is good but the price is still 20 

cents lower than it should be. Prices are inclined to 

stiffen a little more. Nearly all the shingle mills are 

not running. 

E. J. MeNeeley & Co. are running their saw and 





shingle mills steadily, the latter plant being operated un- 
der the open shop with plenty of men available. The 
firm has just completed a big order for about. 1,000,000 
feet of spruce and this is being shipped by rail. Part 
eargo for the barkentine Georgina, for Callao, has been 
supplied from this mill while some is being shipped to 
Great Britain on the French ship Marechal de Castries. 
Diseussing business, Assistant Manager and Treasurer 
R. C. Hubley said: 

Shingle prices have stiffened a bit and the demand is 
better. However, prices are still very low and they will 
stand considerable advance. Conditions are altogether bet- 
ter. The trade is again facing a car shortage which will 
become apparent with the movement of grain. In North 
Dakota one of the biggest crops on record is about to be 
harvested and this is true elsewhere, so that the shortage 
will soon be felt. Of course, the prosperity of the farmer 
will eventually redound to the benefit of the lumber business, 
but we will not feel the effects of this good crop until next 
year. 

The steam schooner Shna-Yak.is due in port to load 
a return cargo of lumber for southern California. 

On the steamer Bertha, loading here for Valdez, 
Alaska, and other ports along the Coast, was sent a 
shipment of lumber for Cordova. 

Clearing for Melbourne, Australia, via San Francisco, 
the manifest of the British steamer Gymeric shows that 
the liner loaded at Tacoma 910,054 feet of lumber 
valued at $10,920 and 530,100 pieces of lath, worth 
$1,200. This consignment was furnished by the St. 
Paul & Tacoma Lumber Company at whose wharves the 
steamer loaded while here. From Eureka the Gymeric 
carried 1,223,810 feet of rough, clear redwood, valued 
at $36,714. 

Capt. J. McT. Panton, of Tacoma, has been ap- 
pointed surveyor for the state of Washington and British 
Columbia for Det Norske Veritas controlling all Nor- 
wegian tonnage coming to these waters. Many Norwe- 
gian steamers are fixed for lumber on this coast. 

Plans are under way for an organization of steam- 
ship owners and agents, millmen and wharf owners 
with the object of keeping union longshoremen off the 
wharves and properties where steamers and sailing ships 
load. A meeting was held this week at which were 
present representatives of several of the largest lumber 
plants in Tacoma. No action was taken but the sit- 
uation was discussed and the matter may be settled 
later. 

At the Tacoma Mill Company’s mill the lumber cargo 
of the schooner Balboa is being completed and early 
next week this vessel will leave for San Pedro with 
about 850,000 feet of lumber. The schooner Taurus 
has been chartered for a like cargo, after having lain 
idle at Everett for nearly two months. The Zaurus 
will carry about 800,000 feet and will be here to begin 
loading as soon as the Balboa completes. : 

The Norwegian steamer Tricolor is loadiag also at 
this mill and next Tuesday it will leave for Everett to 
complete after having loaded 2,000,000 feet here for 
Australia. At Everett the steamer will receive the bal- 
ance of 1,500,000 feet. 





IN THE DOMAIN OF WESTERN SPRUCE. 


HoquiIAM, WasH., Aug. 20.—Grays harbor lumbermen 
generally report a better feeling existing in the trade. 
All of the mills with one exception will be running be- 
fore another thirty days shall pass. The last reported 
as preparing to resume operations is the Western Lum- 
ber Company, of Aberdeen, which has been shut down 
for the last eight months. Values remain about the 
same as those existing during the last sixty days. A 
firmer demand is noted and it is generally conceded 
that an upward movement is being experienced. There 
is a scarcity of the upper grade of fir lumber in this 
market, and there is considerable difficulty being ex- 
perienced in supplying the demands of the trade in 
flooring and finish. This condition has been brought 
about largely by reason of the fact that the Grays 
harbor mills have been catering extensively to the ex- 
port trade, thereby decreasing the percentage of up- 
pers available for the domestic trade materially. The 
mills are consuming a full supply of logs cut daily. 
No surplus logs are ahead except those held in storage 
by interests who are not satisfied with the basis pre- 
vailing during the past three or four months and it 
would not take much of a demand to bring about a 
sharp advance in the price of logs. Freight rates for 
the- coastwise trade still remain low. Steamers for 
San Francisco and San Pedro are still being offered 
for $3 and $3.50 respectively. 

The value of exports from Grays harbor has shown 
wonderful increase over last year, according to Col- 
lector Harper’s statement. In 1907 foreign exports 
valued at $242,581 were shipped from Grays harbor, 
while this year the exports have totaled $756,851. The 
statement covers a fiscal year which ended July 30. 
Improvement of this harbor has given shipping a great 
impetus, and when the bar is found to be permanently 
deepened and improved many big steamers will come 
here for their cargoes. The work thus far done on the 
bar has created splendid depth, and it is Engineer 
Clapp’s opinion that the present depth will be main- 
tained all winter. At the present time there is more 
shipping in port than there has veen since the time 
freight rates were so high. The vessels now loading 
will keep the mills running overtime to supply cargoes. 
Vast quantities of lumber are being shipped away and 
the list of vessels plying to this port daily grows larger. 
In the opinion of millmen the few vessels still idle 
here will not long remain so, as the demand for lumber 
is growing better every day in California. The foreign 
trade, too, is picking up, as is evidenced by the presence 
here of three big tramps in port. 

The Harry Linder saw mill at Moclips has been sold 
to Joseph Gothier, a Michigan lumberman. He is ex- 
pecting to greatly improve the mill and have it run- 
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The Following Stock For Sale 


100 M. ft. 4-4 log run M. C. Soft Elm. 








150 “ 5-4 log run M. C. 0. Sycamore. 
100 “ 4-4 ist and 2nds Red Gum. 
120 “ 4-4 ist and 2nds Red Sap Gum. 
200 ‘ 4-4 No. 1 Com. Sap Gum. 
150 ‘ 4-4 No. 2 Com. Sap Gum. 
50 “ 1x18 to 21” Panel and No. 1 Cottonwood. 
40 “ 1x22 and wider Panel and No. 1 Cottonwood. 
120 “ 1x8 to 12” Box Boards Cottonwood. 
200 ‘ 1x6 and up 1st and 2nds Cottonwood. 
220 “ 1x4 and up No. 1 Com. Cottonwood, 
115 “ 1” Wo. 1 Com. Plain W. Oak. 


American Lumber & Mfg, Co, 


PITTSBURG, PA. 








ning in a few weeks. 
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Capacity 200 M. Feet Per Day. 


Kendall Lumber Company, 


MANUFACTURERS, 


WHITE OAK, HEMLOCK, 
RED OAK, HARDWOODS 
POPLAR. and CROSS TIES. 



































YELLOW IJPINE 


| Kendall,Md. Shipments in 

Mills 7 Creliin, Md. PITTSBURG, PA, Car Load Lots. 
Large and well assorted stocks kept 

on hand at all times insure the filling 


aaeneneenenennll 
27 
Ns 
A 
of orders without unnecessary delay 


KG’, 


PITTSBURG, PA, 3 








Hardwoods #3 


OAK AND MAPLE FLOORING 
Linehan Lumber Co. 


2424 Farmers Bank Bldg., PITTSBURGH, PA. 














WE WANT Your Inquiries For 


Crating and Boxing Lumber. 
ALSO ON BOX SHOOKS. 


Low Prices. 
It will pay you to write to us. 


The Alexander Bros. Lbr. Co. 


CLEVELAND, OHIO. 











HARDWOOD LUMBER 


& \ Pine and Dimension Stock 


We make a specialty of Gum, Cot- 
tonwood and Box Material. Large 
stocks of dry material enable us 
to make prompt shipments. 


CHAS. F. RHEA LUMBER COMPANY 


NASHVILLE, TENN. 1 
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Wm. Whitmer & Sons, 


( INCORPORATED.) 
PHILADELPHIA. 


Main Office, 
200 Girard Building. 





Manufacturers of and Wholesale 
Lumber Dealers in 














Spruce, 

Hemlock, Stsh 
White Pine, We are 
North Carolina Pine | Market 
Hardwoods, Grades 
Virginia Pine, Thick: 
Yellow Pine. pyle 








BRANCH OFFICES: 


517 Empire Bidg., PITTSBURG, Pa. Delta Bidg., BOSTON, Mass, 
143 Liberty St., NEW YORK CITY. Union Bidg., NEWARK, N. J. 








Maple Flooring 


3¢"" 


—14"'—1 3-16""—1}4" and specia’ hicknesses. 
- '—2"'— 214"—314"" widths. 
Our grades and manufacture secure duplicate 
orders—Prices right—Prompt and careful atten- 
tion. 


> an AC. Bruner Company 


1508 Land Title Bldg., PHILADELPHIA, PA. 








‘YELLOW PINE. 





Flooring and Bill Stuff. 


North Carolina Pine and Cypress. 


ELI B. HALLOWELL & CO., 





Harrison Building., PHILADELPHIA, PA. 
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Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual advantages to new estab 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 


Full information upon request to 


GEO. BONNELL, Inoustriat AGENT 


nwaae Cc. & N.-W. BY... CHICAGO 








In the Coming Country along the line of the M. 
K.& T. are many rare opportunities awalt- 
ing capital seeking Investment. 


Quite a number of the larger and most progressive towns 
are offering free building sites and in the gas belt, gas is of- 
fered at a rate which will equal coal at 50 cents per ton. 
Contracts can be secured for from 2-to 10 years for this cheap 
fuel. 

We have good openings for cotton mills, wood- working ' 
plants, canning factories, creameries, machine shops and in 
fact all kinds of factories. 

The business men at the various towns are well organized 
and are active in buildingup their citiesand are offering much 
encouragement to those interested in establishment of indus- 
tries. A great deal is offered to the home-seeker, more espec- 
ially the horticulturalist. Cheap landscan be had in the finest 
fruit and vegetable section in the southwest at a price and on 
terms that will enable the investor to pay for his land from 
the proceeds derived therefrom. 


This department keeps closely 
in touch with the conditions 
along the line and wiil be glad 
to communicate with anyone 
whois interested in moving into 
our section, 


For further information, address, 


T.L. PEELER, 
Industrial Agent, M. K. & T. Ry. 
LINZ BUILDING. 











q DALLAS, - - 











A. 8. Coats, of the Coats Logging Company, and D. 
MeDonald were quite severely injured by a horse which 
they were driving running away and throwing them 
both out. 

Frank Wedekind, of Montesano, was in town on his 
way to Humptulips City, where he goes on business 
connected with his office of fire inspector for the Wash- 
ington Forest Fire Association. He has charge of sev- 
eral deputies in the field in this section, extending into 
Mason county, and he urges every one entering the 
woods to be extremely careful about building camp fires 
and the like. 

The Grays Harbor Lumber Company has been granted 
permission to dredge at the eighth street wharf to im- 
prove its dock. 

‘J. O. Stearns, of the Stearns Lumber Company, 
joying an outing with his family at Pacific Beach. 

The Coats Shingle. Company has its dry kilns suffi- 
ciently repaired to begin operating its plant Monday 
morning. 

The Hart-Wood Lumber Company, of this city, has 
just added a new 7-foot W. B. Mershon & Co. band 
resaw, which will be added to the uptodate equipment 
of this plant. The order was placed with R. H. Mader, 


is en 


of Seattle, the western representative of W. B. Mer- 
shon & Co. 
Grays Harbor Shipping Notes. 
AUGUST 7. 
The steamer Grays Harbor sailed with a cargo of over 


700,000 feet of lumber for San Francisco. She took her 
cargo from the Hoquiam Lumber & Shingle mills. 

The steamer Daisy sailed from the National mill with a 
—_— = over 800,000 feet of lumber for San Francisco. 

Th eamer. G. C. Lindauer sailed trom Aberdeen with a 
cargo et “B00, 000 feet of lumber. 

AUGUST 8. 

The steamer Georye W. Femvick arrived at Hoquiam from 
Astoria, to complete her cargo of lumber for San Francisco. 
After taking on about 1,000,000 feet of lumber at the Grays 
Harbor mill the steamer will return to Astoria, where a 
large log raft will be taken in tow for San Francisco. 

The schooner Zampa arrived in port and docked at the 
Northwestern Lumber Company's plant for her return cargo. 

AUGUST 9. 

The steamer J. Marhoffer sailed from the National mill 
with a cargo of 850,000 feet of lumber for Saa ’edro. 

The steamer Norwood sailed for San yvvrancisco with a 
eargo of 875,000 feet of lumber from the tloquiam Lumber & 
Shingle Company’s mill. 

AUGUST 10. 
arrived at Aberdeen from San Fran- 
West mill for her 


Tahoe 
docked at the A. J. 


The steamer 
cisco. The steamer 
return cargo. 

The schooner Admiral arrived in port from Callao, Peru, 
and docked at the Hoquiam Lumber & Shingle Company's 
mills. : 

The barkentine J. VM. Griffith was among the arrivals for 
the Hoquiam Lumber & Shingle Company. The Griffith is 
from Guaymas, Mexico, and will take a return cargo to the 
same place. - 

AUGUST 12. 

The steamer Coronado arrived at Aberdeen and docked at 
the Union mill for her return cargo of lumber. 

The steamer Fenwick sailed for Astoria. 

The steamer Santa Monica sailed for San Francisco, carry- 
ing a cargo of 550,000 feet of lumber taken on at the Bur- 
rows .mill. 

The steamer Willapa, after taking on 100,000 feet of lum- 
ber and a shipment of shingles at the Aberdeen Lumber & 
Shingle Company's mill, shifted to the Slade mill to com- 
plete her cargo. 

AUGUST 13. 

The steamer pe doin arrived from San Francisco to load 
at the A. J. West 
The steamer 

load at the E. K. Wood mi 

The steamer J'ahoe sailed from Aberdeen with a cargo of 

750,000 feet of lumber for San Pedro. 
AUGUST 14. 

The steamer Wasp arrived from San Irancisco via Coos 
bay. The Wasp expected to get her cargo at the latter place,. 
but as the lumber was not ready she was sent here to load 
at the Union mill 

The steamer Santa Barbara arrived from San Pedro via 
— Francisco to take a return cargo from the American 
mill. 

The steamer Caslo arrived and steamed up the river to the 
Montesano Lumber & Shingle-Companys’ plant:at Montesano. 

The steamer Willard sailed from the Hoquiam Lumber & 
Shingle mills with about 800,000 feet of lumber for Sau 
Pedro. 

The steamer Svea sailed from the Anderson-Middleton plant 
with a cargo of 750,000 feet of lumber for San Francisco. 

AUGUST 17. 

‘The steamer San Jacinto sailed from the E. 
with 500,000 feet of lumber for San Francisco. 

The steamer Daisy Mitchel! is taking a return cargo of 
lumber from the Burrows mill to San Francisco. 

AuGusr 18. 

The barkentine Benicia has received a charter and was 
— to Aberdeen to load at the Slade mill for San Fran- 
cisco. 

The steamer G. 7’. Lindauer arrived at the Wilson mill for 
a return cargo of lumber for San Francisco. 

AUGUST 19. 

The schooner Roy Somers was towed to Cosmopolis to load 
at the Grays Harbor Commercial Company’s mill. 

Two British tramp steamers, Craighall, from San lFran- 
cisco, and Greenwich, from Victoria, arrived in port, after 


yt Jacinto arrived from San Francisco to 


K. Wood mill 


having been -fog bound over’ night outside the bar. ‘The 
Craighall docked at the Anderson-Middleton mill. The- 
Greenwich docked at the Slade mill to load for Australia. 
The Slade mill docks are now crowded with vessels.  In- 


cluding those at the American mill, thete are ten vessels 
now in the Wishkah river. : 

The steamers Thomas .. Ward and the Hoquiam arrived 
at Aberdeen. The Ward docked at the Burrows mill and the 
Hoquiam will take her cargo from the Union mill. 

The steamer Hornet, of the Linderman fleet, arrived from 
oe I’rancisco for a cargo of lumber from the Northwestern 
mill. 

The steamer Rainier arrived from Seattle and Bellingham 
to complete her cargo of lumber. The Rainier will take on 
550,000 feet of lumber at the Wilson mill for San Pedro. 

The steamer Centralia arrived at Aberdeen. The return 
cargo will be taken on at the Union mill and the Anderson- 
Middleton mill. 

The steamers Temple Dorr and William Murphy arrived 
at Aberdeen and-.docked at the Slade mill for return cargoes. 

The steamers Norwood and Chehalis arrived-in port. The 
Norwood docked at the Northwestern mill, of this city, and 
the Chehalis proceeded to the Aberdeen Lumber & Shingle 
Company’s: mill at Aberdeen. 

The steamer Claremont sailed from: the Hart-Wood mill 
with a cargo of 750,000 feet of lumber for San Pedro. 

The steamer Bowdoin sailed from the A. J. West mill with 
a cargo of 750,000 feet of lumber for San Pedro, 


The steamer Santa Barbara sailed from Aberdeen for San 
Francisco with 650,000 feet of lumber and several passengers 
for California ports. 

AUGUST 20. 

The steamér Wellesley arrived from San Francisco and 
docked at the A. J.-West mill for her return cargo of lumber. 

The steamer Daisy arrived at the National Lumber & Box 
Company’s mill for a return cargo of lumber. The schooner 
Lizzie Vance arrived and was towed up the river to the 
Grays Harbor Commercial Company’s plant at Cosmopolis 
for her return cargo. 

The steamer Daisy Freeman, of the Freeman Lumber Com- 
pany, arrived at Aberdeen to complete her deckload of lum- 
ber at the Anderson-Middleton mill. 

The steamer Newburg sailed with 450,000 feet of lumber 
from the Slade mill for San Francisco. 





NORTHERN WISCONSIN NOTES. 

EvErETtT, WaAsH., Aug. 21.—Timber assessments in 
Snohomish county have rubbed the lumbermen’s fur the 
wrong way. ‘The assessor in his work has performed 
numerous unaccountable discriminations, state those in- 
terested, and many of his assessments are eminently 
unfair and .unreasonable. Some interesting testimony 
has been given by Frank R. Pendleton, of the Forks 
Logging Company, who stated before members of the 
state tax commission in session here this week, that he 
had inspected the cruise of the assessor’s employees, 
finding their work unreliable, as in some instances the 
county cruisers had estimated three times as much 
timber as a forty acre tract contained, while in other 
cases not more than half of the standing timber had 
been estimated. Mr. Pendleton stated that in his be- 
lief the maximum value of timber generally in this 
locality is $2. a thousand. William Huibert, of the 
Hulbert Logging Company, considered that $1 far fir 
and $1.50 for cedar is an equitable valuation for ac 
cessible timber. D. M. Clough, of the Clark-Nickerson 
Lumber Company and the Clough-Hartley Mill Com- 
pany, informed the tax commission lumber mills of the 
city are too highly taxed, nor could Mr. Clough under- 
stand the wide divergence in the assessments made on 
local mills. State Senator E. B. Palmer was in town 
this week before the county board of equalizers in the 
interest of the Puget Mill Company, holder of large 
timber acreage in Snohomish county. The company has 
protested the assessment made on every tract it owns 
in this vicinity. 

One of the largest timber transactions to occur dur- 
ing the last several months was consummated this week 
when Joseph Parker, of the Parker-Bell Lumber Com 
pany, located at Pilchuck, this county, paid $50,000 for 
a considerable tract of standing timber between Get- 
chell and Edgecomb. The average price ranged between 
$1.50 and $2.50 a thousand. The company intends to 
construct a‘ railroad and log the tract within a short 
time. 

James G. Wallace, of the Ballard Lumber Company, 
Minneapolis, was in Everett this week. 


Phillip McConnell, at one time interested in the 
Everett Sash & Door Company, was in the city this 
week on business. 

W. E. Brown, president of the Brown Bros.’ Lumber 
Company, Rhinelander, Wis., made a brief visit in 
Everett this week. 

The Index-Galena Company has absorbed the Index 


Lumber & Logging Company and within a short -time 
the new company will begin the manufacture ‘of ‘lumber 
products. The deal was negotiated by George H. Cook, 
of Minneapolis, who is well known throughout the 
middle east, ‘where he has been in the lumber business 
a score of years. The officers of the newly incorporated 
company are: George H. Cook, president; Hugh 
Clemans, first vice president; A. W. Hawkes, second vice 
president; F. M. Evans, secretary; A. C. Cross, assistant 
secretary; W. R. Stockbridge, treasurer -C. -L. Clemans, 
assistant treasurer. Large operations are contemplated 
by the new company, which owns an unusually large 
body of fine timber tributary and easily accessible to 
the mill property. 

J. H. Barnard, manager of the Frederickson Shingle 
Company, Stanwood, Wash., was a business visitor this 
week. 

The Mukilteo Lumber*Company reports a betterment 
in the volume of foreign and coastwise business, also 
an appreciable improvement in export prices. The com 
pany is not engaging in car business at present, con- 
fining its energies since resuming operation almost ex 
clusively to cargo business. 

C. E. Russell, of the Russell Mill Company, makes the 
statement that shingles are picking up, especially the 
higher’ grades which he manufactures exclusively. 

‘‘We market our shingles at points east of Chicago,’ 
he states, ‘‘and we are receiving a number of orders. 
I have ‘several million shingles. of a lower. grade than 
our output, but am not trying to sell and will keep 
them stored until prices improve.’’ 





‘AT AN IOWA LUMBER CENTER. 


DuBuquE, Iowa, Aug. 25.—Trade conditions in 
and doors and lumber continue very satisfactory, with 
good prospects for. fall trade. There has been an: in 
creasing demand all through the. last week, with an 
upward tendency in prices. 

The Clyde is on the way with anntiers large raft of 
logs for the mill of the Standard Lumber Company. 

Many of the retailers are expected to visit this market 
during the coming week, it being Home-C ‘oming and Tri- 
State. fair week. 

Stocks in’ pile. were never better assorted at this time 
of year and the stock naturally is becoming in better 
shipping condition every day. No trouble is found in 
filling mixed car orders. 

PAA IIL PI ION" 

The Prince-7 ‘ynan Lumber Company has been estab- 

lished at Salinas, Cal. 
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OREGON EXPORT TRADE INCREASES. 





Expectation That E. H. Harriman Will Build New Roads in Northwest—Logging Camps 
Increase Output — Personal Notes. 





OREGON LUMBER NEWS. 

PoRTLAND, OrE., Aug. 23.—Conditions are steadily im- 
proving and markets are daily being extended. It is 
said that even back in Nebraska has the demand for 
Oregon lumber awakened and Colorado and Utah are 
coming to the front with liberal orders. Evidently 
there is a disposition to replenish stocks that have been 
allowed to become practically depleted, the danger of a 
possible car shortage undoubtedly having some effect in 
hurrying orders that have been long delayed. Railroad 
officials here declare there is no imminent cause of fear 
for lack of sufficient transportation facilities, but on 
the other hand experiences of the past have taught many 
a lesson that will not soon be forgotten and they are gov- 
erning themselves accordingly. Local business is keep- 
ing up fine, building projects being in evidence on every 
hand. There appears to be no letting up in the activity 
and a busy fall season is predicted. Many large proj- 
ects are planned to be taken up soon, eaching helping 
to bring conditions back to normal. There is a heavy 
demand for uppers and prices are about. $2 in advance 
of a month or so ago. 

Foreign business continues fair. The charter of the 
sailing sehooner Annie Smale was closed this week for 
a cargo to Hongkong. The cargo will be furnished by 
the North Pacific Lumber Company. The cargo will 
measure about 1,200,000 feet. The British steamer 
Ilford sailed this week for Copenhagen and Hamburg 
with a cargo of lumber valued at $82,000, dispatched 
by the L. P. Lee Lumber Company, and in a few days 
the British steamer Bucrania will be ready to leave for 
Shanghai with about 3,500,000 feet of lumber, shipped 
by the Pacific Export Lumber Company and furnished 
by the Inman-Poulsen Lumber Company. 

Grave fears are entertained for the safety of the 
British steamer Aeon, which left here July 1 by way of 
San Francisco for Sydney, Australia, with a cargo of 
lumber, because up to this time no word has_ been 
received from the craft. Ordinarily the voyage is 
made in about thirty days, and it is now over fifty since 
the Acon sailed out of San Francisco. Reinsurance has 
advanced to 35 percent and will rapidly climb higher 
as the craft becomes longer overdue. The Aeon left 
here with about 3,000,000 feet of lumber on board, part 
of the cargo consisting of redwood from Eureka, Cal. 

While warm weather is again on the boards, heavy 
rains of a week ago quenched most of the forest fires 
in this district. Down in the Prineville country the 
rains were delayed but are reported to have come in time 
this week to check a large sweep of flames that was 
being fought vigorously by 200 men. On the whole it 
is said that the loss through fires this season has not 
been heavy. and timber holders are thankful therefor. 

The big dredge that is being built here for the gov- 
ernment engineers to be used in deepening the bays 
and estuaries along the Oregon coast will be ready for 
work in about two weeks. Coos bay citizens, among 
them being many lumber manufacturers, have raised 
$15,000 to have the dredge brought to Coos bay to 
deepen the harbor there as soon as possible. 

Kk. H. Harriman, the railroad magnate, has called his 
chief assistants to present themselves at his summer 
home at Pelican bay, Klamath lake, this state, soon 
and discuss matters which it is believed will prove of 
great importance to the undeveloped central part of 
the state. Railroads are wanted badly to tap the large 
timber and agricultural belts of the central part of the 
state and it is believed that at last Mr. Harriman has 
considered the matter seriously and earnestly. With 
new lines building through the state, mills cutting for 
the railroads should get a new lease on life. For the 
past twelve months they have been practically out of 
the running. It is said, however, that the railroads are 
appearing in the market again. 

Logging camps along the Columbia river are rapidly 
getting back into shape again, cutting for a steadily 
increasing demand, Frices of yellow fir logs have ad- 
vanced in accordance with the lumber market, but so 

far red fir has shown no appreciable upward tendency. 

The Twin Falls Logging Company, which is a part of 
the Weyerhaeuser system, will resume operations at its 

large camp at Yacolt, Wash., opening with 250 men 
on the pay roll. Fallers and buckers are already taking 
the field and within three weeks the camp will again 
he in full swing. The company closed down the camp 
July 1 for the hight of the summer season, being well 
supplied with logs to meet the demand in the meantime. 

rom Ashland came a report this afternoon that a 
forest fire is still raging in the vicinity of the national 
reserve and that it is feared that it will cause consid- 
erable damage to standing timber unless the forces 
lighting it will be able to get it under control soon. 

Contests over lands that have been taken up under 
the timber and stone act are becoming numerous in 
Baker county and in every one the contest is based 
upon the allegation that the land is more valuable for 
its mineral than timber and stone. 

The annual meeting of the Wilson River Lumber Com- 
pany was recently held at Duluth, Minn., and the fol- 
lowing officers elected: President, Wells Gilbert; vice 
president, Frank Sullivan Smith; secretary, A. B. Wil- 
liams; treasurer, Frank Bartlett. The holdings of this 
company, as the name indicates, are on the Wilson river 
west of Portland in Tillamook county, Oregon. The 
annual meeting of the Olean Land Company was also 
recently held in Duluth, at which the following officers 


were elected: President, Frank Sullivan Smith; vice 
president, Wells Gilbert; secretary, A. B. Williams; 
treasurer, Frank Bartlett. This company is interested 
in timber in Cook county, Oregon. These companies 
are owned by the Higgins and Gilbert estate and Wells 
Gilbert, the active manager, resides in Portland, where 
he has offices in the Concord building. 

The Larson Lumber Company of this city is getting 
its new mill in shape to begin operations in the near 
future. This mill was completed a year ago, started 
and ran a few weeks when the advanced lumber freight 
rate was put into effect. The mill was then shut down 
and has’ remained idle since. Among the new machinery 
being installed is a 7 ft. W. B. Mershon & Co. band 
resaw of the latest design, sold by R. H. Mader, western 
representative of the company. 


With the Lumbermen. 


R. D. Inman, of the Inman, Poulsen Lumber Company, 
is away on an extended tour of the east and middle states 
and visiting relatives in Ohio. 3efore returning Mr. Inman, 
who is a prominent member of the order, will attend the 
Hoo-Hoo convention in Chicago. Another Portlander who 
intends being among those present at the convention is 
John Haak, the prominent timber dealer. 

Lloyd J. Wentworth, manager of the Portland Lumber 
Company, left Portland August 15 on a trip to San Fran- 
cisco. The Portland Lumber Company has been loading a 
number of cargoes for foreign ports during the last several 
weeks and is now placing about 1,000,000 feet on board 
the American barkentine Koko Head, which is booked to 
sail for New Zealand under charter to the P acific Export 
Lumber Company. In the way of improvements the com- 
pany is making an extension of its filing room and have 
orderec a Berlin horizontal band resaw. 

W. D. Wheelwright, president of the Pacific Export Lum- 
ber Company and prominent in local commercial bodies, is 
expected to return soon from an extended trip through the 
states. The company has dispatched a large number of cargoes 
for the orient. The steamer Bucrania, now loading here, 
will be ready to sail in a few days for Shanghai with 
3,500,000 feec of lumber. The company is also dispatching 
the American barkentine Koko Head for New Zealand. 

Edgar Hafer, manager of the Crater Lake Lumber Com- 
pany, of Medford, who bas been in the city for several 
days, expects to leave for the east in a few days. 

S. Chapman, of the Chapman Lumber Company, enter- 
tained at dinner at the company’s camp at Scappoose a 
party of prominent visitors and a few local lumbermen. 
Those from the cast were Hiram W. Sibley, J. H. Stedman, 
W. W. Webb, Charles A. Angel and W. Thompson, of 
Rochester, N. Y. The Portland guests were F. H. Ransome, 
manager of the Eastern & Western Lumber Company, and 
John McPherson. ‘The party went in a private car which 
was switched to the Chapman Timber Company's camp, 
where a splendid opportunity to watch the work in a 
modern camp was offered. The trip was continued to As- 
toria and Seaside before returning. 

W. J. Scott and N. C. Batchelder, formerly of La Crosse, 
Wis., intend removing to the Willamette valley to engage 
in the lumber industry when they have disposed-of their 
interests in Montana, as they expect to do. They spent 
about three weeks in this territory recently, being guests 
of J. O. Storey, of the Storey-Bracher Lumber Company. 

The Portland Shingle Company has leased the Union 
sox & Lumber Company’s saw mill and box plant and will 
make some changes in the machinery before beginning oper- 
ations. 

0. C. Comings, formerly manager of the Pittock & Lead- 
better Lumber Company, of Vancouver, Wash., has returned 
to San Francisco, where he is interested in the dairy busi- 
ness, 

R. FP. Thomas has accepted the position as sales manager 
for the Sunset Lumber Company, with offices in the Mackay 
building, this city. The company is overhauling its mill at 
Mabel and installing additional machinery. 

L. Gerlinger, sr., of this city, president of the Salem, 
Falls City & Western railroad, has gone to Europe for a 
vacation for several months. Mr. Gerlinger recently erected 
a large building here known as the Gerlinger block and is 
counted among Portland’s most progressive citizens. 

y. B. Bach, of Summerville Lumber Company, Imbler, 
Ore., was in Portland a few days ago and purchased some 
additional planing mill machinery. 

Watson Eastman, president of the Western Cooperage 
Company, of this city, has spent several months in the east 
in the interest of his company. 

F. S. Belcher, of the Falls City Lumber Company, who, 
accompanied by his wife, made an automobile tour from 
Michigan to the Atlantic coast with a number of friends, 
has returned much pleased with the outing. 

J. G. Corbett, of Seattle, who has been connected with the 
Seattle Cedar Lumber Company for several years in the 
capacity of general superintendent, has accepted -a similar 
position with the St. Johns Lumber Company, of St. Johns, 
this state, and will devote his attention to assisting in 
remodeling the plant. 

fast Portland Mill & Fixture Company, of this city, is 
erecting a new factory on the north side of the Oregon Rail- 
road & Navigation tracks between Twenty-third and Twenty- 
sixth streets. It will be four stories high with 600 feet of 
trackage. The main building will be 60x115 feet. The 
Portland Pulley Works, now located on the east side of the 
river in a valuable warehouse district, will occupy part of 
the new site, which is three acres in extent. Manager Pare- 
lius, of the East Portland Mill & Fixture Company, says 
the growing business demands more space. The company’s 
— plant is located on East Morrison street, corner of 

eventh. 

L. LB. Menefee, of the Menefee Lumber Company, of Hous- 
ton, Tex., has opened offices in the Board of Trade building, 
this city, and his family has arrived here to. make their 
future home. Mr. Menefee is interested in the recent pur- 
chase of the Dennis & Davis shingle mill at Milwaukee. Guy 
IF. Standifer, who has been in charge of the sales depart- 
ment of the Menefee Lumber Company in the south, will 
ae a similar position with the Menefee Lumber Company 
nere. 

The Oregon-Idaho Lumber Company has resumed opera- 
tions at its plant at Glendale, Ore., after a long shutdown 
while extentiive repairs were made. A new loghaul, edger 
and planer were installed. There are nine mills operating in 
the vicinity of Glendale. They are running principally on 
pine, for whieh there is said to be a good demand. 

Three Pines Timber Company, located about twelve miles 
east of Merlin, is extending its flume about six miles to the 
Southern Pacific at Three Pines. The flume will be com- 
pleted this fall. Steam is being substituted for water power 
and the piant is only cutting on construction material at 
present. 

A new waiter mill is being installed by the Linnster- 
Williams Lumber Company at Bend. A log pond in the 
shape of a canal, six feet deep and sixteen feet wide, is 
being dug to run the entire length of the yard. 

S. FE. Wrenn, of this city, has leased the sash and door 
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Try 
Laguna 
Mahogan 


Have you suffered loss, through 
trouble with stringy wood, or 
with the color fading, or the 
figure flattening, or with unsatis- 
factory finish. 

If so try the Mahogany with the 
basic foundation or hardness, 
color, texture and figure. 











Do not rest on our assurance but 
inquire what the manufacturers 
use who have made their reputa- 
tion on fine Mahogany goods. 


Laguna Mahogany 


will help to make a reputation for 





any handler of Mahogany by sat- 
fying his customer. 


We handle it from the stump to you. 


Lewis Thompson & Co,, Inc. 


PHILADELPHIA, PA. 














Little River Lumber Company, 


Manufacturers of 





Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 





Clearfield Lumber Gompany, Inc, 


Manufacturers of 





Poplar and Hardwood Lumber. 
Oak a Specialty. 





Peart, Nields & McGormick Co, 


Manufacturers of 





North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, Etc. 





SALES OFFICES: 


218 Girard Trust Building, 
PHILADELPHIA, PENNA. 


Send Us Your Inquiries. 
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YELLOW PINE 













Kiln Dried Flooring 
and Ceiling. Rough and 
Dressed Timber & Plank 


Shipments by 
RAIL, SAIL OR STEAMER. 












CUMMER LUMBER CO. 


Jacksonville, Fla. 
Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr, 



















































G. J. Carter Lumber Co., “°"%we°"” 


\re offering the following Short Leaf Yellow Pine at low 





prices: 
330,000 ft. 2x 6”—10 to 20’, No. 2 Common. 
168.000 ft. 2x10”—10 to 18’, No. 2 Common. 
282.000 ft. 2x12"—10 to 20’, No. 2 Common. 
ft. 1x12”"—-12 to 16’, No. 2 Common. 
73.000 ft. 1x 6”—10 to 20’, No. 1 Common. 
81,000 ft. 1x10”——12 to 16’, No. 1 Common. 


21,000 ft. 2x4 to 2x12”, all lengths, No. 3 Com- 
mon, S&Ek. 

32.000 ft. 1x8 and 10” Grvd. Rfg., Shiplap and 
D&M. (droppings from No. 2). 

27.000 ft. 144” and 1144”x4” to 14”, No. 1 Kiln 
Dried. 
2 cars %”"x4”—10 to 16’, No. 2 Ceiling. 
l car %”x4”—10 to 16’, No. 2 ceiling. 


$7,000 ft. 4 


$1,000 ft. 1x4” and wider, 4 and 6’ “B” and 
Btr. bright steam dried. 

63,000 ft. 1x6 to 12”—10 to 16’ “B" and Btr. 
bright steam dried. 


The last item would grade finish, except for pin 


Write us for prices on general 


C. J. Carter Lumber Go., 


and 6” Byrkit 
The following is now rough, but can be worked to order: 


Patent Lath. 


worm holes. 


and shed stock. 


Kansas City, 
Mo. 














“LONG LEAF 


Yellow Pine Lumber 


iin Dried, Dressed and Matched.) 
CEILING “ae FINISHING STOCK A SPECIALTY. 


Bridge, Building and Car Timber cut to order 
oe pleased to quote delivered prices at any point | 
n the United States. 


J. J. WHITE, peaeneimahhane — 


ST 


w 
TELECODE USED 
Mc COMB CITY, MISS. 
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WHOLESALE 


LEWIS DILL & | KILN DRIED NORTH 


COMPANY, 
BALTIMORE, MD. 


CAROLINA AND 
LONG LEAF 


YELLOW PINE 








PARDEE & CURTIN LUMBER CO., 





Clarksburg, W. Va. 
MANUFACTURERS OF 


Poplar, Hardwood 
and Hemlock Lumber 


Sales Office, 





































LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. 
Produce Exchange, NEW YORK. 12 Great St, Helens, LONDON, ERG, 


Unexcelled facilities for negotiating Ocean freight con- 
tracts, and effecting quickest despatch from seaboard. We 
handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 


MARINE INSURANCE 











TELEGRAPH BILLS REDUCED 


if you use the American 
Lumberman Telecode. 


For further particulars address American Lumberman, Chicago, [Il. 


department of the Seaside Lumber ‘Manufacturing Company, 
Seaside. He will remove the machinery from his East Side 
hox factory, this city, to the Seaside plant and engage in 


the manufacture of boxes. H. G. Klopp, who managed the 
sash and door factory at Seaside in the interest of the 
lFoster-Munger Company, of Chicago, has retired. 


The Gaston Lumber Company, of Gaston, which has been 
cutting ties for the Southern Pacific company, has closed 
down. 

The Tichenor Lumber Company’s saw mill and timber at 


Clatskanie has been bought by E. D. Kingsley, of the West 
Oregon Lumber Company, Clatskanie. 


M. 8S. Barker, of Eugene, has retired from the lumber man- 
ufacturing business and is offering his saw mill, located in 
Kugene, for sale. 

The Wilcox Lumber 
operations after 


Company at La Grande has resumed 
a long shutdown. 

The Hammond Lumber Company, Astoria, is erecting a 
nuinber of cottages for its employees and expects to soon 
have the street car from Astoria proper extended to the 
mill, which will make it much more convenient, 

The Booth-Kelly Lumber Company, Eugene, is making 
200d progress on its logging road out of Wendling. The 
entire five miles will be ready by November 1. The plan is 
to supply both the Wendling and Springfield mills with 
logs from camps on this read. 

The Oregon Pine Export Lumber Company has renioved its 
offices from the Commercial Club building to suite 504-05 


Lumber Exchange building. . i 
The Oregon & Kansas Lumber Company, Rainier, will 
resume operations on the first of the month after a long 


The plant has been thoroughly overhauled and 
equipped with new band head saw and resaw. The inill 
is owned py Messrs. Jellison and Rutherford. Mr. Jellison 
has an office in the Chamber of Commerce building, this 


city. 
B. MacLeod, of 


shutdown. 





a. the Hammond Lumber Company, has 
gone to San Francisco on a business trip. John S. Shaw, 
who has charge of the plant at Astoria, will divide his 
time between the plant there and the one at Mill City. 

.. Hi. Little, representing the Loop Lumber Company, of 
San Francisco, in this city, has headquarters with Inman, 
Poulsen Lumber Company for the time being. Offices will 
soon be established, however, in one of the prominent office 
buildings in the city. 

Through the resignation of the Eastern & Western Lumber 
Company from membership in the Oregon & Washington 
Lumber Manufacturers’ Association, the chairmanship of the 
association will fall to the lot of the first vice president, Lloyd 


J. Wentworth, succeeding Philip Buehner, of the Eastern 
& Western Lumber Company. Mr. Wentworth is at present 


the Eastern & 
submitted to the board 


on a trip to California. 
Western Lumber Company 


The resignation of 
has been 


of directors. 

F. A. Brewer, of Duluth, who is heavily interested in 
timber in this state and Washington, is here for a month 
visiting with his son, W. D. Brewer, of Sutherland & 


Brewer Logging Company, with offices in the Corbett build- 


ing. 
F. S. Belcher, president, and G. A. Griswold, secretary of 
the Falls City Lumber Company, left this evening for Chi- 


cago. They will remain there for some time and probably 
attend the Hoo-Hoo Annual, after which Mr. Griswold will 
extend his trip east, possibly to the Atlantic coast. Mr. 
Griswold expects to be absent from the Portland office about 
six weeks. 

Il. D. Langille, manager of J. D. Lacey & Co.'s business 
here, has gone to Glen county, California, in the interest of 
his company. He recently returned from an extended tour 
of central Oregon and northern California. 


Ek. H. Meyer, local manager for Charles R. McCormick & 
Co., of San Francisco, reports that the steam schooner 
Cascade, which reached the Columbia river this evening, will 
take a full cargo of lumber at the Hammond company’s 
mill at Tongue Point for San Francisco. The steam schooner 
Shoshone, which arrived here yesterday, is loading at the 
mills of the St. Johns Lumber Company and the Standard 


Box & Lumber Company. 

‘.. L. Botsford, of the F. L. Botsford Lumber Company, 
whose offices are now located in the new Board of Trade 
building, returned today from a tour of eastern Washington. 
Mr. Botsford reports that while the wheat crop was not 
large this year, prices are good and the farmers conse- 
quently in fine shape financially. He looks for a greater 
building activity in that district than last year. Mr. 
sotsford also reports conditions in general improved quite 
materially. 


P. H. Neame, of Neame & Co., London, is on his way to 
Portland to join O. Midleten, of the Oregon Pine Export 
Lumber Company, in the wholesale lumber and exporting 
business. The company will henceforth be the purchasing 
agent for the London firm, known as G. F. Neame & Co., 
covering the states of Oregon and Washington. Neame & 
Co. have been known as important factors in the lumber 
business on this coast for twenty years past and the fact 
that Mr. Neame, who is a son of the L. H. Neame of the 
firm, will locate permanently here is looked upon with much 


favor on part of those engaged in the manufacture of lum- 
ber. It is said that it will mean a great increase in business 
from the old world. L. H. Neame was here a few weeks ago 
and looked over the situation. 


TENANT MAY GO BACK FOR ‘‘DIP’’ 
FOR ‘‘SCRAPE.’’ 


In so far as ‘‘dip’’ is concerned, being the turpentine 
which has dripped from the trees and been caught in 
boxes prepared for that purpose, the supreme court of 
Alabama says [Florala Saw Mill Company vs. J. T. 
Parrish & Bro., 46 Southern Reporter, 461], it seems 
clear that it has been severed from the realty and 
become the personal property of the tenant, which he 
may remove within a reasonable time after the ex- 
piration of the tenancy. 

As to ‘‘serape’’ the question is more difficult, al- 
—— it is true that the supreme court of North 
Carolina has held that ‘‘serape’’ is not a part of the 
realty and may be removed by the tenant [Lewis vs. 
MeNatt et al. 65, N. C., 63]. 

There is no cultivation to make the trees produce 
turpentine. It is merely a process of catching that 
which the tree has naturally produced as it descends. 
The boxes are set to catch it, and the trees are 
‘secored’’ above, in order to direct the current of the 
descending sap into the box; and in its descent a part 
of the sap adheres to the tree, hardens there, and must 
be removed before the sap begins to flow in the sub- 
sequent spring, for then the new turpentine mingles 
with the old ‘‘scrape.’’ From authorities noted it 
seems clear that the ‘‘serape’’ in question could not 
be said to have been separated from the tree so as to 
become the personal property of the tenant, for it 
was still adhering as a part of the tree, like the fruit 
on a tree. 

Even if it could be considered as ‘‘fructus industri- 
ales’’ (a product of industry), and therefore claim- 
able as emblements, it could not be so claimed in this 
case, for the reason that the lease was for a definite 





BUT NOT 





term, which had expired. 








IN THE PINE COUNTRY. 


Box Manufacture Increases—Shop Lumber in De=- 
‘mand—Forest Fires Result in Revival 
in Building in Small Towns. 


SPOKANE, WASH., Aug. 21.—Trade in the rural dis- 
tricts is dull on account of harvest operations and the 
tendency of the times to be conservative. It is the 
consensus of opinion of a percentage of the millmen 
that after harvest is over and the farmers begin buy- 
ing, that the dealer will in many cases find himself un- 
prepared to meet the demands of his trade. The manu- 
facture of stock is being curtailed and an optimistic 
feeling as to the final outcome prevails. Finish lum- 
ber, 12 inch No. 3 common, 18 and 20 foot dimension 
all widths and factory lumber of all kinds is said to 
be hard to find in any consiaerable quantity. 

Fires again had gained much headway in the Coeur 
d’Alene District, as a result of another week of hot, 
dry weather, and had it not been for the timely thun- 
der shower of last night a serious conflagration would 


have in all probability ensued. However, it is again 
believed that with the aid of the shower and _ cool 


weather the rangers will be able to head off the flames. 
More recent reports from all sections indicate that 
while there have been many fires in private holdings, 
the chief losses have occurred in the reserves. 

Advice has just been received from the Oregon Rail- 
road & Navigation Company that the rates from No- 
vember 1, 1907, to October 15, 1908, on shipments 
from parties to the injunction will be the rates ordered 
by the commission, which will become effective October 
15. Said rates will be continued until a final decision 
of the case is reached through the Supreme court. 

The M. R. Rawson Lumber Company, at Kamiah, Ida., 
is busily engaged in catering to the box trade. It is 
reported that the company has orders enough to keep 
the mill busy for several weeks. The company is plan- 
ning the construction of a flume from Kamiah to the 
railroad track, thus obviating the expensive wagon haul 
to rail transportation. It is estimated that 750,000 
feet of shop lumber has recently been shipped from the 
vicinity of Kamiah. 

CC, R. Cushman, manager of the Overland Lumber 
Company, left Omaha for Spokane August 18, and will 
return via Minneapolis. He is expected to reach home 
some time next week. 

E. Struble, who is acting as purchasing agent for the 
True & True Company,. of Chicago, IL, in the Craig 
mountain district, is reported to be making good prog- 
ress in shipping out the stocks of factory lumber con- 
tracted for by the company early in the spring. 

J. W. Jones, manager of the shop lumber department 
of the American Lumber Manufacturing Company, of 
Pittsburg, Pa., is registered at the Spokane, and is 
busily engaged in looking up the shop business in this 
district. 

The mountain mills in the vicinity of Cottonwood, 
Ida., report a lively trade as a result of the Cottonwood 
fire. Fifty new business houses are said to be under 
process of construction in the village. Most of the 
buildings now being erected are of a temporary char 
acter and will be replaced with more substantial struc 
tures as soon as the material can be secured. The ar 
rival of teams loaded with lumber for Cottonwood is 
said to be an hourly occurrence every -.. 

Q. E. Gwynne, of Kippen, Ida., and J. C. Hackbarth, 
manager of the Lapwai Lumber toa of Chesley, 
Ida., visited Spokane during the week on business. 

The Western Lumber Underwriters’ Organization has 
commenced to write policies under a new series to be 
come effective September 1. This places the Underwrit 
ers’ association, of which A. L. Porter is secretary an 
treasurer, in a position to place as a maximum amount 
$10,000 worth of insurance on any retail yard. 

E. MeNorton, manager of the Standard Lumber Com 
pany, Moscow, Ida., is in Spokane today. The Standar 
Lumber Company is engaged in a retail business ii 
Moscow. 

John Swearingen, manager of the Huttig Manufa 
turing Company, of Billings, Mont., is in Spokane o: 
business. Mr. Swearingen statés that his company 
cently erected a sash and door plant. 

H. D. Tollerton, of the Stack-Gibbs Lumber Compan) 
returned to Spokane from his trip throughout the east 
where he has been engaged in visiting the trade. 

The Panhandle Lumber Company, which is operating 
its saw mill at Spirit Lake night and day, expect soo! 
to have a supply of stock ready to market. 

A new wholesale lumber concern has opened up 0! 
fices at 317-18 Hutton building under the name of tl 
Bement-Harold Lumber Company. The active member 
of the concern being F. T. Bement and C. L. Harold 
who were formerly connected with the Reeves-Farrel! 
Lumber Company, of Coeur d’Alene, Ida. The nev 
company is not only handling the output of the Reeves 
Farrell Lumber Company’s mill, but expeet to be abl 
to market large quantities of material for other mills 
Both young men are well known and popular with th: 
lumber fraternity and bid fair to succeed in their new 
venture. 





IN THE FLATHEAD VALLEY. 


KALISPELL, Mont., Aug. 22.—Business has been slight 
ly better during the week just passed and inquirie: 
are now coming in freely. Many manufacturers loo! 
for a normal trade this fall. Shipments for July, 4 
reported by the members of the Montana Larch & Pin 
Manufacturers’ Association, amounted to 7,228,964 fee‘ 
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compared with 8,542,197 feet in the same month last 
year. Local sales and shipments to Montana points 
comprised 70 percent of the total amount shipped dur- 
ing the month. 

D. B. Barber, sales manager and secretary of the 
Northwestern Lumber Company, with headquarters in 
Minneapolis, arrived Wednesday night for a short stay. 
Mr. Barber says that he expects to see a steadily im- 
proving market from now on. 

Forest Supervisor Haines went to Garry Friday morn- 
in the woods across the river from that station. It 
had not when reported gained great headway, but is in 
heavy timber and if a strong wind should rise it might 
do a vast amount of damage. 

The rangers on the Blackfeet national forest will 
begin the first of the week to do some extensive work 
on the trails above Lake McDonald, making them more 
passable for pack horses and general travel. 

F. H. Stoltze, the big line yard operator of St. Paul, 
is spending a few days in Kalispell and vicinity, look- 
ing over stocks and getting acquainted with conditions 
at the mills. Mr. Stoltze has been buying Flathead 
lumber for many years but this is his first visit to the 
land of its growth. 

A. G. Naundorf, secretary of the Eureka Lumber 
Company, was a business visitor Wednesday. 

B. P. Bartleson, president of the State Lumber Com- 
pany, who has been seriously ill for some time in a 
sanitarium at Portland, is reported to be in a critical 
condition, and not much hope is entertained for his 
recovery. 

The Farmers’ Protective Association, of this city, 
which has just completed a large grain elevator and 
warehouse, will open a retail lumber yard, catering 
principally to the country trade. 

In speaking of the trade situation William E. Wells, 
manager of the Somers Lumber Company, Somers, Mont., 
states: 

I notice that lumber in the east has taken a little raise, 
and they are also stiffening prices a little on the Coast. I 
look for an advance in this territory as soon as the new 
tariffs are issued, but do not expect a heavy fall trade. The 
more lumbermen curtail their logging output the coming win- 
ter the better off we will be next year, for I believe it only 
means the giving away of stumpage at the price at which we 
are now selling lumber. 


BETTER PRICES ON THE COAST. 


Improved Conditions Expected—Lumber Steamer 
Beached — Heavy Exports to South Amer- 
ica—With the Lumbermen. 





San FRANCISCO, CAL., Aug. 21.—It is a long lane that 
has no turning, and San Francisco wholesale lumber 
dealers are at last getting better prices for lumber. 
The advance on common fir is from 50 cents to $1, No. 
| being quoted at $9.50 and No. 2 at $11.50 this week. 
The price on clears has increased about $2 a thousand 
feet during the last month. This is due principally to 
the good increase in inquiries from the east at the 
northern mills. It is hoped this advance will hold, 
but there is still sharp competition between the dif- 
ferent mills of Oregon and Washington for California 
business, and unless San Francisco selling agents pre- 
vent their rivalry from reaching the point of price 
cutting the situation is not altogether secure. Fir 
lumber on the Coast has undoubtedly passed the turn- 
ing point, however, and the lumber interests generally 
feel much encouraged. The coasting conditions are 
a little better and fewer steam schooners are idle than 
a month ago. The off-shore lumber trade, which seemed 
ladly overdone a short time ago owing to too many mills 
getting into it, is looking better in some quarters. 
\ustralian export prices are at least $1 better than 
thirty days ago. 

Redwood lumber was longer in declining than fir 
and the depression has been marked for some months. 
Now, however, prominent redwood millmen and dealers 
‘xpress the belief that bottom has been about reached 
in prices and that the future conditions will soon show 
marked improvement. The eastern rail trade, which 
was practically destroyed by the high rail rates that 
‘ook effect in November, 1907, will undoubtedly have 
'o be built up again from the bottom by dint of hard 
work and advertising. Two years ago this trade 
‘mounted to about 45,000,000 feet of redwood annual- 
'v and it is estimated that if the rates had not been 
lvanced it would have increased to 75,000,000 or 
100,000,000 feet by this time. Notwithstanding this 
setback, redwood has a great future in the east, and 
the mills are better equipped to supply their orders 
romptly than ever before. It is more than likely 
that the railroads will before long see that it is the 
part of wisdom to reduce the rates on redwood. 

The Pacifie Lumber Company’s steam schooner 
lberdeen, which left San Francisco August 15 for 
Mureka, while crossing over the bar at that place, 
struck several times, driving the sternpost up through 
ihe deck. She began to leak badly and Captain Han- 
sen beached her inside the harbor. The vessel left this 
‘ity in ballast to bring down a cargo of redwood lum- 
ber. An underwriters’ surveyor has gone to Eureka 
to examine the vessel with hopes of saving her. 

_ The seventh cargo of redwood lumber this year from 
Eureka for South America has just been shipped by 
the Humboldt Lumber Manufacturers’ Association. 
lhe American barkentine James Johnson earried 
950,125 feet of rough-clear redwood, valued at $23,973. 
This makes the total shipments to South America for 
the year to date, 11,734,961 feet, valued at $217,938. 


Of this 1,142,213 feet is roug. clear and the remainder 
ties, 








The steamer Tallac has gone to Albion, Cal., to load 
1,300,000 feet of redwood lumber for Guaymas, prin- 
cipally for use on railroads in Mexico. 

The steamer Yosemite, owned by Charles R. MeCor 
mick & Co., of San Francisco, is making good head 
way with the Benson Logging Companys big log raft, 
which it is towing from Astoria to San Diego. There 
was some delay in getting started from the Columbia 
river, but the weather is favorable for the trip. 

The first ocean going raft to reach San Francisco 
this year was towed into port August 20 by the 
steamer G. W. Fenwick after a passage of six day 
from Astoria, Ore. The raft, which was consigned to 
the Hammond Lumber Company, is 800 feet long 
and contains 700,000 lineal feet of piling. 

It is announced that F. A. Boole has sueceeded 
EK. N. Harmon as manager of the El Dorado Lumber 
Company, and that operations at the saw mill will be 
resumed in the near future. The principal office of the 
company probably will be in El Dorado county, in- 
stead of San Francisco. About 600 men will be em- 
ployed when the full crew is procured for the running 
of the mill and camps at Pino Grande. There is said 
to be about $30,000 in time checks still out against 
the company, but this amount can be paid off rapidly 
when everything is again in full blast. There is a 
good eastern market for white pine, and the company’s 
box factory at Camino is rushed with orders. At least 
4,000,000 feet of logs are on hand at the mill having 
been left over when the plant was shut down last 
spring as the outcome of the failure of the California 
Safe Deposit & Trust Company’s bank in San Fran- 
cisco, 

One of the largest log drives on record here is well 
on its way down the Sacramento river, bound for the 
Turtle bay saw mill at Reading. More than 2,500,000 
feet will be scaled by this shipment of logs. The 
trip from the starting point will occupy about twenty- 
eight days. Prospects are good for running the mill 
full handed when the logs arrive. 

The Washington Mill Company’s plant at Port Had- 
lock, Wash., which is owned by the estate of W. J. 
Adams, of this city, is still closed, owing to the dull- 
ness of the Coast lumber trade and small profits in 
the export business. However, things are looking up 
in the vicinity of the plant. Samuel Hadlock has 
given an option of 500 acres of water front property 
at Port Hadlock to representatives of the Moran Ship- 
building Company and the Irondale Furnace Company. 
It is more than likely that these interests will es 
tablish large plants on the desired site. 

T. J. Wentworth, of the Portland Lumber Company, 
which has one of the principal export mills of the 
Coast in Portland, Ore., is a guest at the St. Francis, 
accompanied by his family. 

George Hauptman, of the Hicks-Hauptman Lumber 
Company, has returned from an extended tour of the 
Pacific northwest. He found many encouraging fea- 
tures in the lumber trade while circulating among the 
lumbermen of the fir country. 

A. J. Russell, San Francisco sales agent of the Port 
land Lumber Company, recently returned from south- 
ern Oregon, where he visited his father, Fred Russell, 
who has milling and timber interests at Dorena near 
Cottage Grove. 

C. H. Greenfield and E. E. Roddan, lumber mer 
chants of St. Helena and Wheatland, respectively, 
were visitors in this city a few days ago. 

P. C. Thede, a prominent lumberman of Madera, 
Cal., has arrived in the city on lumber business, and 
is a guest at the Fairmont. 

John Hicks, a lumberman of Detroit, Mich., is vis- 
iting in this city, accompanied by his wife and chil- 
dren. 

W. G. New Myer, San Francisco sales agent for the 
Eastern & Western Lumber Company, of Portland, 1s 
doing business as usual at his office in the Merchants’ 
Exchange, after having had a hard tussle with a case 
of appendicitis. 

Lumber is still coming into San Francisco by water 
from the north in considerable quantities and some 
of the yards are increasing their stocks. Few rail 
shipments coming in, as the date of the restoration 
of the old low rates from Portland and Willamette 
valley points to San Francisco, which was ordered 
by- the Interstate Commerce’ Commission, has been 
postponed to October 15. The object of this extension 
was to give the Southern Pacific company time to have 
its injunction suit heard. Otherwise, new rates might 
have been put into effect and then necessarily changed, 
later, if the company’s appeal resulted in its favor. 





NO OBLIGATION TO DELIVER LUMBER. 

In the case of Southern Saw Mill Company vs. 
Baldwin Lumber Company, [45 Southern Reporter, 
961], the supreme court of Louisiana holds that where 
the petition alleges that the plaintiff has elected to 
accept an option whereby, under a contract with the 
defendant for the delivery of 5,000,000 feet of lumber, 
an additional 5,000,000 feet were to be delivered at 
prices to be fixed under certain conditions by a named 
third person, and there is no allegation that the prices 
have been fixed, and the plaintiff prays judgment con 
demning the defendant to deliver the lumber, an ex- 
ception of ‘‘no cause of action’’ should be sustained; 
and where in such case upon the trial on the merits 
the plaintiff proves no more than is alleged the de- 
mand is properly rejected. 

The court declares it patent on the face of the peti- 
tion that the defendant was under no obligation to 
deliver lumber for which no prices had been fixed, 
either as specified in the contract or otherwise, it not 
appearing that the defendant was any more at fault 
than the plaintiff for the failure of the plaintiff to fix 
the prices as contemplated by the contract. 
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Always guaranteed to 
be fully. the equal of 
any brand of PORT- 
LAND CEMENT 
made. 





The Kansas Gity Portland Cement Co. 


, R. A. Long Bidg., KANSAS CITY, MO. 


y, 











Yellow Pine. 


Send us your orders and inquiries. 
Our Stock is complete. We can 
ship promptly. 


D. G. SAUNDERS LUMBER CO. 
Kansas City, Mo. 











For Quick Shipment ce 228. cw. 
5 CARS, 2x4—I10 to 16’: 
5 CARS, 2x6—10 to I6’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail. 
Yards, 2300 to 2316 Broadway. KANSAS CITY, MO. 











Yellow Pine and 
oe Red Cedar 
4 Shingles 
R. A. Long Bldg., 
Kansas City, Mo. 








The Riner Lumber Company 


Incorporated Capital, $50,000.00. 
Manufacturers and Wholesalers 


Long and Short Leaf Yellow Pine. 
Pacific Coast Lumber and Shingles 
KANSAS CITY, MO. 








THE BELCHER STINE LUMBER CO. 


Manufacturers and Wholesalers 


Oak, Gum, Fir a Maple Flooring 


MILLS: Higginson, Ark; Belcher, Ark. 








1003 R. A. Long Bldg., - KANSAS CITY, MO. 








Stevenson Lumber, ™"é 2x48" 
Company, | Yellow Pine 


KANSAS CITy, - mo. Lumber. 


CONNELLY HARDWOOD LUMBER CO. 


KANSAS CITY, MO. 
Wholesale Dealers LARGE STOCK AT MILL. 


Hardwood Lumber LARGE STOCK IN K. C. YARDS. 


Send us your orders. Our Prices are right. 














s SHINGLES | 


ANSON Shingle & Lumber ANSON 
0 Company 0 


" KANSAS CITY, MO. N 

















TO MAKE MONEY jeasuiscrtetunner 
the amount of lumber in any number of pieces and for figuring the 


cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 





; 
| 
‘ 
: 














- 
é 


O 





AMERICAN LUMBERMAN. 





AvuGusT 29, 1908. 














=e ST. LOUIS. “Bg 
Use Sable Belting 


Your Hardest Drive. 


Where the belt must run 

at high speed over small 

pulleys, Shultz Sable 

Rawhide Belting is the 

cheapest because 

It saves buying belt 
dressings. 

It saves the time of men 
and machines, 

rr saves more power, and 

It saves bearings and 
belts, 

Other facts in our Beit 
Book “No. 2."” 

Let us send you a Shultz Sable Rawhide 

Belt for a months’ Free Trial. 


SHULTZ BELTING CO., 
ST. LOUIS, MO. 30 
BOSTON PHILADELPHIA 














NEW YORK 








DIRECTORS: 
GEO. E. HIBBARD, L. M. BORGESS, 
Vice-Pres't & Gen. Mgr. Sec'y. 
ROBT. A. FERRY, Sales Dept. 


WM. H. STEELE, 
Pres't & Treas. 
L. GLIEDINGHAGEN, Auditor. 


Steele & Hibbard Lumber Co. 


Wholesale 


HARDWOODS AND MAHOGANY 
ST. LOUIS, MO. 








' Cypress, Poplar, Ash, Gum 


Our own manufacture. Full Stocks. 
Prompt Shipments. 


Plummer Lumber Company 
ST. LOUIS, MO. 


\ 


{ Oak, Ash, 








Birch, Walnut 
Poplar, Mahogany, and 
Cypress, Cherry, Maple. 


READY FOR IMMEDIATE SHIPMENTS: 


8,000,000 feet at St. Louis. 
3,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark. 


Write tor Prices. 


| American Hardwood Lor. C0,°"mo. 


{ : 
T. H. GARRETT LUMBER CO. 


Manufacturers and Wholesalers 


YELLOW PINE 


LUMBER. 











ST. LOUIS, MO. 








YELLOW PINE 


LUMBER 


We are Sales Agents for 
BIENVILLE LUMBER CO., 
Alberta, La. 


COLUMBIA LUMBER CO., 
Lumber, Ark. 
SAGINAW LUMBER CO., 
Saginaw, Ark. 
A. J. NEIMEYER LBR. CO., 
Little Rock, Ark. 
Our Mills Cut 250,000 Feet Daily of Short Leaf Pine, 


EQUITABLE BUILDING, 8ST. LOUIS, MO. 














C.H.L. Beckers, 


Your Inquiry Solicited. 
329 Victoria Building, ST. LOUIS. MO. 


Lumber. 


Hardwood 


. NEW COMPANIES ORGANIZED IN THE MISSOURI DISTRICT. 








THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


St. Louis, Mo., Aug. 25.—While the buying was not 
quite as brisk this week as it was last, the yellow pine 
business is showing continued improvement. Inquiries 
are coming in in good volume, and sales are picking 
up all the time. The price tone continues to improve. 
Mill stocks are in worse shape than ever before, and a 
serious car shortage is imminent, making a_ rather 
gloomy outlook for the buyer who is out with a gun 
after cheap lumber. There was some improvement this 
week in car stock, although the railroads are not break 
ing their necks to open their shops. Some little repair 
work is under way, but the great bulk of rolling stock 
is still on track where it has been for months. A rep 
resentative of the AMERICAN LUMBERMAN this week 
happened by chance upon a string of several hundred 
empties stored out in the woods on six miles of 
abandoned road in southern Missouri. No one could 
give an explanation as to why the cars were there. 
A strong feeling of encouragement is noted in the yel- 
low pine market now, based upon substantial improve 
ment in general conditions all along the line. 

One of the encouraging signs of the times was the 
opening this week of three new lumber offices in the 
Lumbermen’s building. R. J. Fine, who has just come 
from Texarkana to open up a general sales office for 
the Angelina County Lumber Company, fitted himself 
up a luxurious office on the sixteenth floor. Next door 
to him Frank J. Shields, formerly sales agent for the 
Long Bell Lumber Company, hung out his shingle in 
gold letters. Down on the tenth floor in front of the 
elevator A. C. Baird, formerly sales agent for the Me 
Shane Lumber Company, started in modestly for him- 
self. These are three corking good lumbermen, and 
they are planning to make enough money soon to build 
brown stone houses. 

W. E. Grady, one time commission man, now selling 
agent for the Kaul Lumber Company, of Birmingham, 
was a visitor in this city this week. He brought cheer- 
ing news from his district, stating that business is on 
the mend rapidly and wil! in his opinion soon regain 
normal. 

Another evidence of renewed prosperity was noticed 
this week when the Alf Bennett Lumber Company took 
unto itself another room, adjoining its present suite of 
general offices in the Lumbermen’s building. This ad- 
ditional space was necessitated by reason of the increas- 
ing business of this concern. The Bennett company 
this week brought from Kansas City E. L. Page, a well 
known hardwood man, who has been placed in charge 
of the hardwood department of the Alf Bennett Lum- 
ber Company. This will be a feature of this company’s 
business in the future. 

J. Julier, sales manager for the Tremont Lumber 
Company, states that business is improving right along 
in a most satisfactory manner. He says that his sales 
have increased and prices are better all along the line. 
Mr. Julier looks for a severe car shortage and believes 
that lumber will be a searce article this season. 

R. B. Bearden, sales manager for the Long Bell Lum- 
ber Company in St. Louis, is enjoying a vacation trip 
in northern Michigan. 

S. R. Skeen, Indianapolis representative of the Long 
Bell Lumber Company, visited in St. Louis this week 
and brought an encouraging report of business in his 
section. 

J. C. Graham, of the Van Cleve Lumber Company, 
states that there is a heavy shortage in l-inch No. 1 
common lumber. He says that his mills are shut down 
on account of rain. There has been three weeks of rain 
in that section, preventing logging. 

The retailers’ merger, known as the St. Louis Lum- 
ber Company, is getting down to business. Account- 
ants are still taking stock, and as soon as this work 
is completed the routine detail will be assigned to the 
various officers. 

The lumber yard and business of the John J. Ganahl 
Lumber Company have been sold to a syndicate of lo- 
cal yards. The property in its present run down state 
invoices about $36,000. 

Several retailers are enjoying vacations this week. E. 
H. Darlington is in Canada, W. L. Boeckeler is at Point 
aux Barque, Mich., and Julius Seidel is at Mackinaw. 

The first meeting of the Lumbermen’s Club after 
the summer vacation period will be held September 8. 

Charley Hall, secretary of the Southern Illinois Re- 
tail Lumber Dealers’ Association, was in St. Louis this 
week. Mr. Hall said that business in his distriet is 
picking up. While here he became smitten with a cer- 
tain red automobile and he lowered the visible supply 
of gasoline in St. Louis materially in the short time he 
was here. 

L. J. Drake, general manager of the Brooks Bros. 
Company, of Minnesota Transfer, St. Paul, was in the 
city this week. It was Mr. Drake’s first visit here and 
he was much impressed with the city. He was shown 
the sights by Ira Wadleigh, local representative of the 
Brooks-Seanlon Company. Mr. Drake said that the 
white pine business of the north seems to be showing 
some improvement. 





MOUND CITY HARDWOOD NEWS. 


Sr. Louis, Mo., Aug. 25.—The hardwood market con 
There are better indiea 
Prices are higher and sales 


tinues to show improvement. 
tions all along the line. 





are increasing. 


The oaks are searce and in good de- 





Many Lumbermen Fear Severe Car Shortage— Railroads Have Begun to Buy—Broken Mill 


Stocks Cause Delay in Shipments. 
PPP PP PPP PPP PP 


mand, <All other woods are proportionately stronger. 

EK. W. Blumer, of the Lothman Cypress Company, re- 
ports that the cypress market is better in every way. 
He says that the demand is stronger and prices have 
firmed up some. 

C. EK. Thomas, of the Thomas & Proetz Lumber Com- 
pany, says that the improvement in the hardwood mar 
ket is marked. He reports a strengthening in all items. 

Theodore Plummer, of the Plummer Lumber Company, 
says that he sees an improvement in his business which 
is quite marked, 

Joe Hafner, of the Hafner Manufacturing Company, 
reports that his business has shown considerable im- 
provement lately. He says that prices are unquestion- 
ably much better. 

W. W. Dings, of the Garetson, Greason Lumber Com 
pany, reports a considerable improvement «in his busi- 
ness. He says that gum has shown quite a remarkab‘e 
strengthening during the last few days. 

2} H. Luehrmann, of the Charles EF.  Luehrmann 
Hardwood Lumber Company, reports that his sales this 
month are going to show a healthy increase over last 
month. He says that he is getting better prices all 
along the line. 

W. E. Keown, of the International Hardwood Lumber 
Company, says that his sales have increased materially 
and prices are better, 


eee 


IN THE MISSOURI-KANSAS DISTRICT. 
KANSAS City, Mo., Aug. 25,- 
veloped in lumber trade 


Nothing new has de 
conditions at Kansas City 01 
in this territory during the last week. Prospects for 
the fall trade continue favorable and the lumbermen 
are anticipating a normal building season. Local deal 
ers say that building at Kansas City is nearly as active 
as a year ago, and that the fall building season here 
will be normal. In most localities the country dealers 
are preparing for an average fall demand, although at 
a few points adverse crop conditions will curtail trade 
materially. Weather conditions have beén uniformly 
favorable for the growing crops during the last week, 
and a large percentage of the corn crop of the terri 
tory is made and safe from possible damage, insuring 
a satisfactory corn crop. 

Reports of occasional car shortages in both the south 
and on the Pacifie coast, serve as notice of more trouble 
later on and as has been stated in previous reports, 
the consensus of opinion among wholesalers here is 
that there will be serious car troubles during Septem 
ber and October, if the demand for yard stock should 
prove as heavy as now anticipated. 

The demand at wholesale is active and there is a 
heavier inquiry for everything in the way of lumbe: 
than noticed two or three weeks ago. The Texas trade 
is especially brisk at this time, and the yellow pine 
manufacturers report more inquiry from the north and 
east than during any previous time this year. To date 
the business has been largely in the way of yard lum 
ber, but railroad orders are more numerous and 2 
steady increase in this class of business is looked for. 
Prices are stronger all along the line than they were 
at the beginning of the month, and it is expected that 


they will show increased firmness during September. 
The advance in yellow pine has been the most pro 


nouneed, but there is an upward tendency on all kinds 
of lumber, and during the active fall season at least 
prices should be well maintained. The outlook for Sep 
tember trade is good and with the exception that man) 
orders are being delayed because of broken mill stocks, 
causing considerable annoyance to the dealers, whole 
sale lumber conditions are more satisfactory than at 
any time since the first of the year. 

Charles S. Keith and Mrs. Keith returned home Mon 
day after a month’s trip to North Port, Mich. 

Pettit & Frampton has been succeeded by Pettit & 
Stickel, who will do a general wholesale lumber busi 
ness at 1213 R. A. Long building. A. W. Stickel has 
bought the interest of R. M. Frampton in the business. 
Mr. Frampton will return to Shreveport, where he wil! 
engage in the wholesale yellow pine business. 

Frank L. Adams, manager of the Valley Pine Lum 
ber Company, of Havana, Ark., was in Kansas Cit) 
August 21 on his way to Colorado for a short pleasur 
trip with his family. 

F. O. Rugg, of the Missouri Lumber & Land Ex 
change Company, returned home yesterday from a_ two 
weeks’ trip to Chicago and the northern lakes. 

Tom Newell, a member of the Imse-Schilling Sash & 
Door Company, of St. Louis, and their Missouri rep 
resentative, was a visitor in Kansas City on the 24th. 
Mr. Newell says the sash and door trade is improving, 
and a good fall business is in prospect. 

George R. Hicks, who has been seriously ill for the 
last two weeks or more, was removed from the hospital 
to his home on Sunday. He is on the road to recovery, 
but is still far from we'll, having had a severe attack of 
pneumonia, 

J. W. Howell, of Morganville, Kas., has been in Kan 
sas City for the last two weeks. Mr. Howell has been 
having trouble with his eyes and is here having them 
treated. 

Ed Lindas, of Larned, Kas., manager of the Lindas 
Lumber Company, which operates a line of yards in 
Western Kansas, is in the city today on business. Mr. 
Lindas reports good crops and, satisfactory fall trade 
prospects in his seetion of Kansas. 
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IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEx., Aug. 22.—The saw mill plant of 
the Hawthorne Lumber Company, of Hawthorne, 
La. located on the line of the Kansas City 
Southern railroad, burned to the ground several 
days ago. Fire broke out at noon, and in_ spite 
of the best efforts of the mill crew the saw mill was 
destroyed, although the rest of the plant was not dam- 
aged. This company belongs to J. M. West, of Houston, 
and his lumber associates in the West Orange Lumber 
Company, having been bought by them about six montus 
ago. Mr. West is unable to state yet what will be done 
with the Hawthorne plant. There is not enough timber 
remaining in connection with the plant to build another 
mill of the size of the one destroyed, but there is a 
possibility that some large tracts of timber may be 
secured within striking distance that may enable them 
to build a large saw mill and operate it for years. 

Frank Myer, of Shreveport, La., assistant manager 
for the Shreveport Blowpipe Company of that city, vis- 
ited in Houston on August 19. He went to Groveton, 
this state, where he will design and install some changes 
and improvements in their blower system. From there 
he is going to Waco, where he will design the blowpipe 
system in the plant of the Waco Sash & Door Company, 
of which William Camercn & Co. are the owners. This 
big sash and door concern is to be thoroughly changed 
and improved throughout, and the blowpipe system will 
be changed accordingly. A number of improvements are 
being installed at the Saran mill of William Cameron & 
Co. which is preparing to start operation. Its tramways 
are being torn down and will be replaced by entirely 
new ones. 

L. H. Dimmitt, of Kansas City, Mo., representative of 
the Central Coal & Coke Company, of that city, has been 
assigned to Houston and will make his headquarters here 
in the future, while looking after the interests of that 
concern, 

Four well known young lumbermen of this state, three 
of them from Lovelady and the other from Fort Worth, 
have arrived in Houston and will organize a wholesale 
lumber company in the near future. ‘They are K. K. 
Kitchell, R. T. Neale and Roy Sample, of Lovelady, and 
Kk. L. Ready, of Fort Worth. All of the four are ex- 
perienced lumbermen of energy and ability, and they 
expect to cut a way for themselves in the wholesale lum- 
ber world. As soon as they determine what to name their 
concern they will apply for a charter and will incorpo- 
rate the concern with a capitalization of $25,000, and 
will open offices in the Lumbermen’s National Bank 
building in this city. Mr. Kitchell is at the head of 
the concern. 

It is reported on reliable authority that another big 
milling concern will soon establish its headquarters and 
operate its sales department in this city. This is the 
Palmetto Lumber Company, of Palmetto, which concern 
has heretofore sold its output through wholesale com- 
panies. It has been negotiating for several months with 
the intention of coming to Houston, and it is now under- 
stood that it will open an office early this fall. This 
concern is managed and practically owned by A. C. Ford, 
of Fort Worth, and is a very strong and uptodate manu- 
facturing establishment. It will handle the output of its 
own mill and some of that of the Thompson-Ford Lum- 
ber Company at Sour Lake. 

Indications everywhere in this state point to a very 
stringent car shortage during the next few months, and 
the number of cars to be had are daily growing fewer. 
On account of the shortage of cars the lumbermen of 
Orange have had to formulate an agreement among them- 
selves regarding the distribution of cars among their 
mills when there are not enough to supply the demands 
of all. Nearly every lumber earrying railroad in this 
state is short of box cars now, and what the condition 
will be four weeks from today is merely a matter of 
conjecture, and the shortage of cars threatens to be the 
worst that has ever been known in the southwest. This 
is having the effect of increasing the demand for lumber 
for immediate. shipment and is doing much to create 
the splendid conditions that now exist in the Texas sell- 
ing market. 

Something seems to have actually cut the shoe strings 
of the lumber balloon and steadily and surely it is 
climbing upward. There has not been a single week of 
depression in ten weeks, nor a week when lumber was not 
worth more than the week before. The last week has 
been a remarkable one. Lumber climbed from 50 cents 
to $1 a thousand on the average during the last ten days 
and it keeps on soaring. A week ago the Houston sales 
offices were asking for the straight January list for 
lefthand items. Today a half dozen prominent mill con- 
cerns of Houston have raised their prices to the straight 
August 3 list, and are holding there and getting the 
business at the increase. The August list is on the aver- 
age from 50 cents to $1.50 higher a thousand than the 
January list, and this much of a raise in price has been 
noticed in Houston in ten days’ time. ‘‘It Jooks like 
old times again,’’ said a well known Houston sales 
manager, ‘‘when we are selling our flooring for better 
than $25 a thousand, and getting from $23 to $25 for 
our 12-inch boards. The demand is wonderful. Nothing 
like it has ever been known in August since yellow pine 
trees began to grow and lumber is coming out of the 
hole with a vengeance. The world needs lumber and the 
surety of a bad car shortage in sight is exciting the 
demand for immediate shipment, and business is doubled 
thereby. It looks as though lumber would be as high by 
the first of next year as it has ever been in its history. ’’ 
This is a fair sample of what they tell in Houston and 
everyone seems to be getting their share, and while the 
volume of business that is being handled is record break- 
ing it is a fact that not one-fourth of the orders that 
are coming in are being accepted and some of these are 
delayed in shipment. 


FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Aug. 23.—At the office of the In- 
dustrial Lumber Company it is stated that the trade 
never looked brighter than it does now and that orders 
are coming in so fast the mills are being rushed to 
turn out the material. The officials ‘also made the 
statement that as soon as the railroads break into the 
Luying game with the lumbermen, which they will soon 
have to do, there will be the most prosperous times 
ever experienced in the pine woods section of this 
state. At the office of the Sabine Tram Lumber Com- 
pany about the same information was given out, while 
the Nona Mills Company and the Keith and Beaumont 
Lumber Companies say they had not looked for the 
rapid change for the better the market has undergone. 

The plant of the Long Leaf Lumber Company at 
Bon Wier, Tex., is being made ready to operate by 
night as well as by day. An electric light plant is 
being installed. 

The Kirby Lumber Company has started taking outs 
the piling in the Neches river. All booms to the south 
of the city will be destroyed, this being in compliance 
with the wishes of the government. 

Report from Orange this week states that the large 
plant of the Miller-Link Company was again to be 
placed in operation. It will give employment to many 
people of that town. 

The plant of the McShane Lumber Company at Dear- 
born is to be reopened September 1. The reopening 
will Jeave but few idle plants in this section of Texas. 
The MeShane mill was one of the last to close down. 

Another big lumber deal is scheduled for the imme 
diate future. The parties interested expect to be able 
to make an announcement within ten days. 

J. W. and E. M. Mackemer, of the J. W. Mackemer 
Lumber Company, Peoria, Ill., are visitors in the city. 
They made extensive purchases of lumber from several 
local lumber concerns. The Messrs, Mackemer operate 
five retail yards at Peoria, Hanna City, Tremont and 
Hopedale. In addition to the retail yards they are 
preparing to engage in the wholesale lumber business. 

The big plant of the Nona Mills Lumber Company at 
Leesville started up during the last week with a full 
forte. 

Alexander Thompson, manager of the Thompson 
Bros.’ lumber plant at Doucette, was a visitor in this 
city yesterday. He stated that his company had let a 
contract for the erection of a 100,000 capacity plant 
to take the place of the one destroyed by fire last 
week and that an order had been placed for a 45-ton 
Shay lecomotive. Other improvements will be made 
that will make the Doucette plant one of the most 
modern in the south. A. D. Munro, of Munro & Brice, 
London and Liverpool, large timber merchants, was a 
local visitor during the week. He is accompanied by 
kis wife and was the guest of Robert Morgan, of 
Orange, while in this territory. 





BAND SAW DRIVEN BY ELECTRIC MOTOR. 

The accompanying cut shows a rather novel and quite 
recent application of electric motor drive to a band resaw. 
The interest ef this installation lies in the faet that in- 
stead of direct motor drive the belt drive with its slightly 
lower efficiency has been chosen. 

The belt tightener shown at the upper right hand 
corner of the picture consists of a rather heavy frame- 
work carrying a pulley. As the entire frame is hinged 
from the rafters, the pulley rests on the slack side of 








ELECTRICALLY DRIVEN BAND SAW. 


the belt by gravity alone. This keeps the belt from 
flapping and swaying and at the same time allows slip- 
page under heavy load. This arrangement allows the use 
of a high speed motor and is in itself quite a saving 
as the slow speed motors are larger and therefore cost 
considerably more than motors of the same capacity 
running at higher speed. 

The slippage of the belt when the motor is starting 
enables it to take the load gradually, bringing the saw 
up to speed in a short time. This slippage avoids over- 
loading the motor and prevents the blowing of a fuse 
or possible injury to the motor when starting, or in 
eases of sudden or heavy demands for power. The 
additional convenience of operation and the saving in 
the cost of maintenance more than compensate for the 
small loss of power caused by the use of the belt and 


tightener. While there is very little danger of fire with 
an electric motor it is quite desirable to put it out of 
the way of the sawdust which is continually accumulat- 
ing on the floor near such a machine. Moreover, a motor 
located on the floor and direct connected to the saw is 
necessarily in front of the resaw and is constantly ex- 
posed to injury from careless handling of trucks and 
large timbers. Another advantage of having the motor 
hung from the ceiling is that in this position it is safe 
from the meddling of mischievous boys who have in 
several cases found that by dropping a nail into the 
motor they could disable it and enjoy a rest while re- 
pairs were being made. 

This arrangement of motor and saw affords, on the 
whole, an installation that could hardly be improved 
upon, as all possible causes of interruption seem to have 
been anticipated and the motor requires but little atten 
tion. 


ee ST. LOUIS. —@e 




















TRADE MARK 





“Star Brand Shoes 
Are Better.” 


Because operating ten modern speci- 
alty factories with a capacity of 52,000 
pairs a day, of which six are located in 
small towns we make all our shoes at a 
lower cost per pair. 


Because our immense purchasing power 
and the fact that we pay spot cash 
enables us to get the best leather for the 
least money and— 


Because our business is large enough 
to permit of our making full lines of 
shoes for different classes of trade 
adapted to their peculiar conditions. 


One of our Factory Superintendents 
was our largest salesman to the Lumber- 
ing interests. His knowledge of their 
requirements makes our line what you 
want. 





Catalogue No. 16 on request. 


ROBERTS JONNSONG RAND SHOECD. 


MANUFACTURERS ST.LOUIS: 


Oak Gar Material and Red Gum Lumber 














Lard OUR SPECIALTY. 
contracts 






ST. LOUIS, MO. 














MONARCH STUMP PULLER. | 


Pulls stumps 7 feet diameter. Guaranteed 
for twelve months and a strain of 450 horse 
power. Catalogue and discounts address, 


MONARCH GRUBBER CO., _—Lone Tree, lewa, 


SCOTT SHORT 


Rail Road Rail Road 
Cross yong and Car 
Ties. €S. | Material. 


1719 Wright Bldg., - ST. LOUIS, MO. 
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Who is YOUR Tailor? 


Do you know 
Louis 
Namety? 


IF YOU DO 
NOT YOU 
OUGHT TO. 


HE MAKES 
CLOTHES 
FOR THOSE 
WHO ARE 
PARTICULAR. 


He has a large trade 
with the Lumbermen 
who appreciate Style, 
Workmanship and 
Materials at Moderate 
Prices. See him 


167 Dearborn St., CHICAGO. 


Suite 612. 





Corner Monroe. Phone Central 3768. 











Oak Tanned Leather 


Belting 


The second of a series of ads illustrating belt making. 


EL 


mpane MAM 





After washing the hides in water and removing the flesh, 
they are laid in a solution of lime water and then again 
across beams when men with blunt instruments clean the 
hair side. 

For other steps in the process of making belts that excel, 
watch this space or send for FREE booklet—‘Glimpses of 
Modern Belt Making.” 


GRATON & KNIGHT MFG. CO. 


Oak Leather Tanners and Belt Makers. 2 WORCESTER, MASS. 








LOCATIONS FOR 


Saw Mills and Woodworking Plants 





on the 


Illinois Central 


and 


Yazoo & Mississippi Valley Railroads 





There are thousands of acres of timber prop- 
erties tributary to the above lines awaiting de- 
velopment. 

For full information address 


J. C. CLAIR, 
No, 1 Park Row. 
CHICAGO. 


Industrial Commissioner, 
Illinois Central R. R. 
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Joseph Owen & Sons, Limited 


Hard and Soft Wood Logs, 
Lumber and Manufactured Goods. 


CRESCENT CITY NEWS. 

NEW ORLEANS, La., Aug. 25.—There is a distinct up- 
ward lift in the cypress market. Prime stocks are low 
in lumber, with the call steady and a persistency on 
the part of buyers to insist upon immediate delivery. 
With two exceptions all the larger cypress plants in 
Louisiana are in operation, but not all of them are 
running to their full capacity. None is yet on the night 
shift or will probably be justified in making this ex- 
tension for some time. Complaints continue as to the 
lack of desirable rolling stock. -Some difficulty is being 
experienced in securing skilled labor and this question 
is likely to prove vexatious as the season advances. 

The shingle market could not be better at this sea- 
son, Texas and the southwest proving strong consumers. 
Stocks of the better grades are being gradually wiped 
out and the output is back to almost normal. Reports 
vary as to price improvement, but the average appears 
to be 60 cents increase a thousand on primes. This 
betterment in the market has developed in the last ten 
days, with prospects of continued improvement through 
the fall and winter. 

Yellow pine manufacturers are still shy. Little en- 
couragement is found to justify general resumption, 
though there is considerable movement in bridge and 
car material and a healthy ery for factory grades. 
However, prices do not seem to show the desired climb, 
and as a result stocks are being carefully nursed. Ex- 
port demand can be observed in spots. One big cargo 
of sawn timbers may get out of the gulf for a Euro- 
pean market in the course of a week or ten days, but 
a lack of stability behooves the exporters to follow the 
same conservative policy they have employed during 
the last six months. 

John May Hopkins, of Scranton, Pa., and B. J, He- 
bard, of Michigan, officers and directors in the recently 
formed Hebard Cypress Company, with home offices at 
Scranton, Pa., were in New Orleans the early part 
of the week investigating methods of cypress manufac- 
ture and handling of the output with the view of 
building a model cypress plant in Georgia at a point 
yet to be decided. It is understood the company holds 
a stumpage of 800,000,000 feet in Georgia. 

J. M. West, president of the West Lumber Company, 
of Houston, Tex., and the Orange Lumber Company, 
Orange, Tex., has secured an option on the properties 
of the C. L. Smith Lumber Company, Merryville, La., 
including a modern saw mill, tram road and 150,000,000 
feet of yellow pine stumpage. The deal has not yet 
been closed. 

The New Orleans Public Belt and the Louisiana Rail- 
way & Navigation Company have signed an agreement 
whereby the latter will have the use of the public 
wharves at a switching charge of $2 a car, empties 
to be handled free, as compared to charges of $8, 
$10 and $13 a ear the Louisiana Railway & Navigation 
Company has heretofore paid competing trunk lines 
for the service. Thus a serious handicap to President 
William Edenborn’s Shreveport-New Orleans line has 
been removed. 

Among the speakers at the exercises marking the open- 
ing of the plants of the Great Southern Lumber Com- 
pany at Bogalusa, La., September 1, will be Governor 
Jared Y. Sanders and Mayor Martin Behrman, of New 
Orleans. 

Among companies mills to resume operation this week 
are: Cooke & Grafton, Wesson, Miss.; Bradford-Kees 
Lumber Company, Lofton, La.; Inda Pine Lumber Com- 
pany, near Hattiesburg, Miss. 

kxports for the week: 


Steamship Hoerde, iamburg—-6,400 pieces oak lumber, 
1.251 peces cottonwood lumber, 79 cases spokes, 3,284 
pieces pine lumber, 70 walnut logs, 1,054 pieces chestrut 


‘umber, 2,086 pieces gum Jumber, $67 pieces pop!ar lumber. 
Steamship Momus, New York—1,211 bundles box material, 
303,750 feet lumber. 
Steamship Appomattor, Colon and Bocas del Toro—7,018 
pieces yellow pine lumber, 11 pieces cypress limber 
Steamship Preston, Puerto Cortez, via Belize and Vort 
Barrios—2,321 pieces pine:-lumber, 437 pieces cypress lum- 


ber. 

Steamship Wragby, Rotterdam—100 cases cedar slats, 
242 crates rough handles, 2,631 bundles gum lumber, 1,751 
pieces gum lumber, 95 bundles mahogany lumber, 865 pieces 
mahogany lumber, 314 bundles cottonwood lumber, 55 ash 
logs, 24 onk logs, 1,682 pieces ‘pine lumber, 1,091 pieces 
walnut lumber, 354 cedar logs, 6,338 pieces oak lumber. 

Steamship Chaucer, Antwerp—6,357 pieces oak lumber, 
oo: bundies oak lumber, 7,699 pieces gum lumber, 1,016 
bundles gum lumber, 1,228 bundles cottonwood lumber. 

Stermship Santurce, Vorto Rico—4,358 pieces ‘Sumber, 
2.606 bundies box material, 740 bundles box shooks. 

Steamship Colonian, Bremen—40 walnut logs, 5,844 pieces 
pine lumber, 1,445 pieces cottonwood lumber, 3,6C0 staves, 
11.544 handles. For Antwerp—9,116 pieces gum _ lumber, 
“7.910 pieces oak lumber, 2,810 pieces cottonwood lumber. 

Steamship Median, Liverpool—6,712 pieces oak lumber, 
2.164 pieces pine lumber, 7083 pieces poplar lumber, 198 bags 
hillets, 1.600 bundles headings, 16.800 oak staves. 

Steamship Virginie, Havre—2 crossties, 2,098 pieces gum 
lumber, 14,736 piéces oak lumber, 3,190 pieces pine lumber, 
39 poviar Ic 3,200 oak staves, 160 boat oars, 110 cases 
peneil slats, 297 cedar logs. For Bordeaux—3,031 pieces 
gum lumber, 119,651 claret staves. 

Steamship Nor, Vera Cruz and Tampico—1,050 pieces oak 
lumber, 11,311 bundles oak staves, 350 pieces rough lumber, 
538 telegraph poles. 

Steamship Hispania, 
ber. 

Steamship John Wilson, Tela and Ruatan—670 pine cross 
ties. 276 pieces lumber. 65 bundles lumber. 

Stemmaktes Proteus, New York—280 bundles box material, 
168,750 feet lumber. 

Steamship Giulia, for Naples—6,669 pieces gum lumber, 
452 bundles gum Inmber, 10 bundles staves, 59,541 staves; 
for Trieste—1 crate oak lumber, 662 pieces pine lumber, 






Port Limon—1,477 pieces pine lum- 





7.890 staves, 2,255 pieces walnut lumber, 28 walnut logs, 


THE WEEK IN THE GREAT CENTRAL SOUTH. 


Sawn Timber Trade at the Gulf Ports Shows Improvement - Outlook for Pitch Pine Better— 
Interior Trade Satisfactory. 








36 pieces pine timber. 650 pieces pine Jumber. 
Steamship Camoens, Manchester—647 bundles gum lumber, 
2.547 pieces zum lumber. 


Steamship “#rcelsior, Havana—1,200 bundles box material. 


Steamship Corinto, Port Limon—1,000 feet white pine 
lumber. 
Steamship Ellis, Colon—7,068 pieces pine lumber, 403 


bundles molding. 
Steamship City of Tampico, Vera Cruz and Tampico—626 
packages box material. 


Receipts via the basins (coastwise shipments) for the 


week were: 640,000 feet of lumber; 2,500 shingles; 
8,000 oak staves; 40,000 cypress staves; 1,400 logs; 


100,000 lath; 8,200 barrel staves. 





FROM ALABAMA’S CAPITAL. 

MOBILE, ALA., Aug. 24.—Some improvement is noted 
in the conditions in the sawn timber trade at the Gulf 
ports within the last few weeks. Prices at most of the 
ports have appreciated and at Pensacola the market 
has been buoyant of late, with 22 cents the going rate 


as evidenced by recent sales. The tendency of this 
market is still upward and_a further advance appears 
not at all improbable. Correspondence from foreign 


agents and buyers, however, shows a wide variance in 
their views. Inquiries are much more frequent and the 
prices suggested are in many cases much above those of 
two or three weeks ago. In other instances low prices 
are proposed and it is claimed that some members of 
the trade are contracting upon such a basis. Even 
the top prices offered will hardly reimburse shippers 
for the actual cost of the timber at prices ruling at 
present, while the probable advance in freight rates must 
also be taken into consideration, the season for the 
movement of cotton and cereals being near at hand and 
always productive of higher freights. 

In the United Kingdom reports received here state 
that in all branches of the timber trade dullness pre- 
vails. The outlook for pitch pine is better, though 
buyers are very cautious and not inclined to make any 
purchases beyond their immediate wants. A fair propor- 
tion of the inferior stocks has been moved off at low 
prices, but the quantity remaining is said to be still far 
too great. At the smaller ports stocks are but moderate 
and consumption fairly good. Some stock is being used 
by the shipbuilders, but it is reported that the year in 
that trade will be a bad one. Contract work in prospect 
at various points will require considerable pitch pine, 
notably the new harbor improvements at Whitby. : 

The market for kiln-dried saps is still active, with 
shippers busily engaged in searching the markets for 
stock. Prices are firm and the demand in this branch 
of the trade is in excess of the supply. 

The outward movement to South American ports has 
been scarcely one-half of the usual average supply to 
that region. An improvement in this trade has been 
eagerly looked for, and it seems practically certain, but 
the time for its appearance is still one of the unknown 
things in the lumber trade of the Gulf. Reports con- 
tinue to come here of the continued prosperity in the 
South American states, and it is felt here by those who 
have been largely engaged in filling the wants of this 
country for yellow pine that this prosperity must soon 
make its influence felt on the Gulf in the shape of large 
business for yellow pine schedules. 

The prices for items in the West Indian schedules 
have shown an upward turn of late, and shippers are 
paying $1 more for twelve-inch boards and scantling 
is also a little stronger. The exports of the last few 
weeks have been far below the average, but there has 
been some increase in inquiries and a considerable im- 
provement in this trade appears probable within the 
near future. Cuban affairs necessarily. will be much in- 
fluenced by political developments. In some circles the 
belief prevails that early disorder and actual revolt wilt 
in the end be most advantageous to the island’s future, 
as forcing renewed American intervention, this time 
final. Improvement is not looked for at once, but is 
confidently predicted within sixty to ninety days. In 
the meantime lumber stocks, though really ef smal! 
volume, are ample for all wants, but the last months 
of the calendar year should record numerous Porto Rican 
orders and clearances. 

The interior trade is satisfactory in volume, though 
more quiet than in June and July. This difference, 
however, is less marked than in ordinary years, the mid 
summer period always being a dull one. Prices are 
firm and gradually strengthening. Many wholesalers 
are hastening to get orders placed and thus guard 
against future advances. Production is increasing with 
the frequent resumption of one and another of the large 
mills, but stocks are scanty and broken, while even the 
larger production at this time falls far short of the 
average before the financial depression set in. Car 
shortage this fall seems scarcely imminent, although those 
whose opinion is entitled to weight predict such a short- 


age. Building continues remarkably active and the 
crop prospects have been augmented by continued fav- 
orable weather. 





ACQUIRING IMPORTANCE AS A RAILROAD 
CENTER. 

BIRMINGHAM, ALA., Aug. 31.—It is definitely an- 
nounced that the Atlanta, Birmingham & Atlantic rail- 
road will run its first trains into Birmingham September 
15. This will make Birmingham’s ninth trunk line, 


three of which have entered the city during the present 
The Atlanta, Birmingham & Atlantic has not 


year. 
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completed the new line by which it will enter this city 
and for the present will use the tracks and terminals of 
the Louisville & Nashville. The last section of the 
road, which is now being put into shape, is from Talla- 
dega to a point near Pelham, this state, where connection 
is made with the Louisville & Nashville. When com- 
pleted the new line will pass through Bessemer and at 
this point extensive shops will be maintained. Birming- 
ham is especially proud of acquiring this road, as it is 
the only big piece of new railroad built in the south 
this year. The Atlanta branch was opened .o traffic a 
few weeks ago and the opening of the road to Birming- 
ham gives this city another outlet to the Atlantic ocean, 
at Brunswick, Ga. The mileage of the Atlanta, Birming- 
ham & Atlantic is approximately 500 miles and the road 
has been built largely by southern capitalists, at the 
head of whom are H. M. Atkinson, of Atianta. The 
line passes through some of the most valuable of the 
undeveloped timber and mineral sections of Alabama. 

The mileage of the roads entering this city is as 
follows: 





NE. gn eke akee bas ehes awake nes besbeuhsdeeites 7,285 
Queen & Crescent... 2... cc ccccccccccccccccesenves 1,156 
Ramisvilio & TRGMVER. 2... occ ccccncecs sececvcceee 4,287 
ENE aes rer er eee er ee ee 4,727 
Comtrnl Of CHO. 2. ccccccrccvecscsesvesncaceceve 1,914 
Meee Bi Eas 66s 86.6 6.001010 6:64 604 60-000 0588.0 060% 2,905 
OS SS ee ee re ee eee ee 4,406 
OO rer rere eer ere ree eT. 926 
Atianta, Birmingham & Atlantic... .......c.cccssese 500 

ND pc ck chances anatedgs Kdabankéeseeenneeue 28,004 


This mileage, of course, does not include hundreds of 
branch lines and switches which serve as great feeders 
to the main systems. In Alabama, and around Birming- 
ham especially, these feeders are so numerous that they 
are almost unknown except to the railroads themselves 
and the shippers who are accustomed to use them con- 
stantly. 


SOUTHWESTERN MISSISSIPPI NEWS. 


NaTcHEz, Miss., Aug. 23.—The Hill Lumber & Man- 
ufacturing Company has a planing mill and woodworking 
establishment in connection with its lumber yard and 
also handles some of the output of the Learned saw mill. 
The latter gets a great deal of its timber from Mr. 
Learned’s own lands in Concordia parish, Louisiana, and 
in Jefferson county, this state. 

E. A. Enochs has recently added a small woodworking 
department to his plant and has relatives in, and other 
connections with, the pine region of Mississippi upon 
whom he draws for much of his raw material. 

T. J. Spraggins & Son, of this county, as shown by 
our records of deeds, take two to four year leases on 
timber lands with right of way etc., for the purpose of 
removing such sticks as they may cut from the standing 
timber purchased. For this reason they have recently 
had to move their entire plant from one part of the 
country to another. However, there are bona fide owners 
of real estate among the lumbermen. The Southwestern 
Lumber & Box Company, for instance, owns outright 
over 30,000 acres of timber land in this county and about 
as much more approximately in Wilkinson county ad- 
joining. 

The supply of timber in this immediate vicinity is 
considered ample to keep the mills running for some 
years. Besides the new railroad connection with the 
southeastern portion of this state will afford a means 
of securing a supply already roughly or otherwise 
worked up. 

Orders for finished material are still being booked, as 
the people have caught the idea that ‘‘ Now is the time 
to build.’’ 





SOUTHEASTERN MISSISSIPPI NEWS. 


HATTIESBURG, Miss., Aug. 24.—A slight increase is 
noticed in demand and price during the last week. The 
mills are holding out for stiffer figures and some diffi- 
culty is being experienced by the wholesalers in placing 
their orders with the mills. 

The plant of the Champion Lumber Company at Orvis- 
burg, Miss., was destroyed by fire today. 

The saw and planing mills of the Cooke & Grafton 
Company at Wesson, Miss., will resume operations in 
the near future. 

At D’Lo, Miss., a small lumbering town north of 
the city on the Gulf & Ship Island railroad, fire recentiy 
destroyed approximately $17,000 worth of property, the 
lumbering interests, however, escaping all damage. 

It is reported from Inda, Miss., that the large mill 
of the Inda Pine Company of that city will resume oper- 
ations September 1. 

The saw mill of the Xola Lumber Company, at Kola, 
Miss., which was destroyed by fire some time ago, is 
being rebuilt. Much of the damaged machinery has 
been brought to this city to be overhauled. 

The log men of Wayne county, where all the mills 
have been closed down for some time, have returned to 
the woods and are sending logs in to the plants, which 
probably will start up soon. 

It is now assured that the J. J. Newman Lumber 
Company will rebuild its large Hattiesburg saw mill, 
destroyed by fire several months ago. The board of 
directors of the Newman company will hold a meeting 
in Scranton, Pa., shortly, at which time it will be defi- 
nitely determined when to begin the work of reconstruc- 
tion. It is unauthoritatively stated that the mill will 
have a daily capacity of 200,000 feet or more with 
double shift. There is a probability of the structure 
being of concrete and as nearly fireproof as possible. 

The Kaupp Lumber Company, of Shubuta, Miss., is 
contemplating the construction of a line of road from 
its present terminus into Laurel, Miss., which will neces- 
sitate the addition of approximately ten miles. The 
project is also mentioned in connection with certain 


proposed additions of the Mobile & Ohio railroad and 
the Mobile, Jackson & Kansas City railroad. 

The cotton crop outlook in Mississippi is unusually 
fine and the yield this year evidently will be somewhat 
greater than that of last year. It is learned that the 
dreaded boll weevil has crossed the Mississippi river 
and is working eastward, having now reached the crops 
in the vicinity of the Illinois Central railroad. 

J. Bubb, secretary of the Eureka Lumber Company, 
of Eastabuchie, Miss., has patented a device for catch- 
ing mail on the mail cars. The patent is a simple one 
and some of Mr. Bubb’s friends who have examined it 
believe that it will revolutionize the handling of mail. 

E. H. Easterling, of Lumberton, Miss., and C. E. 
Batty, formerly of Poplarville, were in the city last 
week. 

Vester Copeland, of the Eastman-Gardner Company, 
Laurel, Miss., passed through this city a few days ago 
en route home after a vacation spent on the Gulf coast. 





FROM THE GEORGIA CAPITAL. 


ATLANTIC, Ga., Aug. 26.—P. J. Shore, president of 
the Shore Lumber Company, Quitman, Ga., is author- 
ity for the statement that the lumber business, along 
with all other lines of industry throughout the coun- 
try, is showing a decided improvement. He declares 
that his mills are operating full time with a good de- 
mand and a large volume of inquiries. Mr. Shore 
states that many large orders are being placed for heavy 
timbers, such as 14, 15 and 16 ineh sizes, and that for 
this grade of lumber good prices are being received. 
It is the opinion of Mr. Shore that the buyers of the 
large car manufacturing companies would soon begin to 
migrate to Georgia saw mills, as the railroad com- 
panies of the country are placing orders for thousands 
of freight cars, and the car manufacturing plants are 
not overstocked on material. Like many other busi- 
ness men, Mr. Shore expects a serious car shortage in 
the fall and winter. He is also confident that general 
business conditions will undergo a complete and satis- 
factory revival. 

Mr. Shore’s optimism is justified by the statements 
of Martin F. Amorous, president of the Union-Pinopolis 
Lumber Company, and one of the best known lumber- 
men in the south. Discussing conditions Tuesday morn- 
ing Mr. Amorous said: 

The lumber market is very strong and is growing bet- 
ter every day. The demand for lumber is without doubt 
increasing at a satisfactory pace. While prices heve 
not yet reached those of 1906-07, they are considerably 
higher than they were last October and November. The 
demand for dressed stock is improved. Shingles and 
lath are also in better demand. The local country trade 


is expected to be good during the fall and winter and 
crop prospects are excellent. The railroads are back in 
the market, but the purchases they are at present mak- 
ing are mostly for renewals and repairs. It is believed 
that within a short while they will be buying supplies 
for new work. Many of the more prominent saw mill 
men of Georgia are now on their annual vacations. How- 
ever, the improvement in the market is bringing many 
of them home ahead of their schedule. The car manu- 
facturing companies are beginning to take an interest 
in the lumber market again and will doubtless become 
large buyers a little later on. 
utnau ntuan utnaf rtmar htfogod ftram rtfartmerthao 
The next meeting of the Georgia-Florida Sawmill As- 
sociation will be held at Atlantic Beach, Fla., on Sep- 
tember 5. A large attendance is expected, as many 
matters of importance will come up for consideration, 
among them probably being a revision of the price 
list. 





FROM A SOUTHERN ILLINOIS LUMBER CENTER. 


Upper ALTON, ILL., Aug. 26.—O. J. Gauger, a promi- 
nent lumberman of Sullivan, Il, and a brother of John 
A. Gauger, of Chicago, has recently returned from a 
visit to his father in Pennsylvania. 

Since the death of John Barley, Frank Behrenes has 
been appointed manager of the lumber yard of J. E. 
Miller at Hartsburg, Il. 

F. J. Andrews, of Jacksonville, Lll., better known as 
‘*Fount,’’ is spending the heated season at his cottage 
in Michigan. 

Twist Bros., of Rochester, Ill., and T. Baker & Son, at 
Pawnee, Ill., have each built sheds recently, after the 
type of the Long-Bell shed. 

J. W. Paddock, of Pana, [l., well known among the 
lumber people of Illinois, was among the Pana boosters 
who made a trip not long since to Decatur in their 
autos. 

Daniel Heidlebaugh, of Blue Mound, Ill, has made 
several trips to Texas and lowa this year. 

Edward Baldwin, who was formerly with Baldwin & 
Weir at Litchfield, Ill., is devoting nearly all his time 
as secretary of the Litchfield-Hillsboro Chautauqua. 

Henry Hotz, manager of the Hotz Lumber Company, 
and mayor of Edwardsville, is in Europe. : 

The Stolze Lumber & Manufacturing Company, of 
Edwardsville, Ill., is ready for business again, having 
rebuilt its saw mill after its recent destruction by fire. 

H. L. Winter, of Alton, with a party of friends, has 
just returned from a pleasant trip in his new yacht. 
They went up the Illinois to the canal, crossed over to 
the Mississippi and eame down tg Alton. 

The Gibson Lumber Company, at Waverly, IIL, re- 
ports trade good. ‘ 

Thomas Hough, of Carrollton, Lll., is devoting a great 
deal of his time and attention to his farming interests. 

The Edwards Brothers, who are the managers of the 
Grafton Lumber Company, are rejoicing in the fact 
that their parents will soon move to Grafton so that 
they will once more be under their own roof tree. They 
report trade good. 7 

At Pittsfield, Ill., and Greenfield, Ill., new public 
schools are being erected. 
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BRYCE, JUNOR & WHITE 


SHIPPERS’ AGENTS 
for the sale of all kinds of 


AMERICAN LUMBER 
AND LOGS. 


GLASGOW, LONDON, BRISTOL. 

















Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber. 


36 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union & Lumberman's Telecode 

















| John H. Burrell 8 Co. 
WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 
urrwood, Liverpool.’’ 













Wood 
Brokers 


Measurers 


Cable Address: 
Farnworth, Liverpool. 


Farnworth 
& Jardine 


2 Dale St. and North 
Carriers Dock, BOOTLE, 


LIVERPOOL, England 



















WE ARE BUYERS OF 


AMERICAN HARDWOODS 
LOGS & LUMBER 


WRITE TO 


James Webster & Bro., Lia. 


BOOTLE, LIVERPOOL, 
ENGLAND. 


Cable Address 
“SAWMILL,” LIVERPOOL. 








TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar.) 
Selling Agents for All Kinds of 


American 
Lumber and Logs 


North Cardline Pine, etc, Rotterdam,Holland 














Singleton, Dunn & Co. 
Agents for the Sale of All Kinds of American Logs and Lumber. 
27 Union Street, - GLASGOW, SCOTLAND. 


Cable Address. *‘SINGLETONS.,”"’ Glasgow. 
Cable Codes: Telecode, Lieber's, Zebra, A. B. C., A. 1. 


WRIGHT, GRAHAM & CO. 


7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E. C. 
Cable Address; ‘"Brakridge,’’ Glasgow, Cable Address, ‘Nivarium’’ Londer 


WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Logs 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, S%2t580”’ 


WOOD BROKERS, 
For the sale of all Hard and Soft Woods. 
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Buyers of Flooring 
In Less than Carloads 


usually find our method of delivering at carioad 
prices interesting. If this appeals to you, better 
let us quote you on 


MAPLE AND .BEECH 


FLOORING 


and explain how we doit. A good stock enables us 
to fill all orders without delay. 


Cummer, Diggins & Co. 


Telecode used. CADILLAC, MICH. 














Hard 
Maple Flooring 


Every detail of its manufacture carefully 
looked after, There is no Maple Flooring 
that surpasses ours in quality and perfect mill 
work. We have one of the most complete 
and modern hardwood flooring plants in the 
country and twenty years’ supply of the 
finest Reck Maple in the state. Permit us to 
quote you prices. 


Ward Brothers, Mftrs., 


Third Avenue, 
Big Rapids, Mich. 
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Foster - Latimer Lbr. Co. 


MELLEN, WIS. 





HEMLOCK 


Our specialty quick shipments mixed cars of 
Hemlock, Basswood and Hardwood Flooring. 




















J. A. WILKINSON 
THIN POPLAR 
sam JAW 


SPECIAL OAK BILLS. 
Basswood, Chestnut, Ash, White ‘ 
Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 


Cable ) Address “aw.” BRISTOL, 
elec e, * -U. 
Western Union 5th Edition. VA.-TENN. 











silent 


% 
All 


Kinds 
Hardwood 


Lumber. 
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(J. V. STIMSON, 


HUNTINGBURG, IND. 


J.V. STIMSON & CO. 


OWENSBORO, KY. 











If you don’t know us you ought to. 
It’s your loss. 








White Oak Lumber & Piling 


Prompt Shipment. First Class Stock. 


Low Prices. 


NEBRASKA BRIDGE SUPPLY & LUMBER CO. 


OMAHA, NEBRASKA. 
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WITH THE MEMPHIS TRADE. 
MEMPHIS, TENN., Aug. 25.—Russe & Burgess are in 
receipt of the following communication from one of 
their valued European correspondents referring to trade 
conditions in that country: 

The European market is very dull and shows no inclination 
of improvement. The only orders that can be booked are 
ones at ridiculously low prices. All others are not taken 
into consideration at all. In Holiand there is nothing what- 
ever to do. In Belgium thousands of workmen are without 
work. In France the same. Bankers are cutting down all 
lines of credit, and we expect this situation will not change 
very rapid!y. In Hamburg mahogany is sold at 25 percent 
under the price it cost to produce. All classes of American 
woods are sold at what in our opinion is cost. 

Norvell Osbourn, of Seaman, Ohio, is erecting a veneer- 
ing plant at Huntingdon, Tenn. The buildings are now 
in proeess of construction and the machinery has been 
ordered. Machinery will also be installed for the manu- 
facture of egg cases. Work also has begun on the 
new coffin factory at Huntingdon which will be operated 
in connection with the new Huntingdon Wood Manu- 
facturing Company. The two industries will give em- 
ployment to about fifty persons. Negotiations also are 
under way for the establishment of a chair factory at 
that point. 

The announcement is made that the big mill of the 
Sawyer & Austin Lumber Company, at Pine Bluff, which 
has been idle for some months, will resume operations 
September 14. The box factory and planing mill op- 
erated in connection with the plant have never stopped 
running. 

Further improvement is reported in the steel and 
iron situation in the Birmingham district. Advices just 
received here from Anniston, Ala., are to the effect that 
every industry in that city will be running by September 
1, with one single exception. This is the plant of one 
of the ear wheel manufacturing companies and the 
statement is made that it is booking enough orders to 
justify it in beginning operations at a comparatively 
sarly date. 

The statement is given out that it will be a short 
time until normal conditions will prevail at the shops of 
the Missouri Pacific system in the southwest. The num- 
ber of men is being gradually increased and there is so 
much work to be done at the shops that it will be neces- 
sary to make further additions from time to time. The 
machine shops are now devoting most of their time 
to the repairing of engines and it is estimated that it 
will require several months to get all of them in good 
condition. As soon as the engines have been put in 
proper shape attention will be given to the numerous 
condemned ears of the company. 

The Atlanta, Birmingham & Atlanti¢ railroad will be 
open into Birmingham September 15. This road, in 
connection with the Illinois Central, will furnish a new 
outlet to the Atlantic Seaboard and is of more than 
passing interest to lumber and cotton exporters in this 
city who are anxious for all possible competition in the 
handling of export traffic. The road will use the tracks 
of the Louisvilie & Nashville in effecting entrance into 
Birmingham, arrangements to that end having been 
made. 

C. B. Dudley, of the Dudley Lumber Company, has re- 
turned from an extended trip through the north and 
west. He reports some improvement in business but ad- 
mits that conditions are somewhat unsatisfactory even 
yet. 

Lewis Doster, secretary of the Hardwood Manufac- 
turers’ association, who came over to witness the ball 
game between lumbermen of Memphis and Nashville and 
saw his city go down in defeat, remained over in Mem- 
phis until Sunday night. 

S. C. Major, of the 8. C. Major Lumber Company, has 
returned to Memphis after an absence of about six 
weeks. Mr. Major has been making an extended trip 
through the territory in which his company sells lumber. 

James E. Stark, of James E. Stark & Co., has gone to 
Chicago on a business trip. He left immediately after the 
banquet given by the Lumbermen’s Club to the Nash- 
ville delegation at the Hotel Gayoso Saturday evening. 

S. B. Anderson, president of the Anderson-Tully 
Company, and identified with a number of woodworking 
concerns in this city, has been away from Memphis for 
more than a week. He is off on a business and pleasure 
trip. 

George D. Burgess, of Russe & Burgess, will leave for 
Atlantie City about September 2. He goes to join his 
family at that point. He will be absent during the 
greater part of the month. 

A large saw mill at Marion, Tenn., was blown up 
with dynamite the night of August 23. Dispatches re- 
ceived here state that the owner received notice not to 
employ any nonassociation men and he had discharged 
two men because they had refused to join the associa- 
tion. Night riders from the tobacco association, how- 
ever, did not overlook the plant and used dynamite in 
destroying it. 

Dispatches received here from Poplarville, Miss., state 
that the Champion Lumber Company’s mill, one of the 
largest in that part of the state, has been destroyed by 
fire. The planing mill department was all that escaped. 
The fire started in the shaving room and spread rapidly. 
The mill was one of the Edward Hines properties and 
had a daily capacity of 75,000 feet. 

George C. Ehemann, president of the Lumbermen’s 
Club, and a member of the firm of Bennett & Witte, is 
completing a handsome frame residence in the eastern 
part of the city. He and his wife and little daughter 
will move into the new home about September 1. Mr. 
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MANY CENTERS. 





time to build because of the low cost of every kind of 
material. He is thus a good exponent of the ‘‘ build 
now’’ idea advocated by the AMERICAN LUMBERMAN. 

Virtually no change in conditions has been noticed in 
this territory during the last week. Manufacturers are 
still disposed to remain close to shore and they purpose 
pursuing this policy until there has been material bet- 
terment in trade conditions and until the supply of lum- 
ber now in hand has been greatly reduced. 





IN NORTHEASTERN TENNESSEE. 


BrisToL, TENN., Aug. 25.—Eastern buyers are begin- 
ning to come to this section again and the local lum- 
bermen take this as an indication that business in the 
east is picking up. A number of buyers were here dur- 
ing the last week and some good sized orders were left. 

‘“Tt certainly looks good to see the eastern men com- 
ing down again,’’ said J. H. Bryan, of the Bryan Lum- 
ber Company, Pee Dee River Lumber Company, ete. 
‘*For several months past they have been scarce here- 
abouts and it begins to look now that things are mov- 
ing in the east.’’ 

R. E. Wood, of Baltimore, president of the R. E. 
Wood Lumber Company, the latter among the largest 
hardwood concerns operating in the south, was in Bris- 
tol this week as the guest of E. L. Warren, a well 
known local wholesale lumberman, who was. formerly 
connected with Mr. Wood’s company. 

The R. E. Wood Lumber Company operates exten- 
sively in this section and has a large band mill in Car- 
ter county. Mr. Wood spent several days here and at 
Asheville. He is quoted as saying that in his opinion 
the improvement in the lumber business will continue 
and that the former prosperous conditions will soon 
be restored. 

The insurance companies are determined to spare noth- 
ing to apprehend the guilty parties in connection with 
the burning of the large lumber plant of J. A. Martin, 
at Johnson City, last week. This is the worst of a 
number of recent incendiary fires in this section and 
the underwriters are much alarmed. They have detect- 
ives here working on the case. The yards were fired in 
three different places, the torches having been applied 
100 feet apart. The loss as reported last week in the 
AMERICAN LUMBERMAN was approximated at $25,000, 
but it develops that it will probably aggregate $30,000, 
with insurance of $16,000. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Aug. 25.—President H. ©. Yeiser, 
ot the Globe-Wernicke Company, has just returned 
from his summer vacation, greatly improved in health 
and appearance. He said that the business of the com- 
pany was steadily improving, but that he was of the 
opinion that it would be many months before business 
would again return to a normal standard. He thought 
that by 1910 the results of the panic would have en- 
tirely disappeared, and that the business of that year 
would equal that of 1905 or 1906. 

The Globe-Wernicke Company is largely interested in 
the New River Lumber Company, President Yeiser 
being one of the directors, together with Leland Ban- 
ning and other well known lumbermen. Mr. Yeiser said 
that the new company had about completed the work 
of rebuilding the plant, had installed three new band 
mills, and put the old mill on the property in good 
shape, and that early in October the new plant will 
be in operation, handling about 150,000 log feet a day. 
Mr. Yeiser said that as soon as the new plant was in 
operation the company will open general offices in one 
of the uptown office buildings, the office at present 
being in the Globe-Wernicke city plant. The New 
River Company will manufacture all classes of hard- 
wood stock for use in its own business, and will do 
a regular lumber business, with sales department in 
competent hands. The company is capitalized at $1,500,- 
000, and owns extensive timber tracts in the New River 
country. ; 

Fred Mowbray, of Mowbray & Robinson, returned 
Friday from an extensive trip in the east, where he 
was very successful in securing business. He says that 
the firm’s business the present year will fall little if 
any below the volume of 1907. This house is the largest 
dealer in heavy hardwood stock in this vicinity, besides 
carrying a large general stock. 

William Galle, a well known hardwood man of the 
bottoms, after spending several weeks in the east hus- 
tling for business, returned home the end of last week, 
and said that his success while east was very satisfac- 
tory; that business in the eastern section of the coun- 
try was picking up at a lively rate and that he found 
plenty of evidence of a betterment in trade conditions. 

The Central Box & Shook Company is the name of 
a concern organized in this city last week by M. B. 
Farrin, Chester F’. Horn and others of the Winton Place 
lumber colony. The plant will be located on their 
property, and will probably be in charge of Fred 
Fischer, formerly with the Conkling box concern, a 
gentleman with long experience in the business. 

S. M. Bloss, of the Lyon Cypress Company, Gary- 
ville, La., was a guest of the Sinton last week. He 
ealled upon several lumbermen who are in the cypress 
trade. 

President B. F. Dulweber will call a meeting of the 
board of directors of the Cincinnati- Lumbermen’s Club 
the latter end of the week to decide upon a campaign of 
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AMERICAN LUMBERMAN. 





action for the fall and winter sessions of the club, 
which will begin in September. 

The railroad yards showed more activity in the han- 
dling of lumber last week than for many weeks during 
the summer, especially along the lines of the Southern. 
Box cars are plentiful at this point and it is a rarity 
to see lumber loaded on flat cars or gondolas. There is 
no trouble to get cars now; in fact, the railroads seem 
only too anxious to furnish them, as the sidings for 
miles outside the city on all lines are filled with idle 
cars. The heads of the traffic and freight departments 
say that business with them shows unmistakable signs 
of improvement in both heavy freights and general mer- 
chandise. 

The planing mills and sash and door factories are all 
working full time and orders continue to come in every 
mail. Building continues good and the demand for 
building lumber is good, especially in the local yards. 

Boxmakers report an improvement in the demand for 
boxes and manufacturers are expecting an increased 
trade right along; several that have been working on 
shorter hours are now putting more men to work on 
full time. 

Business in the manufacture of desks for export is 
showing improvement. The J. Dornette & Bro. Company 
received orders from Great Britain and the continent 
during the past week. Inquiries for the South American 
trade have also been received. The big Dornette factory 
is running full time and the indications are good for 
a continuance. The senior members of the company are 
visiting in Europe and are expected home in the early 
fall. 





IN SOUTHEASTERN KENTUCKY. 


ASHLAND, Ky., Aug. 25.—The Wright - Saulsberry 
Lumber Company has not as yet decided on a location 
for its mill. It is understood that it is considering sev- 
eral locations and some of them are outside of the 
state. It will likely come to a definite decision this 
week and begin at once the construction of a band mill. 
The concern is planning the construction of a complete 
and uptodate mill, expecting to use all the latest ma- 
chinery. Without a doubt the company will. have one 
of the best and most uptodate mills in this section after 
completion. Messrs. Wright and Saulsberry are expe- 
rienced mill and lumber men. They are having their 
logs sawed for their present orders in oak by the Kenova 
Saw Mill Company, Xenova, W. Va., and Whisler & 
Scearey Company, Lronton, Ohio. 

Frederick Pischel, vice president and general man- 
ager of the Pischel Lumber Company, Salt Lick, Ky., 
was in the city this week en route from its extensive 
operations near Salyersville, Ky., to Cleveland, Ohio, 
where he expects to buy a complete stave mill equip- 
ment, which his company will at once install in its 
large timber tract. This company has had years of 
experience in lumber and timber operations, and as 
the present holdings of white oak stumpage are of the 
best quality and unusually well adapted for this par- 
ticular line in the lumber business, the undertaking is 
an assured success. It expects to cut almost exclusively 
beer keg staves in all standard dimensions. The timber 
tract is several miles from the railroad, and the com- 
pany expects to haul the staves and load at Paintsville, 
to be shipped via Chesapeake & Ohio. 

S. M. Bradley, lumber dealer from Morehead, Ky., 
was a visitor this week. Mr. Bradley reports business 
improving and is satisfied that the next thirty days will 
bring about a marked change in business. 

R. H. Vansant, of Vansant, Kitchen & Co., is spend- 
ing several weeks at Atlantic City. 

The Fearon Lumber & Veneer Company, of Ironton, 
Ohio, has again resumed operations at its band mill, 
hut will likely not be in operation many weeks on ac- 
count of the low water, as the Ohio is lower than it 
has been for several years, 

W. J. Fell, the large stave operator of Salt Lick, 
Ky., was in the city this week, looking after business 
interests and also on his way to his new tract of tim- 
her which he lately bought up the Big Sandy river. 
Mr. Fell is one of the largest and most successful stave 
inanufacturers in this state, and. with his new timber 
supply he will be in excellent position for handling a 
large amount of the stave business. 

N. Goodman, of the Licking River Lumber Company, 
Farmers, Ky., spent several days here and in Ironton, 
Ohio, this week. 

The Clearfield Lumber Company, of Morehead, Ky., 
is operating its mill steadily, also its new logging road 
recently constructed from Morehead to Paragon, Ky. 

W. H. Dawkins, president of the W. H. Dawkins 
Lumber Company, has returned from a business trip 
through the east, calling on the lumber trade in Cleve- 
land, Buffalo, Philadelphia, Washington, and several 


other cities. Mr. Dawkins is optimistic in future pros- - 


pects for the lumber business. The company has its 
hand mill at Ironton closed down and will likely not 
begin work until about September 1. Edward Berger, 
of the company, who has been away on his vacation 
for the last two weeks, has returned, having. visited 
Virginia Beach and several other points in the east. 

W. O. Hughart, secretary of the Union City Lumber 
Company, Grand Rapids, Mich., was a business visitor 
in the city this week, looking for bill oak and various 
kinds of lumber, and also was en route to one of his 
company’s mills near Mt. Sterling, Ky. 

J. H. P. Smith, president of the Hardwood Lumber 
Company, has returned from a several days’ business 
irip through the east. Mr. Smith returned with some 
desirable orders and with the report that business is 
looking much better, and he feels much encouraged 
over the present outlook. Mr. Smith states it is an evi- 
dent fact that the buying and placing of orders will 
he more freely done than heretofore on account of the 











consuming trade having no stock on hand. Their stocks 
are much broken and they are placing orders now for 
quick shipment. 

B. F. Scearcy, general manager of Whisler-Scearcy 
Company, Ironton, Ohio, was a business caller in the 
city this week, enroute to its mill at Farmers, Ky. 
Mr. Secearcy advises that the company has again re- 
sumed operations at its mill in Ironton and expects to 
place in operation the mill at Farmers in a short 
time, 

H. M. Collins, vice president of the North Fork Can- 
nel Coal Company, West Liberty, Ky., was a visitor 
this week. Mr. Collins advised that his concern is not 
working its timber operations heavily at this time, as 
it finds a slow market for its timber. In connection 
with the large timber operations this company controls, 
it expects to open one or two coal mines within a short 
time. 

Another important railroad projeet, which has been 
in the minds of capitalists for several years, will mate- 
rialize in the building of the Standard Gauge railroad 
from Johnson Junction to Flemingsburg, Ky. This 
railroad will extend into the finest mining fields of 
Morgan county, as well as several large timber opera- 
tions. This will leave only twelve miles of road to be 
constructed to connect Hillsboro with Morehead, Ky., 
where the new line would meet the Morehead & North 
Fork railroad, thus affording an outlet to one of the 
greatest coal fields in that section. The rails for the 
construction and the contracts for the road already have 
been secured, work to begin at once and completed as 
early as possible. It is also understood that the roll- 
ing stock has been well considered, and the new line 
will be as well equipped as any short road in the coun- 
try. Louisville (Ky.) capitalists are behind this proj- 
ect. Attilla Cox is president of the road, 8S. S. Bush, 
general manager, and R. L. Dudley, of Flemingsburg, 
superintendent. 





THE KENTUCKY-VIRGINIA TIMBER FIELD. 


SERGENT, Ky., Aug. 24.—August will close the best 
month of the year, the midsummer dullness having had 
little or no deterrent effect on trade in this section. 
In many towns building booms are in evidence, the 
“Build Now” move cf the AMERICAN LUMBERMAN hay- 
ing met with the approval of the people. Poplar lum- 
ber has made an increase in price and is very active, 
it being the main export stock from this section. Log 
ging, hauling and “snaking” contracts let in this seetion 
during the last week were as follows: Ned Webb, jr., 
Mayking, Ky., 500 large poplar logs for W. Finley 
Bentley, Horn, Ky.; James Collins, Colson, Ky., 1,000 
poplar logs; W. G. Breeding, Hall, Ky., 500 mammoth 
poplar logs; M. D. Carter, Beatrice, Ky., 1,000 poplar 
logs to the Crescent Lumber Company’s plant at Shelby; 
Isaac Short, Dewey, Va., 500 oak and poplar logs to the 
mills of the W. F. Bowling Lumber Company, Dewey, 
Va.; L. D. Collins, Toesin, 500 logs. All these con 
tracts are to be completed within two months. 

Sheriff C. C. Crawford, Whitesburg, Ky., has just 
bought portable mills and will locate them at once upon 
a fine area of valuable timber on Kings creck, southern 
Letcher county. Mr. Crawford’s product will be sold for 
local building. 

The mills of Sam J. Wright, Vilas, Ky., closed for a 
week for repairs, resumed this week. Mr. Wright has 
a number of mills in southwestern Virginia running full 
time. His product at the Vilas mills is being hauled 
across the Cumberland mountains, ten miles, to Pound, 
Va., shipping point, at a cost of $7 a thousand. 

J. W. Ready, of Baker, Ky., is surveying a fine tract 
of timber land along the waters of Carr's Fork creek, 
eastern Knott county, which was recently bought by the 
Rockhouse Realty Company, of which Congressman 
C. B. Slemp is the head. 

The Currier Lumber Company, Glamorgan, Va., is 
extending operations into the Bad creek section of Dick- 
enson county, Virginia, and the concern is extending the 
Indian Creek & Pound River railroad on to the property. 
A number of mills will be located in the new territory, 
which contains a fine grade of poplar and oak. Some 
of the stock will be floated down the Big Sandy river 
through the famous “Breaks.” 

J. B. Mullins, lumberman of the Tasso section of 
Wise county, Virginia, is starting two portable mills 
on a 500-aere timber tract on Indian ereek. He will 
have shipping connections over the Indian Creek & 
Pound River railroad. 

The Asher Lumber Company, Wasioto, Ky., has a 
large force of men along the Cumberland river, Harlan 
county, bedding thousands of -fine logs, that they will 
be ready for the next tide. J. F. and Creed Blanton, 
of the Martin’s Fork section, also have hands bedding 
their logs along the Cumberland. 

The Stone Mountain Lumber Company, Manning, Va., 
is a new concern just beginning developments upon a 
virgin timber area on the Interstate railroad recently 
completed from Appalachia, Va., to Norton, fifteen miles. 
D. W. Viears, an experienced Jumberman, is managing 
the affairs of the company. 

Speers Bros., of George’s Fork, Va., have enploved 
teams to haul 500.000 feet of first grade pop'ar lumber 
to the shipping point at Coeburn, eight miles, at a cost 
of $6 a thousand. This concern makes a spec‘alty of 
fine poplar lumber and is doing a good business. It 
operates four large mills. 

John M. Mullins, of the Lower Elkhorn Creek section, 
is preparing to start two stave mills on a good tract 
of oak that he recently bought. His product will be 
shipped over the Chesapeake & Ohio railroad. 

W. Finley Bentley, of Horn, Ky., is negotiating for 
a 1,000-acre timber tract on Upper Beaver creek adjacent 
to the property of the Beaver Creek Lumber Company. 
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FOR IMMEDIATE SHIPMENT 


We offer a complete stock of 


WHITE PINE, CHESTNUT, 
HEMLOCK, OAK and POPLAR 


Can furnish the above Rough, Dressed or 
Re-sawed as wanted. 





Your yard stock not complete without an 
assortment cf our Planing Mill Products. 


Oak and Maple Flooring 


We have at all times large stock of 
WHITE PINE, HEMLOCK, 
POPLAR AND CHESTNUT L ATH 


Write, Phone, or Wire our 
Philadelphia office for prices. 


General Offices: 


Whiting Lumber Company 
Girard Building, PHILADELPHIA, PA. 


Band Mills, Complete Planing Milis and Dry Kilns, 
WHITING MFG. CO,, Abingdon, Va, Judson, N,C, 


Our present Stock List shows an assortment of 15,000,000’, 








“Don’t want a full carload of Mahogany. ”’ 


**All right. You use some quartered oak, 
or plain oak, or cypress, or red gum, or ash, 
or cottonwood lumber don’t you?’’ 

*“Ves,”? 

“‘Then make up a list of the Mahogany 
lumber and veneers needed, also what you 
would like in these other woods to fill out the 
car, and we will make carload prices on the 
lot. All manufactured in our mill.’’ 


MARKLEY & MILLER, Chicago. 











If the deal is made Mr. Bentley will install mills during 





D. G. COURTNEY, “vx 


MANUFACTURER OF 


POPLAR AND OAK LUMBER, R. R. TIES, 
BILL STUFF, TIGHT COOPERAGE STOCK. 
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The reason why you should have our 


DRY STOCK AND PRICE LIST 


is that it gives you information regarding 
the largest stock of hardwoods in the 
south with delivered quotations f. o. b. 
your city. At the present time we are 
offering a choice lot of 


nanarn RED AND 
one WHITE OAK 


of our own cut 9 to 18 months old, now on 
sticks at the Nashville yards. The ability 
to get cars is a positive guarantee of 
prompt shipment of large or small orders 
for straight or mixed cars of Poplar, Oak, 
Ash, Hickory, Hardwood Flooring, etc. 


JOHN B. RANSOM & CO. 
Nashville, Tenn- 




















In writing, mention this paper. 








A. B. RANSOM, 
Secretary. 


W. J. CUDE, 
Pres’t. 


W. J. Cude Land & Lumber 
Company, 


SOUTHERN 
HARDWOODS 


Oak, Ash, 
Poplar, Gum 
and Chestnut. 


lf You Want 


J. B. RANSOM, 
Vice-Pres't. 











NASHVILLE, 
TENN. 











Get Our 
Prices. 





NASHVILLE 
HARDWOOD 
FLOORING CO, 


NASHVILLE, TENN. 


Daily Capacity 
50,000 feet. 


BEECH 
FLOORING 











J. B. RANSOM, President. W. A. RANSOM, Secretary. 


Gayoso Lumber Co. 


MANUFACTURERS 


Hardwood Lumber 


SPECIALTIES: 


OAK, ASH, POPLAR 
and WAGON STOCK 














the early fall and begin cutting the timber. He has 
always depended upon the floating business. 

Survey is being made for an important lumber ecarry- 
ing road that is to penetrate a rich timber territory, 
starting from a point near Jackson, Ky., via Quicksand 
creek, Bear branch and Troublesome ereek to Hazard, 
Ky., about thirty miles, opening fine timber territory in 
eastern Kentucky. The Lexington & Eastern railroad 
projected from Jackson through Perry and Letcher 
counties into the great Elkhorn coal and timber field, will 
cross this short-line branch. A number of lumber com- 
panies will operate along the route, principally among 
them the Kentucky River Lumber Company. 

H. G. Hartt, of western North Carolina, was in the 
Wise county field during the last week and expressed 
himself as highly pleased with the outlook in the lumber 
business. 

The Crescent Lumber Company, Shelby, Ky., added 
one portable mill in its plant at Shelby last week. 

L. B. Tolliver, Vilas, Ky., is marketing a fine quality 
of poplar logs by snaking them to the Kentucky river 
near the mouth of Thornton creek. He will float them 
to the markets below. 

The Big Black Mountain railroad has begun a further 
extension of its line into the heart of Big Black moun- 
tain, Lee county, Virginia, where a number of big lum- 
ber mills, planing mills ete. will be located. The Big 
Black Mountain Lumber Company will locate two big 
band mills. It is said the road will be extended fifteen 
miles. 

Henry Adams, jr., of Dewey, Va., millman, has started 
two new stave mills on Glady fork of Pound river. He 
will have shipping connections over the Indian Creek & 
Pound River railroad. 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Aug. 25.—The feature of the 
building world here in addition to a steady increase in 
the number of houses and residences being built and 
for which permits have been taken out has been the re- 
vival in building operations in what might be termed 
the down town districts. Several permits have been 
taken out for more or less pretentious structures and 
additions, and a number of other projects are under 
way, so that the down town districts are now begin- 
ning to assume some of the old air of busy times that 
has characterized them during the past two or three 
years until the depression this spring. This not only 
adds a little to the lumber requirements, but gives the 
planing mills a chance to figure on more extensive 
work. The planing mills have been running pretty much 
all summer on plain work for cottages and residences. 
There have been a few more elaborate jobs in hand. 
The Southern has had some city hall work, Lortz & 
Frey have had some interior work in the way of office 
furnishings, while Struck has had a fair number of 
larger jobs, some of which are out of town, and 
Moody’s, too, have had some work of this same class, 
but nowhere has there been enough this summer to keep 
the mills busy on this class of work, and they naturally 
hail with pleasure the revival of building operations of 
the larger type. This, together with the regular run on 
dwelling and cottage work, will help round out their 
work in the mills more completely and keep all their 
men better employed. 

The yellow pine people say that the main feature of 
the business situation with them now is the broken 
stocks at the mills, which makes it difficult at times to 
fill niixed orders where it is essential to mix orders in 
one car. In some items there is a good supply, but 
when it comes to putting a great variety of items in 
one car it is frequently troublesome, and it is difficult 
to get prompt action because where the mills haven’t 
all the stock specified it has to be manufactured. There 
seems to be a steady increase in the volume of demand, 
and prices continue to stiffen also. 





FROM SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., Aug. 25.—Things are still moving 
along satisfactorily with the local hardwood lumber 
manufacturers. While there has been no marked in- 
crease in business during the last week or ten days 
several good orders have come in ‘and a large amount 
of lumber has been shipped out from the local mills 
and yards. The number of inquiries also has increased 
and there is a better demand right now for higher 
grades of lumber than at any other time this sum- 
mer. The Evansville mills have been fortunate in 
running this season and the owners are congratulating 
themselves that they have been able to keep their 
workmen busy most of the time. Lumber manufac- 
turers and dealers were asked this week if they looked 
for any decrease in the price of lumber this fall and 
they were generally agreed that if there was any change 
in prices it would be upward and not downward. The 
summer vacation season being near a close the mill 
owners and managers are settling down to _ business 
once again and are preparing for the fall and winter 
trade. That this trade will be satisfactory is the 
general opinion of lumbermen in this section. From 
reports received from the southern states the cotton 
crop will be large this year. The farmers in this imme- 
diate vicinity say there will be a fair corn crop this 
fall, estimated at about 75 percent of last year’s crop. 
A large acreage of wheat will be sown ‘this fall, it is 
predicted. The farmers are prosperous and are getting 
good prices for their products. Business in all lines 
seems to be better than a month or six weeks ago. 
Building operations are better. Collections are picking 
up and with all the general prosperity in the land the 
lumbermen say it is but a question of time until trade 
conditions all over the land will be normal once again. 
Already the manufacturers and retail dealers here have 
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forgotten the so called panic and are getting ready to 


do a fair amount of business this fall and winter. It 
is believed that after September 1 there will be a 
marked change in business ‘conditions for the better and 
that trade will continue good the balance of this year. 
One of the local manufacturers said this week that in 
his opinion the year taken. as a whole will compare 
favorably with last year, although the volume of  busi- 
ness will not be quite as large. The new chair factory 
in this city, moved here from Boyd, Wis., will start up 
September 1 and employment will be given to about 
300 people. On September 15 the glass factory will 
start up and employment will be given nearly 300 
skilled hands. These and other things in the business 
world are calculated to help the lumber industries. 

F. G. Smith, manager of the Messman Lumber Com- 
pany, went to Dubois, Ind., this week to look after the 
company’s mills at that point. 

William Thornton of Morganfield, Ky., was here: a 
few days ago on business. His firm operates saw mills 
at Grenada, Miss. He reports business on the upward 
grade. 

Frank Alloway, of Alloway Bros., of Clay, Ky., who 
operate a number of lumber yards in central Ken- 
tucky, was here a few days this week and ealled on 
the local trade. 

Charles A. Wolflin, of the Wolflin-Luhring Lumber 
Company, is back from Cerulean Springs, Ky., where 
he spent several days. . 

G. T. Meinser, of the Evansville Sash & Poor Com- 
pany, has returned from a business trip through cen- 
tral and western Kentucky. 

Charles W. Talge, of the Evansville Veneer Com- 
pany, reports the veneering business picking up. Mr. 
Talge’s plant is one of the largest of its kind in the 
United States. 

The log situation in this market continues to improve 
and it is believed there will be plenty of good logs on 
the market in September. A poor class of logs has 
been on the market all season and manufacturers have 
been slow in buying for this reason. Mills have 
been running on a small supply of logs from time to 
time in the hope that a better grade would reach the 
market. 

Capt. Jack Moeller, of Mt. Vernon, Ind., one of the 
largest lumber and cooperage men in this section of the 
country, who was here a few days ago says this fall 
and winter will show a wonderful improvement in the 
lumber business. 

The home office of the Southern Illinois Lumber 
Company, which has been doing business all season, 
is located at Fairfield, Ill., where it has large and well 
equipped lumber yards. They also own yards at Ciane, 
Mill Shoasl, Enfield, Albion, Wayne City and Dahl- 
gren, Ill. The Fairfield yards are managed by J. H. 
Kramer who is secretary and treasurer of the con- 
cern, The various other yards are managed by men 
that this well known firm have trained in the business. 
F. M. Brock is president of the company and T, L. 
Dickey vice president. 





FROM THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., Aug. 24.—Louis G. Buddenbaum, 
of the Buddenbaum Lumber Company, has returned from 
a vacation trip to Lake Maxinkuckee. 

W. B. Freeman, secretary of the state forestry board, 
and L. A. Stockwell, also of this city, were among the 
speakers at the meeting of the State Horticultural So 
ciety at Greenfield last week. 

C. H. Lambert, formerly of Huntingburg, is organiz 
ing the Independent Pole & Shaft Company and will 
establish a factory at Louisville, Ky., for the manu 
facture of poles and shafts. 

It is expected that F. M. Bachman, of F. M. Bach 
man Company, will return from a two months’ tour 
of Europe about September 15. He is accompanied by 
members of his family. 

Local Hoo-Hoo are organizing a baseball team to 
send to the concatenation to be held at Chicago. Some 
of the leading lumbermen of the city will be mem 
bers of it and Mr. Griffin, of the Central Coal & Coke 
Company, is manager of the team. 

The real estate of the G. B. Lesh Manufacturing Com 
pany, of Warsaw and Memphis, Tenn., will be sold a 
receivers’ sale at Warsaw on September 12 by Edwi: 
Stout, receiver. 

Lumber and sash and door manufacturers will ex 
hibit at the South Bend Manufacturers’ Exposition to 
be held at South Bend September 8-15. The expositio: 
will be for the purpose of booming South Bend and 1 
attract new industries. 

A 30-foot band saw was ruined at the plant of th 
Montgomery Lumber Company, of Crawfordsville, on 
day last week when it came in contact with a plo 
share imbedded in a large walnut log. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLUMBUS, OHIO, Aug. 26.—Trade has been slow thi 
week. Local dealers get an oecasional order, but buy 
ers are not numerous in this market. Values for lum 
ber have held steady this week and have shown 1 
tendency to move up or down. Some good orders ar 
pending, however, and improvement in the trade seems 
to be near at hand. It is thought that about the mi 
dle of September the turning point in the lumber busi 
ness will come, and from that time on there will be 
considerable improvement from week to week. Stocks 
are not burdensome, and in an active market they woul: 
be far from adequate. 

Sales for future delivery are frequently made, but 
for immediate requirements demand is light. Building 
operations continue slow and many houses are empty in 
Columbus. According to reports from the offices 01 
architects, there will be considerable doing in building 
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lines during the fall months. Some of the contractors 
are impressed with the idea that building material will 
be cheaper in the fall than it is now, and that labor 
can be secured at a lower figure. The noise made by 
the wheels of industry throughout the land indicate that 
labor will be no cheaper than it is now and that the 
price of lumber has reached the low point, at least for 
the panie which began in August, 1907. 

The daily reports of the Columbus clearing house 
show that bank clearings are much lower than they were 
a year ago at this time, indicating that business is far 
from being active. Busness men will soon return in 
large numbers from their annual vacations, and as soon 
as they get back to this city it is expected that trade 
conditions will show better form. 

Collections continue very satisfactory in all lines of 
local trade, and no complaints are heard from _ that 
souree. Business men are preparing for a good fall 
trade, and from present indications their expectations 
will be realized. 





WESTERN NEW YORK TRADE. 


BurraLo, N. Y., Aug. 26.—O. E. Yeager has just re- 
turned from a trip to Atlantic City, but the yard seems 
to have failed to wait for him, as he found it loading 
out a good lot of black ash and ‘maple and doing a 
good business generally. 

F. M. Sullivan is now giving all his time to business, 
as the throat trouble appears to be gone. The dock 
yard is especially active, as a late cargo by lake is 
now followed by another, which speaks well for the 
prospects of ash and elm sales. 

I. N. Stewart has been taking advantage of the fine 
weather of late for a trip over in Canada by automo- 
bile. His firm has been selling good cherry liberally 
all summer and there is prospect of a fall trade, both 
in that and other hardwood. 

The moving of Angus McLean to Montreal will rather 
take him away from the supervision of the MeLean 
mills in the southwest, but there are other mill experts 
in the family, so that they are not likely to. suffer, 
unless logs remain too scarce. 

Scatcherd & Son are still making oak lumber at Mem- 
phis and they seem to be having a good demand for it 
at their own door mill in Batavia, which is always able 
to pick up work in quantity, whether the eastern trade 
is very brisk or not. 





A MICHIGAN HARDWOOD CENTER. 


CapILLAc, MicH., Aug. 25.—For many years it. has 
been a common sight on the streets of Cadillac to 
see large loads of logs being hauled to our mills. But 
now comes a sight that indicates the existence of an 
industry which is nearly the only one of its kind in 
this state. Large loads of pine stumps are being hauled 
to the city every day and are being piled on the grounds 
of the Cadillac Turpentine Company and within a few 
months will be used not only in the manufacture of 
turpentine oils, but very likely in. the making of paper 
pulp. The buildings of the turpentine plant are being 
rapidly pushed to completion. Stump pulling machines 
are at work on the pine barrens near this city, and 
after the stumps are reduced in size by the use of dyna- 
mite they are brought here. The consequent clearing 
of the land in this city from pine stumps, which num- 
ber hundreds to the acre, begins a new era in the 
history of Cadillae and adjacent territory that gives 
evidence of being of great value argiculturally and 
industrially. The land will sell more rapidly after the 
removal of the stumps and in a few years thousands of 
acres of land in this vincinity regarded now as almost 
worthless for farms will be under cultivation. Experi- 
ments are being made with the pulp after the turpen- 
tine has been extracted from the stumps, and it has 
been found that a good quality of paper can be made 
from it. 

The Cummer-Diggins Company employ 200 men in its 
camp and in the building of its railroad made neces- 
sary by the changing of its base of operations. The 
camp is located in Boon township. In the winter it 
will be moved to section 3, Selma township, if the 
snow becomes as deep as it was last winter. At present 
50 men are employed on the railroad work, while the 
others are working in the timber, a fine tract of hard- 
wood with considerable hemlock in it and an _ ocea- 
sional lone, stately pine of the old days. 

At the company’s plants in this city conditions are 
better than they have been in many months. At the 
flooring plant a full force of men are working full 
time. The same condition obtains at the saw mill, 
while at the chemical plant one-half a force is working. 
There are indications that the plant will be doing better 
before many weeks. In spite of the apparent dull times 
the company had to import nearly 100 for its camps, 
and there has been no trouble to cause men to leave 
and make it necessary to bring in outsiders. 

Manufacturers of hemlock lumber report that the 
condition of the trade is gradually getting better. 

G. M. Kerry, manager for the Bolted Basket Com- 
pany, of Boyne, returning a few days ago from a trip 
to Chicago, in the interest of his company, reports 
prospects for his line as very good. His company has 
established an office in Chicago. 

The big steamer City of Muskegon, formerly the 
Peerless, is being converted into a lumber carrier, and 
is now owned by Capt. Louis Larson, of Muskegon. 
The boat was one of the earliest passenger boats on 
Lake Superior. 

The Ott dam which has stretched across the Board- 
man river at Traverse City for many years, has been 
taken out by Mr. Ott, as it was not being utilized and 
interfered with the' free use of motor boats in the 
river. The old dam formerly did good service in the 
mill business in that city. 





OBITUARY. 


9 NE te oy 
Charles R. Wilson. 


ABERDEEN, WASH., Aug. 16.—Charles R. Wilson, of the 
lumber firm of Wilsen Bros. & Co., died last night after a 
long illness. He was taken to California several months 
ago for his health, but his condition becoming critical he 
came home in a special car a few days ago. He was a 
native of Sweden, having been born in 1846, and came to 
America twenty years later. He operated a saw mill in 
Portland in a successful way, and in 1878 was married. 
About twenty years ago he came to Aberdeen and built one 
of the first saw mills on Grays harbor. Associated with 
him was his brother, Henry Wilson, of Oakland, Cal., and 
A. B. Johnson. of San Francisco. The concern js now one 
of the strongest on the coast and operates a large mill here 
which was built several yearse ago to take the place of a 
mill that was destroyed by fire. Mr. Wilson was greatly 
respected by his business associates and was interested in 
many charities as well as taking a kindly interest in the 
welfare of his employees. 





Samuel Marcus Birch. 

New York, N. Y., Aug. 25.—Samuel Marcus Birch, presi- 
dent of ‘the S. M. Birch Lumber Company, Passaic, N. J., 
died August 24, 1908, at his summer cottage at Belle 
Island, Conn. He was 77 years old and is survived by his 
widow and three daughters, Mrs. Geraldine Demarest, Mrs. 
Charles W. Gleason, both of Passaic, N. J., and Mrs. Jacob 
V. Smeaton, of Wisconsin. He was a worker in the prohi- 
bition party and trustee in the First Methodist church. 
Mr. Birch had been associated in the lumber business for 
a number of years, having started in business individually in 
1872, continuing until 1894, when the 8S. M. Birch Lumber 
Company was incorporated. His son-in-law, Charles W. 
Gleason, is secretary of the company. 





Joseph O. Marshall. 


LYNN, MASs., Aug. 20.—Joseph Otis Marshall, senior 
member of Joseph Otis Marshall & Son, of this city, died 
here August 16 at the age of 79 years. Mr. Marshall was 
born at Marblehead and came to this city to live when a 
young man and had been engaged in business here for fifty- 
tive years. Mr. Marshall was in business by himself up to 
1899, when his son, Robert P. Marshall, joined in the man- 
agement of the firm. He is survived by two sons, Robert P. 
and C. 0. Marshall, and one daughter. 





Henry Thoele. 


NEW ORLEANS, La., Aug. 20.—Henry Thoele, president of 
the Lambou & Noel Lumber Company, of this city, died 
August 17 after a lingering illness. Mr. Thoele was born 
at New Orleans, February 2, 1840, and the entire sixty-eight 
years of his life was spent in the interests of his home 
town. Besides being interested in the Lambou & Noel Lum- 
ber Company he was a director in the Third District Bank 
& Trust Company, the Teutonia Insurance Company and the 
Union Sanitary Company. He is survived by his widow, 
four daughters and two sons. 





W. A. Wheeler. 


PORTLAND, Or#E., Aug. 23.—W. A. Wheeler, of the Wheeler 
Lumber Company, Nehalem, this state, who was severely 
crushed between two logs while superintending the loading 
of a cargo on a barge July 26, died here last Monday at the 
Good Samaritan hospital, after having been pronounced 
practically recovered from his injuries. He was preparing to 
leave the hospital when he became suddenly ill and 
in a few moments death ensued. A clot of blood having 
lodged in the heart is given as cause for the sudden death. 
Mr. Wheeler was a brother of Manager Wheeler, of the 
Wheeler Lumber Company, and though but 26 years of age 
was a widower, his wife having died a few months ago, 
two months after their wedding. 
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V. A. Peterson. 


V. A. Peterson of Grants Pass, Ore., who died at Santa 
Barbara, Cal., of pneumonia, aged 37 years, was buried at 
Grants Pass July 27. Mr. Peterson was formerly connected 
with ‘the Booth-Kelly Lumber Company, and was a brother- 
in-law of R. A. Booth, of Eugene. He occupied the position 
as head bookkeeper for the Sugar Pine Lumber Company, of 
Grants Pass, at one time, and was later connected with the 
Hilt Sugar Pine Lumber Company, of Hilt, Cal. 





Mrs. George C. Ligon. 


NEW ORLEANS, LA., Aug. 24.—Mrs. George C. Ligon, wife 
of the auditor of the Great Southern Lumber Company at 
Bogalusa, La., died at that place August 21 after a short 
illness. Mrs. Ligon was a Memphis woman. Her remains 
were taken to Mariana, Ark., for interment. 
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Edward McGuire. 


CINCINNATI, OHIO, Aug. 24.—Edward McGuire, a lumber 
inspector for C. Crane & Co., of this city, was struck by a 
train August 15, near Middletown, and instantly killed. His 


HYMENEAL. 


Barrow-Magee. 


Houston, Tex., Aug. 22.—George W. Barrow, sales man- 
ager of the lumber firm of Clements & Co., of Fort Worth, 
and Miss Pet Magee, of Groveton, were married the after- 
noon of August 20. The wedding took place at the home of 
the bride’s mother in Groveton and was a very merry one. 
The young couple left on the early evening train for west 
Texas, where they will spend their honeymoon, after which 
they will return to Fort Worth to make their home. ‘The 
congratulations of a host of friends go out to Mr. Barrow. 
He is one of a well known family of lumbermen, while his 
bride is a young lady of great personal attractions. 
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Smith-Voightlander. 


WARDNER, IDA., Aug. 20.—William Smith, of Smith & 
McIntosh, lumber dealers of Kellogg, and Miss Martha 
Voightlander, daughter of Mr. and Mrs. William Voight- 
lander, of this city, were married in this city August 17. 
The couple will make their future home in this city. 





Watkins-Warnick. 


BUCHANNON, W. VA., Aug. 24.—Stephen Watkins, of this 
city, and Miss Jessie May Warnick, daughter of E. W. 
Warnick, of Parkersburg, were married August 18 at Mari- 
etta, Ohio. ‘The wedding was very quiet and was witnessed 
only by a few friends. Mr. Watkins is extensively engaged 
in the lumber business in this city and has a wide circle of 
friends. ‘The couple will make their home in this city. 





Harmes-Floto. 


Dixon, ILu., Aug. 22.—Herbert Harmes, manager of the 
yard of the Wilbur Lumber Company, of this city, and Miss 
Belle Floto were married August 18. 
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Hr Doors 


When you hang one of our soft 
Yellow Fir Doors, we stand right 
behind it with a guarantee that it 
is as well made and as serviceable 
as any door sold. There are vol- 
umes to be said about its beauty 
in different styles of finish, but 
where we get in our work is on 
the price. It has paid others to get 
our discounts and it will pay you. 


FIR MOULDINGS 
INTERIOR TRIM 


AND 


TURNED COLUMNS 
Chehalis Fir Door Co. 


CHEHALIS, WASH. 








Capacity 1,000 Doors Per Day. 





OFFICERS: 
George J. Osgood, Pres. 
Henry McCleary, Vice-Pres, 
Eastern Representative: 
L. C. BRICKER, Briggs House, - 


Wm. McCleary, Treas. 
Wm UC. Hobart, Sec'y. 


CHICAGO. 

















SUMMIT MILL Co. 
' CHEHALIS, WASHINGTON. 


- Manufacturers and Wholesalers - 
Eastern Representative, L. C. BRICKER, Briggs House, Chicago. 











ALL KINDS OF 


Lumber and Shingles 


OUR SPECIALTY 


FIR TIMBERS ana 
CAR MATERIAL 
Sterling Lumber Co. 


Wi M fact x © 
Mills at Chehalis, Wash. Chehalis, Wash. 




















Mt. Mitchell Lumber Co. 


White Pine Planing Mili 

Hardwood and Assorting Yard 

and Hemlock. Swannanoa, N.C. . 
DRESSED STOCK A SPECIALTY 


GEORGE H. MELL, Kane, Penn. 
Exclusive Sales Agent. 











Forced to Move Shingles 


Our prices are near to cost. 
SEND YOUR INQUIRIES. 


The Charles Dregge Lumber Co. 


GRAND RAPIDS, MICH, 
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IVANNAH BLOC 


Results Count 


more than theory around plan- 
ing mills and wood working 
factories and it is because of 
our thorough knowledge of 
their requirements that our 


Complete Blower Systems 


never fail to secure the best results. If you want 
our advice and an estimate for a job guaranteed 
to do the work, write us, 


THE SAVANNAH BLOW PIPE CO. 


543-45 Liberty St., East, SAVANNAH, GA. 4 
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Fireproof Creosote 


For preserving and fireproofing Bridge Timbers, 
Railroad Ties, Shingles and other exposed sur- 
faces, Or 


Fireproofing Compound 


to be added to Creosote. We are prepared 
to make special arrangements with large users. 


Price Fireproofing Company, 
POUGHKEEPSIE, N. Y. 
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_ PACIFIC COAST. 








Dant & Russell 


Incorporated 


Correspondence solicited. 


WHOLESALE i 


LUMBER 


Car and Cargo Shippers. 


Oregon Pine 


(Douglas Fir) 





837 Chamber of Commerce Bldg. 


PORTLAND, OREGON. 
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Yard Stock 


has long been a specialty with 

us and by studying closely the 

demands from. dealers all over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 144x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co.. 


ENUMCLAW, WASH. 
wn ean ome ar a 





By DOUGLAS MALLOCH, 
‘the lumberman poet.” 


IN FOREST LAN 


Second edition. 
the lumber industry, in verse. 





The humor and sentiment of 
$1.25, postpaid. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 






EAST AND WEST PENNSYLVANIA NEWS. 


Mail and Railroad Orders Increasing — Passing of the Concrete Tie— Business Under Long 
Time Deliveries—Individual Trade Estimates. 








QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Aug. 24.—As the vacation season 
is at its hight, salesmen coming in report difficulty 
in catching buyers, consequently a slacking off in vol- 
ume of sales follows. However, dealers report that 
orders have been coming in by mail more numerously 
than for some time. Prices still hold stubbornly to 
old figures, in lower grades of both hard and soft 
woods, but as an offset there is less fluctuation. The 
wood consuming industries show more vitality, and 
are buying accordingly. The yards, with few excep- 
tions, which are buying wherever it is to their inter- 
est, are supplying only their actual needs, in order 
not further to deplete their already weakened stock 
list. } 

Building work, which seems to have received con- 
siderable of a stimulus, has in turn given an impetus 
to mill work and set the planes and saws to humming 
merrily to get out the orders. The interesting news 
came a few days ago that the Pennsylvania Railroad 
Company is making inquiries for supplies, which is 
regarded as a sure indication that confidence is rap- 
idly being restored and that the company is beginning 
to realize that repairs and improvements can not be 
delayed any longer. Although a few business men 
still think there is no hope for any decided change 
in trading until 1908, the majority of the dealers are 
optimistic and anticipate fairly good fall trading. 

The Brawley & Smith Company states that it finds 
business picking up throughout the east and that 
more orders are coming in than for some time; how- 
ever, it does not look for a revolution in conditions 
until probably the first of the year. 

The Forest Lumber Company reports things look- 
ing more cheerful, as its mills are getting out stuff, 
and it is receiving more inquiries and orders of late. 

The Peart, Nields & MeCormick Company reports 
trade steady. Inquiries are coming in more lively 
and though prices are still slow to ascend the outlook 
for the near future is very encouraging. 

Wistar, Underhill & Co. keep a vigilant staff of 
salesmen constantly in the field who come in with 
good lots of orders right along. This concern reports 


that considering the recent slump in business it has 
no reason to complain; it is receiving some 
very substantial orders, and its men on the road 
report a better feeling in trade with prices showing 
firmer and in some instances showing an upward 
trend. 


The W. M. Ritter Lumber Company has engaged 
H. C. Magruder, formerly a commission lumber dealer 
of New York, to take charge of the Philadelphia 
office. Mr. Magruder is well known to the lumber 
trade and has a host of friends in this city and the 
surrounding territory. He reports that the mills are 
working fairly strong and that business during the 
last few wecks has been highly satisfactory, consid- 
ering time of year and recent financial disturbances. 

R. B. Wheeler & Co. have weathered more than one 
tough panic, and so are not easily influenced by the 
over sanguine reports flying about. As to a near 
prosperity they take a logical view of things and 
reason that it is useless to try to force matters. The 
most that this firm would say in regard to business 
was that things are quiet but hopeful. 

J. Randall Williams & Co. are busy removing their 
offices to 514-515 Arcade building. They report more 
activity in the general lumber situation, but that 
prices are slow in strengthening; however, they look 
for an early improvement. J. Randall Williams, sr., 
has, as usual at this time of year, abandoned his 
beautiful home in Montgomery road, Montgomery 
county, for a lengthy stay at Buzzards Bay, Mass. 

The Philadelphia Hardwood Lumber Company re- 
ports improved trade. H. Newton Pattison of this 
coneern reports that on a recent trip through New 
York state he found that many people were away 
from home, but the number of orders which have 
come in by mail have been a pleasant surprise. 

Among recent visitors to the local trade were John 
B. Case, Flemington, N. J.; W. 8S. Hollister, of the 
Pine Plume Lumber Company, Montgomery Ala.; E. 
B. Sheriff, ef the Breon Lumber Company, Williams- 
port, Pa.; D, 8. Cunningham, manager for the Hen- 
dricks Lumber Company, Hendricks, W. Va.; G. G. 
Barr, of Beecher & Barr, Pottsville, Pa.; Joseph C. 
Jones, of Conshohocken, Pa.; Morris Wilson, of Wil- 
son & Mendenhall, Toughkenamon, Pa.; Lindley ©. 
Kent, of Wilmington, Del.; George Rodgmen, jr., of 
Chester, Pa.; H. W. Alexander, of the Mershon, 
Schuette, Parker Company, Saginaw, Mich.; M. N. 
Wilson, of the Wilson Lumber Company, Elkins, W. 
Va.; G. M. Chambers, of the Kendall Lumber Com- 
pany, Pittsburg, Pa.; J. Jarratt, of Jarratt Bros., Sa- 
vannah, Ga.; J. W. Foreman, of the Foreman-Blades 
Lumber Company, Elizabeth City, N. C., and W. P. 
Barker, sales manager for the Kaul & Hall Lumber 
Company, of St. Marys, Pa. 

Emil Guenther, unbiased by the numerous reports 
and speculations in regard to prospects for the return 
of prosperity and more desirable business conditions, 
views carefully the situation from all points for him- 
self and draws his deduetions accordingly; he admits 
that things are more or less unsettled, but says that 
stocks are not too heavy in the storage yards of the 
large manufacturers; that crops are enormous and are 





about to be moved, and that the railroad companies 





have not improved the opportunity to repair rolling 
stock, which will necessitate drawing cars away from 
other industries, thereby creating a shortage. These 
conditions, he thinks, must naturally have their effect 
on the lumber market, resulting in an upward move 
in prices in the near future. 

Wood & Skilton, although a comparatively young 
firm, are a cautious and conservative one; they have 
learned much wisdom for their years, and ‘seldom 
make a mistake in the moves they make. They say 
that business has been satisfactory from the start, 
and that they have uo reason to complain over Au 
gust sales. A. C. Wood has taken his family to 
Avalon, N. J., for an outing, and Mr. Skilton, with 
his family, will join him in a few days. 

It is announced that the Burlington Railroad Com- 
pany, after years of thorough testing and experiment- 
ing, has come to the conciusion that the use of 
concrete for ties is not satisfactory. It regards wood 
ties, properly treated with creosote, to withstand the 
action of the elements, the most durable. It is said 
that the company will erect an extensive plant for 
treating ties, bridge timbers ete. with creosote. This 
plant will be the largest and most thoroughly upto 
date of its kind in the world, and will cost about 
$270,000. 

A report from Williamsport states that the Central 
Pennsylvania Lumber Company, of that place, has 
logs piled tier on tier to a hight of over forty-five 
feet, and that there are 9,000,000 feet of logs in the 
several stocks in the West End, including those piled 
up along the banks of the mill pond and along the 
old canal. On aceount of this accumulation, to take 
care of the many logs daily handled by the two log 
loaders the old Howard Mill pond, west of the Cen 
tral Pennsylvania mill, has been secured. 
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SMOKY CITY TRADE NOTES. 


PirrsBuRG, Pa., Aug. 25.—An interesting feature of 
the lumber trade of Pittsburg at this time is the ef- 
fort of large consumers to get quotations on some ex 
tensive orders covering deliveries for from twelve to 
sixteen and as long as eighteen months ahead. This in 
formation came the last week through the refusal of 
some of the larger dealers to make these quotations. 
One inquiry of this character is cited as an instance, 
in a request made for a quotation of 750,000 feet of 
yellow pine flooring for delivery over sixteen months. 
Some of the larger yellow pine companies refused to 
take up the matter under the terms mentioned, and 
others made an offer of the full list price, last adopted. 

It is believed that at last the large consumers in 
Pittsburg begin to realize that the bottom for lumber 
prices has been reached and are coming to a point where 
they will want to cover their requirements under the 
favorable conditions that existed a month or six weeks 
ago. It is believed that it is too late to begin such 
operations. A decided improvement in the trade is re 
ported by all the lumbermen. It is not of a boom 
character, but a general broadening of demand, a di 
versified character in orders and a better condition in 
prices. The railroad buying has become more of a 
feature than at any other time in the present year. It 
runs from construction material to ties and ear sills. 
Some inquiries from this souree have come from lines 
that have been absent from the Pittsburg market fo 
eight months, and the fact that they have broken in, 
again is taken as a most significant sign of coming 
activity. 

One of the larger steel companies of the independent 
stripe in this city—in fact, the largest company asi« 
from the steel corporation interests—has been a buye) 
of large lots of shipping stock for the first time this 
year. Manufacturing interests generally are asking fo: 
prices now on this stock. Box board material is pick 
ing up, and so far as the building trades are con 
cerned it is shown that the present operations are fore 
ing an active demand for lath which has advanced this 
material both in the hemlock and spruce grades. Stocks 
are scarce and a further advance is not unlikely. 

August listlessness about the lumber offices is stil 
present, but to a less degree than would be supposed 
The fact that many of the vacationists have returned 
is one cause, another is the rush of work that has falle: 
to those at home. E. V. Babcock & Co. report stead: 
improvement in all lines. The mills are being run t 
their normal capacity. Hemlock demand has improved 
and prices are better. Spruce trade is recovering mor 
of a normal position. FE. V. Babeoek has returned fron 
his outing and is busy with accumulated business mat 
ters. F. R. Babeock, who is with his family at Spring 
Lake, N. J., is expected home the end of this week. 0 
H. Babeoek has been informed of his nomination as 
presidential elector on the republican ticket this fal! 
from his congressional district. W. W. Linn, of Linn 
Bros., Burgettstown, this state, was a ealler during the 
week. 

The Kendall Lumber Company reports good business 
and buying of a general character. J. H. Henderso 
is spending his time at the Crellan mill, looking afte: 
matters there during the absence of President 8S. A 
Kendall in the west. S. A. Kendall is expected home 
from his trip to Oregon within a week. The holdings 
of this company in sugar pine and fir timber in Ore 
gon are regarded with no small amount of satisfaction 
by the company, which will reap the benefit of the com 
pletion of the Panama canal, in a splendid market for 
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the product that water way is ready, in New York. All 
officers of the company are extremely optimistic and 
report improvement in trade of a most permanent 
character. 

The business of Bemis & Vosburgh shows a steady 
gain from month to month, and in spite of the gen- 
eral offices being somewhat crippled by vacation ab- 
sentees, a fine showing for the month will be made. 
W. W. Vosburgh is with his family at Virginia Beach. 
H. T. Lincoln, who, with his bride, has been enjoying 
2a few weeks in the wilds of Canada, has returned to 
work, arriving this week. He reports a fine fishing ex- 
perience and tells amazing stories of the wonderful 
catches he made. Manager Keener of the yellow pine 
department is spending some time at Mt. Clemens, 
Mich., seeking to regain his health after a hard period 
of work. 

The Forest Lumber Company reports a gain in busi- 
ness for August over July, and with indications of 
passing the record of sales for 1907 at the end of this 
month. A. J. Diebold of this company, with his fam- 
ily, is spending a restful time at Atlantic City. The 
company reports a stiffening of hemlock prices and 
better demand for dimension sizes in white pine. The 
company’s mills at Carnarock are running steadily and 
shipping largely to the east, where the market has 
opened up considerably during the past month. 

The Germain Company reports good August trade 
maintained throughout the month, and the outlook for 
September brightening. Louis Germain, who has been 
away on his vacation, returned home, but was forced 
to make a hurried trip east on business soon after. A. 
A. Germain and his wife are now away for a few 
weeks’ rest. 


SOUTH ATLANTIC COAST. 


Quotations on Yellow Pine Vary Greatly in Balti- 
more--Timber Tract Rich in Hard- 
woods Is Opened. 





BALTIMORE, Mp., Aug. 27.—The prevailing  condi- 
tions in the yellow pine and particularly the North Caro- 
lina pine trade were described as almost without a pre- 
cedent by some of the members of the trade. It is 
stated that there is absolutely no rule as to selling or 
buying prices, everybody apparently endeavoring to get 
his stocks for as low a figure as he can and realizing as 
much as seems to him possible under the circumstances. 
The quotations vary greatly, a difference of $4 and $5 
au thousand feet being by no means rare, while as much 
as $8 a thousand feet has been shown to exist in the 
offers received by a Baltimore dealer. To all appear- 
ances the grades were precisely the same, and how the 
two makers of offers figure, is a seeming mystery. If 
one is doing business at a moderate profit the other 
must certainly be losing much money, and yet both mak- 
ers of quotations have evidently calculated to their sat- 
isfaction on coming out all right. Pronounced differ- 
ences are noticed in the prices that prevail in towns 
separated from each other only by a few miles, and as 
for the markets in the large Atlantic coast cities, there 
is no fixed list of values, as far as can be determined. 
Some dealers will take lumber at $1 or over a thousand 
feet more than another is willing to pay, and yet the man 
who pays the higher figure may have plenty of stuff on 
hand, while the lower bidder has none. At the same 
time it is to be said that a material advance has taken 
place notwithstanding the variations in the figures 
asked, and the situation presents a more encouraging 
aspect. Stocks at the mills seem to be relatively small, 
and a further rise is expected. In fact, the quotations 
made now only hold good for immediate delivery. The 
same difference that prevails in prices is observed in 
trade conditions, some towns appearing very busy, while 
quiet prevails in others. Some dealers are apparently 
having their hands full and others have little to do. 

General Francis E. Waters, of the Surry Lumber 
Company, Union Trust building, this city, has gone to 
Castine, Me., to spend several weeks with his family, 
which has been summering there during the hot 
weather. The vice president of the company, United 
States Senator John Walter Smith, however, is expected 
back from his European trip tour this week, he having 
sailed on the Baltic last Friday for New York. Sena- 
tor Smith has been abroad since the early part of June, 
and has made an extensive trip over the United King- 
dom and on the continent. Im London he was the re- 
cipient of signal honors, being presented to King E:l- 
ward and invited to a garden party at Windsor eastle 
during Ascot week. 

Richard W. Price, of the hardwood firm of Price & 
Heald, is taking it easy in Maine, where he will stay 
for several weeks, recuperating. 

Maurice W. Willey, of M. W. Willey & Co., was in 
Baltimore last Monday after covering practically all 
of Pennsylvania, southern New York, all of Maryland 
and portions of Virginia. He did not remain at home 
long, and will keep on the go until after his Chicago 
trip to attend the annual concatenation of Hoo-Hoo. 

M. 8. Baer, of R. P. Baer & Co., was in New Eng- 
land a week or more ago and brought back some en- 
couraging reports about the situation. He states that 
the demand for lumber has greatly increased, being now 
not far behind the boom period of last year, and that 
prices have improved. 

W. Richardson, of the Goldsboro Lumber Com- 
pany, of Goldsboro, N. C., was in Baltimore last week 
and saw some of the local yellow pine men. He de- 
noted his intention to attend the coneatenation of Hoo- 
Hoo. 

EK. P. Gill, of W. D. Gill & Son, is among the eager 
throng at Atlantie City. 

G. W. Eisenhauer, of the Eisenhauer-MaeLea Com- 


pany, has gone down south and will visit a number of 
the mills in North Carolina and other states. He will 
also spend a few days at Asheville. 

J. H. Kraft, of the J. L. Gilbert & Bro. Lumber 
Company, has returned from his vacation to White 
Sulphur Springs and is once more hard at work. 

From Cumberland, Md., comes information that Con- 
nellsville (Pa.) capitalists are opening a  3,000-acre 
tract of virgin timber three miles from Kingwood, on 
the Cheat river, in Preston county, West Virginia. The 
tract bears the original growth of oak, both white and 
red, chestnut and yellow poplar, and is said to form part 
of the great land grant made by an English king before 
the revolution to Lord Fairfax, and which was resur 
veyed by George Washington. The company is capi- 
talized at $100,000, and has already erected three mills 
upon the tract. A standard gage tram road four miles 
long has been built to connect the tract with the Mor- 
gantown & Kingwood railroad, which touches the 
main line of the Baltimore & Ohio at Rowlesburg. It 
is estimated that the timber on the land will keep -the 
mills in continuous operation for seven years. The out- 
put will be about 25,000,000 feet of hardwoods and 
200,000 cross ties. The timber cut at present is being 
shipped to Hull, and consists largely of what is termed 
wagon plank. 





FROM THE OLD DOMINION. 

NorRFOLK, VA., Aug. 22.—An increasing volume of 
inquiries and consequent booking of more business is 
the experience of the yellow pine manufacturers gen- 
erally in the southeast coast section. Perhaps North 
Carolina pine is getting the larger share of the trade, 
being confined principally to boards. 

Box grades are reported very firm and several large 
mills, claiming to be oversold, will not take on any 
new business for less than $13 on edge box, f. 0. b. 
Norfolk, and $13.50 can be expected. Eight-inch box 
stocks are held at $14.50 and $15, 10-inch at $15.50 and 
$16, 12-inch $16 and $17, for kiln dried, and not par- 
ticularly plentiful. Philadelphia dealers are buying 
somewhat heavily of 12-inch box; as a matter of fact, 
buyers are more active than for some time. There seems 
to be a spirit of unrest among dealers, which is causing 
them to get busy. There is no disguising the fact that 
prices are getting very firm and advances have been 
made, though slight, indicating the coming of more 
substantial conditions and prices. 

Manufacturers are holding to conservative lines. In 
a majority of cases they see the necessity of going slow 
in the matter of production and quotations. 

Stocks on hand at mills, as a whole, are below normal, 
and in some cases where they are operating planing 
mills some. difficulty is experienced in getting assort- 
ments desired. Roofers are in big demand with a de- 
cided scarcity at shipping points and several operators 
report being sold up about as far as they care to be 
and are not taking any more business. 





SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GaA., Aug. 23.—During the last week in- 
terior millmen showed a stiffening tendency toward the 
brokerage and wholesale houses and it is again a matter 
of considerable difficulty to place contraets for material. 
A large number of the mills that have been shut down 
for months have again started operation, but these in 
terests are strictly in line with the mills which have con- 
tinued to run through the recent dull times in the lum- 
ber markets and will not accept orders from the middle- 
men. Most of the lumber firms in this section have 
buyers on the road, but it is hard to place contracts in 
the interior and, consequently, considerable caution in 
closing contracts with buyers elsewhere is exercised. 

The main trouble in the interior apparently is that 
the woods are very wet and it is difficult to get the 
timber to the mills. Aside from this, however, the 
countrymen are rather indifferent to the offers made 
and in fact will not consider anything below the higher 
seale of prices recently issued by the Georgia-Florida 
Saw Mill Association... The lumbermen of the north 
and east do not take kindly to the higher ratings quoted 
and their inquiries mainly are below the values estab- 
lished for a basis by the recent meeting of the Georgia- 
Florida association. 

To date no meeting of the lumber committee of the 
Board of Trade has been called to consider the recently 
announced inerease in ocean freights via the lines of 
the Merchants & Miners’ Transportation Company. <A 
prominent member of the committee said a few days 
ago, however, that there would be something doing be- 
tween the lumbermen and steamship officials before the 
increase becomes effective, and from this it might safely 
be stated that the lumbermen will oppose to a strenuous 
degree the increased rates announced to become effective 
October 1. 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Aug. 22.—The demand for lum- 
ber is holding up well. Wholesalers and brokers report 
a good volume of inquiry from the usual sources and 
trade in general is improving. Interior millmen are 
accepting oraers moderately but some who have been in 
this city lately, who are not operafing their mills, say 
they will wait until prices show a further upward tend- 
ency before going into active operation again. 

The Kissimmee Lumber Company’s first annual meet- 
ing last week showed that the mill had been running all 
the time, with about fifty hands, not shutting down a 
day on account of dull times, and the prospect for busi- 
ness is very bright. Officers for the ensuing year are: 
C, A. Carson, president; J. A. Cranford, vice president; 
S. L. Lupfer, secretary. This plant is loeated at Kis 
simmee, Fla. 

The saw mill men are somewhat stiff in their prices 
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Willamette Valley 
Lumber Co. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 











Telecode. 


DALLAS, OREGON. 


Gold Bar Lumber Co. 
GOLD BAR, WASH. 
MANUFACTURERS AND WHOLESALERS 


Fir and Cedar 
Lumber 
Lath and Shingles. 


















































CAR AND CONSTRUCTION MATERIAL 


THICK CLEARS 


AND ALL KINDS OF 


FIR LUMBER. 


Mineral Lake Lumber Co. 
TACOMA, WASH. 





Mill at 
MINERAL, WASH. 








Fir and Spruce Lumber 
CLEAR FINISH A SPECIALTY. 


Le* us have your inauiries for north coast lumber of ali 
«xinds both by car and cargo. 

Saw mill capacity 250 M. feet in 10 hours. 

Planing mill and dry kiln capacity, 100 M. feet in 10 hours. 


Ss. E. SLADE LUMBER CO. 
All inquiries for car business address 
Send cargo inquiries to ABERDEEN, WASH. 
65 Mission St., San Francisco, Calif. 














OUR SPECIALTIES ARE 


Spruce Bevel Siding, Factory 
Lumber and Fir Flooring 


And in addition have well equipped departments for 
the manufacture of Spruce Boxes and Spruce 
Sash and Door Stock. 


HOQUIAM, WASH. 
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Following are a 
Few Items we can 


Ship Promptly: 


Upright Sawed Red Cedar Shingles, 


All made from Green Timber. 


All sizes and Lengths of Car Sills. 

High grade Kiln Dried Fir Finish. - 

Spruce and Cedar, 34x4 & 4x6 Bevel Siding. 
Factory Plank in Spruce, Fir and Cedar. 
Long Cedar Telegraph and Telephone Poles. 





Washington Lumber & Timber (Co. 


SEATTLE OFFICE, 712-13 Lowman Bldg. 


California Representative, DWIGHT LUMBER CO., 
22 Market, St , San Francisco. 











GHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 


SHINGLES 


LUMBER EXCHANGE 
Bm 9 & 4 eo] eo) = PROMPT SHIPMENTS 















BRAND 


EXTRA CLEARS § 
% §, 5-2 nl ww § 


Manufacturers and Wholesalers 
WASHINGTON FIR, SPRUCE, RED CEDAR 
AND HEMLOCK LUMBER, 
WASHINGTON RED CEDAR SHINGLES 

Telecode used. : 








Travel the World Over 


and we doubt if you could 
find service and quality ahead 
of our present offerings in 


Fir, Cedar and Spruce 
Red Cedar Shingles 


Car and Cargo Shippers, 


Nelson Lumber Co., 
1052-1053 Empire Building, 
Seattle, U. S.A. 
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LUMBER—SHINGLES 


Ww HOLESALE DEALER 
AND SHIPPER 


#? Robert S. Wilson, 


1211-1212-1213 Alaska Bldg. 




















—_— SEATTLE, WASHINGTON, 











and do not seem anxious for any business except hurry 
orders, but inquiries are more quiet than a week ago. 
Yard orders and specials seem to run about the same. 
There is, however, an upward trend in both. 

Movement of vessels since last report: 

Arrived—Schooners John Hf. May and Marian R. __ 

Sailed—Steamship Comanche, for New York, with 455,000 
feet lumber; schooner F. & J. Lupton, New_York, with 
680,000 feet lumber; steamship Katahdin, for Boston, with 


500,000 feet lumber. " . 
Under charter—Schooners J. Edwin Drake, Edwin R. 
Trubee, Dean E. Brown, 


Hunt, J. S. Hoskins, Julia A. j 
Thomas W eo Evelyn W. Hinklyn, Goodwin Stoddard, 
Catharine Monahan, Laura C. Anderson, Samuel P. Bow- 
ers, alley Jona Tunnell, Salisbury, William E. Downs. 


OOO RO Re 
FIREPROOF CREOSOTE FOR WOOD PRESER- 
VATION. 


Various materials for the preservation of timbers 
for bridge construction, railroad ties, roofs and other 
exposed surfaces are being used to great advantage, 
increasing the life or service of the wood from three to 
five times, when properly treated. 

Many of these preservations, however, when forced 
into or applied superficially to the wood, being dissolved 
in water before impregnating or applying, are neces- 
sarily soluble and are soon washed out by the rains and 
their preserving qualities gone. Of the low-price ma- 
terials, creosote has come into almost general use for 
the reason that it is insoluble, can not be washed out, 
and hence permanent, and at the same time highly anti- 
septic, fungi destroying and wood preserving. The mer 
its of creosote have been thoroughly investigated and 
presented to the public in pamphlets issued by the 
United: States department of agriculture—see circular 
139 Forest Service, United States department of agri- 
culture. But the serious objection to the use of creo- 
sote, IS ITS LIABILITY TO QUICK IGNITION AND ITS 
GREAT INFLAMMABILITY, making it hazardous for rail- 
road work. Many fires occurring from the ash pan of 
the locomotive, the sparks from the stack or other con- 
tacts of flame or sparks with the creosoted wood. 

The Price Fireproofing Company, of Poughkeepsie, 
N. Y., after several years of experimentation has dis- 
covered and is making a fireproofing compound that 
immediately combines with creosote without injury to 
the permanency, efficiency, insolubility or penetrating 
qualities of creosote, adds. but slightly to its cost and 
converts creosote from a quick igniting and highly in- 
flammable material to a wood preservative that will not 





ignite. This preparation has been for some time in 
actual use. Reference to users can be furnished on ap- 
plication. 


The Price Fireproofing Company is prepared to make 
arrangements with large users of creosote or to supply 
them with the fireproofed creosote or with fireproofing 
compound for creosote. 

The Price Fireproofing Company is also prepared to 
supply the trade with a fireproof creosote in various 
colors for shingle or wood staining, thus giving security 
to the users of such goods not heretofore obtainable. 
The shingle dipped into creosote has a far greater life 
than in its natural condition. It is, however, more in- 
flammable. Shingles dipepd into or coated with fire- 
proofed creosote get not only the preserving qualities 
that the creosote gives, but secure an immunity to flame 
almost if not quite equal to slate or metal. To shingle 
manufacturers as well as to users this should be of 
great interest. 

The fireproofing of creosote or other oils for wood 
preservation is, it seems to us, of great value, and aside 
from its use for exposed constructions should, in an 
eminent degree, meet the requirements of fireproofing 
lumber for trims, floors ete. in the construction of fire- 
proof buildings. 

The present method of fireproofing wood for build- 
ing purposes is the injection into the wood of various 
salts, dissolved in water as the vehicle. The water is 
subsequently dried out, leaving the salts in crystallizezd 
forms deposited in the cells and interstices of the wood, 
affecting its strength and durability. These salts being 
hygroscopic take up moisture, exuding to the surface, 
then crystallizing and disintegrating the varnish or 
paint applied to the surface as a finish. In the use 
of the Price fireproofing compound in combination with 
creosote or other oils the wood is preserved. The 
strength and durability of the wood is materially in- 
creased, does not take up moisture, does not exude to 
the surface and does not injure the varnish or paint ap- 
plied to the wood as a finish. 
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WELL BACKED ROOFING GUARANTY. 


In the advertising columns of this paper the United 
Roofing & Manufacturing Company is offering to every 
purchaser of 3-ply Congo Roofing a National Surety 
Company guaranty bond, which covers a period of 
ten years. This company is one of the largest Surety 
companies in the world, (capital and assets of about 
$2,000,000) and when it backs a proposition there must 
be a great deal in it or they would not have risked 
their reputation on something about which there could 
be any question. 

The Congo people are desirous of making this roofing 
the most used in the world, and with their usual fore- 
sight hit upon this excellent plan of giving the buyer 
satisfaction as well as increasing their sales. The 
bond is a plain statement of what they can and will 
do, and offers such protection that no prospective 
buyer can afford to overlook. This bond means protec- 
tion to you. 

It is not necessary to buy the roofing to learn the 
contents of the bond—which is another pleasant feat- 
ure. By writing to the United Roofing & Manufactur- 
ing Company, Philadelphia, Pa., it will be found that 
it will be glad to send information and sample free. 


THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Aug. 25.—A considerably in- 
crease volume of ‘business and a greater firmness 
in prices give the. Nashville hardwood lumber market 
a healthy tone this week. The wise ones now look 
for a steady improvement in all lines, to be followed 
by lively fall trade. The predictions of the last few 
weeks are being verified and the optimism of the 
optimistic is shown to have been well founded. The 
volume of business for the first half of August showed 
a decided increase over that of July, and compared 
favorably with the business done in the same month 
last year. 

With a general improvement in business comes the 
probability of a car shortage this fall. With a return 
to anywhere near normal conditions in the lumber 
trade, it is thought, the railroads will not be able to 
furnish sufficient equipment to transport the business 
that is promised. This fact has not, apparently, had 
any effect up to this time on the amount of advance 
orders. 

If the volume of business for the first part of 
August may be taken as an evidence of what it will 
be for the entire month, this will be by far the best 
month the dealers have had for a long time. Some 
firms express the opinion that the August business will 
be 25 percent in excess of the business for August, 
1907, in the volume of shipments. Other firms esti- 
mate that they will do 80 percent as much business 
this month as in the same month a year ago. A great 
many inquiries are coming in and some good orders 
are resulting. Some firms report having shipped more 
cars already this month than during all of July. 
Others state that they are shipping 25 percent more 
lumber than during July. Buyers seem to be doing 
more when inquiring than to merely compare prices. 

The Prewitt-Spurr Lumber Company is adding ma- 
chinery for handling hardwood flooring at its already 
extensive manufacturing plant. This additional ma- 
chinery will increase the daily capacity of the com- 
pany by something like 25,000 feet. 

Reports indicate that preparations are being made 
for beginning the operation of a number of country 
saw mills. The Davidson & Benedict Company is 
preparing to connect its mill in the Monterey terri- 
tory with the main line of the Tennessee Central rail- 
road by a narrow gage logging railroad, which will be 
about ten miles long. Construction will be pushed 
as rapidly as possible. By this means it will, at all 
seasons of the year, be able to make shipments. 

The Edgefield & Nashville Manufacturing Company 
will move its band saw mill from Crawford, this state, 
to Cherokee, Ala. There is plenty of white oak and 
poplar in this territory and it is hoped to have things 
ready for business by October 1. 

Henderson Baker, of Baker, Jacobs & Co., has re- 
turned from a trip east. He reports improvement in 
business in that section of the country. 

T. A. Washington, of Hunt, Washington & Smith, 
has been east. He states that there is more good 
feeling on the eastern markets than there is business. 
It appears that that section of the country has not 
kept full pace with the north and west in the return 
of prosperity. 

John B. Ransom, of John B. Ransom & Co., reports 
that he finds stocks considerably broken all over the 
country, that when the railroad and vehicle people get 
ready to purchase they will find no quartered oak, 
little plain oak and practically no high grade poplar 
and ash. There is plenty of chestnut but little de 
mand for this grade. He found, however, a better 
tone in prices, the dealers realizing from $1 to $2 a 
thousand feet more than was offered in the market a 
month ago. 

The affairs of the Central Lumber Company will 
probably be wound up, it is said within the next two 
months. This company recently decided to close out 
because of the fact that one of the approaches of a 
new bridge being built across the Cumberland river at 
this point goes directly through its lumber yards. 

Many stave inquiries and orders for October and 
November are being received by local dealers. The 
distillers, it is said, anticipate good business when the 
new corn crop shall begin to come in. 

Charles E. Dews has been named as southern agent 
for the J. Gibson Mellvain Company, of Philadelphia. 
He will cover the entire southern field and will make 
his headquarters in Nashville. 

Ned Bergmen, representative of the Louisiana Red 
Cypress Company, will cover Tennessee for his concern 
and will have headquarters in this city. He has rep- 
resented his company through Indiana and _ Illinois. 
He expresses satisfaction over the Tennessee situation. 

8. B. Ransom has gone to South Carolina prospect- 
ing, having resigned his position with the Wilson Land 
& Lumber Company. 

A. B. Ransom, accompanied by Mrs. Ransom, has 
returned from a trip to the Adirondack mountains. 

Frank Egan, of the Prewitt-Spurr Manufacturing 
Company, has returned from his vacation trip which 
he spent in Atlanta. 

A large pencil factory is to be established at Shel- 
byville. Kaston & Co., of New Orleans, are at the 
head of the proposed enterprise. The plant will have 
plenty of capital and will give employment to about 
200 hands. Ben Culbertson will be the general man- 
ager of the factory. 


Navigation on the Cumberland river is ‘considerably 
retarded by low water, which is too low for the larger 
boats to run, and transportation has to be carried on 
by the smaller craft. Low water boats have been placed 
in commission while the larger steamers are being 
made ready for the opening of the fall business when 
high water returns. 
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LOCAL AND PERSONAL. 


POO 

Charles Carter, of Carter & Co., Poplar Bluff, Ark., 
was in Chicago several days recently. 

Gus J. Landeck, of the Landeck Lumber Company, 
Milwaukee, Wis., spent several days in Chicago. 

Edwin E. Elliott, wholesale lumber dealer, of St. 
Louis, Mo., called on the Chicago trade this week. 

L. W. Wheeler, of the Wheeler Timber & Lumber 
Company, Wausau, Wis., was. a Chicago visitor this 
week. 

George Mason, of the Mason-Donaldson Lumber 
Company, Rhinelander, Wis., was a visitor in Chicago 
this week. 

William Templeton, of Perley Lowe & Co., has re- 
turned from Michigan, where he had been sojourning 
for some time. 

M. m. Riner, of the Riner Lumber Company, wholesale 
dealer of Kansas City, Mo., is calling on the Chicago 
trade this week. 

F, F. Fish, secretary of the National Hardwood Lum- 
ber Association, returned Thursday from a business trip 
to Detroit, Cleveland and Buffalo. 

E. E. Hooper, secretary of the Lumbermen’s Associa- 
tion of Chicago, returned Monday from his summer 
home near Fairbanks lake, Canada. 

George Jones, 
Company, Forest City, Ark., passed through Chicago 
this week on his return from Manitowoc, Wis. 

G. V. Nash, manager for the G. W. Jones Lumber 
Company, at Nettleton, Ark., is rapidly recovering from 
an operation performed at Oshkosh, Wis., a week ago. 

Frank Pardoe, of the Fenwood Lumber Company, 
Wausau, Wis., spent several days in Chicago this week. 

Walter Williams, traffic manager of the Paepcke- 
Leicht Lumber Company, Chicago, has just returned 
from a ten days’ pleasure trip to Denver and Colorado 
Springs, Col. 

A. J. Cross, associated with his father, C. L. Cross, 
in the eypress business in Chicago, is making a business 
trip through Indiana and reports steady improvement in 
cypress trade. 

R. L. MeClelland, with the Paepcke-Leicht Lumber 
Company, Chicago, is sojourning at Petoskey, Mich., 
where he expects to remain for several weeks in an effort 
to get relief from hay fever. 

George F. Riel, manager of the Memphis (Tenn.) 
fice of the Paepcke-Leicht Lumber Company, is visiting 
the Chicago office of the company and before returning 
will spend some time in the north. 


C. C. Trimble has opened a brokerage business in Mem- 
phis. Last year he was manager of the Forest City Land 
& Lumber Company, at Woodruff, Miss., operating a 
hardwood mill, and he is still interested in the concern. 

Allan Fletcher March, accompanied by his father, C. A. 
Marsh, of the Marsh & Bingham Company, Chicago deal- 
ers in fir and yellow pine timbers, left this week for 
Yale University, where he will enter the junior year of 
the Yale School of Forestry. 

Joseph G. Coleman, of the Coleman-Quinn Lumber 
Company, Shreveport, La., and Milwaukee, Wis., has 
taken up his residence at the former place and announces 
the opening of the company’s office in the First Na- 
tional Bank building, at Shreveport. 

J. L. Lane, of the J. L. Lane Lumber Company, this 
city, accompanied by Mrs. Lane, has been spending the 
last two weeks at Charlevoix, Mich. Mr. Lane is very 
assiduous in the prosecution of his labors when at 
home and will play just as hard when in the north. 

Ernest Lombard, wholesale lumber dealer in Chi- 
cago, returned this week fram a six weeks’ vacation 
spent on the Massachusetts coast in the vicinity of 
Cape Cod. Mr. Lombard is much improved in health 
and expects to do a heavy fall and winter business, 

KF. H. Cline, of the Cline-Holmes Lumber Company, 
wholesaler of yellow pine at Hattiesburg, Miss., was 
in Chicago this week in connection with arrangements 
being made by the company for the opening of a branch 
office in Chicago. The location of the office has not been 
decided upon, but the company expects to be able to 
announce the details of the change within a short time. 

EK. R. and C. B. Hutchins, of E. R. & R. G. Hutchins, 
dealers in railroad lumber with offices in the Great 
Northern building, Chicago, have returned from a vaca- 
tion spent at Mackinac, Mich., where they spent some 
time in fishing. E. R. & R. G. Hutchins are looking for 
a good fall trade in the railroad line and anticipate a 
great amount of repair work to be done by the railroads. 

T. I. Bennett, division sales agent at Kansas City, 
Mo., for the Dibert, Stark & Brown Cypress Company, 
Limited, of Donner, La., is visiting the Chicago trade 
this week. Mr. Bennett reports crops in good condition 
and as a result the retail dealers throughout Kansas, 
Nebraska and Oklahoma are placing orders for cypress, 
not to fill up the broken stocks but in preparation for 
a stiff fall trade. 

Perley Lowe, of Perley Lowe & Co., and the Mis- 
sissippi Lumber Company, of this city, returned from 
the north on Monday after a considerable stay at Es- 
canaba, Marinette and Green Lake. He is an automo- 
bijist, but is chiefly interested in golf when out of doors. 
He is to play Saturday of this week in the Lake 
Geneva golf tournament, where he won the old men’s 
prize two years ago. 

Frank B. Stone, the wel! known lumberman of this 
city and president of the Lumbermen’s Golf Associa- 
tion, returned home this week after a stay at Charle- 
voix, Mich., where his family have been sojourning for 


jr., of the Forest City Manufacturing 


some time. He is not only one of the more forceful 
and energetic lumbermen of the city but is a true golf- 
ist and is a well equipped leader of the fraternity in 
that enjoyable pastime. 

N. W. McLeod, of the Grayson-MeLeod Lumber Com- 
pany, St. Louis, Mo., returned from Charlevoix, Mich., 
accompanied by Mrs. McLeod, after a pleasant rest in 
that locality. He immediately started for St. Louis to 
catch on to the improved condition of affairs and con- 
tinue his labors throughout the year in. conjunction 
with the yellow pine business. Mr. McLeod apparently 
had lost track of business matters during his northern 
pilgrimage but seemed eager for the fray. 

C. M. McCreary, lumber dealer of Dallas, Tex., when 
in the office of the LUMBERMAN on Saturday last was 
extremely enthusiastic over the prospects of the local 
Texas trade. He says he believes this will be the most 
prosperous year in the history of the state so far as 
agriculture is concerned. The people down there are 
figuring on selling the cotton crop for $200,000,000; this 
crop promises to be the largest on record and will sell 
at good prices, while other crops are at least fair. In 
his opinion lumber is going out of sight. Stocks are so 
broken at the mills that prompt shipments are difficult 
to secure, and Mr. McCreary says that $4 to $6 above 
the low-price point is being asked and received by many 
of the mills. 

Jacob Mortensen, president of the Jacob Mortensen 
Lumber Company, of Chicago, and Wausau, Wis., and 
variously identified lumber manufactories north, south, 
east and west, returned home from New England this 
week, making the tour in his automobile to Escanaba, 
from there to Buffalo via water and thence to Swamp- 
scott, Me., in his automobile. He came from Swamp- 
seott to Chicago in his automobile, had a most delight- 
ful trip, made the record between certain points and 
otherwise stamped himself as a true automobilist. He 
was accompanied by his family, all of whom greatly 
enjoyed the tour. 

John D. Ross, of the’ Brooks & Ross Lumber Com- 
pany, Chicago, returned from the north for a few days 
this week. His family is rusticating at Schofield, Wis., 
his old home. He will attend the Marathon county fair 
as well as the state fair at Milwaukee before conclud- 
ing his northern tour. 

Charles F. Thompson, of the Mississippi Lumber 
Company, of this city, and Quitman, Miss., was in- 
jured in an automobile accident Sunday night last. 
The party, consisting of Mr., Mrs. and Miss Thomp- 
son and Mr. and Mrs. W. G. Tennant, was coming into 
the city near the South Shore Country Club where 
there is a narrow drive close to the lake when an 
automobile going in the opposite direction at a rapid 
rate approached and it so happened that both drivers 
turned in the same direction for passing, with the usual 
result. The boulevard was crowded with automobiles, 
these two coming together making a complete wreck 
of both machines and seriously injuring Mr., Mrs. and 
Miss Thompson. Several rips were torn loose from Mr. 
Thompson’s flesh and Mrs. Thompson and daughter 
were cut by glass and were badly bruised. Mr. 


Thompson will likely be laid up for some weeks on 


account of inability to use his arms, which were in- 
jured, and because of the dislocation as well as lacera- 
tion of his ribs and breast. 





RECEIPTS BY WATER AT CHICAGO. 
There has been a decided improvement in the amount 
of lumber received by lake from August 15 to August 


22, but the amount of ties, poles and posts has fallen | 


away below the usual receipts. Thirty vessels which 
put into this port during the above mentioned period 
brought in a total of 11,668, 000 feet of lumber, 3,900,- 
000 lath, 16,310 ties and 6,000 posts, as against thirty- 
one vessels which brought in 9,330,000 feet of lumber, 
93,083 ties, 32,000 posts, 344 poles and 150 pieces of 
piling the previous week. This brings the total re- 
ceipts by water at the port of Chicago from January 
1 to August 22, 1908, to 139,390,000 feet of lumber, 
2,242,000 shingles, 757,078 ties, 518,918 posts, 34,088 
poles, 550 pieces of piling and 6,021,000 lath. The 
largest individual cargo received at this port was a 
shipment made by Charles Hebard & Sons, of Pequam- 
ing, Mich., to the Lord & Bushnell Company with a total 
of 863,000 feet of lumber. 

Arrivals by date and vessel for the week were: 

AUGUST 16. 

Steamer 7. 8. Christie, Blind River, Ont., Waldie Bros. to 
Hermav Il. Hettler Lumber Co., 410,000 feet of lumber and 
3,900,000 lath. 


| 
Steamer Wotan, Manistee, Mich., Louis Sands Salt & Lum- 


ber Co. to Lord & Bushnell Co., 500,000 feet. 
AUGUST 17. 

Steamer 7. R. Wiehe, Marinette, Wis., I. Stephenson Co. 
to Edward Hines Lumber Co., 600,000 feet. 

Steamer Mueller, Thessalon, Ont., W. W. Williamson to 
the Thornton-Claney Lumber Co., 535,000 feet. 

Steamer S. O. Neff, Manistee, Mich., State Lumber Co. to 
Rittenhouse & Embree Co., 250,000 feet. 

Steamer Louis Pahlow, Van's Harbor, Mich., Van's Harbor 
Land & Lumber Co. to Edward Hines Lumber Co., 452,000 
feet. = ; 

Steamer F. W. Fletcher, Traverse City, Mich., Oval Wood 
Dish Co. to North Branch Flooring Co., 375,000 feet. 

Steamer N. J. Nessen, Cedar River, Mich., 8S. Crawford & 
Sons to John Spry Lumber Co., 610,000 feet. 


Steamer Edward Buckley, Empire, Mich., Empire Lumber | 


Co. to T. Wilce Co., 328,000 feet. 
Steamer S. C. Hall, Alpena, Mich., Malcolm McPhee to 
Carney Bros. Co., 12,000 ties. 


Schooner Deita, Nahma, Mich., Big Bay de Noquet Co. to 


Edward Hines Lumber Co., 400,000 feet. 

Schooner Lotus, Ford River, Mich., Ford River Lumber 
Co. to Joyce-Watkins Co., a ties. 

AUGUST 18. 

Schooner Resumption, Ford River, Mich., Ford River Lum- 
ber Co. to Edward Hines Lumber Co., 365, 000 feet. 

Schooner Butcher Boy, Escanaba, Mich., I. Stephenson Co. 
to Edward Hines Lumber Co., 300,000. feet. 


Steamer Susie Chipman, Naubinway, Mich., Street-Chatfield 


Lumber Co. to same, 240,000 feet. 
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Our advice 
Pay the price 
Buy the Best 
Forget the rest. 
We need YOUR business. You need 
OUR shingles. Write us. 


GREAT NORTHERN MILL CO. 


American Bank Building, 
SEATTLE, WASH. 


Ws 


Each day's run means 
600 M of the best 
shingles made. 


Was 


Telecode. 
OLMSITLELETILEEEEA 


Always in transit for prompt deliveries. 
WASHINGTON FIR, CEDAR & SPRUCE LUMBER 
Get our prices by wire or mail. 














Fred A. England searrce; wast: 


... Mills at - 
Oakville and Snohomish. Challenge Brand Extra 
Telecode. Clears. 








ALL GRADES OF 


Red 


Pacitic 
Coast Cedar 
Lumber Shingles 


We are Manufacturers as well as Wholesalers. 


MICHIGAN LUMBER CO. 
Mills at Marysville, Wash. SEATTLE. WASH, 


Fir, Spruce and Cedar Lumber | 
Red Cedar Shingles 


SEND US YOUR INQUIRIES. 


J. S. Bennett Lumber Co. 


SEATTLE, WASH. 

















MILLS: 
Falls City and Redmond, Wash. 











wa CALIFORNIA“@ae| 
‘ California White Pine 


Cedar and Redwood Lumber, 


Siding and Redwood 
are a few of our specialties. 


Redwood Shingle Capacity 
400 M Daily, Dry. 


LONG -BELL LUMBER CO., 
KANSAS CITY, MO. 


Exclusive Agents for Kansas, Nebraska, 
lowa, Oklahoma and Indian Territory. 


wjarceiand Powell Stes” SAM Francisco, Cal. | 


California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine, 
































Best Stock for Factory 
and Pattern Lumber. 


ask LOUIS WUICHET, 


Rooms 706-710 Railway Exchange, 


Tel. Harrison 1295. CHICAGO, ILL. 
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GMS" EVERETT, WASH. “2a 





FIRand CEDAR 


LUMBER. 


ALL GRADES OF 


Red Cedar Shingles 


IN TRANSIT 





Manufacturers and Wholesalers. 


H. O. Seiffert Co. 


EVERETT, WASH. 


Eastern Office, W. W. VAWTER, Representative. Minneapolis. 
MILLS AT EVERETT AND MONROE, WASH. 








Correct Manufacture, High 
IF Quality of Stock and Prompt 
Shipments are an object to 
you, we can fill your orders to your 
satisfaction. 
Let us quote you delivered prices 
on 





YARD STOCK 
or Special Bills. 











Ferry- Baker Lumber Co., 


Car and Cargo Shippers of 


Fir and Cedar Lumber, 
Lath and Shingles, 





Main Office and Mills: | 


| EVERETT, WASH. 


Minneapolis Office: 
CHAS. VAN PELT, Mers., 
1014 Lumber Exchange. 





























At the Present Time 


if you wanta 


DOOR that will stay; DOOR that will not sliver; DOCR 
that is easily fitted; DOOR that is not too heavy; DOOR that 
will take a rich, natural finish; DOOR that will seil without 


a whole lot of talk carry our 


WESTERN PINE DOORS. 


Manufacturers. Car lots. 


Washington Mill Co., 


Ia SPOKANE. “@e| 








SPOKANE, WASH. 
If you are in the get the LOWEST 


Market for BOXES PRICES from the 


PHOENIX LUMBER CO., SROKANe. 


E. F. CARTIER VAN DISSEL, Manager. 








Who Said Lumber? 


Write us for prices on all grades of 
Western Pine. ALSO BOXES. 


W. H. Gerhart-Bradrick Lbr. Co. 


SPOKANE, WASH. 





Steamer A. L. Hopkins, Grand Marais, Mich., William 
Latan to Herman H. Hettler Lumber Co., 600,000 feet. 
AUGUST 19. 
Steamer Major N. H. Ferry, East Bay, Mich., Kelley Lum- 
ber & Shingle Co. te T. Wilce Co., 170,000 feet. 
Schooner Oneida, Manistee, Mich., Buckley & Douglas Lum- 


ber Co. to W. W. Kimball Cc., 196,000 feet. 
; AUGUST 20. 
Schooner Halsted, Pequaming, Mich., Charles Hebard & 


Sons to Lord & Bushnell Co., 863,000 feet. 

Steamer J. H. Prentice, Pequaming, Mich., Charles Hebard 
& Sons to Lord & Bushnell Co., 607,000 feet. 

Steamer Wotan, Manistee, Mich., Louis Sands Salt & Lum- 
ber Co. to John Spry Lumber Co., 400,000 feet. 

AUGUST 21. 

Barge No. 1, Peshtigo, Wis., Lake Michigan 
Transportation Co. to same, 272,000 feet of 
3,000 posts. 

Steamer Edirard Buckley, Empire, Mich., Empire Lumber 
Co. to T. Wilce Co., 325,000 feet. 

AUGUST 22. 

Steamer G. C. Markham, Naubinway, Mich., Street-Chat- 
‘eld Lumber Co. to same, 400,000 feet. 

Steamer J. D. Marshall, Grand Marais, Mich., Cook, Curtis 
& Miller to Ed-vard Mines Lumber Co., 400,000 feet. 

Steamer Philetus Saircyer, Thompson, Mich., North Shore 
Lumber Co. to South Side Lumber Co., 180,000 feet. 

Steamer Philetus Sawyer, Menominee, Mich., J. W. Wells 
Lumber Co. to South Side Lumber Co., 150,000 feet. 

Steamer J. H. Shrigley, Ontonagon, Mich., Ontonagon 
Lumber & Cedar Co. to Rittenhouse & Embree Co., 508,000 
feet. 

Steamer NS. O. Neff, East Jordan, Mich., East Jordan Lum- 
ber Co. to Edward Hines Lumber Co., 275,000 feet. 

Schooner Lien Williams, Thompson, Mich., North Shore 
Lumber Co, te —-—-————, 285,000 feet. 

Schooner Shawnee, Ontonagon, Mich., Ontonagon Lumber 
& Cedar Co. to Rittenhouse & Embree Co., 672,000 feet. 


THE MARKETS. 


for Editorial Review of Current Market Conditions 
See Page 31. 


General conditions in Chicago this week have puz- 
zled many dealers as there have been marked improve- 
ments in some elasses of lumber, while in others the 
activity has fallen off to some slight extent. Hardwoods 
seem to have shown more life than in some time, espe- 
cially in the upper grades; while southern pine, on 
which there has been a steady price advance, is not 
being asked for in such large quantities as it was a 
week ago. The gain that has been made by all classes 
of lumber is expected to be maintained steadily 
throughout the fall. It is a recognized fact that the 
need for lumber in all manufacturing business is 
great, and that when these concerns begin ordering 
they will need immediate deliveries of large quan- 
tities. 

An encouraging feature in the general situation this 
week is the placing of a number of orders by various 
railroad companies, and the sending out of inquiries 
for larger quantities which will be needed later on. 
The first large car building orders given out by the 
railroads in the last few months were issued this 
week, and, although a large proportion of the 1,500 
or more ears ordered are to be largely of steel con- 
struction, this activity is taken as an evidence that 
the railroads have finally come into the market- and 
will buy all kinds of supplies more freely. 

Most of the lumber bought of late by the railroads 
has been for repair work, and this class of buying 
will, it is believed, continue to increase for the next 
month, or until the grain movement is at its hight. 
The railroads of the country are running their shops 
practically full time in order to get as many ears as 
possible in condition to handle the grain and other 
classes of freight which will move during the next two 
months. 

Manufacturing coneerns very largely are staying 
out of the market, or in cases where they buy at all 
the orders are only for small amounts needed for im- 
mediate use. Lumbermen are of the impression that 
the manufacturing trade will show but little change 
until after the November election, as buyers are using 
the elections as an excuse for withholding orders. 

Reports of building throughout this seetion show a 
steady increase in the number of permits issued in 
nearly all cities in the central west. In Chicago the 
inerease is large and many ‘small houses, in which 
lumber is used almost entirely, are being erected. 
Building is becoming more active in the country dis- 
.riets also, although the principal activity is looked 
for in these sections after crops have been harvested. 

Permits issued by the Chicago building department 
during the week ending August 26 were: 


Car Ferry 
lumber and 





CLass— No. Value. 
EAD On a Se ree a ee SAE 21 $ 11,700 
S 2,000 and under $ .5;000....... 0.00004. 114 324,600 

5,000 and under 0 rr 41 265,500 

10,000 and under ST” eee Saree 15 196,500 
25,000 and under ER a rh.0r4.6,4 a ene ax yf 201,000 
50,000 and under 100,000............. r 130,000 
IO 6 Gos ulattitk.. Ambibosin'g a ano oe santo 200 $ 1,129,300 
Average valuation for week.......... rr 5,647 
Totals, PVOVIONS WEEK. 6 ocak ccc cscsece 171 1,003,350 
Average valuation previous week...... ... 5,867 
Totals corresponding week 1907...... 180 1,174,550 
‘Totals Jan. 1 to Aug. 26, 1908 5,814 37,353,695 
Totals corresponding period 1907.... 44,767,515 
Totals corresponding period 1906 44,914,862 
Totals corresponding period 1905.... 42,579,465 
Totals corresponding pericd 1904.... 26,747,655 
Totals corresponding period 1903 27,760,845 





Yotals corresponding period 1907 36,048,740 





Northern Pine, 


PPP LP OLED 


Chicago. Receipts of pine have been comparatively 


light this week and dealers here say that most of the 
shipments are being made to Toledo, Buffalo and the 














Tonawandas. 


The stocks in yards here are fully up 








to the average, and with the contraets which have 
been made for the output of a number of large north- 
ern mills, there certainly will be an adequate supply 
of almost all grades. The only grades on which there 
is now a searecity are clear boards and some sizes of 
finish and shop lumber. B. and better are in fairly 
active demand and prices are maintained. Sash and 
door manufacturers are beginning to lay in their win- 
ter stocks of shop lumber, and other manufacturing 
concerns have also placed some orders for the better 
grades. Altheugh there has been practically no shad- 
ing of prices on any but the lowest grades, rough 
lumber seems to be inactive and comparatively little 
buying is reported. Box manufacturers are taking 
some cull lumber but the demand from them is not 
as heavy as usual at this time. 





Minneapolis, Minn. The retail yards of the north- 
west are not stocking up to any extent at present, 
apparently preferring to wait until their sales open up 
for the fall season and they can get a better idea 
of the volume of trade. Conditions are better and 
reports of increased business and higher prices in 
other sections are helping to strengthen the market. 
The yield of grain from the present harvest is ex- 
cellent and at reigning prices it means prosperity 
for the farmers, so a normal demand for lumber is 
expected in the country districts. White pine men 
expect trade to be quiet until car shortage condi- 
tions have developed, when the retailers who want 
lumber and want it delivered with reasonable prompt- 
ness will have to take pine or hemlock. 





Saginaw Valley, Mich. White pine is moving more 
freely. More lumber is coming in and more going 
out. Not much is being said as to prices and there is 
no change since early in the spring. Concessions are 
made in some instances but not so much on white 
pine as in other kinds. Local dealers are reported 
to have closed deals over in Georgian Bay for stock to 
come to Bay City to the amount of several million 
feet. Norway has dropped $3 to $5 a thousand over 
there sinee the slump. Buyers have been offering $12 
to $14 for norway that brought $16 to $19 last fall. 
There hasn’t been much cut, however, in the better 
grades of pine. Locally the box trade is picking up 
and manufacturers note a material improvement in 
orders and in the movement. Sash and doors are 
also doing better and there is a better movement in 
most lines of building material. 

ae 

Buffalo, N. Y. Dealers in white pine find their 
trade going on without any material change, but most 
of them are getting the idea that there is to be a 
bigger demand next month and they will all be in line 
for it, as they are still carrying more stock than most 
of the hardwood dealers, in spite of the cutting down 
of the carryings that has been going on lately. They 
are sticking to prices and will all be in line for the 
stir when it comes. Some buying is now being done 
also. 


Toledo, Ohio. Reports from various sources would 
indicate that white pine is gaining strength with an 
increased demand. There has been a heavy falling off 
in the use of white pine here this ‘year and other lum 
ber is taking its place wherever. possible. Several 
large water shipments are reported, including two 
large consignments of white pine lath. Rail ship 
ments have also been a trifle freer than the week pre 
vious. Prices have advanced slightly. 


Eastern Spruce. 


Boston, Mass. There has been much more firmness 
in the market for spruce this week and prices are tend- 
ing toward a still higher level. The fact that so many 
mills are shut down has reduced the offerings. Manu- 
facturers closed their mills rather than continue to 
saw and not be able to sell their product at satisfac 
tory prices. With the offerings reduced buyers can see 
for themselves that there is a movement on foot to 
bring about a higher market. Large manufacturers 
state they have not been ablé to pay expenses at the 
prices that have been in force until recently. Yards 
are buying more freely, as they have been making 
sales with more freedom. The demand for frames is 
better and prices are higher. For 9-inch and under 
prices range from $22 to $22.50. A few sales have 
been made at the top price but as a rule buyers wil! 
not pay more than $22 and there are still a few com- 
mission men who in order to make sales will sell at a 
slight concession, or in other words divide their com 
mission. Spruce boards are not in active eall and 
random still drags somewhat. 


——ae> 











Pittsburg, Pa. Orders for spruce are now being ac 
eepted more carefully. The eastern buying of this 
lumber has improved materially during the past week, 
the majority of the larger dealers showing a deter- 
mination to turn down offers of business at the former 
priees of from $3.50 to $4 off the list. In some sizes, 
the full list is being demanded, and without opposition 
on the part of the buyers. 


White Cedar. 


LP 





Chicago. A better demand for white cedar poles 
in almost all sizes has characterized trade this week. 
Although the buying demand is considerably under 
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the average for this season, the announcement of a 
number of railroad and traction line extensions has 
brought about a better feeling and some orders are 
already being placed. Telegraph companies are not 
buying to any large extent and report that they still 
have a considerable number of poles on hand or con- 
tracted for. Telephone companies are buying only 
what they need for immediate use, and so far almost 
all elasses of corpurations are refusing to make new 
contracts and are simply filling up their stocks at 
yoints where they may become broken. Many of the 
telephone and telegraph companies have managed to 
run along for the last three months by trading poles 
umong each other, but stocks have now become so 
broken that this is difficult and a better buying move- 
ment is looked for. Posts are in fairly good supply 
here and are selling freely at about the same prices 
as last year. 





Hardwoods. 





Chicago. White oak has led the entire hardwood 
list this week in improvement. Not only has inquiry 
increased for all better grades, but improved quota- 
tions have been secured. Railroads have bought con- 
siderable stock for car repair work and other branches 
of the trade have improved correspondingly. The gen- 
eral manufacturing trade in most of the hardwoods is 
quiet, although a steady volume of orders is coming in 
for small amounts needed in current work. Inquiry 
for hardwood finish is quiet also, although with the 
large number of important buildings planned for con- 
struction this winter a very hopeful feeling prevails 
among the hardwood men, and sales of nearly all 
kinds of finish are expected to be heavy during the 
winter. Quartered oak, red and white, are in fair 
demand and prices are being retained. Supplies of 
quartered stock are not as large as usual in this mar- 
ket or at mill points, and owners are unwilling to 
make concessions, being certain that full prices can 
be seeured later. Red oak, plain sawed, is very firm, 
as the supply is light, and but little is coming into 
this market. 

Cherry is in large supply, the only orders being from 
furniture manufacturers. The implement people, who 
use considerable of the lower grades of cherry, are not 
buying extensively. 

About all grades of basswood are in large supply 
and prices are not entirely satisfactory. Box fac- 
tories are buying to some extent of the lower grades, 
but the inquiry for firsts and seconds is not encourag- 
ing. Considerable culled basswood is being used in 
the manufacture of grain doors. 

Stocks of rock elm are large and are being steadily 
increased in the hope that the implement and other 
manufacturing concerns will buy more freely than 
they have this summer. A number of the yards have 
choice selections of the thicker sizes, and dealers say 
that it has been years since the best grades of elm 
could be secured at the prices now prevailing. The 
lower grades are quiet. 

Receipts of birch are heavy and there has been 
little or no change in prices. Box factories are buy- 
ing to some extent, and considerable birch is being 
taken for the cheaper grades of furniture. 

Hard maple is quiet and flooring manufacturers are 
buying comparatively little. Receipts have been 
heavy, as considerable maple was contracted for at 
the northern mills last winter. All the yards are well 
stocked. The flooring manufacturers have sufficient 
stock on hand to run them through a large part of the 
winter. 

Chestnut is in light supply, but demand is ex- 
tremely quiet. Casket factories are buying some firsts 
and seconds, but the lower grades do not seem to be 
in request. Prices are nearly normal. 

First and second ash is in fairly good supply at 
almost all the hardweod yards and medium stocks are 
also in fairly good shape. Until the implement manu- 
facturers begin to buy little activity in this wood is 
looked for. 

Box factories are taking about all the low grade 
cottonwood received here at fairly satisfactory prices. 
Box boards are in demand but are scarce, and prices 
on them are firm. 

The better grades of red gum seem to show im- 
provement and it is possible to secure better quota- 
tions than a month ago. Considerable red gum is 
being taken by the furniture factories, as it is steadily 
growing in popularity for this purpose. Sapwood, 
which is in large supply here, is selling in a fairly 
satisfactory manner to the box factories. 





St. Louis, Mo. The hardwood market continues to 
improve and the outlook grows brighter day by day. 
The market has not shown quite such a remarkable 
improvement as yellow pine has done, but it is a slow 
and sure process by which the market bids fair to 
have effected a complete recovery when fall sets in. 
All the dealers report a better volume of inquiries and 
they all say that their sales have improved. Like- 
wise all report a strengthening in the price tone. 
Rains have prevailed throughout a large portion of 
the producing center and logging operations have been 
seriously impeded. Some of the mills are subsisting 
on what logs they have on hand. Stocks at the mills 
are low and broken and the demand is steadily in- 
creasing. This, in the face of another car shortage, 
presages good hardwood prices this fall. 





_Memphis, Tenn, Demand for hardwood lumber con- 
tinues to slowly improve but the volume of business 











is still materially below normal for this time of year. 
Manufacturers are watching with a great deal of 
interest the improvement noted in general trade condi- 
tions and are hopeful that this will soon be more ap- 
parent in the hardwood business. They are not ex- 
pecting much from the foreign trade at the moment, 
as conditions on the other side of the water are very 
unsatisfactory not only in the lumber business but in 
textile and other lines. The price position of hard- 
wood lumber is virtually unchanged. Production is on 
a modest scale but in most items there is sufficient 
stock in hand to supply current needs. A continued 
good demand is shown for plain and quarter-sawn red 
and white oak in the higher grades but the demand for 
the lower grades is comparatively light and the volume 
of business is small. Ash and cypress both continue 
to move very slowly and, while there is a fairly good 
demand for poplar, the amount offering here is so 
light that business is restricted. Gum and cottonwood 
are unsatisfactory both as to prices and demand. 





New York. The reported gain in the hardwood de- 
mand is so small as to be hardly perceptible, and 
whatever increase there is occurs principally among 
the high class stocks. Oak, ash, chestnut and bass- 
wood are dull but hold their prices satisfactorily. Birch 
and maple are freely offered and there is no inclina- 
tion on the part of purchasers to buy beyond quick 
requirements. Maple flooring wholesalers find little 
to stimulate the demand in their line except a large 
volume of new building permits. Considerable maple 
flooring will be required, however, the first of the 
year, but notwithstanding the increase in the number 
of building permits, practically no new inquiries have 
come into the market for large lots of maple flooring. 
Upper grade poplar sells well, but there is more than 
enough cheaper stock offered. 





Baltimore, Md. The hardwood situation has not un- 
folded as promisingly as seemed certain not so long 
ago. There appeared to be good reason for expecting 
that a material expansion would have made itself 
felt by this time, but reports of an increase in business 
are by no means unanimous, and there are some deal- 
ers who state that they are doing less now than at any 
time this summer. The season, however, will be found 
to average up fairly well, while it cannot be denied 
that prices are rather steadier and that the tendency 
toward a higher range appears to be more pronounced. 
The export trade continues to be in decidedly unsatis- 
factory shape, with prices very low and the demand 
restricted. Much complaint is heard in England about 
the depression in trade, and lumber seems to be af- 
fected as much as, if not more than, any other com- 


-modity. The one hope of relief for the exporter seems 


to be in a suspension of shipments on consignment, 
which would reduce the stocks in hand and gradually 
pave the way toward a rise in the quotations, 


————eeee> 


Pittsburg, Pa. While the demand for common 
grades of oak and chestnut are better than for some 
time, the average dealer complains of a sluggishness 
in the trading for the present. The low prices that 
have ruled for chestnut have been eliminated so far as 
the Pittsburg market is concerned. The latest reports 
are that offers of good sized orders for Sound Wormy 
have been declined by the larger companies, because of 
the price stipulations. Railroads are asking for oak 
pretty freely. Poplar and Maple are in good demand 
and the inquiries are increasing for September and 
October deliveries. 





Cincinnati, Ohio. There is a more decided look of 
activity in the hardwood market the past week. The 
mails have brought in quite a number of orders, while 
men on the road have been very successful in getting 
business, and all claim at prices as good as obtained at 
this time last year. Transactions have been principally 
in oak, with a strong leaning to quartersawed white. 
The movement in plain white and red oak has been 
good. Chestnut shared in the demand and sales to a 
fair extent. Chestnut of all grades being in good sup- 
ply, prices have been shaded in order to make sales. 
Poplar is active and in plentiful supply and prices re- 
main unchanged. 





Columbus, Ohio. Prices for lumber in this market 
continue to show firmness, but no important advances 
have taken place in the market during the past week. 
Southern pine is the strongest on the list and promises 
to go higher before the upward movement culminates. 
Poplar continues to sell at the same price it brought 
several weeks ago. The oaks are steady and only in 
a light demand. One good feature about the market 
for oak is that supplies are light and will have to be 
replenished in the near future. Some good orders for 
oak flooring are pending and dealers report good in- 
quiry for that grade of lumber. Gum and cottonwood 
hold steady and values show no tendeney. Manufac- 
turers are holding for higher prices and show but little 
disposition to sell at the prevailing market level. Con- 
sidering the prevailing quietude in-the market, prices 
show remarkable firmness and dealers are anticipating 
no further declines from the present level. 


Hickory and Ash. 


Chicago. Trade in all classes of implement woods 
has been extremely quiet this week. Wagon manufac- 
turers are placing a few small orders for repair work, 
but until the outcome of the crops is known it will be 
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Vertical 
Grain 
Flooring. 
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Eastern Office: 
HARRISON G. FOSTER, 
849-851 Security Bank Bldg. 
Minneapolis, Minn. 


St, Paul & Tacoma Lumber Co. 


TACOMA, WASH. 








IN TIMES PAST 


when people didn’t know about our Fir doors. They 
used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


where the ambitious builder wants something 


BETTER THAN PINE, 


he hunts till he finds a door which has rift or vertical 
grain stiles and rails and beautifully figured panels 
and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir & Cedar 
Mouldings, Finish, Siding, Columns—in fact, pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New England Representative, 
HARRY L. FULLER, 708 Broad Exchange Blidg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W.C. ASHENFELTER Builders’ Exchange, Philadelphia, Pa. 
Spokane Representative, 

H.8. OSGOOD Spokane, Wash. 











WE ARE CAR AND CARGO 
SHIPPERS OF 


LONG and LARGE TIMBERS 


SPARS 


GENERAL OFFICES: 


Pacific National Lumber Co. 


Mills at Ashford, Wash. TACOMA, WASH. 
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OFFICES : 


409-416 Board of Trade, PORTLAND. 
824-5-6 Central Bldg., LOS ANGELES. 
MILLS: 

Portland, Oregon, Foot of Hull Street. 

Raymond, Washington. 


| Morse & Briggs Lumber Co. 


Manufacturers and Shippers by Rail and Water— 
OREGON and WASHINGTON FIR 
SPRUCE and CEDAR AIR and KILN 
DRIED PRODUCTS. LUMBER, 
SHINGLES, R. R. TIES, COLUMNS, 
CROSS ARMS, POLES and PILING. 


“JUST WRITE” PORTLAND 


FIR 


CAR SILLS, SIDING, 
ROOFING, LINING, 
BRIDGE TIMBER. 


And we can always meet emer- 
gencies requiring unusually quick 
shipment. 


G. W.GATES & CO. 


PORTLAND, OREGON, 


Branch Sales Office: 
201 Scott Building. SALT LAKE CITY, UTAH. 















































FIR LUMBEIR 


827 Chamber of PORTLAND, 
Commerce Bldg. OREGON. 


F. C. Graham Lumber Company. 


FIR LUMBER 
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PORTLAND, - 


OREGON. 








WE ARE MANUFACTURERS OF 


FIR LUMBER 


OUR SPECIALTY IS 
WIDE AND THICK CLEAR 
Green or Dry. 
CLATSKANIE LUMBER COMPANY, 


Daily Capacity 50,000 feet. CLATSKANIE, ORE, 

















OH, WEEP NO WEEPS, 


By Douglas Malloch, “the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher, 
318 Dearborn Street, CHICAGO. 


improbable that any of the wagon and implement manu- 
facturers will resume operations on full time. At pres- 
ent they are holding off on orders and say that they will 
be in the market later in the fall. Prices are purely 
nominal, but sales have been at quotations unsatisfac- 
tory to dealers. Stocks are larger than usual at this 
season. 


eee 


New York. Wagon manufacturers and some tool 
makers have placed orders during the past two weeks 
but on a very small scale. Wheelwrights and carriage 
builders report very little new business and have to 
rely almost altogether on numerous repair jobs now 
coming in. Refrigerator manufacturers have been 
purehasing freely and the demand for this trade is 
sufficient to maintain the price level recently estab- 


lished. 
Walnut. 


Chicago. With the exception of some buying by the 
veneer manufacturers and the furniture factories, the 
walnut trade has been almost at a standstill, and no 
change is anticipated. Considerable fine walnut has been 
shipped in during August, but the owners are unwilling 
to dispose of it at the prevailing low prices and will 
hold it until they are able to secure better quotations. 











Hemlock. 





Chicago. There has been a slight advance notice- 
able throughout the hemlock market this week and 
although small it has a bracing effect and tends to 
give the trade a more optimistic view of the situation. 
The shortness of yellow pine dimension has had a 
good effect on dimension in hemlock, and builders and 
other users of yellow pine, on account of its scarcity, 
have taken to hemlock. The railroad companies have 
not been in the market for the larger sizes so much 
this week, and are buying only for immediate repairs 
and then only when compelled to. There is not quite 
so much granting of concessions as previously noticed, 
sellers preferring to pass up a sale in preference to 
cutting down their margin of profit. Retail dealers 
are not buying very much as yet, at least not as much 
as the good crop outlook would justify. 





New York. There is a better feeling among hem- 
lock wholesalers who have booked some substantial 
orders the past two weeks from suburban sections. 
There is little or no trade coming from city yards 
and whatever is offered is eagerly sought after, con- 
cessions being rather substantial. There is an increase 
in small lot business which has shown an advance of 
about 50 cents over last month’s quotation. The fall- 
ing off in building among Brooklyn sections has been 
a severe loss to hemlock wholesalers. 





Buffalo, N. Y. There is expected to be a new ad- 
justment of hemlock on account of the reduction of 
the Pennsylvania circular price, but the Michigan stock 
holds up its head and claims to be undisturbed by it. 
The sellers of North Carolina pine, though, say that 
it will hurt their trade and will be likely to drive 
them out of places where it has of late cut in on 
hemlock. The demand for hemlock is good, for so 
much of it is needed to begin frame houses with, be- 
sides the stock in by lake has a way of going east part 
way over the state by canal. 





Pittsburg, Pa. Because of the betterment of the 
conditions of the yellow pine trade, there has been a 
decided improvement in hemlock and the prices now 
being asked are less drastic in their shading than a few 
weeks ago. Most of the hemlock mills are reporting 
active operations and good shipping. The demand is 
largely in the East though the local market so far as 
industrial trades are concerned is better. The gen- 
eral prices quoted by the Pitstburg market are about 
$1.50 off the list. 





Toledo, Ohio. The market is strong and another ad- 
vance was noted this week. Hemlock is now moving 
as well as anything on the market. Several cargoes 
arrived by water, and some hemlock were also reported 
from the docks. Dealers anticipate further rise in 
hemlock prices before long, and no one expects it to 
sink to where it was a few weeks ago. Orders are 
still quite numerous and rail shipments have been 
normal, 


Cleveland, Ohio. There has been a better feeling 
among those who have hemlock to sell due to the way 
in which yellow pine is recovering its lost ground. 
Prices generally are a little stiffer and the same ef- 
forts are not being made to dispose of stocks. 


Poplar. 











Chicago. The buying of first and second poplar has 
shown some change for the better this week and quota- 
tions have a slightly stronger tendency. Supplies of 
choice poplar in yards here are larger than usual, and 
but little inclination is shown to let any of this go at 
concessions from list prices. Manufacturing concerns 
are buying lightly of lumber, and no great activity in 
the market is looked for until they begin to stock up. 
Dealers are satisfied to hold on. Box factories are buy- 





ing low grades and cull lumber to some extent, and on 





large orders are securing slight concessions. The gen- 
eral feeling that the supply of the better grades of pop- 
lar is limited is having a natural effect, and lower prices 
can not be looked for. 

General conditions in this market appear to be tak- 
ing on a more favorable appearance, although prices 
are not making any noticeable advance. The buying 
and placing ot orders is being more freely done than 
for several months, Consumers are placing rush orders 
for small amounts, which is a sure indication of im- 
mediate need of stock. This condition continued will 
certainly cause an advance in price and especially in 
the higher grades of oak and poplar. It is also a fact 
that these grades in hardwood are becoming scarce 
and stocks considerably broken. Several buyers from 
the north have called on the manufacturers of this 
city this week, indicating that there is some little 
stir in the markets and the stock is needed. Repre- 
sentatives who travel for the manufacturers of this 
vicinity advise they find the stocks of the consumers 
materially decreasing, and especially the retail yards 
and planing mills. From the fact that the percent 
is small compared with former years, the amount of 
lumber that is being cut and put on stick, the de- 
mand is sure to far exceed the supply in a few months’ 
time. This is a condition that is confronting the 
lumber consuming markets, and one that will not be 
realized by them until they are in actual need of lum- 
ber and find that there is a great shortage in dry stock. 
The lumber consuming trade are under the impression 
that the woods are full of dry lumber and that there 
is an unlimited supply dry and ready for shipment, 
simply because they are receiving so many stock lists 
from the wholesalers and not so much from the manu- 
facturers. This can be accounted for due to the fact 
that one stock list that is probably listed by fifteen 
or twenty-five wholesalers, consists of only one block 
of lumber. It is only a question of time until these 
facts will be proved to the lumber consumer and he 
will be unable to supply his wants. 


——e—eerrnr’ 


Buffalo, N. Y. The poplar trade is always good, 
though the high grades.move a trifle better than com- 
mon, on account of the slow movement of certain fac- 
tories. When they go on the lower grades will sell 
again and the outlook is that they will sell well, for 
there is not going to be much poplar production right 
away, as it looks now, so if there does not come up 
any other wood to take its place the stiffness of prices 
will be universal, as poplar has sold well all along. 





Fir, Spruce and Cedar. 





Chicago. Railroad buying of fir has again begun 
and the indications are that the inquiry and the volume 
of trade this fall will be close to average. A 
large amount of fir is being used in car repair work. 
Orders are being placed in small quantities as this ma- 
terial is needed, but several of the western lines have 
out inquiries for large quantities, indicating that as 
soon as the bad order cars have been repaired it is their 
intention to build new cars. Prices are practically un- 
changed on almost all grades of fir, although car ma- 
terial is a shade stronger than it was a week or two 
ago. Heavy timbers are quiet and shipments are not 
as large as usual at this season. The railroads are buy- 
ing a few timbers, and it is said that some large sales 
of heavy material have been made in the new work at 
Gary, Ind. Shop material is comparatively quiet and 
sales of lower grades for box purposes are light. 

Spruce is slightly more active than it was a few 
weeks ago, but as little of it is carried it does not 
figure extensively in this market. 

The ‘‘ Build Now’’ campaign which was inaugurated 
several weeks ago by the AMERICAN LUMBERMAN and 
through it given world wide publicity through the 
daily press throughout the country is going to make 
itself felt in helping to strengthen the price in lumber 
of all grades, as it is and will still further stimulate 
buying. The mill men throughout the states of Oregon 
and Washington are holding off for better prices and 
the upper grades are showing a firmer tone. Some 
good orders for high grade lumber were placed within 
the last week. Export business, while not showing 
up as it should in regard to volume, has nevertheless 
given signs of a better feeling. Coastwise business 
has revived slightly. 


—_—e—ere—reres 


Poriland, Ore. Reports from all dealers indicate an 
increasing activity in business from all directions, 
excepting California, where conditions seem to be 
about the same as for several weeks past. Shipments 
are being sent south regularly each week, however, so 
that the trade there is not altogether dead. Log rafts 
measuring about 5,000,000 feet have been sent south, 
their aggregate measurement being about 20,000,000 
feet, a fact that will cut some figure in the business. 
Local business remains good. Uppers meet with a 
strong demand and are rather scarce. Shingles remain 
about as a week ago. Yellow fir logs are firmer than a 
week ago in conformity with the lumber market. 





Tacoma, Wash. The demand for lumber is some- 
what better, although prices have not advanced much. 
The indications are for a stiffening of prices but manu- 
facturers hardly expect much of an advance until after 
election. Generally, however, the outlook is consider- 
ably improved and there is a hopefulness and optimism 
among manufacturers that was not apparent a month 
ago. Several local mills have just finished large car- 
goes while others are preparing heavy orders for ex- 
port. The coastwise business remains dull. 


















§ 


z 










TwrlUcrlOl 


racrw wa & 


at 
nd 


Ww 
ot 


ed 
nd 
he 
ke 
yer 
ite 
on 
nd 
me 
Lin 
ng 
BSS 


an 
ns, 


nts 

so 
fts 
th, 
00 
48S. 
be 
ain 
na 


me- 
ich. 
nu- 
‘ter 
ler- 
ism 
nth 
car- 











e 







Aucust 29, 1908. 


AMERICAN LUMBERMAN. 





85 





Mahogany and Spanish Cedar. 





Chicago. The trade in mahogany lumber has held 
up well this week, both the interior finish and furniture 
manufacturers placing fairly liberal orders. A number 
of large buildings which are soon to be erected in this 
and other cities are to be supplied entirely with mahog- 
any finish, and this will stimulate the market to some 
extent. Trade in veneer is also holding its own, and 
prices are steady. A considerable number of African 
mahogany logs are expected to arrive here this week 
and give the mills a sufficient supply for several months. 
rom present indications the mills in this country will 
not buy largely at the fall sales in England. Spanish 
cedar remains as usual in light supply, and prices are 
unchanged. The demand from the cigar box manufac- 
turers is steady. 





Southern Pine. 





Chicago. Although the volume of orders for most 
grades of southern pine has not generally been quite 
so large as a week ago, most dealers have had about 
all the business they were able to handle easily with 
stocks in a badly broken condition. A feature of 
the southern pine trade this week has been a better 
inquiry than for some time from railroad and car 
huilding companies, indicating that these corporations 
will soon begin to lay in supplies. A number of the 
car building companies have asked for quotations on 
lots ranging from 250,000 to 1,000,000 feet, and indi- 
cate that they intend to place orders for these amounts 
in the near future. 

New York trade has been comparatively quiet dur- 
ing the week, but as nearly all stocks are very short 
on dimension the falling off in this branch of the 
business has not been regretted. Timbers are holding 
up well, as the supply of the railroads is practically 
exhausted almost all orders for this class of material 
come in by telegraph and immediate delivery is in- 
sisted upon. Although there has been no further ad- 
vance in quotations on any grade during the week, 
dealers generally report a greater willingness on the 
part of buyers to pay the asked prices, and manufac- 
turers are all very strongly inclined to hold out for 
the prices which have prevailed in the last two weeks. 
The placing of a number of car orders by various 
railroads has stimulated general trade to some extent, 
and an advance in ear roofing, siding and sills can 
be expected in the near future. Some of the mills 
are refusing to accept orders for sills at the prevail- 
ing prices, and are asking from $2 to $4 more than 
sills have sold for. 

See 

St. Louis, Mo. The-yellow pine situation is one of 
continued improvemert both in demand and price. 
The tendeney is still upward. The demand seems to 
be about all that could be asked. Where January 2 
list represented market values a few days ago, the 
August 3 list or market report at this time seems to 
he about the prevailing basis for prices. There are 
still some concessions being made from this list, but 
they are not of a violent nature, and this would indi- 
cate that values are gradually but surely working 
their way to a point where the August 3 market re- 
port will represent the actual selling price of almost 
everything on the list. The retail trade seems to be 
accepting the situation philosophically and the whole- 
sale and manufacturing end of the business is cer- 
tainly greeting the better prices with a feeling of 
relief. A much better feeling exists all the way 
around, as the same conditions which prompted the 
higher prices make glad the heart of the retailer, for 
it is an increased demand all around which is in evi- 
dence and this seems due to gather in added strength 
und the feeling generally optimistic. 
and the feleing generally optimistic. 


—_—e—e—eorrreav 


Kansas City, Mo. Some of the yellow pine people 
are asking full August list on common stock and claim 
they are getting orders at these figures. This is 
hardly the market as the majority are making slight 
concessions on most items except dimension, but the 
indications are that if the demand continues as active 
for mixed lots of yard stock, as it has been during the 
past two or three weeks, the August list will be the 
selling price on most items by the middle of Septem- 
ber, if not before. The smaller manufacturers of the 
south seem to be having an active inquiry as they 
have raised their quotations sharply this month, and 
as a matter of fact prices are more uniform at this 
writing than at any previous time this year. The 
tendency is upward and firmness is a feature of the 
market. The demand in this territory is about normal, 
and some report more active buying in Texas than in 
Missouri, Kansas and Oklahoma. The most of the 
dealers have placed orders to increase their stocks for 
the fall trade, and from now on the bulk of the de- 
mand will be in the way of rush orders for stock to 
replace lumber that moves from the yards. The de- 
inand for railroad material is slowly growing heavier 
and more business of this kind has been placed this 
month than for a long time. The car trade which 
started in several weeks ago continues active, and 
export mills report an increase in the demand for 
export lumber. Factory trade is still quiet. Quick 
shipment of mixed lots is not the rule, but rather the 
exception, owing to badly broken stocks and dealers 
are expecting trouble in getting prompt shipment of 
yard stock in mixed lots during the fall season. 





New Orleans, La. The situation is still unsettled 
and millmen are following an exceedingly conservative 
policy. It is held in many quarters that the com- 
paratively slight increase in prices is not sufficient 
encouragement to make future bookings to a heavy 
extent. It is confidently expected that a healthy and 
growing demand is about ripe for development, and 
that the railroads will shortly get into the market as 
heavy buyers. However, the transportation companies 
are yet holding off to some extent, though considerable 
bridge and car material is moving. The general 
volume of business shows an increase, with mixed car 
shipments having a slight preference. It is admitted 
that stocks generally show a marked depletion, and 
it is expected that by September 1-the situation can 
be more accurately gaged. Exporters declare that 
there is slight improvement if any in the condition of 
trade, and that the European demand is apathetic to 
say the least. Prices offered are not in accord with 
what could be expected at this season, and as a rule 
the tentative bids are pigeon-holed. It is admitted 
that the effects of consignment shipping are still being 
felt to some extent, though without doubt the evil has 
been greatly minimized.’ Demand from the South 
American market is practically nil. Exporters expect 
an improvement in prices within the next month, 
though the majority do not expect anything approach- 
ing normal business until early in 1909 or later. 

Baltimore, Md. There is good reason to believe that 
the requirements of the local Georgia pine trade will 
show a marked increase in the near future, and this 
also holds out a reasonable prospect of an improve- 
ment in the quotations, which are decidedly stronger 
as it is, the advance noted recently being maintained 
and showing signs of an extension to all grades. The 
stocks in the hands of dealers are about large enough 
for the greater part to meet the wants of the require- 
ments, but no extensive surplusage is to be reported, 
and a decided gain in the demand would tend to create 
something of a shortage. As it is, the larger sizes 
are none too plentiful, and while no actual difficulty 
is being experienced to fill the orders of consumers 
who placed contracts, larger requirements might make 
it hard to fill them. 





North Carolina Pine. 


Norfolk, Va. While observation of this market 
might indicate a lack of life to some interested in 
North Carolina pine, especially buyers, there is more 
lumber moving than the observer would imagine. Not 
the old-time rush, but a steady though limited move- 
ment, in keeping with general conditions. It is 
noticed that no one is attempting curbstone methods 
to dispose of lumber and a move to increase produc- 
tion is not thought of. Prices are stiffening, espe- 
cially on box lumber, and $13 for edge is pretty well 
grounded. Charters are easy at $2.60 and $2.75 to 
New York, $3 and $3.25 to Boston—one-fifth off for 
dressed lumber. 





eee * 


New York. The improvement in the shortleaf pine 
market is coming about very slowly but steadily and 
prices are much stronger than they were a month ago. 
Buyers who have been waiting for a lower prices 
market now realize their mistake, and in their eager- 
ness to purchase stock needed promptly are instru- 
mental in putting up prices. Roofing is very strong 
and it is not an easy matter to place a good sized 
order for prompt shipment. One wholesaler during the 
week had an order for 800,000 feet of roofers and had 
considerable difficulty in getting acceptance of the 
order on the present price basis. Edge box is also 
very strong, selling to $16, one large order being 
booked for $16.75. Wholesalers are not at all anxious 
about stocking up heavily with orders on present 
offerings, feeling that it is but a question of a few 
weeks before they will realize more for their lumber. 





Baltimore, Md. The better feeling in the North 
Carolina pine trade is more pronounced, and the ten- 
dency seems to be steadily upward. Some expansion 
in the demand is being noted and the hopeful feeling 
among dealers and manufacturers is more pronounced 
than it has been at any time this summer. Some of 
the local firms report that they are doing a business 
which not only compares well in point of quantity with 
last year’s showing, but in various instances exceeds 
it. Other members of the trade, however, seem to be 
less fortunate. The returns are smaller and the profits 
are accordingly narrowed. But there are unmistakable 
indications of improvement and the balance of the 
year is likely to see a continuous advance toward 
the prosperity of 1907. The requirements of the trade 
are growing in diverse directions. 





Cypress. 





New Orleans, La. With stocks in the upper grades 
showing a disposition to weed themselves out and a 
slightly increased demand for clears, manufacturers 
declare that the situation is as good as could be ex- 
pected under the circumstances. Orders, it is true, 
come spasmodically, and then the request is made for 
immediate shipment. This feature is proving rather 
trying, for there is certainly an inténsification of the 
ear shortage. Complaints on this score will apply to 
the various railroads, with no particular line having 
the advantage over the other. With two or three ex- 
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John O’Brien Land & Lumber Co. 
Pine and Hardwoods 


115 Dearborn St., CHICAGO I 








Telephone, Harrison 1120 
Hardwood Mills Lumber Company 


WHOLESALER: 


NORTHERN HARDWOODS sovurHern 


1120 Monadnock Block, CHICAGO 











-_'W. E. HOOPER LUMBER CO. 
Yellow Pine, Hardwood 


And WAGON STOCK. 


1102 Ft. Dearborn Building. CHICAGO, ILI. 








W.A. Messer Lumber Co. 


Chamber of Commerce, CHICAGO 


YELLOW PINE & HARDWOODS 


LOUISIANA RED CYPRESS 
C, L. CROSS, chicxeor rrr: 


Sales Agent, Loulsiana Red Cypress Co. 








*Phone Harrison 810. 











W. L. SERRELL 
Pacific Coast Lumber 


1646 Monadnock Block, CHICAGO 








J.L.Lane & Company 
COMMISSION LUMBER 


Send me any Items you wish to Sell. 
108 LaSalle Street, CHICAGO, ILL. 











NOURSE-TAYLOR LUMBER Co. 


OAK +° YELLOW PINE 


CAR and CONSTRUCTION STOCK 


Chamber of Commerce CHICAGO, ILL. 








Wisconsin Hemlock 
Michigan White Cedar 
C. H. WORCESTER COMPANY 
CHICAGO 











No. 1 and 2 Dimension S. & E. 
WANTED Wo no 27525 and CM. Flooring. 
Yellow Pine 376° o 3 Stier kongh Finish. 
Send us your prices f. o. b. Chicago and lists— 
we can sell your stock. 


A.L. BRONSON & CO., 1251 Monadnock, CHICAGO, 








Ask Us for Prices on 


Poplar, Cypress and Gum Beveled Siding, 
Drop Siding, Flooring and Ceiling. Can 
ship in mixed car with Yellow Pine piece 
stuff from our Columbus, Miss., plant. 








Chicago Car Lumber Co. 


Pullman Building, CHICAGO. 
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ceptions all the cypress plants in Louisiana are operat- 
ing on the day run, though not up to their normal 
capacity. So far as known no mill is on the night 
shift. Millmen declare that the outlook is decidedly 
good and that September will beyond a doubt record a 
distinct advance. 

Chicago. Strong competition still holds down cy- 
press quotations to a certain extent, but as there is a 
better demand and stocks are becoming broken at some 
of the southern mills, a firming up in prices can be ex- 
pected at almost any time. Thick tank stock is selling 
more freely than for some time, as the tank manufactur- 
ers are practically out of stock and the demand from 
this source will be steady from now on. Country yards 
are not buying as freely as usual, although small orders 
for material in which stocks are broken are coming in 
daily. Shop lumber is in fairly good demand and prices 
are showing a slightly advancing tendency. Common 
lumber in almost all grades ig dull, and the box fae- 
tories are buying very little, With the exception of the 
small sash and door plants. 

SABA 

St. Louis, Mo. The improvement in cypress has 
been quite marked. The demand is much stronger 
and is getting better every day. Competition is keen 
but it is significant that prices have firmed up very 
satisfactorily. Mill stocks are not large considering 
the heavy overproduction of a few months ago. 





Kansas City, Mo. Cypress prices are slightly firmer 
than they have been. Concessions have been with- 
drawn on several items, that were being offered below 
the list a few weeks ago, and the tendency is toward 
increased firmness. The demand for yard stock in this 
territory is up to normal. During the month it has 
been as active as a year ago, and the outlook for 
September business is very encouraging. Reports 
from New Orleans indicate a strong demand from the 
east and the mills seem to be getting in a good volume 
of business from the country at large. Car troubles 
are delaying shipments at a few points, but the situ- 
ation is not causing much trouble as yet. Cypress 
people here report a scarcity of 12, 14 and 16-foot 
lengths, which are the most desirable, and this is caus- 
ing some delay in shipping orders calling for stock of 
this kind. Otherwise the assortment at the mills is 
reported very fair. The call for factory stock in this 
territory is still limited, as the factory are not buying 
in advance of their needs to any extent. 

eee 

Baltimore, Md. The cypress trade, generally speak- 
ing, is in fair shape, with stocks only about large 
enough to meet the wants of the local dealers and the 
requirements slowly increasing. The range of values 
appears to be steadier, though no very decided ad- 
vance has taken place, and the outlook is very en- 
couraging. Builders seem to be buying more freely 
than was the case not long ago, and the demand from 
other sources also shows signs of improvement. As yet 
the dealers show no general inclination to replenish 
their stocks on an extensive scale, but greater free- 
dom in making purchases is being shown. The spec- 
ulative trade, however, does not cut an impressive 
figure, the rule being to order lumber only as it is 


Shingles and Lath. 


Chicago. Inquiry for red cedar shingles from coun- 
try yards has shown some improvement during the 
week, although there has been very little change in 
quotations. On a mill basis, clears are’ selling at 
$2.05 to $2.08 and stars at $1.60 to $1.65. A number 
of cars have been disposed of at the latter quotations. 
The number of transit cars is small and, in some 
instances, yards here are drawing on their stocks to 
a considerable extent. White cedars are dull, but as 
the supply is light there has been no change in quota- 
tions. No. 1 white pine lath are selling at about 
$4.50. No. 2 about 75 cents to $1 cheaper. Hemlock 
lath are selling fairly well to country yards and prices 
are unchanged. The inquiry in building, which is ex- 
pected to come in the country districts as soon as the 
crops are harvested, is expected to bring about a ma- 
terial improvement in prices on all grades of shingles. 


—_—woOoworoo" 


Minneapolis, Minn. There is not a heavy demand 
for shingles of any kind in the northwest, but whole- 
salers here who cover southwestern territory by cor- 
respondence report that there is a good business down 
that way, and that the present output of the mills is 
being taken care of by orders from west of the Mis- 
souri, so that conditions are strong. Stars are selling 
here at $2.53 and higher, and clears are strong at $3. 
Still higher prices are expected before the demand 
slackens up late in the fall. Clears are especially im- 
proved, and will be in good demand for a while for 
lake shipment. 





~~ 


Tacoma, Wash.—Shingles have advanced 5 cents 
during the week and the demand is reported good. 
Nearly all the mills are now running and the manu- 
facturers are expecting a fairly good fall trade. The 
market is inclined to stiffen. Although there has been 
an advance prices are still extremely low and will 
stand an advance of 20 cents yet. 








Seattle, Wash. With renewed activity in the general 
situation on the Coast and the fact that prices in the 
lumber market continue to hold firmer, shingles in 
sympathy with the noticeable improvement have stif- 
fened in price. Stars this week have advanced from 





5 to 10 cents and clears 5 cents over last week. Latest 
reports from Minnesota Transfer shows less than 474 
transit cars on hand. There is a report current this 
week to the effect that a close down of the mills will 
be effected the first of December, although no definite 
action has as yet been taken in this direction. 





Kansas City, Mo. The inquiry for red cedar shingles 
is about the same as a week ago. Dealers are buying 
quite freely for their fall trade and jobbers here look 
tor a better demand next month than they are now 
having. The market seems firm for the time being at 

2.61 for stars and $3.18 for clears on 60 cent freight 
rate, and while there is an advancing tendency it is 
not probable that shingles will go very much higher, 
unless a car shortage during the fall should create a 
searcity of transit cars. ‘the supply of transits at 
the present time is not heavy, and the demand is tak- 
ing about all that are being started in this direction. 





New Orleans, La. Economies and primes are having 
the greatest run in twelve months, and the lower 
grades are also in good demand. One millmian reports 
that he rejected orders for sixteen cars this week be- 
cause of depleted stocks, and that he has moved 12,- 
000,000 shingles since August 1. Another reports an 
individual shipment of 100 cars, which made a big hole 
in stocks. As a result prices have advanced from 50 
cents to 75 cents a thousand on the better grades of 
shingles. The lath movement has a better tone, 
though the demand is not proportionately as heavy as 
that for shingles. 

Buffalo, N. Y. The effort is still being made to 
stiffen up the price of shingles from the mills, but the 
dealers here are not agreed as to the success of the 
effort, so they will hardly be able to stock up much 
with safety. It is found that the big flow of stock 
this way by lake has now stopped, but it is to be 
feared that the mischief was done when there came in 
a matter of forty million a month. Prices have not 
changed of late and the consumption has kept up right 
along. 

SOB Oe 

Boston, Mass. The demand for shingles is quiet and 
prices are not firm. The best cedar extras are quoted 
at $3.90 to $4. Very few sales have been made at 
the top price and in a few cases it is reported sales 
were made this week at less than the inside price. 
Offerings are not large and dealers predict a firmer 
market as soon as the demand improves. There is 
very little call for lath on this market. Prices are 
unchanged at $3 to $3.25 for 11-inch and $3.40 to 
$3.50 for 15¢-inch. 





Cooperage. 





Chicago. With the exception of a continued good 
demand for slack barrel cooperage for handling the 
fruit crop, the entire cooperage trade is extremely 
dull, and dealers do not anticipate any marked im- 
provement for a month or more. The packing houses 
are not buying as freely as usual at this season and 
most of them have fairly good stocks of cooperage on 
hand. Oil barrels are extremely quiet. The distillers 
have not as yet determined what action they will take 
about starting up their plants in September, but indi- 
cations are that most of the large plants will begin 
operations from a month to six weeks later than usual 
and, therefore, the amount of white oak cooperage 
needed will not be as large as usual. Prices on almost 
all grades are about stationary. 








TOO LATE TO CLASSIFY. 


WANTED-—SUPERINTENDENT: 

Young man wishing to thoroughly post himself in the 
lumber business. To start he must be a good bookkeeper 
and be capable of dictating to an assistant or write them 
himself. 

He must also have the responsibility of the shipping de- 
partment and financing, including important correspondence 
in the manager's absence, as well as having a fair knowledge 
of grading northern hard and softwoods. 

Dull times and nothing much doing afford good opportunity 
to start and get acquainted with the business. 

Honest, industrious man wanted. Married preferred. No 
“kid glove’ man need apply. 

Address “S. 84,” care AMERICAN LUMBERMAN. 


FOR SALE—-MATCHER AND PLANER. 
Gne Hoyt 4-side 15” matcher and planer. This machine 
is new. FRANCIS TOWNER, 471 21st St., Chicago. 


BOOKKEEPER-—15 YEARS’ EXPERIENCE 
Saw mill and wholesale business; Al references; speak Ger- 
man and _— W. G. MEERFIELD, 

810 Fifteenth St., Denver, Col. 


WANTED-BLACK WALNUT LOGS & LUMBER. 
We buy any amount of black walnut logs 14” and up and 

black walnut lumber. We inspect at shipping point and pay 

eash f. 0. b. cars. A. EULER, Cincinnati, Ohio. 


FOR SALE. 
One car 5-4” and 6-4” L. R. soft elm. 
One car 4-4” 1s egg’ 2s red oak, 11’ and 13’ long. 
Three cars 4- ~¥ No. 1 common red oak. 
V. ” VANDERBURGH. Trustee, Marston, Mo. 


WANTED-—SHIPPING CLERK. 
Young man, capable and experienced in traffic department 
of wholesale sash and door business. 
Address “S. 83,” care AMERICAN LUMBERMAN. 


WANTED-—FIRST CLASS MAN 

To run veneer slicer. 

with a responsible house for the right man. 
ing experience and ae oe 

. 82,” care AMERICAN LUMBERMAN. 























Address, stat- 





Good wages and a permanent position | 





Advertisements will be luserted in this department at 
the following rates: 


For one week, a « 26 cents a line. 
For two weeks, « . e 45 cents a line. 
For three weeks, e 2 ° 60 cents a line. 
For four weeks, « ° ° - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display pt the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy. must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements — later will be placed under heading Too 

Late to Classify. 


[ Too fate To Classify | 


FIRST CLASS OPPORTUNITY TO A MAN 











With saw mill experience, with $50,000 or more in ready 


money. Can take practical charge of a proposition which 


promises great profit. Jwners of the timber will gladiy 


jvin in development of this property, which is well located. 


Address “S. 29,” care AMERICAN LUMBIRMAN. 





[ Wanted: Employees 


WANTED—TIMBER ESTIMATOR 
To estimate a tract of 33,000 acres in Cuba. oe with 
references, J. W. FLOYD, 
1221 First National Bank Bldg., + nll 


WANTED-TWO EXPERIENCED TRAVELING 
Salesmen for sash and door company. 
Address “S. 64,” care AMERICAN LUMBERMAN. 











WANTED—A MANAGER 
For a new 35,000 capacity hardwood and pine saw and 
planing mill. Take complete management and $5,000 inter- 
est in the business. A bargain for the right man. Address 
McGINTY HARDWOOD MILL CoO., Trevat, Tex. 


WANTED-—AN EXPERIENCED FOREMAN 
For small new mill located in the country, manufacturing 
high class hardwood flooring and oak interior finish. Must 
be able to get out stock to. detail. 

Address “S. 51,” care AMERICAN LUMBERMAN. 


WANTED-ONE FIRST-CLASS BOOKKEEPER, 
One assistant bookkeeper, one general office man by whole- 
sale lumber office. 

Address — 








care AMERICAN LUMBERMAN. 


WANTED-—SAW MILL FOREMAN 
lor two band mill in Arkansas. None but experienced man. 
References wanted. 
Address “S. 56.” care AMERICAN LUMBERMAN. 


WANTED—A GENERAL MANAGER, 

A man that is capabie of taking entire charge of a box 
shook plant and planing mill in the south, capable of buy- 
ing lumber and selling the same, and shooks; in other words, 
he is to take entire charge of plant. Must be well recom- 
mended. Permanent situation to right party. State salary 
expected. Address BOX 2, Richmond, Va. 


WANTED-—HIGH CLASS LADY STENOGRAPHER. 
oe of the lumber business. State age and refer- 
ences. Address “S. 80,” care AMERICAN LUMBERMAN. 


WANTED—-IMMEDIATELY. 
(Or inside of thirty days) sash and door man with gen- 
eral knowledge of office work and bookkeeping to go-to El 
Paso, Tex. Answer, telling for whom you have worked, 
your age, married or single and number of years’ expe- 
rience. Steady posicion, 


77.” 


Address “e.. 0 














care AMERICAN LUMBERMAN. 


WANTED—A COMPETENT MANAGER 
For sash, door and blind factory, with capital of $5,000 to 
invest in the business, and take active management of same 
A. A. FISHER, Pensacola, Fla. 


WANTED-FOREMAN 
In a sash and door factory who is competent to bill out and 
detail work in a factory employing about forty-five men in 
southern Ohio. State wages and where formerly employed. 
Address “R. 66,” care AMERICAN LUMBERMAN. 


WANTED 
By large Wisconsin sash and door factory, a competent 
foreman for stair building and carpenter department. Must 
be able to handle men. “Address 
“R. 54,” care AMERICAN LUMBERMAN. 


WANTED-—A SAWYER 
For a hardwood and pine circular saw mill, who can file his 
saws. Address 
McGINTY HARDWOOD MILL CO., Trevat, Tex. 


WANTED-MANAGER 
For southern hardwood mill, capable of handling output 
from stump to consumer. Good salary with percent of 
profits. None but first class, all round man need apply. 
Address “SUPERINTENDENT,” 
care AMERICAN LUMBERMAN. 
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Wanted:Employees | 





[_ Wanted:Cmployment | 


{ Wanted:Employment 





EXPERIENCED SAW MILL MANAGER 
With some capital wanted to run hardwood mill with 
“6,000,000 feet of stumpage. Mill brand new, 25 M feet 
daily capacity; or will sell land and mill outright. Apply 
to BOX 986, New Orleans, La. 


WANTED-STENOGRAPHER AND 
invoice clerk with yellow pine experience, capable of mak- 
ing quotations and handling correspondence. State salary 
and complete reference in first letter. 
Address “R. 53,” care AMERICAN LUMBERMAN. 


WANTED-—PRESIDENT OR MANAGER. 
Must invest six or eight thousand. Lumber yard, planing 
mill and shop work, centrally located in large city, with 
established business. Fine opportunity for young man. 
Address “R. 78,” care AMERICAN LUMBERMAN. 


BOX SALESMAN WANTED 
To represent firm in Ohio and Pennsylvania on commission 
basis. Address “R. 90,” care AMERICAN LUMBERMAN. 


WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,’’ which shows 
what others have done. Address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


YELLOW PINE TIMBER YARD ASSISTANT 
Manager wanted near New York. The right man may obtain 
a steady position with prospects. Respondent should give 
his age, qualifications and experience, say single or 
married, and give his own ideas of remuneration, addressing 

TIDEWATER-JUNCTION, P. O. Box 1451, New York. 


| Wanted: fumber Salesmen 


WANTED—-THOROUGHLY COMPETENT AND 
Experienced traveling salesman to represent a Denver whole- 
sale lumber concern in Colorado and adjacent territory ; one 
experienced both in fir and yellow pine preferred. Address, 
stuting experience, references and salary wanted, 

“S. 58,” care AMERICAN LUMBERMAN. 





























EXPERIENCED BOOKKEEPER AND CASHIER 
With Chicago wholesale lumber business wants a similar 
position outside Chicago. First class references. 

Address “S. 74,” care AMERICAN LUMBERMAN-: 


WANTED-A POSITION ABOUT NOV. IST. 
By a man with executive ability, thoroughly familiar with 
plans, specifications, millwork, retail lumber etc., as super- 
intendent of construction or manager of yard and factory. 
The right man to design and estimate buildings, detail and 
get out millwork and make good. 

Address “S. 75,” care AMPRICAN LUMBERMAN. 


FIRST CLASS BAND SAW FILER 
Wants position. Thoroughly experienced; best references. 
Address “S. 76,” care AMERICAN LUMBERMAN. 


WANT TO ACT AS NORTHERN SALES AGENTS 
For a good yellow pine mill on basis of $1 per M and dis- 
count all invoices. 

dress “S. 71,” care AMERICAN LUMBERMAN. 


WANTED-POSITION—BUYER. 
West coast man. Experienced buyer fir, cedar, spruce. 
Will buy in Washington on commission. 
dress “S. 70,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY YOUNG MAN 
With eight years of experience as manager or head salesman 
in commissary. South preferred. Best of reference. 
Address “S. 69,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SALES AGENT 
For wholesale lumber firm. Have six years’ experience and 
am capable. Will furnish particulars upon application. 
Address “S. 68,” care AMERICAN LUMBERMAN. 


MAN OF THIRTY WOULD LIKE POSITION 
As sales or general manager with reliable wholesale yellow 
pine concern. Am now general sales manager for one of 
the largest mills in south, but desire to locate north or west 
on account of wife’s health. For particulars 

Address “S. 67,” care AMERICAN LUMBERMAN. 


POSITION AS MANAGER, SALESMAN OR SUPT. 

Of coast saw mill. Know all from stump to market, includ- 

ing logging and mill construction. 
BOX 297, Everett, Wash. 





























WANTED—A GOOD EXPERIENCED 
Lumber salesman thoroughly acquainted with the trade in 
Ohio and Indiana; state experience and salary wanted. 
Address R. W. COATES, 802 Park Building, 
Pittsburg, Pa. 


WANTED—TRAVELING SALESMAN 
To sell high grade red cedar shingles to the eastern yard 
trade. Liberal arrangements made with right man. Ad- 
dress “MANUFACTURER,” P. O. Box 328, 
Bellingham, Wash. 





WANTED-POSITION LUMBER SALESMAN OR 
Buyer or hardwood inspector. Can give good reference. 
Address “S. 66,” care AMERICAN LUMBERMAN. 





CONNECTIONS WANTED. 
Thoroughly experienced lumberman wishes to connect with 
a large, reliabie manufacturer of yellow pine, also cypress, 
porlar and oak, for exclusive agency of Ohio on commission. 
Wide acquaintance with trade. Can command good business 
on good grades ete. 
Address “S. 72,” care AMERICAN LUMBERMAN. 





WANTED-A COOK. 
One like McDonald, the cook in “Forest Land.” Get a 
book and read about him. $1.25. AMERICAN LUMBER- 
MAN, Publishers. 


Wanted: Mill Mechanics | 








WANTED-POSITION. 

Planing mill foreman or machine setter. 
experience in N. C. pine. Best references. 
ddress “R, 91,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY DEC. IST. 
As manager of retail lumber yard by a thoroughly compe- 
tent and experienced man. At present employed. Would 
like to invest a small amount in the business. Best of ref- 
erenees. Address “R. 89,” care AMERICAN LUMBERMAN. 


Fifteen years’ 








WANTED-FIRST CLASS BAND SAW FILER. 
Apply GRAVES, MANBERT, GEORGE & CO., 
Station “B,” Buffalo, N. Y. 


WANTED-—GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 


| Wanled:Empleyment | 


WANTED-POSITION 
iy first class superintendent, estimator, draughtsman and 
iller. Twenty-six years’ experience in detail mills. Strictly 
‘emperate. Planing mill doing good work preferred. 
BURT MUIR, 581 South Lamar St., Dallas, Tex. 


WANTED-POSITION BY FIRST-CLASS BUYER 
lardwood and yellow pine; thoroughly familiar south; 
srrespondence, or will take charge of southern office. 

Address “S. 50,” care AMERICAN LUMBERMAN. 




















WANTED-POSITION AS 
Planing mill foreman or mill machinist. Understand work- 
ing hard or soft lumber and how to handle labor. A No. 1 
mill machinist. Best of reference given. 
Address “R. 88,” care AMERICAN LUMBERMAN. 


WOULD LIKE TO REPRESENT SOME 
First class wholesale lumber dealers in the south as buyer 
of yellow pine. Know lumber thoroughly and familiar with 
mills in Louisiana and Arkansas. My idea is to establish 
a representative office at some good point. References fur- 
nished. Address “R. 85,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY NOV. IST 
By a first class circular sawyer in a southern or western 
mill running the year round. Use “Hill nigger’ and am 
well recommended by past and present employers. 
Address WILLIAM OSBORNE, Bigelow, Me. 


A COMPETENT RELIABLE MAN 
Of ten years’ experience inspecting Yellow Pine, Cypress, 
Gum, Poplar and Hardwood, wants position with a good 
firm as yard foreman, shipping or traveling inspector. 
Married, strictly temperate and good reference. 
ddress “R. 76,” care AMERICAN LUMBERMAN. 














WANTED—POSITION AS MACHINIST. 
Eleven years’ experience; locomotive, general machine 
shop practice. 
Address “MECHANIC,” care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION. 
Experienced north and south. 
Address “S. 60,” care AMERICAN LUMBERMAN. 


STENOGRAPHER AND PRIVATE SEC’Y. 
Young lady, with five years’ experience; can handle corre- 
pondence without dictation. Furnish best of reference. 
Address “S$. 61,” care AMERICAN LUMBERMAN. 


A GOOD DOCTOR, 
Strictly temperate, good surgeon, graduate and experienced, 
wishes practice with lumber company. At present in United 
States government service. 
Address “S. 62,” care AMERICAN LUMBERMAN. 


BAND FILER AND ASST. SAWYER 
Wants position in south. Present employers, who shut down 
September 1, and others as references. 
Address “S. 52,” care AMERICAN LUMBERMAN. 


WANTED—TO LOOK AFTER INTERESTS OF 
Buyer for Alabama, Florida and Georgia territory. Com- 
mission basis. References. 

Address “Pp, 65,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Young man having 18 years’ experience in general store 
business desires position as manager and buyer for store in 
factory or mill town. Prefers western location. A1 refer- 
ences. Address “S. 81,” care AMERICAN LUMBERMAN. 


POSITION AS WORKING FCREMAN, 
An expert on all work in a general woodworking mill; know 
how to handle men to get results. 

Address “S. 78,” care AMERICAN LUMBERMAN. 


























ASSISTANT BOOKKEEPER 

Young married man, age 2344, with 3 years’ business ex- 
perience; one year with lumber Co., wants permanent po- 
sition with Yellow Pine Lumber Co. in Southeast. Can 
keep time, also use typewriter; good penman; good habits 
and excellent references. Am competent to fill above posi- 
tion. Salary to start, $720. 

Address “R. 74,” care AMERICAN LUMBERMAN. 





EXPERIENCED BOOKKEEPER, STENOGRAPHER 
And yard manager wants position. West preferred. 
ddress “Pp. 77,” care AMERICAN LUMBERMAN. 





WANTED-BY A MAN 
Who has been in the lumber and shingle business for twenty 
years, to fill orders from the Pacific coast for all kinds of 
lumber and shingles for eastern wholesalers. Satisfaction 
guaranteed. Address “P. 78,” care AMBPRICAN LUMBERMAN. 


WANTED-BY A WOMAN STENOGRAPHER 
Invoice and billing clerk, position in long leaf pine dis- 
trict. Address “MKT.,’’ 4064 W. Belle Place, St. Louis, Mo. 


WANTED-SEPT. IST, OR OCT. IST, 
Position in Chicago by first class shipping clerk. 
Address “R. 68,” care AMERICAN LUMBERMAN. 











AN EXPERIENCED LUMBER SALESMAN 
Now covering Iowa (but no territory limit) wants side line ; 
must bear good commissions and be able to fill orders. Al 
Y. P. account preferred. Address 

“R. 59,” care AMBRICAN LUMBERMAN. 





WANTED-POSITION AS MANAGER OR 
Assistant retail yard, or some —g- of trust by young 
man, married, sober, reliable; three years’ experience; un- 
derstands bookkeeping thoroughly. Now employed, but de- 
sires change. Position south or on coast preferred. Refer- 
ences. Address “R. 65,” care AMBRICAN LUMBERMAN. 





AN EXPERIENCED CLEAN CUT 
Lumber salesman, familiar with Illinois, Wisconsin and Iowa 
trade, wants the management of Chicago office with a con- 
cern that can fill orders either northern, southern or coast 
products. Address “R. 58,” care AMBRICAN LUMBERMAN. 





WANTED-BY A WHOLESALE LUMBERMAN 

A position for an especially valuable man, who has been 
connected with me for years, and who is looking for a 
position because of the firm going out of business. He is 
sober, honest, efficient and faithful. Is fully capable to 
manage entire office or sales department, or to keep the 
books. Has been in the lumber business actively and con- 
tinuously for twenty-two years, and knows it from stump 
to car. Address “R. 64,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION AS FILER. 

Have had twenty years’ experience on band, rotary and 
gang in fast mills and all kinds of timber. Can give Al 
reference; 338 years old; strictly sober and married. Can 
come at once. W. E. SWEANEY, 

1814 Canal St., New Orleans, La. 


SITUATION WANTED 

By an experienced lumber buyer acquainted with all of the 
mills in east Texus and Louisiana; am married, 27 years of 
age; at present employed, but have good reason for wanting 
to change. Address “R. 52,” care AMERICAN LUMBERMAN. 
WANTED-—POSITION BY EXPERT 

Band saw filer on resaws or band mill expert round saw or 
knife fitter. Best of re: ences from past employers. 

Address “R. 77,” care AMERICAN LUMBERMAN. 











EXPERIENCED STENOGRAPHER & BOOKKEEP’R 
Desires situation. West preferred. Young man; can come 
at once. Address “R. 56,”" care AMERICAN LUMBERMAN. 


EXPERT BAND SAWYER 
Will be open for position soon; 12 years’ experience. Can 
fill the bill. 
Address ~~ oi” 





care AMERICAN LUMBERMAN. 


WANTED-POSITION AS TIME-KEEPER OR 
Clerk in lumber office. General knowledge of all departments 
in saw milling. Long experience in office, commissary work 
and buying supplies. Can furnish highest recommendations 
from every employer. 

dress “P. 57,” care AMERICAN LUMBERMAN. 


A YOUNG MAN OF BUSINESS EXPERIENCE 
Able to manage and superintend box operations in connec- 
tion with a saw mill concern will be glad to hear from that 
manufacturer who wishes to take in a man of ability and 
good habits, with some money, and anxious to improve his 
prospects. 

Address 














“P, 60,” care AMERICAN LUMBERMAN. 
POSITION AS AUDITOR OR ASSISTANT 
By an expert bookkeeper and accountant, thoroughly expe- 
rienced in the retail business, also in general office work. 
Best of references. 
Address “P. 63,” care AMERICAN LUMBERMAN. 
WANTED-SITUATION 
In any capacity 4 experienced man as filer for band or 
circular; as millwright to build mill; to operate as foreman 
or manager or on contract. 
Address “P. 71,” care AMERICAN LUMBERMAN. 


EXPERIENCED STORE MANAGER, 
Now employed, desires a position. Now holds position with 
one of the best lumber firms in the south as their mercan- 
tile manager, but is very anxious to make a change for 
several reasons. Have had fifteen years’ experience in this 
class of work and can furnish the very best references as 
to his ability to fill position. Address 
“COMMISSARY,” care AMERICAN LUMBERMAN. 











POSITION WANTED BY SEPTEMBER i2TH 
By man of sixteen years’ experience as manager of mill or 
yard. Now employed. Al references. 

dress “H. 62,” care AMERICAN LUMBERMAN. 


YOUNG MAN, AGE 27, SINGLE, 

Strictly sober. Five years’ experience constructing and 
operating. Can furnish reference. Address 

B. B., Box 519, Charleston, S. C. 








WANTED-—POSITION IN THE WEST 
By an experienced lumberman. Have had twenty years’ ex- 
perience in logging by railroad and can handle any size job 
either by rail or river. Best of references. 

Address “N. 73,” care AMERICAN LUMBERMAN. 
WANTED-—POSITION AS BAND SAW FILER 
Experienced in hard and soft timber. References furnished. 

Address “N. 70,” care AMERICAN LUMBERMAN. 








WANTED-POSITION AS WOODSMAN 
With large lumber company. Can estimate timber, survey, 
lay out railroads, logging roads, etc.; any locality. 
Address “N. 62,” care AMERICAN LUMBERMAN. 





POSITION WANTED 
By two all around band mill men as sawyer and foreman. 
Satisfaction guaranteed or no pay. 
ddress “M. 81,” care AMERICAN LUMBERMAN. 








CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. Address 
ee eae LUMBERMAN, Publishers, 315 Dearborn St., 
‘hicago. 


[Wanted TinberTinber Lands 


FOR EXCHANGE-TOLEDO, OHIO, 
Two apartment buildings for timber land. Rentals will 
net 7 percent on price, $15,000. W. A. KOBER. 


WANTED-—PACIFIC COAST TIMBER. 
Am in the market for a good tract of Pacific coast tim- 
ber. Give details. 
Address 


FOR SALE-—BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to AMERICAN LUMBERMAN, Publishers. 











“J. 29,” care AMBRICAN LUMBERMAN. 
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|Wanted:fiunber=-Shingles | 


Wanle:Business Opportunities| 


forSalePacificCoastlimber ands 














LOGS WANTED. 
We are in the market for trpelo gum (bay logs), birch, 
beech, poplar, cottonwoods, red and black gum. 
Address “S. 57,” care AMERICAN LUMBERMAN. 


WANTED-TO EXCHANGE ONE 24” PLANER 
In first class condition, one 4-head inbearing molder, in 
exchange for yellow. Dw boards or finish. 
Address S. 59,” care AMERICAN LUMBERMAN. 


WHOLESALE CONCERN 
With ample financial backing would like to contract with 
one or two good yellow pine mills for output. We pay spot 
eash upon receipt of invoices and obtain highest market 
prices at all times. Address, stating your capacity, and give 
full information regarding your mill ete., 
R. S¢, care AMERICAN LUMBERMAN. 


WANTED— —CLEAR OAK SQUARES. 
One-half car 3x3x25” long. One-half car 3x3x33” long. 
Can take green from saw. Quote lowest figure, f.0. b. cars 
Cincinnati. DUHLMEIER BROS., Cincinnati, Ohio. 


WANTED—COTTONWOOD AND GUM LUMBER 
Will buy in lots of from one to 100 car lots or more. Will 
contract for the cut of mills, log run or on grade. Address 
KANSAS CITY PAC KING BOX COMPANY, 
Kansas City, Kan. 


” 

















WANTED-YELLOW PINE POLE STOCK, 
Green or dry: 
300,000 feet 2x6—16’. 
75,000 feet 3x8—12’. 
100,000 feet 2x8—12’. 


25,000 feet 214x6—18’. 
25,000 feet 2% x6—18". 
50,000 feet 3x8—14’. 


50,000 feet 34%4x8—14’. 

Also advise any other sizes you 
buy all sizes. 

This stock is wanted for shipment within the next four 
months. 


CHAS. F. 


may have cut, as we 


LUEHRMANN HARDWOOD LUMBER CO., 
St. Louis, Mo. 





WANTED-LUMBERMEN 
our free booklet containing descriptive matter 
Ky arious books we handle pertaining to the 


To send for 
regarding the 
lumber busines 

AMERICAN “LU MBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


WANTED. 
Contemplating putting up a complete box shook plant, and 
desire a northern or western house capable of sellin _ 
output. If interested, address BOX 2, Richmond, ¥ 


EXPERIENCED SAW MILL MAN 
Wants to lease a circular mill in good condition and oper- 
ate same by the thousand. Will furnish bond as security. 
dress P. O. BOX 21, Manila, Ark. 








WANTED-RETAIL YARD, JANUARY IST 
In Indiana, north of Indianapolis, or in Illinois, north of 
Vandalia railroad ; must sell at least $20,000 a year and 
stand thorough investigation. 
CASH BUYER, care AMERICAN LUMBERMAN. 


NOW IS THE 7 TIME TO BUY. 

Want a stock of lumber, shingles etc.? 

Want new er second hand machinery? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails ete.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Wanted & For Sale Depart- 
ment of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 


A MAN HOLDING A RESPONSIBLE POSITION 
As manager of a lumber concern, and who is thoroughly in 
touch with the lumber situation at both ends of the line, 
would like to find a partner with not less than $100,000 
cash to invest in the purchase of —s lumber to be held 
for an advance. Address all replies to 

“J. 59,” care AMERICAN LUMBERMAN. 


|forSale:Retail fiumber Yards} 


LUMBER YARD FOR SALE IN CENTRAL IOWA. 

Old established ; doing nice profitable business. Owner going 

to California. Part cash; satisfactory terms on balance. 
Address “S. 65,” care AMERICAN LUMBERMAN. 


RETAIL YARD FOR SALE. 

















Leading yard in spiendid southern city. Exceptional 
opportunity. Principals only. 
Address 63," care AMERICAN LUMBERMAN. 





FOR SALE—RETAIL LUMBER YARD 
In northwestern Ohio. County seat. Only yard in town. 
First class buildings. With or without mill. Good loca- 
tion, good business. 

dress Sen 


FINE MODERN ILLINOIS YARD 
At a bargain. Long established trade. Must sell at once. 
Address “J. 68.” care AMERICAN LUMBERMAN. 


care AMERICAN LUMBERMAN. 








LUMBER YARD FOR SALE. 
Good paying yard in Eastern Nebraska. 
Address “Pp. 66,” care AMERICAN LUMBERMAN. 


CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ reports on every 
2% acres on each tract offered by us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expenses of making original estimates and also saving 
valuable time. Our representations guaranteed. 

See our ad on page 4 in this week’s issue. 

JAMES D. LACEY & COMPANY, 
Western offices: Other offices: 
829 Chamber of Commerce, oe” Hennen Bldg., 
Portland, Ore. New Orleans, La. 
507 Lumber Exchange Bldg., 1200 Old Colony Bidg., 
Seattle, Wash. Chicago, Ili. 





FOR SALE-10,000 ACRES, 
150,000,000 feet. Western white pine. No fire risk. 


own estimates. 
J. P. BRAYTON, BRAYTON & LAWBAUGH, LTD., 
204 Dearborn ’St., Oregonian Bldg.. 
Portland, Ore. 


Chicago, Ill. 


Our 





PACIFIC COAST TIMBER & SAW MILL. 


A complete saw mill plant and timber holdings, consist- 
ing of planing mill, dry kilns, logging railroads and logging 
100,000,000 fet of the best standing 
in the state of Washington, 


equipment; also over 


fir and cedar timber is being 


offered for sale at a price far below actual value. Address 


the owners direct, P. O. BOX 615, Seattle, Wash. 





VERY CHEAP; 60 MILLION CHOICE FIR AND 
Cedar, well located in southern Washington. 
H. F. CLOUGH, Hinckley Block, Seattle, Wash. 


TIMBER LANDS FOR SALE-B. C., CANADA. 
10,400 acres, 21 vears’ lease, close to C. P. Ry., Nelson, 
B. C. Guarantee 225,000,000 feet, large percent white pine. 
Owners advertising. — —_ 
t. 





00. 
P. SMYTH, Nelson, B. C. 
MILL MEN & INVESTORS—ATTENTION! 


I can assist you in securing one to twenty sections of 
fine Washington timber from original owners; fine location ; 
contiguous to open timber claims. Address 

RELIABLE CRUISER, Box 2506, Spokane, Wash. 








Wanted:Seeond land Machinery 


WANT 2ND HAND FLOORING END MATCHER. 
If you have something, please quote us. 
Address a. 8 "64," care AMERICAN LUMBERMAN. 


WANTED—ONE SAW MILL CARRIAGE, 
°4 feet long, in two sections, for right hand mill, fitted with 
three 42-inch head blocks and set works: two duplex dogs 
and one single Knight Mfg. Co. make. The above must be 
in first class condition. IkKA MORTORFF, Ashley, Ind. 


WANTED—ONE LARGE SIZE TIMBER SiIZER. 
Must be in Al condition and at attractive price. 
J. R. BUCKWALTER, Wingate, Miss. 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ment at small cost. Send in your ad and let us estimate 
its cost. 


EVERY LUMBERMAN SHOULD POSSESS 

A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pes. and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. ‘The fourth edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $3 for 
cloth and $3.50 for leather bound copies. For sale by 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 

















FOR SALE—RETAIL LUMBER, COAL 
Lime and cement business, located in northern Illinois, hav- 
ing a territory on all sides to draw from of twelve miles 
of the best farming ss in the state. 
Address . 81,” care AMERICAN LUMBERMAN. 


FOR SALE-—ONE OF THE BEST YARDS 
In Indiana. Location, northern Indiana. A good paying 
business with an old established trade. Address 

“MONEY MAKER,” care AMERICAN LUMBERMAN. 


LINE OF RETAIL YARDS FOR SALE. 

A concern operating a line of sixteen first class yards 
with large territories offers entire line for sale. Yards in 
finest farming sections of Ohio and Indiana. 

ddress “W. 21,” care AMERICAN LUMBERMAN. 











A GOOD RETAIL LUMBER YARD FOR SALE. 
In best section = Iowa, doing a fine business. 
Address . 9," care AMERICAN LUMBERMAN. 


RETAIL LUMBER YARD IN ILLINOIS. 
In a good town; good farming community; moderate in- 
vestment; all under sheds; good reason for selling. 
Address “M. 21,” care AMERICAN LUMBERMAN. 


FOR SALE-RETAIL LUMBER YARD 
Doing good business. An exceptional opportunity. 
— this. Good locatio n. 
Ad4ress “K. 42,” care AMERICAN LUMBERMAN. 


fo Sale-Tinber-Tinber Lands | 








Inves- 








| Wanted:Loggingy Cquipment | 


1 AMIN NEED OF BETWEEN 300 AND 450 TONS 

Of 16 to 20 pounds of relaying rails. One 15 to 20 ton 

narrow gauge locomotive and several cars for a logging road. 
Address “S. 55,” care AMERICAN LUMBERMAN. 


WANTED. 

I am in the market for a 15 to 20 ton Climax locomotive, 
3-foot gauge, for wood rail; second hand; not been used 
more than two or three years, and would trade a 6-foot 
Smith, Myers & Schnier band mill complete, not been run 
more than two years, for oval sate if such a trade could 
oe made satisfactory. Addre 

J. E. SHOFFNER, Cleveland, Va. 


WANTED-—TO BUY FOR CASH 
50 or more standard gauge 40 ton steel truck logging cars, 
B3” wheel, automatic couplers, air brakes. Quote lowest 
— on both skeleton and steel under frame flats. Submit 
lue prints and specifications. 
‘R. 71,” care AMERICAN LUMBERMAN. 











Address 


WANTED-TO TRADE A SAW MILL 
With capacity of 15,000’ for a 10 to 15 ton geared locomo- 
tive. Address “H. 54,” care AMERICAN LUMBERMAN. 


WHEN YOU HAVE A WANT 
In the lumber line, get what you want through the want 











columns of the AMERICAN LUMBERMAN, the greatest clearing 
‘\ouse for lumber wants. 


SOUTH AND PACIFIC COAST TIMBER 

We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 
solicit correspondence with actual timber investors or 
timber owners (no attention paid to letters from brokers 
or agents) who desire to buy or sell high class timber 
properties in the south, Pacific coast or Canada. See our 
ad on page 4 of this issue 

JAMES D. LACEY & COMPANY, 

608 Hennen Bldg., 507 Lumber Ex., 1200 Old Colony Bldg., 

New Orleans, La. Seattle, Wash. hicago, Ill. 
829 Chamber of Commerce, Portland, Ore. 


FOR SALE-—15,000 ACRES 
In upper peninsula Michigan. Will cut 9,000 feet mixed 
merchantable lumber to acre, including complete saw mill 
plant and —_— 000 feet lumber in yard. No agents. 
OWERS, 403 Camp Bldg., Milwaukee, Wis. 


WANTED-—TO EXCHANGE CHOICE LAND 
In Bowman county, North Dakota, for good retail lumber 
yard. Address “EXCHANGE,” care AMERICAN LUMBERMAN. 


SOUTHERN, NORTHERN OR WESTERN TIMBER 
Stating where, what kind and quantity desired. 
JOHN HOPWOOD, Menomonie, Wis. 


FOR SALE—TIMBER IN W. VA. AND SOUTH 
With and without saw mills, for investment or operation. 
Lower prices if sold now. ee, hemlock and hardwoods. 
Bank references exchanged. Actual buyers only address 

HOWARD SUTHERLAND, Elkins, W. Va. 

















FOR SALE-—BEAUTIFUL TRACT 4000 ACRES 
Pine on Oregon Short Line in Idaho. Will cut 11,000 feet 
to the acre. In fine farming country; land when cleared 
worth $10 per acre. Price for quick turn, $60,000. 

Address “R. 92,” care AMERICAN LUMBERMAN. 





BRITISH COLUMBIA TIMBER 
No field in existence offers opportunities for profitable 
investment to compare with British Columbia Timber. We 
own and control large tracts of virgin forest. If you are 
interested, write for particulars. 
PRETTY’S TIMBER EXCHANGE, Vancouver, B. C. 





FOR SALE-—CHEAP SHINGLE CEDAR. 
3,500 acres cut over land at $10 per acre. 5 miles to 
railroad. 20,000,000 feet fir and cedar, besides lots of 
shingle bolts. “OWNER,” Box 173, Shelton, Wash. 


TIMBER LAND IN TRACTS TO SUIT, 
California, Washington and Oregon. 
H. KF. CLOUGH, Hinckley Block, Seattle, Wash. 








A LOT OF BRITISH COLUMBIA 


a cong limits in quantities to suit buyer at starvation 
prices. 
J. P. BRAYTON, BRAYTON & LAWBAUGH, LTD., 


204 Dearborn St., 


Oregonian Bldg., 
Chicago, III. 


Portland, Ore 





CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted 
Bound in sheep, with stiff covers and thumb and finger 


straps. Size of book closed, 4%x8% inches. Price pei 
copy, 75 cents; six copies, $4; twelve a $7.50. Sample 
pages free. Published and for sale 


- AMERICAN LUMBERMAN, Publighers’ 815 Dearborn &t., 
Chicago. 





YOU CAN MAKE MONEY 
In British Columbia timber and mills, if you will. Oppor 
tunities unequaled elsewhere for safe and highly — 
investments. Choice properties; large or small. On t 
water. Bargains. Easy terms. Call on or write 
S. N. PURNELL, 26 Empire Bldg., Vancouver, B. C. 


FOR IMMEDIATE SALE-—14 SECTIONS 
British Columbia Timber-Lands. 

I have 8,960 acres “Provincial License 20 years to run,” 
=e 260 million feet merchantable fir and cedar, eight 
sections fronting on deep salt water, six sections on large 
driving stream, all tributary to mill-site. Owner can not 
meet taxes this month. Will sell a thousand doilars. 
Wire for particulars. SKEA 

607 Hastings st. Wikeauee. B. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its altied in- 
dustries. Don’t wait, send your advertisement at once to 











the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 
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for Sale:Hardwood Timber | 








FOR SALE—-TIMBER. 
Twenty million feet extra fine Good yellow fir near the 
crowing city of Bellingham. milling or logging 
yroposition. Address L. GIBBS, Box 152, 
Bellingham, Wash. 


60 MILLION FIR AND CEDAR. $45,000 
In southwestern Washington. 90 percent choice Yellow Fir, 
( percent Cedar. Good ground for logging. Also 150 mil- 
ion, mostly Cedar, in British Commas. 25c per M; on salt 
water. E. R. SUTHERLAND, 
505 Oriental Bldg., Seattle, Wash. 


FOR INVESTMENT OR SPECULATION 
Buy timber  y timber land. I have it. 
c. S. FLETCHER, P. O. Box 707, Portland, Ore. 











600,000,000 CHOICE YELLOW FIR 
In Oregon. Near the coast. No fire risk. Our own esti- 


mates. 
J. P. BRAYTON, BRAYTON & LAWBAUGH, LTD., 
204 Dearborn St., Oregonian Bldg., 
Portland, Ore. 


Chicago, Ill. 





BRITISH COLUMBIA TIMBER 
Large and small tracts. Investments of all size. Corre- 
spondence solicited. W. L. KEATB, 
Crowe Wilson Chambers, Vancouver, B. C. 


BARGAIN IN EAST OREGON PINE. 

16,000 acres virgin pine, very easy of access, heavy stump- 
age, extra quality. Key to, and controls a large acreage. 
A bargain for prompt action. 

CONNER & STEVENSON, 
331 Chamber of Commerce, Omaha, Neb. 


PACIFIC COAST TIMBER LANDS AND 
Saw mills. Correspondence solicited. 
INDEPENDENT TIMBER COMPANY. 
Bldg., Portland, Ore. 


TIMBER IN BRITISH COLUMBIA. 
Before buying write for my booklet and list of over 100 
properties comprising 25,000, 000,000 feet of the best timber 
in B. C. A. T. FRAMPTON, Mahon Bidg., Victoria, B. C. 


WANT TO SELL? SOLD. 

Wher you have anything you want to sell advertise in 
the AMERICAN LUMBERMAN. We sell anything that is sal- 
able. We reach the people. Let us be your salesman. By 
advertising you engl a an easy way to make a sale. 
A trial will convince y 

AME RICAN LUMBERMAN, Manhattan Bldg., Chicago. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and California Cy 
. EWART, Alaska Bldg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS. 

Dealer in timber land and mill property exclusively. 
Timber lands estimated in any size tracts. Employ largest 
and most competent crew of timber cruisers on the Pacific 
coast. I make personal examination of tracts of timber and 
estimates thereon, bought or sold for my clients. Corre- 
spondence solicited with ae or timber owners. 


301-302 Lumber Exchange Bidg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS FOR SALE. 
‘Tracts and quarter-sections in California, Oregon and Wash- 
ington. Send for lists. J. F. SOULE, 

112 Market St., San Francisco, Cal. 


FOR SALE—TIMBER AND SAW MILL 
{n coast district British Columbia. Douglas fir, red and yel- 
low cedar, spruce, hemlock, larch. Estimated 1,500,000,000 
feet. Fourteen miles water front. Good bays for holding 
logs. Saw mill, box factory, sash and door factory, planing 
mill, dry kilns. Deep fresh water dockage. Railroad con- 
nections. A bargain. 

Address “7. 75,” care AMPRICAN LIMRERMAN. 


bee 


IF YOU HAVE NOT SECURED 
\ location for your saw mill and have become disgusted in 
ooking over sorry timber tracts, it would save you time and 
expense to communicate with us. We have our own timber 
‘nspectors and can give somal a reliable report on either pine 
DY hardwood lands. Addre 
THE STUDD ‘ARD LAND CO., Jackson, Miss. 


FLORIDA TIMBER. 
For quick action we can offer several bargains. 
and saw mill timber. Estimate guaranteed. 
85,000,000 feet yellow pine, to be paid for as cut. 
40,000,000 feet tributary to St. John’s river. Freight 
advantage makes it like finding in middle of the road. 
200,000,000 feet close to Jacksonville, $2 per M. Biggest 
bargain in the south. 
Tracts of 5,000 to 200,000 a direct from owners. 
We handle no. other kind. Addre 
EDWIN BROBSTON, Jacksonville, Fla. 


FOR SALE—-ABOUT 2200 ACRES 
Fine virgin poplar and oak timber. Easily logged. Tim- 
bered ‘eneiees Best quality. Location, Johnson county, Ken- 
tucky. WILLIAM ECKMAN, Farmers, Ky. 


NEW BAND MILL FOR SALE IN N. C. 
With 150 millions pine and hardwoods. Also smaller circu- 
lar plant, with 16 millions, and large block of ‘ea on 
railroad without mill. Address BOX 83, Saluda, N. C. 


SOUTHERN HARDWOOD AND PINE. 

A property owner in the south desires to get in communi- 
cation with parties desiring to purchase some southern 
hardwood and pine timber lands. Desires to hear from 
principals only. Please state wants in first letter. 

Address “P. 76,” care AMERICAN LUMBERMAN. 


HARLEY A. W. HOWCOTT, 
Licensed and Bonded Real Estate Agent, 
Room 38, 3rd Floor, Hicks Building, 

New Orleans, 








516 Rothchild 
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YELLOW PINE, 10,000 ACRES FOR SALE 
In Alabama ; fee title; cuts 7,000 feet to the acre; longleaf; 
good transportation. 'Price, $ ,000. 
Addre “M. 68,” care AMERICAN LUMBERMAN, 


FOR SALE—-HARDWOODS. 
110,000 acres, Kentucky, in two parcels; half of it coal 
land, best quality. 


Address “AMMON,” care AMERICAN LUMBERMAN. 





10,000 ACRES WHITE OAK STAVE TIMBER. 
Eastern Tennessee, virgin en. good transportation, 6,000 
to 8,000 feet oak alone to acre. Not wormy. 

E. J. CENTER, Box 206, Asheville, N. C. 


FOR SALE-HICKORY TIMBER 
Ten million feet high grade hickory in Louisiana. Best 
spoke or handle factory location in the south. Direct from 
owners. No agents. Write for price and description to 
JOS. FRIEDLAENDER, Alexandria, La. 


TENNESSEE HARDWOOD-—4860 ACRES. 

Well located, 114 to 3 miles from two railroads; cut 
20 million oak saw timbers, 125,000 ties; also some hickory 
and poplar; Lewis county. Logs well and land worth 
whole cost with timber off $10 per acre. Terms to suit. 
Address NO. 219, LENOX HOTEL, Columbus, Ohio. 


RED GUM FOR SALE. 
14,000 feet to the acre. 
Price $1.00 per M. 

“FOSTER,” care AMERICAN LUMBERMAN. 


WISCONSIN TIMBER LANDS. 

We own and offer for sale 10,240 acres in fee in Ashland 
county, Wisconsin, estimated 40,000,000 feet merchantable 
hemlock, tamarack and hardwood timber, besides 8,000 cords 
of spruce pulp, 40,000 cedar os bees 000 cedar posts. 
Price $8 per acre, all cash. No agen 

G. F. SANBORN COMP ANY, achat, Wis. 


firSale:fumber Shingles] 











26,000 acres; 
two railroads. 
Address 


One river and 








WE ARE DESIROUS OF CONTRACTING 
The cut of our hardwood dimension mill. Send us your 
inquiries. Address THE KENTUCKY SAW MILL CO., 
Hays, Breathitt Co., Ky. 


DRY HARDWOOD LUMBER. 
cars 4-4 Ist and 2nd plain sawed white oak. 
cars 4-4 No. 1 and No. 2 common plain sawed white oak. 
cars 8-4 No. 1 common plain sawed white oak. 
cars 8-4 No. 2 common plain sawed white oak. 
cars 4-4 Ist and 2nd clear sap gum. 
cars 4-4 No. 1 common gum. 
All dry stock 
BLUFF CITY LUMBER COMPANY, Pine Bluff, Ark. 





— 
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FOR SALE-PINE LATH 
In straight carload lots, or mixed with pine lumber. Write 
for special prices. DOUGLASS LUMBER CO., 
Bemidji, Minn. 


KILN-DRIED POPLAR DIMENSION LUMBER 
Poplar bevel siding, ceiling and flooring, poplar meuldings 
and stock width boards, cypress bevel siding and flooring, 
oak flooring. 

GAMBLE BROS., 
Highland Park, Ky. 





POPLAR FOR SALE 
300 M ft. 4-4, 6-4 and 8-4 mill run poplar, shipping dry. 
STEVERSON & HE RZFEL D, Alexander City, Ala. 





FOR SALE 

No. 1 Com. flooring, 1 1-16x3% 
15,000’ No. 2 Com. flooring, 1 ,* 16x34. 
5,000’ B and Bet. Hrt. Rift Fig., 1 1-16x2™%. 
5,000’ B and Bet. Sap Rift Flg., 1 1-16x24,. 
No. 1 Com. flooring, 1 1-16x2%4. 
30,000’ No. 2 Com. flooring, 1 1-16x2%. 
19,000’ Cull “flooring, 1 1-16x2%. 
B and Bet. Hrt. Rift Vig., 13-16x2%. 
B and Bet. Sap Rift Flg., 13-16x2%4. 
20,000’ C Sap Rift Fig., 13-16x24. 
B and Bet. Hrt. Flat Fig., 13-16x2%. 
20,000’ B and Bet. Flg., 13-16x2%. 
No. 1 Com. Flg., 13-16x2%4. 
40,000’ No. 2 Com. Flg., 13-16x2%4. 
50,000’ Cull Filg., 13- 16x21. 
15,000’ B and Bet. Hrt. Rift F Ig., 13-16x3 4. 
19,000’ Rift Flg., 13-16x3\4. 
30,000’ B and Bet. Hrt. Flat Fig., 13-16x3 4. 
20,000’ B and Bet. Fig., 13-16x3\4. 
No. 2 Com. Flig., 13- 16x34. 
Cull Flg., 18-16x3%4 

FLORALA SAW MILL CO., 


WILL SACRIFICE 


Paxton, Fla. 





4 cars 3”x8” and wider, 12 to 16’ red oak planking. 
2 cars 3"x8" and wider, 12 to 16’ white oak planking. 
2 cars 7x9—S8 to 16’ white oak switch ties. 

15 cars 6x8x8’ hewn red oak ties. 

5 cars 6x8x8’ hewn yellow pine ties. 

10 cars 6x8x8’ hewn white oak -ties. 


5 cars No. 2 softwood and pine ties. 
Send us your inquiries and we will quote low prices. 
DUNBAR TIE COMPANY, Cairo, Ill. 


FOR SALE—WHITE PINE, 
No. 4 and No. 5, bone dry, rough, surfaced or resawed, 
separate widths if desired. For shipment Ohio and Pennsyl- 
vania. Address “S. 73,” care AMERICAN LUMBERMAN. 


FOR SALE 
100 M 2” “5 run dry poplar, grades not lower than No. 
2 common. OODWATER MANUFACTURING CO., 
Goodwater, Ala. 











LOST. 

Retail lumbermen are requested to write for particulars 
and prices regarding our famous “Buckeye Brand” of Wash- 
ington red cedar shingles. These shingles will regain for 
you the lost patronage of dissatisfied customers who have 
been making their purchases of house and barn bills of your 
competitors because your. red cedar shingles were not up to 
requirements. (Transit cars carried.) Wire or write 

R. J. MENZ LUMBER CO., Seattle, Wash. 


WANTED-TURNING IN YELLOW ag OAK, 
Or ag a 6” to 50”, diameter %” to 3 
Addre “J. 50, * care AMERICAN LUMBERMAN. 








WANTED-—ORDERS FOR 
One car Elm dimension, 5/4”-6/4” 
One car Mixed woods dimension 4/4”. 
Ten cars Gum Bevel Siding 
MARSTON PLANING MILL, Marston, Mo. 


FOR SALE-BY CARLOAD LOTS, 
All kinds of white oak, hickory and poplar lumber; also 
white oak ties. 
PRATT BROS. TIE & LBR. CO., Chesterfield, Tenn. 


NO. 2 HEMLOCK 
700,000 ft. No. 2 boards, S18, 4 to 12 in., 10 o a ft. 
200,000 ft. No. 2, 3 in., 6 to 12 in. 10 to 20 f 
200,000 ft. No. 2, 3x4, 10 to 20 ft. 
100,000 ft. No. 2, 2x4, 10 to 20 ft. 
150,000 ft. No. 2 in., 6 to 12 in., 10 to 20 ft. 
THE RAINE- ANDREWS LUMBER Cco., 
Evenwood, W. Va. 











FOR SALE. 
4,000,000 feet yellow pine. 
1,000,000 feet chestnut. 
1,000,000 feet white = ae oak. 
500,000 feet —— pi ~y 
1,000,000 laths. 
HARDWOOD LUMBER. COMPANY, Yellow Sulphur, Tenn. 


TIMBER LANDS BOUGHT AND SOLD. 
There is no better medium publisbed than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands to; pee. Your ad in this department would be a 
business er, Don’t wait but» advertise now. 








aMERICA LUMBERMAN, Manhattan Bldg., Chicago. 








WANTED-— INFORMATION. 
One thousand questions answered in “The Curiosity Shop,” 
a new book. Address AMERICAN LUMBERMAN. 


Tir Sale:Seeond Hand Machinery 


BOILERS, PUMPS, MACHINERY. 

Three 60x20 horizontal tubular boilers, guaranteed in- 
surance certificate 100 Ib 

Two 8 in. Kingsford centrifugal pumps. 

All sizes in pipe, valves and fittings. Write us for prices 
on all kinds of building supplies and machinery. 

CHICAGO WRECKING & SUPPLY co., 

_ 38 30 Manchester Ave., St. Louis, Mo. 











FOR SALE 
1—Glue jointer, Porter automatic, Buss automatic. 
1—Glue jointer, Fay & Egan improved. 
1—Glue jointer, Buss automatic. 
1—36” Frank, 30 Fay & Egan cabinet surfacers. 
8—Other single surfacers. 
1—-30” Fay, 26” Hoyt and 24” Fay & Egan double sur- 
facers. 
1—No. 8 J. A. Fay a flooring machine. 
1—42” band resaw, Fay & Egan, No. 11. 
1—60” band resaw, Egan, No. 5% 
1—Woods, H. B. Smith, Wiliamsport 4-side moulders. 
Engines, boilers, pulleys, hangers etc 
_HANNA- ‘BR AC KE ‘NRIDG E COMPANY, Ft. Wayne, Ind. 


REBUILT MACHINERY BARGAINS. 
Matcher, Fay, 24”x6”, 6 rolls, 4 side, 10,000 Ibs. 
Matcher, Fay, 15”x3”", 6 rolls, 4 side, 7,500 Ibs. 
Matcher, Glen Cove No. 52,, 10”x6”, 6 roll, 4 side, 7,200 Ibs. 
Matcher, Lehman, 24”x8”, 4 roll, 4 side, 5,000 Ibs. 

Inside Moulder, Rogers No. 2, 10”x6”, 4 head, 6,850 Ibs. 

Iaside Moulder, 8. A. Woods, 12”. 

Planer, Double, 8S. A. Woods No. 55, 27”x10”, broken roll. 

2 Planers, Double, Endless Bed, Goodell & Waters and Pre- 
ble, cheap. 

Send for our complete list of second hand Planers, Match- 
ers, Moulders, Band Saws, Rip and Cut-Off Saws, Resaws, 
Jointers ete., etc. Also new machinery. 

CHICAGO MACHINERY EXCHANGE, 
13-15 N. Canal St., Chitago, Ill. 





FOR SALE-SAW MILL. 

One Russell & Co.’s No. 2 medium single saw mill, 25-foot 
carriage, two head blocks, open 34 in., two Knight dogs, 60 
feet of framed track, ratchet set works, friction feed works. 
Mill is in good condition. Will sell cheap if taken at once. 

J. Ww. BU TZ, Angola, Ind. 


FOR SALE- ONE FOUR DRUM LIDGERWOOD 
Skidder, complete with all cables, guys, blocks and loading 
jack, tongs, chain etc., ut a bargain. Address 

A 0. BOX NO. 501, Savannah, Ga. 





SAW MILL MACHINERY FOR SALE. 
sand mill, 7-foot, right hand, Smith, Myers & Schnier. 


Blower, Buffalo, fan wheel 66” diameter, 33” face. 
Drills, rock, two 2%” “UC” Sullivan, with throttle valve. 
Lath mill and bolter, new wooden frame, Abbott. 

Lath boliter, new iron frame, Williamsport Machine Co. 
Log jacker, new endless chain, gear driven. 

Log turner, friction, with wooden tooth bar and chain. 
Log turner, steam, Mfg. by William E. Hill & Co. 
Steam feed, 8”x36’, shotgun, with center valve. 

Steam feed, 10”x48’, second hand, shotgun. 

Steam feed, 12”x 520", Filer & Stowell, twin engine. 
Trimmer, Moltz, 2-saw, R. H., trims from 10 to 20 feet 


JAS. H. LINK MACHINERY CO., Williamsport, Pa. 





FOR SALE-FOR REMOVAL 
Complete hardwood flooring plant. Includes saw mill, 
boilers, engines, dry kilns, tools etc. 
Cc. T. COOKE, Gaines, Pa. 








SCRIBNER’S LUMBER AND LOG BOOK. 

Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Fell- 
ing Trees; Growth of Trees; Land Measures; Wages; Rent; 
Board; Interest ; —¥ and Heading Bolts etc. 

Price, 25 cents oor; 

AMER! CAN LUMBERMAN, Publishers, 315 Dearborn St. 

icago 
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Ti Sale-Second Hand Machinery 





FOR SALE—-SAW, LATH AND SHINGLE MILLS 


Description of Saw Mill and Lath Mill. 


Size of main building, 120x26. 

Two 48”x14’ tubular boilers (54 and 56 3” tubes). 

Fire fronts in good condition. 

Two smoke stacks, 30” diameter, 80’ in length, fair con- 
dition. 

One slide valve engine, size 1414x20. 

Size of engine shaft, 6”. 

Size of engine pulley, 19”x714’—6” bore (steel). 

One Dayton Duplex pump, 2%” suction, 2” discharge. 

About 150’ of about No. 67 @arland chain for sawdust 
carrier. 

One left hand circular saw husk, with top saw. 

One Allis 3-block carriage (No. 1 L. H.), 46” opening. 

One Prescott steam feed, 7”x38 (1 valve). 

One Hill nigger and wrench (stationary), cylinders 12”x 
6’—10” x6’. 

One Covel circular saw sharpener. 

One Traverse City 3-saw edger, arbor 214”x5’. 

Eight live rolls, about 8x24, chain driven. 

One Garland trimmer (6 saws). ‘Trim up to 20’ lengths. 

One Hill's log hauls (complete), 130’ new steel chain. 

One Wickes Bros. No. 1295 lath and bolting machine. 

One lath equalizer or cut-off machine. 

One slab saw machine (single saw). 

Two safety alarm whistles for boilers. 

Two Hancock inspirators. 

One No. 4 Buffalo blower. 

One complete set of Hollow Blast Grates. 

Capacity of mill is 22 M feet daily of hardwood, or 35 
M feet of hemlock. 

Description of Shingle Mill. 

One boiler, 48”x16’—40 38” flues. 

One smoke stack, 50’ in length (about 24” in diameter). 

One slide valve engine, 10x18” (manufactured by T. M. 
Nagle, Erie, Pa.). 

“One Perkins shingle machine (hand), 
ite.” 

One knee bolter machine. 

One cut-off machine. 

Four knot saw machines. 

One packing frame. 

One gumming machine for circular saws. 

One log haul. 

One Dayton pump, 14” suction and 14” 

One detachable link elevator chain. 

The above mill has a capacity of 52,000 shingles daily. 
It is in complete working order. 


“Michigan Favor- 


discharge. 


These mills are located in northern Michigan ; 


full operation and in excellent working order. 


now in 
Supply of logs 
exhausted about October 

For full 


1, next. 
particulars write 

COBE & McKINNON, OWNERS, 
100 Washington St., Chicago. 





ELECTRICAL MACHINERY FOR SALE. 

1—120 K. W. General Electric alternator, 1100-volt, sin- 
gle phase, belted, 1040 R. P. M., complete with exciter, 
instruments, switches etc. 

1—60 K. W. General Electric alternator, same type and 
voltage as above, complete. 

1—12x13 Fitchburg high speed engine, with 50 feet 
10-inch dynamo belting -omplete. 

18—G. E. (Stanley) transformers, 1000-2000-volt, pri- 
mary, 50-100-volt secondary, complete, % K. W. to 15 K. 
W. capacity. 

The above apparatus is guaranteed to be in first class 
operating condition. A bargain if any or all taken at once; 
making room for larger equipment. Full particulars adaress 
NORTH ATTLEBORO ELECTRIC & WATER DEPART- 

MENT, North Attleboro, Mass. 


EDGERS, TRIMMERS, BLAST-GRATES. 
Edgers. from 32" to 66”, at a low price. 
Trimmers, cutting 6 ft. to 18’, 20, 22’ and 24’. 
Hollow Blast Grates, many sizes. 
HUGH W. DYAR, 204 Dearborn St., Chicago. 


FOR SALE-—SECOND HAND MACHINERY 
all in good order. 
1 Mitts & Merrill Edging Grinder. 








1 Knife Grinder. 
1 Two Arm Kicker for Log Slide, 12” Cylinder, 4%” Crank. 
1 Four Saw Lath Machine. 
1 Lath Bolting Machine. 
1 Lath Buncher, Foot Power. 
1 Automatic Engine, 13” bore, 12” stroke (Center Crank). 
2 Band Wheels, 12” and 13” Face. 
1 Multipolar Dynamo, 750 16 C. P. Are and Incandescent, 
Transformer System. 
1 New 30,000 gal. 2” Cypress Tank with hoops and fittings 
to erect. 
Address “R. 70,” care AMERICAN LUMBERMAN. 





REBUILT WOODWORKING MACHINERY. 
Jointers, 8”x6’, 12”x7’, 24”x7’, 20” Clement. 
Jointers, glue, 66”, Fay and Berlin. 
Planers, single, 12 2»? 20”, 24” and 26”. 
Planers, double, 28"x8", 28”x12” and 30”x10”. 
30x14” Boss timber sizer. 
Sanders, Berlin, 24”, 36”, 42” and 60”. 
60” Egan band resaw, 42” Fay & Egan. 
Mortisers, patternmakers and variety lathes. 
Shapers, single and double spindles. 
Free factory sites secured for woodworkers. 
Write for complete list. 

CHICAGO WOODWORKING MACHINERY CoO., 
15-21 N. Clinton St., Chicago, 


COMPLETE SAW MILL FOR SALE 
Consisting of band and pens. Capacity, 65,000 to 75,000 


feet daily. Can be seen 
A fright. Bldg., St. Louis, Mo. 





ddress “G.,” O12 





FOR SALE. 


We offer for sale, either as a whole or any part thereof, 
the double band mill optfit formerly operated by the Shevlin- 
Carpenter Company, of Minneapolis, Minn. 

The main equipment is as follows: 


1 26”x32” L. H., box bed, rock valve Prescott engine. 

1 24”x30” L. H., box bed, Leitelt slide valve engine. 

1 24”x30” R. H., box bed, piston valve engine. 

1 Erie City combined portable boiler and engine, 20 H. P. 

1 Chicago Blower Co. 7’x10” horizontal engine. 

1 small vertical engine, about 7”x8”. 

1 large horizontal heater, about 4 ft. diameter, 24 ft. long. 

1 30”x8’ vertical heater on iron legs. 

1 150 light, 110 volt generator. 

1 30 K. W. General Electric Company 125 volt generator. 

1 74%4"x41"x6”" Worthington duplex pump. 

2 Blake single cylinder pumps, about 74 "x4¥"x10". 

2 single cylinder Blake pumps, about pt Rag ra 

1 16”x8" x12” Wheeler & ‘'appan fire pump, 8” suct., 6” dis. 

1 complete sprinkler outfit with sprinkler valve, Sprinkler 
heads and piping. 

1 single geared log jacker with about 300 feet of chain. 

1 Allis 9’x11 %” R. H. band mill, “New Allis” pattern. 

1 101%” band saw for 9’ Allis band mill 

1 Union Iron bs orks 8 ft. L. H. band “mill, 11” face, pat- 


ented 1900. 
saws for L. H. 8’ mill, 0”, 10”, 20”, 
three-block Allis L. H. 
and V track. 
two-block Allis R. H. carriage, 46” opening. 
Kilgore air cushien buffers, 15”x18”. 
101%4”"x40’ 8” feed. 
8” ‘and 10"x6’ steam niggers. 
Hill 3-arm cant flipper, 10” cylinder. 
2-arm log stop and loader, with 10” cylinder. 
3-arm log kicker, with 10” cylinder. 
Union Iron Works 76” R. H. edger. 
72” L. H. Union Iron Works six-saw edger, 


i) 


9” and 914” wide. 
carriage, 46” opening, with flat 


‘ 

extra rear edger tables. 

ten-saw automatic trimmer for trimming 8’ to 24’. 

six-saw slab slasher for 4’ slabs. 

five saw 4’ slab slasher. 

two-saw slab slashers for 16” material. 

Bolton single block hand feed shingle machine. 

Challoner ten-block shingle machine. 

arbors for double knot saw rigs. 

shingle packing frame. 

Rodgers five-saw iron frame lath bolter. 

Rodgers iron trame three-saw lath mill. 

two-saw wood frame lath trimmer. 

wood frame lath bundlers. 

wood frame one-saw rip table or bolter. 

wood frame rip saw. 

Blackmer hand sharpener for large or small circular saws. 

Covel automatic gang saw sharpener. 

Rich roller or stretcher, on iron frame. 

6”x10”"x10” circular anvil. 

8”x12”x5” band saw anvil. 

Rich automatic band saw sharpener, with five stands for 

same. 

6’ iron jaw filing clamp. 

12” brazing clamp. 

12” hand feed lap grinder. 

Covel portable forge for brazing irons. 

Rich roller or stretcher for 12” saws. 

Rich shear. 

1114’x6’ 4"°x3” leveling slab. 

10”x12”x7” band saw anvil. 

Rhoades automatic swage. 

Hanchett A3 No. 1 swage for band or gang saws. 

White swage for band and gang saws. 

hand swages for band and gang saws. 

hand circular saw sharpeners. 

2-wheel lumber buggies, with wooden wheels. 

28” upright drill. 

28”x16’ Fifield lathe. 

6” machine bench vise. 

double emery stand. 

17”x4” grindstone with wooden frame. 

26” Sturtevant No. 3 blower, 8” outlet. 

Peter Wright blacksmith anvil, 3%4”x15” face. 

stationary “forge. 

514” blacksmith vise. 

stationary forge with new Canedy Otto Mower. 

5” blacksmith vise. 

tire bender. 

jack screws. 

Harrington 4,000 Ib. chain block. 

Harrington 2,000 lb. chain block. 

pair mitre mortise gears, 44” pitch diameter, 10” face, 

60 teeth. 

eed mitre mortise gears, 31” pitch diameter, 48 teeth. 
ose reels with 48”x114”" wheels. 

stack, about 7’ 8” diameter, 100’ high. 

stack, about 4’ 4” diameter, 105’ high, with spark arrester. 
We have also a first class lot of bel ting. 

All of the above will be sold at low prices, subject to in- 

spection, and we will sell anything separately from the mill 

that is desired. WICKES BROTHERS, 

Saginaw, Mich. 


4 15-16” arbor. 
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SECOND HAND MACHINERY FOR SALE. 
1—28”x12” 4-side endless bed planer and matcher. 
1—10”x 5” 4-side planer and matcher. 
1—26”x10” 4-side planer and matcher. 
1—26”x14” endless bed double surfacer. 
1—26”x12” endless bed double surfacer. 

1—24”x 6” double surfacer. 

1—Each 18”x6”, 20”x6”, 26”x8”, 
surfacers. 

1—Each 9”, 8”, 6”, 5” and 4” 4-side moulders. 

1—Wood and iron frame tenoner with copes. 

1—Each H. B. Smith and Houston tenoner. 

1—Each Rowley & Hermance, Houston and Smith power 
mortisers. 

1—Porter double spindle shaper. 

1—Dodd’'s 12-spindle gang dovetailing machine. 

1—Advance 10-spindle gang dovetailing machine. 

1—Clement Universal saw table. 

1—Double cut-off saw, 6” to 78”. 

1—Fisher automatic cut-off saw. 

1—14”x6” Egan variety lathe. 

1—Waymoth 12” variety. lathe with cutters and drills. 

1— Gauge | lathe, 6’6”, with back shaft and cutting off tools. 

1—Power’s self feed gang ripping machine. 

1—American self feed bolter and slat saw with short log 
attachment. 

1—Egan 30” double drum sander. 

1—Buss automatic glue jointer. 

1—24” automatic knife grinder. 

1—Circular resaw with 40” inserted tooth saw. 

1—Hoyt’s No. 6, 32” circular resaw. 

1—Clement 42” band saw. 

1—American double end tenoner. 

1—Trevor shingle and heading machine with 48” and 44” 


sa 
1—Each 


26”x6” and 24”x6” single 


ws. 
Power's, Smith and Rowley & Hermance panel 
raisers. 


1—20” vertical boring machine with tilting table. 
Blind machinery of all kinds, jointers, saw tables, jig saws 
etc, ; all rebuilt and guaranteed in good workin prone. 


R TOOM 
No. 181 No. Third 8St., Philadelphia, Xba. 


MACHINERY AND SUPPLIES. 


Horizontal Boilers. 
8—72x20 horizontal tubular boilers, triple riveted, high 
pressure, domeless type, containing 50 414” tubes, with 20 
McGregor braces in each end. Shells are 7-16 in. and 
heads 9-16 in. thick; diameter 72 in., length 20 ft. These 
were taken from the Illinois Steel Company's plant at South 
Chicago and were operated under 125-lb. pressure. Special 
low price for quick delivery. 
Corliss Engines. 
1—28x60 Hamilton, left hand. 
1—24x48 Hamilton. 
2—18x42 Hamilton. 
1—16x42 Fraser & Chalmers.- 


1—12x30 Vilter. 

Automatic Engines. 

1—18x24 heavy duty, right hand Atlas. 

1—18x24 heavy duty, left’ hand Atlas. 

1—16x24 heavy duty, right hand Atlas. 

2—16x18 heavy duty, Atlas center crank. 

2—16x16 center crank Ball. 

1—15%4x15 right hand Buckeye. 

1—8x14x12 McEwan tandem compound. 

2—14x20 heavy duty, side crank Atlas. 

1—16x12 center crank, New York Safety. 

1—13x12 center crank Ball. 

Also a complete line of shafting, hangers, wood and steel 
pulleys, belting, woodworking machinery, machine tools etc. 
at half the usual price. 

Write for our 500-page bargain catalog No. 79. 

CHICAGO HOUSE WRECKING CO., 
Thirty-fifth and Iron Sts., Chicago. 





FOR SALE—GOOD AS NEW 
Twenty horsepower Farquhar mill complete. Price low. 
Write CLINCH VALLEY LUMBER CO., St. Paul, Va. 


forSale-Engines Boilers | 


FOR SALE-—ONE [8 X 24 ATLAS 
Automatic heavy duty engine, in good condition, running 
every day. Will sell cheap for shipment by October 15. 

THE HEFFNER MILLING CO., Circleville, Ohio. 


BOILERS. 

One Erie Economic boiler, 60”, with 88 3” and 46 4” tubes. 
One 60”x16’ return tubular boiler, 48 4” tubes. 
One 60”x16’ return tubular boiler, 54 3%” flues. 
One 42”x12’ return tubular boiler, 49 3” flues. 
One 42”x10’ return tubular boiler, 34 3” tubes. 
One 42”x10’ return tubular boiler, 40 3” tubes. 
One 36”x9’ 8” return tubuiar boiler, 28 3” tubes. 
One 48”x11’ 5” return tubular, 34 4” tubes. 
Two 514’x16’ return tubular, 68 4” tubes. 
One 5’x14’ return tubular, 44 4” tubes. 
One fire box boiler 48”x14’ 9” over all. 
One fire box boiler 42”x11’ 10” over all. 
One fire box boiler 36”x10’ 6” over all. 
Onc return tubular boiler 48”x16’, 34 31, 

Horizontal Engines. 
One 29”x30” R. or L. H. top slide valve (Bartlett). 
One 16”x42” R. H. Allis Corliss. 
One 12”x16” L. H. tangye bed slide valve. 
One 12”x16” R. H. side slide valve (Grand Rapids). 
One 10”x16” L. H. rock valve. 
One 10”x16” L. H. box bed side slide 
One 8” L. H. side slide valve (Harvey). 
One 10144”x14” R. H. box bed side slide valve. 
One x26” top slide valve (Bartlett). 
One 12”x16” side slide valve (Bartlett). 
One 13”x18” R. H. automatic (Atlas). 
One 16”x24” L. H. automatic (Rice). 

A. F. BARTLETT & CO., 

900 South Tilden St., Saginaw, Mich. 

















” tubes. 


valve (Bartlett). 








14 X 36 VILTER CORLISS 
70 H. P. Erie City Economic, 10x36 deep wheel pump. 
Address “K. 60,” care AMERICAN LUMBERMAN. 





FOR SALE-ENGINES AND BOILERS. 
Engines. 

20x42 Allis, 18x42 
Buckeye, 14x24 Atlas; 
13x16, 1314x15, 12x18, 12x14, 12%4x12, 


Corliss and automatic: 
18x36 Wright, 16x32 
10x30, 


Hamilton, 
also 12x50, 
10x10 etce., 
ete. 

Throttling: 18x26 H. S. & G., 18x24 Erie City, 16x20 
Chandler & Taylor, 14x24 Atlas, 14x4 Vertical, 12x18 
11x16, 10x16, 10x12, 10x10 Vertical; 9x12, 8x16, 8x12 etc., 


ete. 
Boilers. 
Horizontal tubular: 84x18, 78x16, 72x18, 72x16, 66x16, 
60x16, 60x14, 54x16, 54x15, 48x14 ete., ete. 
Fire box: 60, 50, 40, 35, 30, 25, 20, 16, 14, 12 and 10 


horsepower etc., ete. 
Vertical: 55, 35, 30, 20 and 15 horsepower etc., etc. 
Pumps, heaters, tanks, saw mill and general machinery. 
THE RANDLE MACHINERY CO., 


1820 Powers St., Cincinnati, Ohio. 





FOR SALE 

$100,000 worth of Corliss engines, automatic engines, 
tubular and water tube boilers, condensers, boiler feed pumps, 
air compressors, direct and alternating current motors and 
generators, direct connected electrical units ete., being taken 
out of service by the Commonwealth Edison €o., owing to 
the installation of steam turbines in main power plaat. All 
material is in first class operative condition; still on orig- 
inal foundations, where it can be inspected under full work- 
ing conditions; price one-balf —" cost; delivery imme- 
diate; terms liberal. Send for lis 

POWER EGUIPMENT CoO., 1405" Fisher Bldg., Chicago. 








BOILER AND ENGINE BARGAINS. 

15 5 H. P., each 66”x18’, John Mohr & Son tubular boil- 
“ers, 4” charcoal iron tubes, full fronts, McClave shak- 
ing grates and ail trimmings, 100 pounds steam 
allowed. 

1—1,000 H. P., 32x52 Filer & Stowell L. H. double ported, 
double eccentric, heavy duty Corliss engine. 

1—750 H. P., 30x54 Vilter R. H.-Corliss. 

1—350 H. P., 22x42 Bates L. H. Corliss. 

1—300 H. P., 20x48 Allis L. H. Corliss. 

1—225 H. P., 18x42 Allis R. H. Corliss. 

1—300 H. P., 18x36 Vilter L. H. heavy duty Corliss. 

2—175 H. P., each 16x42 “St. Louis” Corliss. 

1—200 H. S 16x36 “Philadelphia’’ Corliss. 

. P., 1544x24 Hewes & Phillips automatic. 
> p: "15x24 Buckeye — 
1— 85 H.P.,, ye tes slide valv 
FANNMUELLER ENGINEERING co., 
Suite 1008 “First National Bank Bldg., Chicago. 





